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| Sparks 


Dealers furnishing driver train- 
ing cars to schools is a lesson 
in good public relations. 


* *” * 


"> Reports persist that the Repub- 
)licans are sure to try again to 
| effect tax cuts as soon as the reg- 
ular session of Congress opens. 
+. * * 


| Already, car manufacturers are 
‘predicting that November will 
\bring the melancholy days (pro- 
'ductionwise). An added significance 
to Thanksgiving may be that some 

' material scarcities will be less 
after the first of the year. 


* * * 


Here We Go 


. Some sources predict that AFL 
will seek higher wages this au- 
tumn, not waiting for expiration 
of existing contracts. The increases 
will be sought to compensate hikes 
in the cost of living, they say. 


Then another merry-go-round 
will begin. 


* * * 


Number Up Twice 


As one manufacturer put it, the 
“Champ’s Number Comes Up,” in 
announcing the visit of Jack 
Dempsey to the plant in Detroit 
to take delivery of a new model. 
Actually, the champ’s number came 
up twice, because within a few 

_ days he accepted delivery in the 
Motor City of another make. 

It must be the luck of the Irish, 
with the goddess in charge of lucky 
numbers as referee. This time the 
“long count” on lucky numbers 
was in favor of Dempsey, who re- 
ceived a Cadillac and a Chrysler. 


* * * 


From the Valiants 


Disabled veterans paid tribute 
last week to S. E. Skinner, gen- 
eral manager of Oldsmobile—a 

man who toured 
the front lines 
just after the 
Battle of the 
Bulge, and who 
didn’t forget the 
heroism he saw 
there. 

Skinner has 
quietly pushed the 


program of pro- | 
ducing specially- | 
equipped cars for | 


S. B. Mien veterans. Olds- 
mobile has produced 22,000—report- 
ed to be more than all other man- 
ufacturers combined. And so, in a 

» ceremony in Veterans Hospital near 
Chicago, the Paralyzed Veterans 
Assn. presented him with a golden 
wheel. 


Still Many 
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PREPARING 


FOR THE NEW HUDSON. The company, which is now producing 


parts and assemblies for a ‘‘new kind of automobile,’’ is spending $16,000,000 to 
bring the new car to the public. Part of these millions of dollars is being spent for 
gigantic new presses such as the one shown being assembled in the main bay of 
Hudson’s body plant. Riggers are shown starting the 82-ton crown of the press spward. 
The new press is only one of the thousands of new machinés which are being installed 
in the Hudson plants for the production of the new model. 


‘Radical’ Hudson Due Soon 


At Cost of $16, 


DETROIT. — Production on the 
new Hudson, a car described as 
“entirely different” from any auto- 
mobile ever mass-produced, is now 
under way, Presi- 
dent A. E. Barit 
told newsmen at 
a press confer- 
ence Thursday 
night in Book- 

Cadillac hotel. 
Stating that 
within the 
framework of 
current model 
operations Hud- 
son has con- 
ducted a new- A. E. Barit 
model changeover program unique 
in the corporation’s history, Barit 
said that the company is now 
producing in substantial volume 
many of the parts and assem- 
! blies necessary for the new car. 


Problems 


So Used Car Dealers Convention Studies 
Methods to Build Goodwill 


By Bob Finlay 
Managing Editor 

ST. LOUIS.—The problems are 
different, but there are still plenty 
of them. 

That summed 
up the feelings of 
many prominent 
used-car 
as the first an- 
nual convention 
of the National 
Used Car Dealers 
Assn. started 
here Thursday 
h under the direc- 
Charlie Hillard tion of President 

Charlie Hillard. 

A year ago, when many of these 

Same dealers got together for the 


dealers | 


organization meeting of the asso- 
ciation in Chicago, the big bad 
wolf was OPA and price control, 
which was squeezing the life out 
of the used-car industry. Then Reg- 
|ulation W started to pinch. 

Many used-car lots were emp- 
ty, for OPA kept the dealers 
from buying from individuals at 
more than the ceiling, and the 
individuals refused to sell unless 
they got more. 

Now OPA is just a memory, 
while credit controls will be off 
by the end of October. The new 
association did much to eliminate 
these obstacles to business. 

But meanwhile, the problems of 

(Continued on Page 48, Col. 4) 





000,000 


In fact, some departments are al- 

ready so well organized that they 

are operating on a_ two-shift 
basis, he added. 

“This is particularly true of the 
components for bodies and en- 
gines,” he explained. 

While not predicting the exact 
date Hudson will begin finalling 
the new car, Barit estimated that 


}| the company will be in final assem- 


bly operations a few weeks after 

finishing up the current model run 

Friday (Sept. 19). He said that as 
(Continued on Page 6, Col. 1) 


Showdown Nears 
As Rift Widens 
Within UAW 


By Mac Gordon 
Staff Writer 

PEN declarations of war be- 

tween the UAW right and left 
wings threatened last week to 
plunge the union into one of the 
gravest internal crises it has ever 
faced. 

As charges and counter-charges 
increased in bitterness and intens- 
ity, it was apparent that the forth- 
coming UAW 


history of automotive labor. 

The right and leftwingers have 
bickered more or less behind the 
scenes for some time now, but 
never before has the rivalry been 
brought to the public’s attention 
with such ferocity and vindictive- 
ness. 

Touching off last week’s out- 
burst was President Walter Reu- 
ther, leader of the rightwing camp, 
who accused his leftwing foes of 
indulging in political patronage 
and heavy financial waste and of 
failing to take action against Com- 

(See LABOR, Page 57, Col. 3) 


convention would | 
mark a vital turning point in the | 
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This Week 


As Steel Stocks Wane 


Total of 101,082 Cars, Trucks Exceeds Previous Week; 
Factories Exhausting Aug. Sheet Deliveries, 
Digging into Material for October 


By Bernie Thomas 
Staff Writer 
TEEL inventories shrank thinner last week as U. S. vehicle makers 
topped the 100,000-mark again by building an estimated 74,491 cars 
and 26,591 trucks—a total of 101,082 units. 
U. S. output the previous week amounted to 74,808 cars and 25,566 
trucks—a total of 100,369 assemblies, according to Automotive News’ 


revised tabulations. 

Combined U. S. and Canadian car 
and truck output for the past week 
is estimated at 106,288 units, com- 
pared with 105,642 the week before. 

However, an imminent shortage 
of sheet steel, particularly for 
building passenger cars, is believed 
certain to slightly reduce this 
week’s operations. 

* * . 
yT™ STATES plants have 
been turning out cars and 
trucks at the rate of more than 
20,000 units daily throughout this 
month, but only ingenious produc- 
tion methods have kept assembly 

lines going at such a pace. 

Many manufacturers have al- 
ready used up the steel deliv- 
| ered them in August and are now 
| allocating portions of this 
| month’s deliveries into current 

car and truck output. 

Indications are that the auto in- 
dustry’s steel situation will get 
worse before it gets better, because 
under normal conditions August 
steel deliveries would have been 

(Continued on Page 55, Col. 1) 


Production 
Automotive News Estimates 
U. S. Cars, Trucks 


101,082 
100,369 


Last Prev. 1946 
Week Week Week 


For complete production totals 
by makes, see table, page 55. 


‘Tucker Denies 


Steel Expansion 
Plans Viewed 
As Inadequate 


WASHINGTON.—The steel out- 
look for autos continued gloomy 
last week despite assertions that 
new mills were coming'in soon to 
greatly increase the supply of crit- 
ical sheet. 

Meanwhile, steel] makers took the 
stand here last week to assert that, 
despite charges to the contrary, 
they were expanding facilities. 

However, their testimony be- 
fore the Senate Small Business 
subcommittee indicated that they 
and \their opponents are miles 
apart. on their ideas of expan- 
sion. 

Among important developments 
were these: ey 
] George R. Fink, president.-of 

National Steel, said that a sub- 
sidiary, Great Lakes Steel, was 
bringing in new facilities in De- 
cember to increase its’ cold-rolled 
output 70 percent—from 700,000 
tons to 1,200,000 tons. With: sheét 
steel a bottleneck in. car prodic- 
tion, it was estimated by some 
sources that this would make pos- 
sible 350,000 more new cars a year 
and that Great Lakes --<located 
near Detroit) would be supplying 
25 percent of the steel used for 
autos. 

However, on the gloomy side, 

there was speculation that the 
Marshall plan to aid Europe would 
make steel even scarcer. 

3 Auto men could see little hope 
for improvement. S. E. Skinner, 
head of Oldsmobile, said in an in- 
terview in Chicago that there was 
(Continued on Page 53, Col. 1) 


Fund Misuse 


As Chairman Resigns 


CHICAGO. — Trouble, which has 
trailed Preston Tucker’s efforts to 
enter the auto industry with a rad- 
ical new car, 

made the head- 
lines again last 
week. 

Col. H. A. Toul- 
min jr. resigned 
as chairman of 
the board of 
Tucker Corp., as- 
serting that he 
acted “because 
Preston Tucker 
would not agree 

Pomten Guster to my written 
demands of the last two months 
that any money raised from the 
public should be spent and admin- 
istered under the strictest regula- 





tions and controls normal to legiti- 
mate business.” 

Tucker told a different story. 
He said that the resignation of 
Toulmin followed a telephone re- 
quest that Toulmin give way to 
@ man more prominent in the in- 
dustry. 

As for the reference to public 
money, Tucker was quoted in Chi- 
cago as saying: 

“Not a cent of the $15,000,000 
raised through the stock issue just 
closed has been spent in any way. 

“Development money has come 
from more than $6,000,000 in 
dealer franchises paid in by deal- 
ers and distributors and will con- 
tinue te come from them.” 

Tucker said that one of the best 


known auto executives of the in- 
(Continued on Page 49, Col. 1) 
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Dealer Activities . . . 





OLD AND NEW PRESIDENTS of Tennessee Automotive Assn. Shortly after the 
election of new officers at the association’s eighth annual convention at Biloxi, Miss., 
are, left, James A. Ayers of Chattanooga, retiring president, and John Wellford, of 
John Wellford Co., Memphis, new head of the association. 





THE MEMBERS OF THE Columbus (0.) Automobile Trade Assn. donated to the 
Ohio National Guard $525 in the staging of the 69th National Guard Assn. conference 
in Columbus last week. The conference was for the purpose of stimulating enlistments 
in the National Guard throughout the country. At the presentation luncheon are, left 
to right: John B. Barton, executive secretary of the association; F. B. Daniels, secre- 
tary, Square Deal Auto Co.; Harold R. Wood, president, McClure-Nesbitt Motor Co. ; 
Maj. Gen. Chester W. Goble, Ohio Adjutant General; Maj. Gen. Leo M. Kreber, com- 


manding officer, 37th Division and chairman of the 


National Guard committee, and 


Lou Wiisch, treasurer of the association, Winders Motor Sales. 





HAROLD C. JOHNS, right, president of Detroit Automobile Dealers Assn., hands 


the keys of 15 new student driver-training 
beard of education. The 


cars to A. Douglas Jamieson of the Detroit 


teok place on the new driver training field at 


presentation 
Pershing high school. DADA members will lend 72 cars to five other Detroit high 


schools as soon as grounds are 


completed. The cars are furnished to the 


training 
schools on the basis of the percentage of sales for each make in Wayne county, accord- 
ing to Paul Graves, manager of the association. 





No Stone 


TEXARKANA, Tex.—Automobile 
manufacturers are doing every- 
thing possible to obtain large vol- 
ume _ production 
of cars and 
trucks and are 
working with 
their dealers to 
see that deserv- 
ing buyers obtain 
them at ethical 
prices. 

That statement 


week by E. C. 
Quinn, sales 





E. ©. Quinn 
Dodge division of Chrysler Corp., 
before a group of Dodge and com- 
petitive dealers at the opening of 
the new sales and service facili- 
ties of Creekmore Motor Co. 
(Dodge-Plymouth) here. 


Quinn discussed many questions 
which are being asked today by 
the public concerning the automo- 
tive industry, such as: How do 
new cars get on used-car lots at 
inflated prices? Why can’t the 
manufacturers produce more cars? 
Why can’t manufacturers reduce 
prices? 

“We know that large segments 
of the public question the mo- 
tives of automobile manufactur- 
ers and automobile dealers,” he 
said. “Car buyers aren’t the only 


manager of the | 


Makers Striving for More Cars at Lower Prices, 
Quinn Declares at Texarkana Opening 


was made last | 





Unturned 





| ones who are concerned about the 
present situation. Dealers con- 
| stantly write and wire us and 
| come to the factory to see why 
| they can’t get more cars. In 
short, everyone wants more cars 
| at lower prices.” 
| S$Speaking about automobile pro- 
duction of the industry as a whole, 
| Quinn pointed out that in normal 
|}years about 3,000,000 cars have 
been produced annually, but that, 
even despite material shortages, 
the industry will produce about 
3,500,000 cars this year. 

He discussed reports that manu- 
|facturers are trying to maintain 
|@ seller’s market by keeping pro- 
| duction low by pointing out that 
|the major manufacturers all are 
| seeking to be first in the industry 
| while the so-called “independents” 
|all would like to obtain a better | 
|foothold for the time when the 
| buyer’s market returns. 

Quinn also expressed the opinion 
that most dealers would prefer to 
sell more cars and trucks at a 








lower unit profit and to fulfill the | 
requests made in telephone calls | 
and by personal visits of would-be 
buyers. He admitted that “there | 
may be an unethical automobile | 
dealer here and there just as there 
|is in every line of business,” but | 
| stated that the public can deal | 
(See QUINN, Page 48, Col. 1) 





Illinois Junking Cars 


At Double 1945 Rate 

SPRINGFIELD, Il. — Fifty 
percent more cars have been 
junked so far this year than in 
all of 1945, the secretary of 
state’s office reported last week. 

The office said that 7,480 junk- 
ing certificates had been issued 
this year, already equal to the 
number issued in 1946. The cer- 
tificates assure owners that the 
titles will be removed from cir- 
culation. 











Packard Expects 
25,000 Cars in 
Last 4 Months 


DETROIT.—Packard production 
during the last four months of 1947 | 
will exceed the 24,053 units built 
in the first half, barring unforeseen 
circumstances, President George T. 
Christopher declared last week in 
an interview with David J. Wilkie, 
Associated Press auto editor. 

“Moreover, barring an upset in 
our current planning and prom- 
ises of suppliers, we will produce 
at least 48,000 cars in the first half 
of next year,” Christopher said. 

Christopher pointed out in the 
interview that Packard’s produc- 
tion problems have been mainly 
due to the firm’s prewar steel-buy- 
ing practices. 

For many years, he said, Pack- 
ard’s suppliers were a number of 
small steel companies. “After the 
war several of these companies 
were sold, merged with others or 
otherwise made unavailable to us 
as a source of supply,” he declared. 
“Our material sources of steel were 
cut out from under us, leaving us 
only 40 percent of the steel we used 
in 1941.” 

But Christopher believes much 
of the lost ground has been re- 
covered through “a lot of hard 
scratching.” A much better supply 
of ingots and sheet metal is in the 
Packard inventory; more has been 
promised. 


Wilkie’s article concluded with 
this statement: “This much ap- 
pears to be certain. If Packard 
produces 25,000 units in the last 
four months of 1947, its financial 
report for the second half will un- 
doubtedly show a profit,” as com- 
pared with a loss for the first six 
months. 





* * 


Slack on Mend 


DETROIT.—Lyman W. Slack, 
Packard general sales manager, is 
on the mend following an emer- 
gency appendectomy Sept. 15. He’s 
in Grace hospital. 





Buses Replace Trolleys 


On Racine-Kenosha Line 

KENOSHA, Wis.— Substitution 
of buses for the Racine-Kenosha 
electric interurban line has been 
announced by A. W. Madole, gen- 
eral superintendent of Kenosha 
Motor Coach Lines, Inc. 

Wisconsin’s state public service 
commission approved the com- 
pany’s request to abandon passen- 
ger service on the electric line. 





Top Cars 


New car registrations for seven 


months, plus seven states in 
August: 
1947 1946 
Pos. Make Pos. 
1—381,339 Chev. 89,307— 38 
2—299,021 Ford 135,835— 1 
38—182,238 Plym. 100,840— 2 
4—1386,646 Buick 30,528— 9 
5—122,041 Pontiac 32,688— 7 
6—117,256 Dodge 65,662— 4 
7—106,620 Olds 25,459—11 
8— 63,077 Nash 41,756— 5 
9— 62,6388 Mercury 21,048—138 
10— 60,444 Stude. 21,409—12 
11— 60,010 Hudson 34,1388— 6 
12— 53,191 Chrysler 31,868— 8 
18— 40,615 De Soto 28,764—10 
14— 30,651 Cadillac 6,918—15 
15— 25,429 Packard 13,2938—14 
16— 23,255 Kaiser 
17— 21,774 Frazer 
18— 14,687 Lincoln 3,257—16 
19— 13,798 Willys 
20— 8,855 Crosley 114—17 
Total All Makes 
1,823,997 683,124 


For further details see page 
36, today’s issue. 





Issue Stirs ICC Hearings... 


‘Local’ Auto Makers Push 
Freight Rate Protest 


| WASHINGTON.—The intra-in-|a subsidiary of Young’s C & O 
dustry battle over railroad freight | line. 
rates flared up anew last week) Young and his associates have 
when auto manufacturers with| filed three petitions with ICC—two 
centralized assembly operations de-| to allow Young and C & O Presi- 
| nounced two separate proposals be-| gent Robert Bowman to sit on 
fore the ICC as threats to their) NYC’s board, and the third to re- 
competitive positions. lease the 400,000 shares of NYC 
Spokesmen for these companies | common stock owned by C & O 
asserted that approval of either | and now tied up in a voting trust 
plan would enhance the advan- arrangement. 
pn ey ~ by an The opposition of the centralized 
shipments throughout the coun- | suso,mamufacturers, to, the tvs 
¥ . ity which has for years divided 
The first disputed proposal was |! : : : : 
the request of the railroads for | *he a ee a ee o 
, v2, COl. ) 


an immediate freight rate increase 
of 10 percent and an eventual over- | ‘ 

U.S. Will Keep 
Export Control 


all boost of 27 percent. 
The second proposal opposed by 
= 
Off Vehicles 
NEW YORK.— Despite rumors 








members of the auto industry in- 
volves Robert R. Young’s attempts 
to gain control of the New York 
Central railroad. Young is chair- 
man of the Chesapeake & Ohio} 


railroad. : : 
to the contrary, there is no inten- 
Parker McCollester, attorney|tion of returning automobiles anc 
representing several groups of 


. trucks to export controls, L. L 
railroad shippers, filed a statement | torch, New York regional directo1 
with ICC protesting any “rush| of the U. S. Department of Com 
order” hike in rates without the| norce told a meeting here las‘ 


Seadnee on eee extensive | week of the Overseas Automotive 


| Club. 

Included in the automotive group| 4 

; greement that these product: 
an i ae ie ee iene | Should be left on general license 
are Chrysler Corp., Packard, Hud- aaeed indicated by a showing of 
son, Studebaker, Nash-Kelvinator | 22” s at the meeting. Consensus 


and Willys-Overland. Each of 
these makers conducts the bulk of 
its car and truck assembling at 


|} at the meeting appeared to be tha 
automobile exports will not partici 
| pate in declining exports from thi: 
| country. 


one point, in contrast with the . 

branch plant networks operated by| ©: H._ MacKay, of the Timke1 

Ford and GM. | Roller Bearing Co. at Havana 
Cuba, informed the group, how 


In the Young case, Chrysler 
and Packard asked ICC permis- 
sion to intervene in the proceed- 
ings on the ground that Young’s 
control of New York Central 
would mean the end of railroad 
competition for automobile ship- 
ments from Detroit. 

Only two railroads service De- | 
troit-based assemblers now—NYC)} 
and the Pere Marquette, which is 


ever, that Madrid plans a nev 
decree limiting the salé of auto 
mobiles to those not over 35 horse 
power, which he said would ba 
the import of American cars. 

F. H. Moore, of the Standard Oi 
| Co. of N. J., said that France ha 
in view a similar regulation whicl 
would affect cars above 15 horse 
power. 





Dealer Sons at School. . . 








THESE YOUNG MEN, sons of Chrysler dealers, are taking a six-week course ir 
retailing given by Chrysler Conference of Business Management in Detroit. Top row, lef 
to right: Knox Converse, Albuquerque, N. M.; Mark Hanna jr., San Diego, Calif. 
Joseph Levy jr., Chicago. Lower row, left to right: R. O. Gould jr., Long Beach, Calif. 
T. B. MecGahey jr.. Miami, Fla.; William M. Kramer, Worcester, Mass. (stepson o 
Lyle Harris). 








SIX SONS of De Soto-Plymouth dealers, in Detroit to attend the fourth retail dealer 
personnel conference sponsored by Chrysler Corp., visited the De Soto plant. Left to righ 
are Shepard Lifshitz, son of Joseph Lifshitz, Auburn, Me.; R. H. Patterson, son of W 


T. Patterson, Columbus, Ga.; Edward F. Walsh III, son of Edward F. Walsh jr. 
Kansas City, Mo.; Robert E. Langenfeld, son of Joe Langenfeld, Centralia, Ul.; R. M 
Rowland, Western sales manager for De Soto; Ralph Casler jr., Pompton Lakes, N. J. 
and David E. McCollum, son of R. W. McCollum, Waco, Tex. 
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NE issue of Automotive News, 

not very long ago, contained 
four articles on subjects in which 
every dealer, without exception, 
can well take an active interest. 
When it comes to molding public 
opinion on projects effecting this 
trade, deaiers are very important, 
because there are a large number 
of them, they live in every com- 
munity of any size, and because 
they have a direct influence on 35 
million owners who are also con- 
cerned. 

Dealers can be the strongest 
factor in the industry of better- 
ing conditions which, if allowed 
to continue, will discourage the 
use of automobiles with the re- 
sult that dealers will be faced 
with a reduced service volume 
and increased sales resistance of 
new cars in the competitive 
years inevitably ahead. The sub- 
jects covered in each of the four 
articles constitute a worthy pub- 
lic relations program for any 
dealer to undertake. Such public- 
spirited activities permit a deal- 
er to keep his name out in front 
in a way that identifies him with 
programs of great public interest. 
The first article reported the 

passage of uniform traffic code in 
Texas. This is a project that, if 
carried out in each state and na- 
tion-wide, will save a lot of lives. 
There are groups already working 
in states and municipalities to pro- 
mote uniform traffic laws. 

It would be well for any dealer 
to get behind such groups, offer 
his services for the purpose of 
developing public opinion to sup- 
port and insist on favorable action 
by local, state and national legis- 
lative bodies. 


* * * 


Must Use Influence 


In Safety Drive 


ANOTHER article reported the 
annual meeting of the Auto- 
mobile Manufacturers Assn. at 
Bloomfield Hills. This meeting em- 
phasized road and parking pro- 
grams. Such organizations as the 
Automobile Safety Foundation, 
headed by Paul Hoffman, president 
of Studebaker, and the Inter In- 
dustry Highway Safety Council as 
promoted by President Truman 
and being headed by Lyman Slack, 
sales vice-president of Packard, are 
important agents already in this 
field. 

Many dealers, already affiliated 
with these two groups, are per- 
forming excellent work in their 
community. It is again a ques- 
tion of marshalling public sup- 
port for the officers of the gov- 
ernment who, without it, cannot 
promote the programs effectively. 
While today the bottleneck of 


Just Among 
Dealers 





Epwarp A. Sanu (Chevrolet), 
Beaver Falls, Pa. a home town 
boy made good, having been born 
in that city April 
8, 1904. After nine 
year’s experience 
with other deal- 
ers, he took on 
the Chevrolet line 
in 1931. He is sec- 
retary of the 
Pennsylvania Au- 
tomotive Assn., 
of which he has 
been a director 
for eight years. 
Sahli has been 
active in the American Legion and 
is at present commander. He is 
chairman of the Community Chest 
drive as well as Cancer Control 
Campaign. He was a reserve officer 
and called to duty in 1941. He was 
separated as lieutenant colonel of 
the Quartermasters about a year 
ago, having wound up his Army 
duties as post commander of the 

(Continued on Page 34, Col. 1) 





Edward A. Sahli 








en eee ap rait Tells Wis. Parley: 
Dealers Sliding Off 


Sales Gravy Train 


pace. 
None of us can do better than 
use our contacts and our influ- 


movements that are in the pub- 
lic interest and so importantly 
effect our future opportunities. 

Another project, covered in this 
one issue of Automotive News, was 
the report on the diversion of gaso- 
line tax for other than the build- 
ing and maintenance of roads. The 
National Highway Users Confer- 
ence points out that the diversion 
of these revenues since 1925 is 
nearly two and one-half billion 
dollars. Obviously to users, gaso- 
line tax for any other purpose than 
road extension or maintenance is 
against public interest. Automobile 
owners, as citizens, pay every tax 
that any other citizen does, and 
the gasoline tax is entirely extra. 
It was originally levied for road 
building, which ,is of course justi- 
fied, although others than automo- 
bile owners benefit by the develop- 
ment of roads. Here, any dealer can 
more than justify any personal ef- 
fort devoted to this one project. 
His interest and effort can’t help 
but be a goodwill builder for him- 
self.. 


In this particular issue AvuToMo- 
TrvE News also reported the testi- 
mony of the Automobile Manufac- 
turers Assn., given by A. E. Barit, 
president of Hudson, urging the 
elimination of excise taxes on auto- 
mobiles and other industry prod- 
ucts. Excise taxes on the automo- 
bile industry are unfair and unjust. 
It is. merely adding taxes to the 
numerous taxes already paid by 
motorists. Where a state or a mu- 
nicipality employs sales taxes, then 
it,is taxation on taxation because 
the motorist pays a sales tax on 
the amount of the federal excise 
tax. 


* 


* o 
Excise Tax Called 

Discriminatory 
ADA started work on the elim- 
ination of federal excise tax on 
automobile production in 1917. In 
fact the purpose of the organiza- 
tion of NADA was to combat that 
tax. It will never be reduced or 
eliminated unless the industry 

unitedly gets behind the project. 
Automobile dealers are a more 
important factor than any other 
segment of the industry in mar- 
shalling public opinion against 

these discriminatory taxes. 


As automobile dealers become 
more actively associated with 
such civic programs, it can be 
truly said that they have started 
a good public relations program. 
Their future sales and profit po- 
tentials depend not on how many 
automobiles the factories can 
build, but rather on the elim- 
ination of unfair taxes that re- 
flect in the price of the car, the 
safety of drivers, the improve- 
ments and extensions of roads 
and in providing ample parking 
space. 

As I have said so many times, 
we don’t sell automobiles, we sell 
the use of the automobiles. Unless 
we do our part in seeing the use 
of the automobile is not limited, 





Albany Court Upholds 
State Licensing Law 
ALBANY.—U pholding the 


constitutionality of a law re- 
quiring the registration of auto- 
Traffic 


and B. W. Loomis guilty of op- 
erating a used-car business 
without a license. _ 

The court suspended sentence 
in each case, noting that Forte 
subsequently had obtained a li- 
cense and Loomie had with- 
drawn from the business. In up- 
holding the law which was en- 
acted last year, Schenck held 
that “the police power of the 
state is~ sufficiently broad to 
warrant such regulatory prac- 
tices as may be necessary.” 





MILWAUKEE. — ‘‘Automobile 
dealers are beginning to slide off 
the gravy train .. . it’s time to 
get out from behind the desk,” 
M. O. Anderson, president of 
NADA, told 1,000 members of the 
Wisconsin Automotive Trades Assn. 
here last week. 

The convention also heard talks 
by Paul M. Millians, vice-president 
of Commercial Credit Corp.; 


Payton, Cleveland trade analyst; 
L. J. Buckland, of New York, and 
J. T. Meek, of the Illinois Federa- 
tion of Retail Associations. 
Declaring that the “order-tak- 





INSPECTING A ¥ 


TYPE air compressor unit made by Westinghouse Air Brake Co., 


Wilmerding, Pa., at the annual convention of the Wisconsin Automotive Trades Assn. 


are Matt Cameron, La 


- Hoekstra, Sheboygan, and E. W. 


Fisher, Mondovi. 





Anderson, Slack to Address 
Conn. Dealers Oct. 3 


HARTFORD, Conn. — The 26th 
annual convention of the Connecti- 
cut Automobile Trades Assn. will 
be held in Hart- 
ford Oct. 9. The 
plans as present- 


tion committee 
and accepted by 
vote of the exec- 
utive board have 
selected the 
Hotel Bond and 
Foot Guard Hass 
as sites for the 
M. 0 convention. Ar- 

ee rangements are 
being directed by Carl R. Lane, 
CATA manager. 

Among the principal speakers 
will be M. O. Anderson, NADA 
president; Lyman W. Slack, vice- 
president of Packard and chairman 





Anderson 


of the _ Inter-Industry Highway 
W. Virginia Dealers 


List 9 Speakers 


For Convention 


CHARLESTON, W. Va.— Nine 
speakers, each of national impor- 
tance, headline the program of the 
14th annual convention of the Au- 
tomobile Dealers Assn. of West 
Virginia to be held at Hotel Prich- 
ard, Huntington, Oct. 24-25. 


The tentative program released 


we are like a growing boy in a/py Bill Randolph, manager of the 


strait-jacket. He grows himself to 
attrition. 


N. C. Elects Abernethy 


NADA Director 

RALEIGH, N. C.—North Caro- 
lina Automobile Dealers Assn. re- 
ported last week the election of 
P. L. Abernethy as National Auto- 
mobile Dealers Assn. director for 
the coming term. He is a past 
president of the NCADA. 


St. Charles Motor Co. 


L. L. and Stella I. Gentry and 
Herbert Bollman have incorporated 
the St. Charles Motor Co., Inc. at 
550 Clay St., St. Charles, Mo. 





organization, reveals acceptances 
from John W. Darr, president of 
the Institute of Public Relations, 
New York; M. R. Darlington, new- 
ly-appointed manager director, In- 
ter-Industry Highway Safety Com- 
mittee, Washington; ‘Jim Dalton, 
editor of Motor, New York; Arthur 
J. Morris, president, American In- 
stallment Credit Corp., New York; 
D. C. Barnhart of NADA; Karl M. 
Richards, manager, field service de- 
partment, Automobile Manufactur- 
er’s Assn., Detroit; John W. Stokes, 
dealer tax specialist, New York; 
John O. Munn, dealer editor of 
Automotive News, and William B. 
Burruss, sales. consultant to in- 


dustry, Chicago. 


Safety Committee; George Rom- 
ney, director and general manager 
of the Automobile Manufacturers 
Assn., and Gov. James L. McCon- 
aughy. R. D. Gillmore, president 
of CATA, will give his annual re- 


ed by the conven- | port. 


Previously, the annual conven- 
tions of CATA were held in De- 
cember. A change in by-laws voted 
last year has moved the date for- 
ward to October. 

A. T. Brothers, chairman of the 
convention committee, anticipates 
a greater attendance since the 
meetings will not be in competition 
with the holiday season and 
weather conditions will be more 
favorable. Last year nearly 900 
members attended the meeting. 


$25,000 Fire Damages 


N. C. Ford Dealership 

TARBORO, N. C.— Edgecombe 
Motor Co. (Ford), was damaged 
by fire Sept. 10, causing a loss ex- 
pected to run more than $25,000. 

A number of cars were stored on 
the second floor and the flames 
prevented removal of any of them, 
according to reports. 


ing” attitude of dealers is fast 
becoming a dangerous one, bn 
derson cautioned delegates that 
= is the time to build a sound- 
organization for the future. 
“Don't forget that you'll need 
today’s customers tomorrow,” An- 
derson said. 
H. F. Warsinski, of Wisconsin 
Rapids, was elected president of 


Ed| WATA. Other officers are: 


A. C. Hall, first 
vice-president; J. P. Gillespie, 
Madison, second 3 


Burlington, secretary 

Buckland predicted that domes- 
tic production of cars and trucks 
this year may reach about 4,385,000 
units, which would be 90 percent 
of the 1941 total, providing the 
present production rate ix kept up 
for the balance of 1947. 

Payton stated that there should 
be no depression in the automotive 


Dealer Braun Left 


Estate of $119,996 

BUFFALO. — A gross estate of 
$119,996 was left by the late Charles 
A. Braun, former dealer here, who 
died Apr. 3. The estate had a net 
value of $110,862. 


industry and its allied fields for at 
least another year, because of the 
pentup demand for cars and re- 
pair parts. 
Millians’ subject was “Nothing 
Recedes Like Success.” 
Meek spoke on “It’s Funny—But 
True.” 
A feature of the convention 
was an exhibit of shop equip- 
ment, tools, supplies, etc, Arthur 
Brayton, of Des ee gave an 
enn oa 
Tuesday, “Factory Breakfast 
Meetings" were held, while some 
car ee ee arranged ae 
meetings in private rooms for 
dealers. 


Savannah Judge 
Upholds Pact 


SAVANNAH, Ga.—New car re- 
sale agreements withstood another 
court test here last week when 
Judge David S. Atkinson ruled 
that an option which was held by 
the Dearing Chevrolet Co. was a 
valid contract. 

Dearing Chevrolet charged in a 
suit against J. C. Schuler jr. that 
the defendant gave the firm a six- 
month repurchase option on a car 
purchased from Dearing and “be- 
fore its expiration sold the car to 
the Hedgewood Motor Co. for a 
$500 profit. 

Judge Atkinson overruled Schul- 
er’s contention that the option 
“was void by reason of indefinite- 
ness and uncertainty and that the 
contract was not binding because 
it was a mere formality and not 
intended to be binding.” 

The judge denied the plaintiff's 
claims for attorneys fees, but or- 
dered that all the defendant’s 
charges and claims of fraud be 
stricken from the records. 


On the House .. . 


GM divisions will continue for the foreseeable future to allot cars 
to dealers on the present historical basis, insiders believe. The GM 
sales = meets this week to take definite action, and will study 





year. 


Pete Wemhoff 


proposals that the present quota setup be con- 
tinued well beyond the Oct. 31 expiration date of 
the two-year postwar contracts. ... 
changes in the GM contracts, observers also pre- 
dict, and only a small number of franchise can- 
cellations in cases of violations. . 

NADA membership as of Aug. 31 was 28,039; 
goal is 32,000 by Oct. 31 through impetus of 
G. A. D. program. . 
vention programs I’ve ever seen ‘was issued for 
Tennessee Automotive Assn.’s powwow this 

. . Portland (Ore.) Automotive Trades 
Assn, members are featuring the association’s 


There'll be few 


. One of the niftiest con- 


emblem in ads, emphasizing dependability of 
members for fair service prices... 
NADA suggests dealers sell Safety with every service job; it can’t 


be oversold. . 


Personal income distribution is shifting from New 


England and Middle Eastern states to the South and West, U. S. 


figures show. 


—Posts WemHorr 
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IF YOU HAVE the current (Sept. 
30) issue of Look Magazine handy 
or will send out and get one, you 
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will want to see, is 
titled “The Strange Case of the 
Taft-Hartley Law,” and what its 
author, Claude Robinson, a public 
opinion researcher, discovered will 
seem stranger than fiction—almost 
too good to be true! As he says in 
an opening paragraph: ‘I have just 
had the remarkable experience of 
discovering that the American 
worker likes the major features of 
the Taft-Hartley law—but not the 
law itself.” 


* * * 





Publisher—George M. Slocum 
Business Manager—B. B. Crighton 


Editor—Pete Wemhoff 
Editor— Advertising Manager—Edward Kruspak 


Managing Robert M. Te 
Service and Truck Editor—J. C. Weed Midwest Adv. Mgr.—J. Goldstein 
Washington—William Ullman Pacific Coast Mgr.—R. H. Deibier 
Editorial Associates—Patricia Cassady, Mac Gordon, George Deery, 
Bernie Thomas, Jim White 
(Chris Sinsabaugh—Editor 1933-1943) 


RESIDENT CORRESPONDENTS 

Hartford, Conn.—R. St. Martin Pittsburgh—Leon M. Leffingwell 
Jacksonville, Fla.—A. G. Ivey — Philadelphia—Sam Elber 
Kansas City—I. E. Kirkland = Phoenix—Floyd Gillette 
Baltimore—Kate Savace Lincoln, Neb.—G. W. Kline — Portiand, Ore.—F. K. Haskell 
Birmingham, Als.—Stuart Riddle Little Rock—Inez H. McDuff = Richmond, Va.—T. D. Eaton 


Boise—H. H. Miller London—David Wood San Francisco—Leon Pinkson, 


Sae—te hans aoe THE SURVEY, made shortly 
Butte—Kenneth Mulholland Loutsville—A. W. Williams South Bend—L. E. Dunkin after the passage of the act by a 


Spartanburg, 8. C.—L. D. Bray 
Springfield, 11.—C. C. Hall 
Springfield, Mass.—E. C. Zack 
St. Loule—Saem X. Hurst 
Toledo—Bert Woods 
Toronto—James Montagnes 
Vaneouver—F. H. Fullerton 
Washington—William Ullman 


corps of interviewers who went into 
the highly industrialized sections 
of the East and Middle West 
(where “seven out of ten” of the 
American factory workers live and 
toil), disclosed an amazing reac- 
tion among the very workers whom 
the union bosses’ propaganda had 
led us to believe were violently 
“lopposed to its every particular. 
Workers in all age groups, both 
union and non-union, were inter- 
viewed, Roosevelt and Dewey vot- 
ers, alike, from large and small 
factories, but all located in towns 
of 25,000 or more where one would 
assume the opposition to the new 
curbing law would be most violent. 
What did he find to be the actual 
facts? Well, I will repeat some of 
his disclosures. 
* + * 


“WE DECIDED,” says Robinson, 
“to find out what features of the 
law makes it unpopular. We se- 
lected 10 leading controversial pro- 
visions. One by one, we asked each 
worker about each plank without 
telling him it was part of the Taft- 
Hartley law. To our surprise, a 
majority in each case approved of 
ali 10 provisions of the bill! Most 
popular plank in the bill, we 
found, was that requiring financial 
reports from unions. 86 percent ap- 
proved it. Least popular was the 
plank forbidding unions to make letters but 
political contributions. But even need, 
this idea won the approval of 56 
percent. The workers say that a 
union’s job is to improve wages, 
hours and working conditions—not 
to go in for political campaigning.” 

*” * * 
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WE STAND FOR: 

11. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. 2. A fair profit to the dealer on every 
used vehicle accepted in partial payment ‘for a new 
car or truck. 13. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. { 4. The 
elimination of mental and bureaucratic con- 
j trols over this industry. 15. A return to the pre- 
NEWS cepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 
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Capsule Comments 

Production of cars and trucks is running at a merry clip 
thus far in September—at an annual rate of over 5,000,000 
vehicles. 

But, don’t get excited. The millenium hasn’t arrived. 

It’s just an upsurge between shortages. And what a 

shortage it may be, if steel allocation is resumed to take 

care of Europe’s needs. 


Steps to Check 

I have noted with interest your 
recent articles on the new and 
used car “rackets” and the steps 
being taken by reliable dealers to 


IN BRIEF: (1) 78 percent were check the situation. 


‘Terrific Response ..... 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to 





for a law to give 60 days notice 
before striking; (2) 86 percent for 
a law requiring unions to file 
financial statements; (3) 76 per- 
cent for a law to prevent Com- 
munists from holding union offices; 
(4) 79 percent for a law to forbid 
a company from having a union 
shop until a majority of employes 
favored it; (5) 60 percent for a law 
to outlaw the closed shop; (6) 77 
percent for a law to allow the com- 
pany to sue the union for breach 
of contract; (7) 69 percent for a 
law to allow the employer to talk 
to his employes on the subject of 
joining a union; (8) 78 percent for 
a law to allow government to re- 
strain strikes in vital industries; 
(9) 68 percent for a law to allow 
the checkoff only if the worker 
agrees in writing; (10) Only 56 per- 
cent were for the law to prohibit 
unions from spending money in 
connection with political campaigns 
for federal offices. 
+ + + 


BUT WHEN it came to the $64 
question, “Do you think that Con- 
gress should have passed the Taft- 
Hartley law?”, 54 percent of all 
those interviewed said “No” and 
only 31 percent said it should have 
passed as written. Thus, we come 
to the apparently illogical conclu- 
sion that a majority of all the af- 
fected workers want each of the 10 
ingredients which go to make up 
the law, but when they are com- 
bined and handed over the counter 
in one bottle, they just don’t like 
the label! As the late Mr. Shake- 
speare put it so neatly, “What fools 
these mortals be!”—G.M.8. 


The Inter-Industry Highway Safety Committee is opening 
national offices in Washington, preparatory to inauguration 
of a stepped-up safety drive and “intensified organization of 
dealers of the auto, tire and petroleum industries into state 
and local safety committees.” 

More power to this group, for if there’s a real threat 
to the transportation industry’s future, you need not 
look any. further than traffic accidents and congestion. 


AUTOMOTIVE NEws survey shows that, while dealer service 
customers have increased only 19 percent from 1941 to 1947, 
gross sales of customer labor have gone up 78.6 percent. 

Service potential has leaped and dealers are more 
service-minded than ever, we know, but watch out for 


excessive repair bills. 
* * 7 


Walter Reuther, UAW-CIO president, is wailing again 
about high prices and the need for higher wages. 
Prices have gone up, Walter, we admit, but who was 
it that started that vicious wage-price spiral shortly 
after V-J Day? 


Auto makers would like to hold their national auto shows 
- in Detroit, but facilities are lacking. Also, there’s a little 
matter of a sellers’ market and inability of makers to get 
together on introduction of new models. 
So it settles down to the matter of which will come 
‘first: The buyers’ market or Detroit’s show facilities? 
We wouldn’t bet on either. 


Enclosed is an advertisement 
which appeared in Toronto morn- 
ing and evening papers. It ran 
about the beginning of this month 
at the same time the local press 
were giving much space and atten- 
tion to the new and used-car sit- 
uation up here. 

Frank Baillie, general manager 
of Lawrence Motors, Ltd, Ford- 
Monarch, has had terriffic response 
to his ad. He has received letters, 
phone calls—people have even 
stopped in to congratulate him on 
his outspoken honesty and state- 
ment of policy. The union to which 
his mechanics belong sent a letter 
of appreciation—P. S. Mumson, 
Cockfield, Brown & Co., Ltd., To- 
ronto. 

Eprror’s Note: Stating that his 
customers pay the authorized 
price, that he doesn’t insist on 
trade-ins and no extras are 
forced on buyers, Dealer Baillie’s 
ad continues: “Am I passing up 
easy money? Not the way I see 
it. New cars are only part of my 
business. I also handle Ford parts 
and other accessories. And I op- 
erate a busy service garage. I’m 
no ‘fly-by-nighter.’ I expect to 
be in Toronto a long time. And 
so I’m only playing fair for my 
own sake.” 


Not freon 


We note that in an article en- | Oct. 


titled “Perishable Cargo Guarded” 
appearing on Page 27 of the July 
28 issue of Automotive News, our 
trademark “Freon” has been mis- 
used as a descriptive term. First, 
it is used as the name of a. gas, 












’ 


unsigned 
you may sign your name with the assurance that it will not be 
if you so request. Address Editor, Automotive News. Detroit 26. Mich. 


and second, it is used as the name 
of a compressor. 

Our trademark “Freon” is used 
in connection with a number of 
different types of fluorinated hy- 
drocarbon refrigerants manufac- 
tured by us. Standing by itself, it 
is not the name of any of them, 
but is in the true sense of the 
word only a trademark. It is, there- 
fore, improper to use it as a de- 
scriptive term, even when referring 
to a gas. When used as the name 
of a compressor, there is the fur- 
ther objection that someone read- 
ing the article who knows that 
“Freon” is our trademark may be 
led to believe that we are the man- 
ufacturer of the compressor, which, 
of course, is not the case. 

We shall appreciate it if in the 
future you will capitalize the first 
letter of our trademark when you 
have occasion to use it, and, if pos- 
sible, enclose it within quotation 
marks. Your cooperation will be 
greatly appreciated and will aid us 
immeasurably in protecting our 
mark.—Witson C. Bamey, Kinetic 
Chemicals, Inc., Wilmington, Del. 


Coming Events 


SEPTEMBER 

Sept. 21-32-—Myrtie Beach, 8. ©. (Hotel 
Ocean Forest). Annual meeting of South 
Carolina Automobile Dealers Assn. 

Sept. 25-26—Atiantic City. Annual conven- 
tion of New Jersey Auto Trade Assn 

28—Cleveland (Hotel Statler). ‘An- 
nual meeting of Automotive & Aviation 
Parts Mfrs. 
OCTOBER 


2-4—Les Anxeles (Biltmore Hotel). 
SAE Autumn Aeronautical meeting. 

3-4—Atiantic City. Tri-State Conven- 
tion oy Maryland and Pennsyl- 


vania 
Oct. 6-8—Houston, Tex. Petroleum Mechan- 
feal Einegtinesring Conference. 
Oct. 9—Hartford, Conn. 26th annual con- 
a of Connecticut Automotive Trades 


ove. #1 9-14—Galveston, Tex. Texas Auto- 
motive Dealers Assn. meeting. 


_ SEI. FF 
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~ Just one word 
answers all five of 
these questions 












: Who was first on the market 


|. witha real postwar car? 






| Who was first with lower, 
wider postwar bodies? 


5 | Who was first with extra-vision 
[ re var windows and windshields? 


| [ Who was first with postwar brakes 
) that automatically adjust themselves? 


f Who was first with glare-proof 
: “black li light” instrument-panel dials? 


hich, 


ation ; 


ts 





STUDEBAKER 


POSTWAR LEADER IN MOTOR CAR STYLE 


PREM EG fee & | 
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$16,000, 000 Spent on Program . . 
‘Radical’ Hi aiddson Due 





“It is a car which upon enter- 
ing, you step down into, not up 
on. This move provides for the 
antennae: @ more pleasant ride 
than anything known before—to 
say nothing of the added safety 
through sitting within the frame 
rather than on top of it. 

“With all its lowness, it offers a 
better usability of interior space 
than has ever been achieved be- 
fore. In addition to providing more 
headroom than other mass- 
produced automobile, it features the 
roomiest seats. 

. “In the new Hudson ag at 

rs really are cradle - 
foums tho axles. Not only is the 
seat ahead of the rear axle, it is 
actually completely ahead of the 
rear wheel. 

“The car has a completely new 
Super-Six engine, with more horse- 
power than any other six on the 
market, and an improved Super- 
Eight engine.” 

In lowering the overall height of 
the car, Barit explained that head- 
room and interior comfort had been 
maintained by also lowering the 
floor of the car, so that comfort 
and convenience to the nger 
remain as gg as in old- 
fashioned high car. 

“Why hasn't this been doe be- 
fore?” he asked. “The answer is, 
that to lower the roof and the floor 
of the car requires an entirely new 
type of car construction, and it 
also means radical plant alteration 
at considerable expenditure of 
money and effort.” 

In the extent of this, 

costing 





Price Lids Kept 
On Steel, Tin 


. s 

By Dominion 

OTTAWA. —Iron, steel and tin 
were among exceptions to the lift- 
ing of price controls by Canada 
last ok. Included in the wide- 
spread removal of curbs from com- 
modities were the rates for trans- 
portation, warehousing and storage. 

Remaining controls will be elim- 
inated when “no excessive disorder- 
ly price increases will occur,” ac- 
cording to the Wartime Prices and 
Trade Board. Rent controls were 
also retained and will be in force 
longer than the remaining com- 
modity controls, the board pre- 
dicted. 





ments have been going on quietly 
for months. The company began 
proving dies long ago, he added, 
and is at present carrying on 
stamping operations on most of the 
new body and sheet metal parts. 
“These few examples will give a 
general idea of the lengths we 
have gone to in order to cut em- 
ploye loss of time to a minimum 
and to get our house in order with 
the least interruption possible.” 
Barit said that to produce the 
new Hudson requires the scrap- 
ping of many of the assembly line 
techniques as they are known in 
the automotive industry. Because 
of the cars unusual and ad- 


he 
facturing approach has had to be 
developed. 

In a word, he pointed out, “we 
have arrived at another period of 
fundamental change in automobile 
design.” 

Georgé H. Pratt, vice-president in 
charge of sales, 
told newsmen 
that a “Hudson 
Quality Dealer 
Program,” in- 
stalled three 
years ago and 
followed up dili- 
gently, had 
strengthened the 
sales arm until it 
represented an 
George H. Pratt ‘Strongest dealer, 

factory and field 
— jn the history of the 
com 

As an ‘illustration of the dealer 
quality program, he cited Hudson 
dealers’ expenditure of $60,000,000 
during the last two years on new 
buildings and modernization. 

“Today we have approximately 
3,000 outlets in the United States 
and Canada, and are represented 
in 111 foreign countries by 152 dis- 
tributors,” he pointed out. 

Despite sheet stee] shortages and 
short supply situations in other 
materials, Hudson has produced 
190,000 cars during the postwar 
period, he said. Further, he con- 
tinued, from a competitive stand- 
point, Hudson has virtually doubled 
its share of the industry’s total 
passenger car business during this 
period. 

Hudson’s 3,000,000th car was re- 
cently produced, an important mile- 
stone in the company’s 38-year his- 
tory, Pratt said. Of this number, 
some 650,000 are in operation today. 









































150 Dealerships 
Added by L-M 
In 8 Months 


DETROIT.—The Lincoln-Mercury 
division of Ford Motor Co. has 
added over 150 new, separate Lin- 
coln-Mercury dealers during the 
first eight months of 1947 as part 
of its expansion program, T. W. 
Skinner, general manager, told dis- 
trict managers from all parts of 
the country assembled in Detroit 
last week for their first postwar 
meeting. 

“Dealers are matching the com- 
pany’s faith in the future, as dem- 
onstrated by the current construc- 
tion program. They are establish- 
ing a strong, capable organization 
which will give the public expert 
Lincoln and Mercury service any- 
where in the nation,” Skinner de- 
clared. 

Nearing completion now, Skinner 
pointed out, are new Lincoln-Mer- 
a a plants. in, Metuchen, 

Louis and Lads Angeles. 
. ‘sdhe0,000 modernization pro- 
gram is almost completed at the 
main Lincoln plant in Detroit. 

Joseph E. Bayne, L-M general 
sales manager, told the division’s 
top field men that 1948 would 
bring them a “completely new 
line of cars which will be out- 
standing in every way.” 

Although every section of the 
country reported continued car de- 
mand far in excess of production, 
Bayne cautioned the field managers 
about the need to prepare dealers 
for the coming competitive market. 

“Our dealers should prepare to- 
day for tough, competitive selling 
by strengthening their sales and 
service organization. They should 
remember that used cars are the 
crux of the situation in competi- 
tion and they should train their 
staffs accordingly. I should say, 
however, that our present dealer 
organization looks very good and 
we are strengthening it daily by 
adding new dealers of the finest 
type,” Bayne declared. 

Lincoln-Mercury dealers _ are 
being divided into three groups, 
Bayne said. The largest are the 
separate Lincoln-Mercury deal- 
ers. The second group comprises 
exclusive Mercury dealers and 
the third group includes Ford 
dealers in small communities who 
will continue to sell a relatively 
few Lincoln and Mercury cars 
yearly. 

During the four-day sales meet- 
ing which ended Thursday (Sept. 
18% the L-M district managers had 
lunch with Henry Ford II and 
members of the company’s policy 
committee, heard talks by top 
Ford and Lincoln-Mercury division 
executives, and toured the Lincoln 
plant. 


Fire Loss $25,000 
TARBORO, N. C. — Edgecombe 
Motor Co. here was damaged by 
fire Sept. 10, with a loss of $25,000. 
The blaze started in a flash fire in 
a wash pit. 


Herold Adds Space 
A. P. Herold (Chrysler - Plym- 
outh), West Concord, Minn., is 
adding space to his showroom and 
improving his parts department. 


Three Zone Managers 


DETROIT.—Two Nash regional 
managers and three zone managers 
have been appointed by H. C. 
Doss, vice-presi- 
dent and general 
sales manager of 
Nash Motors. 

R. R. Compton 
is the new Cen- 
tral regional 
manager, and E. 
R. Limb, the new 
Southern regional 
manager, Doss 
said. The new 












Waukegan, IIl. 
was zone manager in Cincinnat 
From 1932 to 1943, he was Ch 
cago territory manager of the Soc 
ony-Vacuum Oil Co. He joine 
Nash in 1943, and before his ap 
pointment in Cincinnati was as 
sistant Chicago zone manager. 
Alexander was transferred fron 
the Memphis zone, where he wa 





R. R. Compton 
Chicago; R. L. Alexander, Dallas, 


Nash Names 2 Regional C Chiefs, 


will operate a Nash dealership in 
Previously Hakes 


and R. A. Kolb, Memphis. 

Compton, now 
year with Nash, has been trans- 
ferred from the Southern region. 


He replaces G. E. Walrath, the 


new Western regional manager. 
From 1929 to 1940, Compton was 
with Chevrolet at Charlotte, N. 
C., Atlanta, Jacksonville and 
Louisville. He previously has been 
Dallas zone manager. 

Limb, who replaces Compton in 
the Southern region, was appoint- 
ed Dallas zone manager in May of 
this year after serving as manager 
of the Kansas City zone. His ex- 





E. R. Limb L. B. Hakes 

perience in the automobile business 
dates back to 1922. In the 25 suc- 
ceeding years he has held various 
positions with Packard, General 
Motors Holding Co., Pontiac and 





in his seventh 





R. L. Alexander 


R. A. Kolb 


named manager in September, 
1946. Previously, he had been New 
Orleans zone manager. Prior to 
that, he filled various posts with 
General Motors Acceptance Corp. 
in Illinois, Iowa and Indiana. 

Kolb was promoted from assis- 
tant zone manager. He entered the 
automobile business in 1934 with 
Pontiac at Kansas City, where he 
was car distributor. He joined 
Nash in 1940, holding various zone 
positions in Kansas City, Dallas, 
New Orleans and Memphis. 


McElroy’s Razed 

CENTERVILLE, Tenn.—McElroy 
Motor Co. (Ford) was razed by 
fire Sept. 9. Damage was estimated 
at $20,000, partly covered by in- 
surance. The building, located on 
the public square, was erected in 
1918 


Williams Building 


The Johnny Williams Motor Co. 
of Garden City, Kan., has begun 





construction of a $50,000 sales 
building. 


Nash. 
Hakes replaces R. M. Kelly, who 





SIXTEEN CHEVROLET DEALERS representing every section of the nation attended 
Committee of Chevrolet 


the regular quarterly meeting of the National Dealer P' 
im Detroit. Dealers seated om the outer rim of tables (left to right) are Van A. Payne, 


City ’ " ° and L. Ambrosine, A. C. 

Jersey City, N. J. Inner circle (left to right) are John Roth. Jehn Roth Chevrolet Co., 

Merced, Calif.; C. R. Alien, eg age ae gg Bene ee yg Rn Rag EB gy Rm 

4. Hobbs Chevrolet Co., Wichita, Kans.; M. Brimhalil, Minnesota Motor Co., Fergus 

Falls, Minn.; A. L. Wise, Al Wicd Onevuelot Oc, Mason Mich.; Lioyd I. Small, Broad- 
way Chevrolet Corp., Somerville, Mass., and BR. G. Buckalew, R. G. Buckalew Chev- 

rolet Co.. Bicomaburs, Pa. 


In Few Weeks | 
(Continued from Page 1) 
a result of the rapid transition,| the public. He added that factory 
employes will lose considerably léss| and facility its nec- 
working time than ordinarily would| essary to produce the automobile 
be the case. were the most extensive ever un- 
Although full details of the car| dertaken by the company in its 
were not released, Barit claimed| 38-year history. 
that engineering tests show there| As an indication of the conver- 
never has been a mass-produced | sion progress already made, Barit 
automobile that can compare with| said that as of today—while the 
._ the new Hudson from the stand-| company is still in production on 
point of roadability, ruggedness, | 1947 models—one-half of the fac- LINCOLN-MERCURY district managers from all parts of the country had lunch with members of the Ford Motor Co. policy 
performance, comfort and safety. | tory changeover work is finished. committee during their four-day sales meeting in Detroit last week. T. W. Skinner, L-M general manager, and Joseph E. Bayne, 
He listed the following as impor-| ‘We are still producing 1947 cars, | senera! sales manager, outlined the division’s plans for 1948. Seated, left to right, Harold T. Youngren, Ford director of engineer- 
4 f ’ | ing; D. 8S. Harder, director of manufacturing; J. R. Davis, director of sales and advertising; Benson Ford, a director of the com- 
corporated in the new car: |enough along to begin readying an | inv anctsr of purchasnss ana Mead Lc Bricker, rece of Sonera production, Reread for sting, £2'G" acer Bt. Louis 
. ’ r 0 ing, , u row, , , '& 
Pen ds teeioen ine s lower pom ‘i for new car peta = Boggs, Los Angeles; L. R. Coxe, Cleveland; J. F. Giles, Dallas; Harry Crimmins, L-M assistant regional manae er, San Fran. 
center of gravity than any other | tions,” he said i. Crowley, E-aE Sectstant @enesat tates monngers B. 8. Meats, Geutstent seisenal mmanar’ Checior. Per hem, Cone tein, 
‘ : : haga ae. » Chester, ; N. E. Crews, © , 
American automobile. Installation of new presses and we. Neill &. Brown, L-M director of manufacturing; Hugh F. Charlesworth, L-M coeictans general sales manager; Bayne. Third 
“It is only five feet from the/ machinery began a year ago, he York; RM. Then em, Bae teemnecs eae Ge Ni ne er, Detroit: Won. Fulton Pi Pitt oan 5. Fo abey. Genes orvilie. Ma oa 
; ow Tr, ; of s. 
ground to its top. said, while departmental rearrange-| 4""*' Toms, Jnckvonvilie, itt aon noe ae Shee y le, Mas i 
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| PONTIAC 


A fine car made finer 





per ERE MINER OIE 


A Product of 
General Motors 


Lasts long... and lasts well ! 











eaaiee. We dees : The records prove that no car lasts longer than a Pontiac—but this is only 
: vee , half th ! i i 
Hor to ae f the story! For Pontiac continues, throughout the years, to render Here’s What Makes Pontiac So Good So long 
Ooi me performance—to give i , i smoon, PowenrE i i 
a fi “yes e—to give its owner the same thrill he fele when he first cadeaeans tee ee _ oo oe 
es L : u » Gaselector, Scotch-Mi i- 
~ took the wheel. Owners who have driven their Pontiacs for five, seven, = id, Vacuumatic Spark Control and All-Weather Engine Temperature 
' am tec sae i in ; ; f ontrol, Rifle-Drilled Connecting Rods, Electro-plated Pistons, insure 
ho. years will testify that their cars still give complete satisfac- Sreater economy, better performance, longer life, unmatched depend. 
re . ility. 
4 with " tion in every way. For Pontiac is a GOOD car—desi i MANE LEANER 
cae y y rr OD car—designed and built to PERMANENT OM CLEANER—Highly efficient, nothing to replace, gives positive 
saland Lh ee stay on the job. This is a basic Pontiac virtue—and is true of Pontiac asian ee ee 
bee: erty TRU-ARC SAFETY STEERING—More positive control with | i 
us zone me ba year after year. So regardless of when you expect to get your next car, nation with small turning circle, makes parking easier ome 
; : ; TRIPLE-CUSHIONED 
get a Pontiac. It will not only last Jong—it will last well! ti beng Few fer vinecap Mergen engine - 
. y ' ’ gz . st well! draulic Cushion Levelators for maximum riding cnien,. nee ae 
MULTI-SEAL HYDRAUUC BRAKES— Protected i i 
ye TO OUR UNFILLED ORDERS ON HAND, you may experience some ond safer stops, longer life. Peer ee eee 
a : F , : ‘ 
{cElroy a Pee ay in getting a new Pontiac, Place your order now to avoid further delay. In Gene naa ant panes, Unisteel construction, Fisher No-Draft 
zed by ; eel the meantime, let us keep your present car operating at top efficiency. oe ne van Sens eS ANGIE 
timated 
= ae Tune in HENRY J. TAYLOR on the oir twice weekly 
ated on 
ected in 
i 
- ; : 
egun Ae GRA} Sieh See Wa cles Ps tl i ik x 


For long-term dealer profit : 


Third, Pontiac is so satisfying that owners buy Pontiac again and 
again. These Loyal Owners are the base on which a truly sound and 
promising business future can be built. 


A good automobile franchise must be good this year, next year and in 
the yearstocome if the dealer is to enjoy maximum profits and security. 


That means a dealership backed by a name that is good year in and 
year out. Pontiac fills that bill both as a car and as a franchise. Then to make the Pontiac franchise even better, there’s the fourth 
important quality, that of Far-Sighted Factory Co-operation. Pontiac’s 
policy on this score has been highly successful in the past and will 
be even more valuable in the future. 


First of all, Pontiac is A Finer Product. You know its reputation 
for delivering exceptional performance and unusually long life. 
Second, Pontiac offers all anyone could ask of any car, in appearance, 
comfort, economy, performance and dependability. And it offers all For these four reasons the Pontiac franchise is sound—today and 
this in two body series, eleven body styles, two wheelbases and with tomorrow. Any wonder the Pontiac franchise is so widely known 
a six or an eight cylinder engine to appeal to A Wider Market. as the Profitable franchise? 


~® PONTIAC 0 rin 
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New Parts Plant to Allow 


Rouge More Output Room 


CENTER LINE, Mich.—Acquisi- 
tion by Ford of the wartime U. S. 
naval arsenal here will give the 
Rouge plant more capacity for 
new-car assembly, company spokes- 
men said last week. 

In the latest step in the com- 
pany’s long-range decentraliza- 
tion program, Ford will eventu- 
ally house parts and sub-assem- 
bly operations in the new plant 
as well as the parts and acces- 
sory section of the sales division. 

These activities will be moved 

from the Rouge plant at Dearborn, 
just as some months ago all truck 
and tractor operations were trans- 
ferred to the Ford plant at High- 
land Park, Mich. 

D. S. Harder, vice-president and 
director of manufacturing, ex- 
pressed hope the Center Line plant 
could be in full operation early 
next year. The plant will take over 
a number of machining and stamp- 
ing operations concerned with the 
production of parts for 1948 model 
cars and trucks. 

Harder said the manufacturing 


and parts and accessories activi- 

ties will make full use of 1,000,- 

000 square feet of space available. 

The plant will have its own plant 

manager, production engineering 

organization and producing or- 
ganization, and approximately 

4,000 persons will be employed. 

Officials of the Navy depart- 
ment’s bureau of ordnance, which 
leased the plant to Ford, said there 
is approximately $91,000,000 worth 
of government-owned equipment 
in the eight usable buildings on 
the 42-acre site. This equipment 
will have to be moved before Ford 
can install its manufacturing ma- 
chinery. 

J. R. Davis, Ford vice-president 
and director of sales, said the parts | 
and accessory shift to the new lo- 
cation providing both office and 
warehouse space had been under | 
consideration for some time. Serv- | 
ice activities will remain at com- | 





pany headquarters in Dearborn, 
Davis added. 
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THE NEW DeSoto-Plymouth dealers’ ra- 
dio show, ‘‘Christopher Wells,’’ gets a 
bit of promotional help from Jane Harter, 
cute stenographer at the DeSoto plant in 
Detroit. She converted a lapel button, be- 
ing circulated by DeSoto-Plymouth dealers, 
into an attractive earring. The new show 
opens Sept. 28 over the 160 stations of 
Columbia Broadcasting System. 


Ford Tractor Dealer 


The Camilla Tractor Co. in Cam- 
illa, Ga., has been named a dealer 
of Ford farm tractors. 








Parley Planni 


Spurred... 





Half of Space Allotted 
For NADA Exhibit 


CHICAGO. — More than 50 per- 
cent of space at the National 
Automobile Dealers Equipment Ex- 
hibit to be held Jan. 25-29 in con- 
junction with the 1948 NADA con- 
vention at the Stevens hotel has 
been allotted, it was reported last 
week by Ray Chamberlain, former 
executive vice-president now serv- 
ing in a dual capacity as exhibition 
and convention manager. 

Chamberlain has set up head- 
quarters in Chicago at room 1308, 

E. Wacker Drive, where he 
shares offices with the Chicago 
Automobile Trade Assn. 

David E. Castles, St. Louis, 
chairman of the exhibition com- 
mittee, said that indications point 
to disposal of the 118 available 
spaces long before the date of 
the show. 

He added that more spaces than 
this total have been spoken for, 
but turned down in a number of 


ALUMINUM weighs only one third as much as steel 





ALUMINUM hub caps can save you 


up to 3). pounds 


unsprung weight per wheel. 


Datroit address: 1010 Fisher Buliding 





REYNOLDS METALS CCMPANY, 2539 S. 9th St., Louisville 1, Ky. 











| William L. Mallon, 


|ized, the~ Spencer 


cases because the applying firms 
do not qualify under rules specify- 
ing that they must be in the equip- 
ment, tools, finance, machinery, 
publication, supplies and systems 
fields; that they must cater exclu- 
sively to the needs of automobile 
dealers in their business, and that 
they may not display items bought 
by dealers for resale. 

Exhibitors already accepted in- 
clude those whose products or ser- 
vices are electric motors, chargers 
and grinders, finance, cleaning ma- 
terials, bookkeeping forms, printed 
forms, insecticide sprays, sales and 
promotional displays, publications, 
masking tapes, abrasive paper, 
creepers, lubricants and oils, glass 
manufacturing machinery, load lift- 
ing and handling devices, tire 
mounting machines, lathes, scien- 
tific automotive service and various 
types of equipment. 

Among the companies drawing 
space were Baldor Electric Co. and 
Comfort Specialty Co., St. Louis; 
Magnus Chemical Corp., Garwood, 
N. J.; Reynolds & Reynolds, Day- 
ton; Van Houten-Rankins, Avrto- 
MOTIVE News, Kent-Moore and Shaw 
& Slavsky, Detroit; K. R. Wilson 
and Ruger Equipment Co., Cleve- 
land; Aurora Equipment Co., Au- 
rora, Ill.; Minnesota Mining & 
Mfg. Co., St. Paul; P. O. B. Mfg. 
Co. and Cincinnati Equipment Co., 
Cincinnati. 

Also, Gray-Mills Corp., Evanston, 
Ill.; Hulbert Mfg. Co., Ashtabula, 
O.; Ingersoll-Rand Co., New York 
City; South Bend Lathe Works, 
South Bend; Stewart-Warner Corp., 
American Finance Conference, 
Sommer & Maca, Sun Electric 
Corp. and Manning, Maxwell & 
Moore, Chicago. 

Fifty-five directors, members of 
the executive committee, and 
members of other NADA commit- 
tees gathered here for meetings 
before and after the space draw- 
ings. The sessions were mainly 
occasions for progress reports. 

Among the key men present were 
M. O. Anderson, Seattle, president; 
Castles; Ben T. Wright, Evanston, 
Ill, first vice-president and conven- 
tion chairman; William L. Mallon, 
Newark, immediate past president 
and public contacts chairman; 
David G. Kelly, Grand Forks, N. D., 
by-laws chairman; George Ziesmer, 
Mankato, Minn., public relations 
chairman; Charles C. Freed, Salt 
Lake City, membership chairman 
and head of the Oct. 7 “G. A. D.” 
(give a day to NADA) drive, and 
Arthur Haas, Cleveland, employer- 
employe relations chairman. 

Wright as convention chairman 
urged dealers to make early reser- 
vations through Chamberlain, since 
the Chicago hotels insist upon 
them. He reported that convention 
registrations, accompanied by 
checks, and hotel room reservations 
have been coming in at a rapid 
rate. 


N. J. Convention 


‘Opens Thursday 


ATLANTIC CITY.—M. R. Dar- 
lington jr., managing director of 
the National Inter-Industry Safety 
Committee, has been added to the 
list of speakers who will address 
the 29th annual convention of the 
New Jersey Automotive Trade 
Assn. here Sept. 25-26. Convention 
headquarters will be the Traymore 


| hotel on the famed boardwalk. 


Other speakers will include M. 
O. Anderson, NADA president; 
chairman of 
NADA’s public contacts committee; 


| John Stokes, tax consultant; Ralph 
| W. Carney, sales manager of Cole- 


man Co., and L. J. Buckland. 








'Parsley Heads New Assn. 
In Spencer (Ind.) County 


ROCKFORD, Ind.—-Newly organ- 
County Auto 
Dealers Assn. has elected the fol- 
lowing officers: 

L. F. Parsley, president; C. M. 
Fiegel, vice-president; John Tyler, 
secretary, and Oliver C. Uebelhor, 
treasurer. 
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THE PREMIER NEW YORK CITY SHOWING 
OF THE FIRST PRODUCTION MODEL 


SEPTEMBER 24th to 27th INCLUSIVE 


COMMODORE HOTEL 


WEST BALLROOM 


42nd STREET AND LEXINGTON 
NEW YORK CITY, N. Y. 


AVENUE 
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INTER-TRADE ASSOCIATES, Ltd. 


FACTORY AND EXECUTIVE OFFICES 





DISTRIBUTORS AND DEALERS 
WILL BE APPOINTED AT THIS SHOW. 


PLAYBOY MOTOR CAR CORP. 


988 ELLICOTT ST., BUFFALO &, N. Y. 


FACTORY SALES REPRESENTATIVE 


551 FIFTH AVENUE 


NEW YORK 17, N. Y. 
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CHEVROLET TRUCKS SERVE. 


OLDEST CHEVROLET TRUCK FOUND! 


1918 Model—One of First 384 Built— 
- Lasts Through the Years to Win National Contest 


In one of the most widely publicized contests ever staged, Chev- In the closing days of the six-week contest, with nearly 6,000 Pe 
rolet dealers across America covered the highways and byways of ancient Chevrolet trucks registered, rancher Leslie A. Storey, of 


the nation in search of the oldest licensed and operating Chev- Jordan, Montana, entered what proved to be the grand winner— 
a 1918 model, built during the first year of Chevrolet truck 


history, when but 384 units were produced! 











rolet truck in the country. 
Taking up the hunt in typical aggressive fashion, dealers made ; 
a nationwide ‘“‘round-up”’ of venerable Chevrolet trucks, all of America’s oldest Chevrolet truck, with its unmatched record 
them, despite their years, still at work, still serving America, still of survival, is a “‘living’”’ tribute to product quality and the 
performing faithfully for a group of owners who know what is lasting value of the Chevrolet franchise to dealers throughout 
meant by Chevrolet Jong life and dependability. the nation. 
CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT 2, MICHIGAN 


> 
< * 
TWO DEPENDABLE FORMS of transporta- 
tion are compared here as Leslie Storey, 
winner of Chevrolet's “old truck" hunt, 
chats with Montana Cowgirl Merle Spears. 
° 
Fad 





RANCHER LESLIE STOREY, Jordan, Mont., here “brands” his new Advance- 
Design Chevrolet truck, presented to him by Chevrolet in exchange for his 
contest-winning 1918 model. Looking on ore Mrs. Storey and Montana Cow- 
girl Merle Spears. 








Raab oo aan: doc er tebcadaieaner asain 
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SAVE .... AND SURVIVE! 


ACROSS THE NATION, OLD-TIME CHEVROLET TRUCKS STILL SER 


6,000 Old-Time Highway Veterans 


Entered in Nationwide Search 
6,000 | 
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sy, of 

ner— TACOMA, WASH. In use 

truck nearly every day since 
1919, this old-timer 
works faithfully a 
veteran of the general 

ecord hauling business, H. M 

i the “a : 

shout > 


MODESTO, CALIF. 
Original motor, trarns- 
mission and differential 
keep Mike Lonero’s 1919 
model at work haul- 
ing grapes, peaches, 
apricots. 





MINOT, N. D. Originally 
purchased for use inthe — 
garage and farm imple- 
ment business, this 1919 
model owned by Harry 

E. Wosick now works on 
the farm. 


< 


> 
WAUPACA, WIS. M. G. 
Pope hauls farm prod- 
ucts in his 1919 Chev- 
rolet, which he praises 
for fine performance and 
low operating cost. 





BENTON HARBOR, 
MICH. Owner of a large 
fruit farm with its own 
packing and grading 
plant, William Zech 
entered his 1919 model 
in the contest. 
~< 
> 
CUMBERLAND GAP, 
TENN. Mountain high- 
ways are no trick at all 
for this old-timer, a 1919 
model owned by Arthur 
Whitoker. 
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NEW YORK.—Importance of ad- 
vertising power and mass selling 
as weapons against serious fluctua- 
tions in the na- 
tional economy 
was stressed by 
Paul G. Hoffman, 
chairman of the 
Committee for 
Economic Devel- 
opment and pres- 
ident of Stude- 
baker Corp., in 
addressing the 
15th anniversary 
luncheon of the 
Sales Executives 
Club of New York. 

“We know that we cannot dis- 
tribute the products of mass pro- 
duction by reverting to peddlers’ 
carts and handbills,” he declared. 
“Yet many businessmen started 
fighting the last depression by can- 
celling advertising and by firing 
salesmen.” 

Asserting that “the time to fight 
a depression is before it starts,” 
Hoffman warned against repeating 
such mistakes of the last depres- 
sion. 

“Cutting out advertising looks 
like the quickest way to save 
$10,000, $50,000 or $100,000,” he 
said, “but many businesses were 
stabbed to death by the sharp 
pencils wielded in the economy 
drives of the last depression. 
“In the first stages of a depres- 
sion there is adequate purchasing 
power. It takes courage on the part 
of business, but when a depression 
threatens it is up to the sales exec- 
utives to intensify-—not reduce— 
market pressures, and thus keep 
the will to buy alive in the hearts 
of American business and consum- 
ers. ” 

During recent years, advertising 
expenditures in relation to national 
income have been the lowest on 
record, Hoffman pointed out, but 
one of the factors which has con- 
tributed to under-spending for 
sales and advertising in periods 
when business is hard to get is 
the maintenance of a fixed ratio 
between advertising and sales ex- 
pense and sales volume. 

“Actually,” he added, “we do not 
move merchandise with percent- 
ages; we do it with dollars. The- 
oretically, if we wish to stabilize 
sales volume, it is dollar expendi- 
tures, not expense ratios, that 
should remain constant. There are 
times, of course, when this is im- 
practical, but I do urge that we 
get away from the tyranny of per- 
centages.” 

Calling upon businessmen to 
lay the groundwork for a pro- 
gram of “dynamic stability” to 
avoid fluctuations of more than 
15 to 20 percent in the national 
economy, Hoffman assailed the 
‘dangerous notion” that a great 
depression in the early 1950s is 
unavoidable. 


“Such a depression,” he warned, 


Paulos Succeeds Father 
*In Magna (Utah) Dealership 


One of the youngest Chevrolet 
dealers in the country is Ernest 
Paulos, owner of the Paulos Auto 
Co., Magna, Utah. 

He is in his early twenties, and 
took over active management of 
the company upon the death of 
his father. 





Paul G. Hoffman 


‘Stabbed to Death’ 


Cutting Sales Efforts Will Lead to Ruin, 
Hoffman Warns Business 
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“not only would mean the end of 
our free economy but our freedom 
as well. We would slip into a dic- 
tatorship by voting for measures 
designed to appeal to a great mass 
of unemployed, such as ‘jobs for 
everyone.’ Russia is eagerly await- 
ing signs of a collapse, not only 
in the United States but in the 
world. Her ideology thrives upon 
distress, and throughout the world 
there is a great dependence on the 
United States for economic help.” 

Hoffman expressed confidence 
that “booms and busts not only 
can be avoided, but fluctuations in 
our economy modified so that they 
can be held to 20 percent, or per- 
haps 15 percent, against the 50 
percent which characterized the 
depression of 1929-32.” 

Declaring that the health of 
the economy is contingent upon 
continuity of the _ individual 
worker’s income and his willing- 
ness to spend it, plus the assur- 
ance to business of a reasonable 
profit and its willingness to ex- 
pand, he recommended the fol- 
lowing three-point program: 

Revision of the tax structure 

“so that it tends to support sta- 
—— rather than instability, as it 
does now.” 

9 Stabilizing the availability of 
credit so that those “who are 
entitled to it can get it when times 
are somewhat tough, | as well as 
when times are 
3 Promoting ph, oro in manage- 
ment of the public debt through 
timing in the construction of pub- 
lic works, the administration of 
social security and the regulariza- 
tion of employment. 

To ward off a depression, Hoff- 
man declared, “will take the col- 
lective wisdom of all of us—gov- 
ernment, business, labor, agricul- 
ture and educators—to help us 
work our way toward our goal.” 





at 





CHILDREN ARE flocking to the B & B Chevrolet Co., Detroit, where the f 


Cartling’s 


‘amous 
**8-Horse Hitch’’ Belgian draft horses are stabled during the Detroit exhibition 


of the animals. Each of the horses weighs more than a ton. Adults in the picture are 
(left to right) John Fitch, B & B sales manager; Marilyn Tehansky; L. W. Bohm, part- 
ner, B & B Co., and Lorraine Tehansky. The Tehansky sisters are B &B employes. 





Nash Adds Plastic Division; 
Less Costly Methods Bared 


DETROIT.—Formation of a plas- 
tics division of Nash-Kelvinator 
was announced last week by R. A. 
DeVlieg, vice-president in charge 
of manufacturing. 

At the same time, the company 
reported the discovery of a new 
surface treatment for polystyrene 
which will greatly increase the field 
of use of styrene resins. 

The new treatment makes pos- 
sible the use of polystyrene in 
applications previously requiring 
much more expensive plastics. As 
a result it permits manufacturers 
to take economical advantage of 
the superiority of plastics in 
many instances, in which their 
use was either impractical or 
too expensive, DeVlieg said. 

The new “Logoquant” treatment 
depends on actual fusion between 
the polystyrene and resistant ma- 
terials, and is not a mere surface 
coating. It is fully developed for 
production line application, either 


Cobb Tops 400 MPH 


SALT LAKE CITY.—A motor vehicle has now traveled at more 


than 400 miles an hour. 


John Cobb, a British furrier, reached the lightning-fast speed of 
403.135 m.p.h. last week as he piloted his Railton Special to a new 
world’s land record over the Bonneville salt flats speedway near here. 

The record speed, however, will stand at 394.196 m.p.h. Racing 
rules of the American Automobile Assn. require two runs through 
the measured part of the 14%-mile straightaway—with the record 


being the average of the two. 


Cobb zipped to 403 miles an hour over the south-to-north run. He 
also set a new record of 393.825 m.p.h. for the kilometer. 
The old world record for the mile, set by Cobb at Bonneville in 


1939, was 368.85 m.p.h. 


Designer of the car which broke the record is Reid Railton, a 
British engineer now living in Oakland, Calif. 

Cobb tossed up clouds of salt and fumes as he roared across the 
flats and his car sounded like squadrons of bomber planes flying 


overhead. 


Current Backlog 





330,000, 


Oldsmobile Reports 


CHICAGO.—S. E. Skinner, presi- 
dent and general manager of the 
Oldsmobile division of General Mo- 
tors Corp., said here last week 
that a 331,000 backlog of orders 
for Oldsmobile cars exists, and that 
the output this year will be approx- 
imately 200,000 as compared with 
270,000 in 1941, the best previous 
year. 

A shortage of metal is the prin- 
eipal factor in holding Oldsmobile 





EIGHT CARLOADS of Nash parts were in the first shipment recently made to the 


newly-established parts 
photographed before their 
Until establishment of the Canadian depots by Nash Motors, parts were handled by dis- 


tributors. On the right in the photo is KR. 


in Toronte and Winnipeg, Canada. The freight cars were 
departure from Nash Motors’ 


parts plant in Milwaukee. 
J. Molloy, Nash assistant parts manager. 


production below its 450,000 ca- 
pacity rate at present, Skinner 
added. The recent price increases 
had the effect of boosting the num- 
ber of unfilled orders from 270,000 
to 331,000, he said. 


Here to address a meeting of Chi- 
cago area dealers at the Drake 
hotel, Skinner revealed that Olds- 
mobile will introduce a new model 
early next year. Asked about de- 
tails of the car during a press 
conference, he replied that “you 
will have to see it to believe it.” 


William D. Reagan, president of 
the Chicago Automobile Trade 
Assn., in an endeavor to placate 
a car-hungry public wondering why 
it takes so long to get deliveries, 
issued a statement in which he 
estimated that the backlog of or- 
ders for new cars of all makes in 
this area amounts to 450,000 units. 

Reagan’s statement’ discussed 
frankly the problems faced by deal- 
ers, such as production far below 
earlier 1947 estimates, increased 
demand as reflected by orders, and 
the fact that many dealers are now 
just starting deliveries on 1946 or- 
ders, with others declining to take 
more orders because they do not 
think it conducive to public good- 
will to tie up deposits for 18 
months to two years, 


by spraying or dipping, and is be- 
ing adopted for use by Nash- 
Kelvinator. It does not require spe- 
cial equipment, nor curing at high 
temperatures, and can be com- 
pleted in 15 minutes, using stand- 
ard equipment, it is claimed. 

“Logoquant” imparts to poly- 
styrene a mar-resistance 18 percent 
higher than that of untreated poly- 
styrenes, 7 percent higher than 
that of a good spar varnish, in the 
same order of magnitude as much 
more expensive plastics, DeVlieg 
said. It resists solvents which at- 
tack polystyrene such as gasoline, 
mineral oils, carbon tetrachloride 
and toluene. 

“Logoquant” materials will be 
made available to plastic manufac- 
turers or users. 


The company has been experi- 
menting with plastics production 
machinery for several years, 
DeVlieg said, and recently con- 
verted an existing Nash-Kelvin- 
_ a in Milwaukee to han- 

this phase of its operation. 

"e, F. Poupard, who has been in 
charge of the Nash-Kelvinator 
plastics program since early in 
1946, will supervise the Milwaukee 
activity. A. E. Karus is factory 
superintendent. 

“Although our plant facilities are 
in the initial small production stage, 
we have begun operations with 
some of the largest and most mod- 
ern plastic injection molding ma- 
chines,” DeVlieg said. “Our Mil- 
waukee plant is one of the few in 
the country employing such large 
equipment.” 

The plant is already in produc- 
tion on some large plastic parts for 
Kelvinator refrigerators. 


Dahl Ford Firm Occupies 


New Home in Davenport 


Dahl Motors, Ford dealership 
owned by Harry Dahl of Milwau- 
kee, has moved into its new build- 
ing at 627 W. 2nd St., Davenport, 
Ta. 

The new building is modern in 
design and has a total of 24,000 
square feet of floor space. Clar- 
ence Hendrickson is manager of 
the Davenport branch, which is 
one of six in the Dahl chain. 










Big Sales Drive 
Planned by Ford 
For °48 Trucks 


postwar products of Ford—its 1948 
line of trucks—were previewed last 
week by the company’s regional 
and district truck and fleet man- 
agers. 

Ford officials heard talks by 
Walker A. Williams, general sales 
manager, and J. D. Ball, director 
of the truck and fleet sales depart- 
ment, and witnessed a truck pre- 
sentation, merchandising and an- 
nouncement program described as 
more comprehensive than anything 
in the history of the company. 

Williams emphasized that in 
Ford planning, truck business was 
scheduled for unprecedented prom- 
inence, particularly in the inten- 
sive selling which he said would 
characterize the approaching buy- 
er’s market. 

“The truck business definitely is 
big business,” he said, ‘and it is 
the avowed intention of Ford to 
lead in truck sales in this country. 
With more models and a wider 
range of capacities, we have the 
most complete line of trucks we 
have ever built, trucks that supply 
the demands of 97 percent of all 
hauling requirements. We have the 
most powerful and effective truck 
merchandising, sales training and 
advertising campaigns we have 
ever known.” 

His views were elaborated upon 
by Ball, D. W. Lee, assistant direc- 
tor of the truck and fleet sales de- 
partment, and W. E. Kimbrough, 
manager of the truck sales section. 
Fleet merchandising plans were de- 
scribed by S. M. Copland, man- 
ager of the fleet sales section. 

Sessions of the week-long pro- 
gram of the truck and fleet man- 
agers were also addressed by Henry 
Ford II, president; Ernest R. 
Breech, executive vice - president. 
and J. R. Davis, vice-president and 
director of sales and advertising. 


Chrysler Leads 
In Output of 


Marine Engines 


DETROIT.—Chrysler Corp. is 
now the largest manufacturer of 
marine engines in the United States 
and one of the four leading pro- 
ducers of industrial engines, Presi- 
dent K. T. Keller announced in 
a message to stockholders last 
week. 

During the last 20 years the com- 
pany has produced and sold more 
than 245,000 marine and industrial 
engines, Keller said. Development 
work on marine engines was begun 
in 1927, on industrial engines in 
1937. 

From 1941 to 1945, Keller said, 
130,000 Chrysler industrial engines 
were built and used for war pur- 
poses. 

The current marine and indus- 
trial engine lines comprise models 
from six-cylinder, 92 horsepower 
units to eight-cylinder, 141 horse- 
power units. 






‘“‘We receivea excellent results from ou- 
advertisement printed in the Classified Sec 
tion of Automotive News.’’—Adams & Son 


Coeur D’Alene, Idaho. 





WESTERN UNION TELEGRAPH OO. has purchased a fieet of special Mid West 
truck bodies for hauling tools and equipment required to salvage materials from the 
Postal Telegraph lines, resulting from the purchase of Postal by Western Union. A 42 
inch high tight-side Mid West truck body, equipped with 33-inch top racks is being 


used. Removable 


bows and a tarpaulin on the front end of the units provide 


weather protection for workmen traveling to and from job locations. The units were 
equipped by Platt, Inc., Chicago distributor for Mid West Body. 


DEARBORN. — The first new ” 
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400,000 Left Feet 


that never 
push a clutch! 








. 


GM HYDRA-MATIC DRIVE has been 
proved hy nearly 400,000 Oldsmobile 
owners in billions of miles of 
“‘no-clutch, no-shift” driving! 


/ 
4 
Vpn, 
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400,000 left feet . . . left without a thing to do! 
Because Hydra-Matic Drive eliminates the 
clutch pedal and all clutch pushing. 400,000 
right hands . . . on the steering wheel where they 
belong! Because Hydra-Matic Drive shifts gears 
automatically—makes manual shifting a thing 
of the past! 


That’s the story of convincing proof that lies 
behind the GM Hydra-Matic Drive* of today. 
Oldsmobile first introduced this revolutionary 
advancement almost 8 years ago! Yet today, 
Hydra-Matic Drive is still the only “drive” that 
eliminates the clutch pedal and shifts gears auto- 


matically through four forward speeds. 


During those 8 years, Oldsmobile dealers have had 
an “exclusive” on Hydra-Matic Drive in their 
price class. Another big reason why automotive 


people say, “It’s SMART to BE with Olds!” 


HYDRA-MATIC 


* Optional at 
extra cost 
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Model Change Tempo 
Is Stepped Up 


By A. H. Allen 


A GLANCE at newspaper classified advertising columns 
gives a hint of current activity in the leading automotive 
and parts plants, suggesting production for new models or 
model changeovers is in preliminary stages. For example, 
one day last week Budd Co. was calling for die makers and 
die tryout men; Dodge was®——H-"—_- 


looking for diemakers, tem- the smaller tool 


plate makers and production .. ‘* ee 
workers; Hudson was seeking die for similar classi- 
tryout crews, trouble men, sheet fications. 

metal checkers, electricians and There has 


been a pro- 
noynced up- 
surge in classi- 
fied listings of 
this sort in the 
past month, and 
the above is 
only a rough sampling. In view of 
the length of time required cur- 


steamfitters—10 hours a day and 
seven days a week; Fisher Body 
was advertising for journeymen jig 
builders, Keller machine operators 
and die cast die makers; Briggs 
was calling for die makers, die 
tryout men and toggle press trouble 
men; Chrysler was looking for ex- 
perienced die makers; and many of 





A. BH, Alles 
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rently to complete any major | pand annual cold-rolled sheet ca-| cent of the capacity of the steel 


tooling program, the conclusion 
seems logical that much of this 
die work is for 1949 models and 
not the 1948 series. There are 
exceptions, of course, such as 
Hudson and some of the die jobs 
may be of the.smaller type which 
would be required for the “face- 
lifting” treatment some models 
are due to receive at year-end. 

Extent of the demand for tool 
and die makers appears to belie 
the report that high wage rates 
commanded by this type of skilled 
help in the Detroit area was for- 
cing the placement of die work in 
other territories where rates are 
somewhat lower. 

a” * * 


Steel Hopes 

STATEMENT of George R. Fink, 
National Steel Corp. president, be- 
fore the Senate steel subcommit- 
tee hearing last week, should be 
comforting news to automotive 
steel buyers who did not already 
know the details. He was speaking 
for the entire National Steel group 
of plants, but most of what he had 
to say applied to Great Lakes Steel 
Corp., a principal supplier of auto- 
mobile sheet and strip. Fink noted 
plans were initiated in 1945 to ex- 


pacity from 700,000 tons to 1,200,000 
tons, a 70 percent increase. 


Based on past experience, the 
additional facilities should have 
been in operation by September 
of last year, but the inability to 
obtain motors and materials due 
to strikes in suppliers’ plants re- 
sulted in a 15-month delay, and 
the expanded production will not 
be a reality for another 90 days. 

National Steel also has under 
construction additional open-hearth 
furnace facilities which will in- 
crease ingot capacity 30,000 to 40,- 
000 tons a month, or about 10 per- 
cent. This capacity will be making 
steel by November or December. 
Another expansion program is un- 
der way at National’s Weirton sub- 
sidiary of about 10 percent, which 
will come in about the end of next 
year, making a total increase in 
ingot-producing facilities of 780,000 
tons a year. 

* + + 


Financing Tough 


STEPPING UP ingot capacity is 
no small task. It means opening 
up new coal properties, extending 
ore properties, and scouring the 
country for more scrap. National 
Steel represents only about 5 per- 












Reduces “Plumbing” Weight 2 /33 






Good Fatigue Strength 
Good Workability 


Resistant to Corrosion 







Low Gumming with Gasoline 






Low Sludging with Oil 
Light—Easy to Handle 






MORE PEOPLE WANT 
MORE ALUMINUM FOR 
MORE USES THAN EVER 











Can Alcoa 4S-O Aluminum Automotive 
Tubing Show You a Price Advantage 


. . . For Fuel, Oil, and Brake Lines? 


Because of its light weight per foot, it is very possible that Alcoa 
4S-O Aluminum Automotive Tubing can show you a worth-while 
price advantage, in addition to its other advantages listed at the left. 

Supplied by Alcoa in the range of sizes commonly used for fuel, 
oil, and brake lines on trucks, buses and trailers, Aleoa 4S-O Alumi- 
num Alloy Automotive Tubing has excellent physical and chemical 
properties for these applications. 

Call your nearest Alcoa sales office, or write, for full details on 
this tubing, including prices, recommended types of fittings, and 
suggested installation procedures. Stocks are maintained at Alcoa 
Distributors’ warehouses. ALUMINUM ComPpANy OF AMERICA, 1926 
Gulf Building, Pittsburgh 19, Pennsylvania. 


ALCOA a.uminum 
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industry, which overall expects to 
add 2,500,000 tons to basic steel- 
making capacity this year and 
next. On top of this there are at 
least 50 projects involving continu- 
ous cold reduction strip mills, hot 
strip mills, temper pass mills, bar 
and rod mills, and blooming and 
billet mills either recently installed 
or scheduled for early completion. 

The steel industry has projected 
expenditures for new plant and 
equipment of $448 million this year 
alone, bringing the total amount 
spent on improvements since 1935 
to about $3 billion. 

The sad part about plant im- 
provements under today’s costs is 
that they probably cannot be oper- 
ated profitably over a period of 
years without a change in tax pol- 
icy or amortization allowances. 
Major equipment installations are 
anywhere from 50 to 200 percent 
higher in cost than in 1939. This 
has resulted in complete cancella- 
tion of a number of projected ex- 
pansions for the reason that there 
is just no way to finance them. 


Navy Assn. Picks 


GM to Receive 
Its First Award 


WASHINGTON. —General Mo- 
tors was named last week to re- 
ceive the first annual distinguished 
service award to be presented by 
the Special Devices Assn., com- 
posed of Naval Reserve officers and 
civilians who have served in the 
Special Devices Center, Office of 
Naval Research, U. S. Navy. 

The 1947 award was presented 
to General Motors in recognition 
of “the outstanding accomplish- 
ment in its scientific programs in- 
volving rapid learning techniques 
and mass training.” 

Presentation of the award was 
to take place at a dinner of the 
Special Devices Assn. Saturday 
(Sept. 20) at Port Washington, L. 
IL, N. Y., in conjunction with the 
annual three-day meeting of the 
| association. The presentation was 
by Rear Admiral Luis de Florez, 
U.S.N.R., founder and first director 
of the Special Devices Center and 
later deputy chief of the Office of 
Naval Research, who is chairman 
of the award jury of the associa- 
tion. 

C. L. McCuen, vice-president of 
search Motors in charge of re- 





search, accepted the award for his 
company. 


Non-Inflationary 
Hour’s Work Buys More 


Tire Mileage Today 


| AKRON.—The average industrial 
| worker in America today earns 
| 2,120 miles of automobile tire life 
| per hour; in 1907 his hour’s earn- 
ings would have been able to pur- 
chase only 20 “miles’ worth” of a 
| tire of that era. 

| That is the report made by the 
| business research department of 
|B. F. Goodrich Co. in analyzing 
|a long-term trend of more miles 
for less money in tires. Even since 
1939 the advance was called “strik- 
ing” when viewed in terms of 
“what an hour’s work will buy.” 
The study showed a typical work- 
er’s hourly wage in that year could 
be translated into 822 tire miles, 
whereas today he can buy a tire 
that outwears prewar tires for less 
than the prewar price—though his 
|own wage is higher. 

| The study, it was pointed out, 
weighs actual tire service against 
actual hours of labor. It charts the 
progress made in two other ways: 
it showed that the average cost- 
per-thousand-miles - of - tire - wear 
was $10, in 1907, dropped to 77 
cents in 1939, and now is down to 
58 cents. 





Hamel Succeeds Ludlow, 
| Air Crash Victim 
| A, M. Hamel has been named 
president of Ludlow Motor Co 
Inc., Binghamton, N. Y. He suc- 
ceeds Harold V. Ludlow, founder 
| of the automobile sales and servic« 
| firm, who was killed in an airplan¢ 
crash Aug. 16. 

Other officers of the concern are 
Leona Ludlow, secretary, majority 
| stockholder and widow of the late 
founder, and treasurer, William 
Kingman. 


> 
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ry Suppose you could make a medium for car advertising Now let’s check against your dream picture of a perfect 
fore just the way you wanted it. medium: 


ty 
\dustrial rs ° 
_——— You'd say the magazine had to reach people who want 


tire life cars, and who have the money to buy them. Better, 
to pur- people who must have cars — because that would in. 


h” of a * 

sure a repeat market. People who buy new cars often — 
Dy, the for a speedier repeat market. People who can give you BH&G families have incomes among the highest 
nalvaing prestige to assure easier selling when the going gets for all big magazines. 
. ae tough. And you’d want to reach both men and women. 
| “strik- because they buy their cars together. 
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1 work- Then what, may we ask, are you waiting for? Better BH&G families spend more for their homes and 
ar could : : 
e miles, 
y a tire r 
for less 
ugh his And answers it because it was launched solely to write 


BH&G families must have cars. Thev cover too 
much distance in their daily spread-out activities 
of work, school. shopping, movies. picnics, church 
and country club to be without at least one car 


They demand new cars often: 2.8 years was the 
average age in 1940. 


Homes & Gardens answers the complete description. what goes into them than even their neighbors 
they re pace-setters, prestige-builders. 


, BH&G is written equally to husbands and wives 
ted out, to the very market that you created with your cars, because it takes both of them to make a |} . 
ed out ake a home. 
arts the , 5 
+ were: You moved people out into suburbs where they depend Tailor-made for the automotive industrv? Of course — 
ge oost- on cars instead of street-cars and buses. BH&G was because it fits into the pattern you created. May we 
i to 77 created for this new kind of suburban living. tell you more? 
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Personal Income Increases 


To Peak of $19 Billion 


WASHINGTON. — Personal _in- 
come continued to expand, reach- 
ing a new high in July equivalent 
to an annual rate of $197 billion, 
the U. S. Department of Commerce 
reported last week. This was al- 
most $2 billion over the revised 
June rate, the previous peak. 

Higher farm income, increased 
wage and salary receipts and a 
larger number of World War II 
veterans receiving state bonuses 
were the factors responsible for 
the July rise in personal income, 
the department said. 

Personal income includes wage 
and salary receipts, net income of 
proprietors and partnerships (farm 
and nonfarm), dividends and inter- 
est, net rents received by land- 
lords, and other types of individual 
income. 

Increased wage and salary re- 
ceipts resulted from a further rise 
in trade payrolls, negotiated wage 
rate increases for bituminous coal 
miners and the continued expan- 
sion of construction employment. 
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Veterans bonus disbursements rose 
as a greater number of Michigan 
and Illinois veterans received state 
payments. 

For the first seven months of 
1947, personal income was at an 
annual rate of $192.2 billion, or 
12 percent above the $171.9 bil- 
lion rate for the same period of 
1946. 

The Department of Commerce 
monthly personal income series re- 
places the former monthly income 
payment series. Differences  be- 
tween the two series are described 
in detail in the National Income 
Supplement to the Survey of Cur- 
rent Business (July, 1947), which 
may be obtained from the Super- 
intendent of Documents, Washing- 
ton 25, D. C., or frém any of the 
department’s field offices for 25 
cents. 





‘‘We finally located these parts although 
it took 2 ads several months apart. We be- 
lieve in being persistent.’’—-Parsons Auto 
Reconstruction Shop, 45 N. Franklin St. 
Washington, Pa. 
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Without steel, a thousand everyday wonders 
would not exist. Our standards of living would 
not be what they are today. In experimental 
laboratories and at the hands of skilled crafts- 


men, Motor 


Products has, for 30 years, uti- 


lized. steel to bring you beauty, comfort, safety 
and convenience. Beauty in the magnificently 
gtained garnish moldings and instrument 


North Chicago, Illinois 


DETROIT, 





THE JOINT OPERATING COMMITTEE for the Automotive Service Industries show 
at Navy Pier, Chicago, Dec. 8-13. ‘‘This year’s show, from the standpoint of exhibitors, 
will be the largest that has ever been held,’’ according to R. E. Conley, chairman of 


the publicity committee. R. D. Black, 


Black & Decker Mfg. 


Co.; F. G. Stewart, 


Standard Automotive Supply Co.; N. F. Kaplan, Pennsylvania Rubber & Supply Co.; 


Hill, secretary to show manager; A. B. Coffman, show manager; B. G. Close, King 


Quality Products Co. and MecQuay-Norris Mfg. Co.; F. 8S. Roberts, 


Phelps-Roberts 


Corp.; W. F. Wilkerson, vice-chairman, Wyoming Automotive Co.; Hal Miller, Chicago 
Auto Parts Co., and 8. B. Wilson, Fram Corp. 


Baker-Raulang Develops 


New Tractor for Fruehauf 
CLEVELAND. — The Baker In- 
dustrial Truck division of the 
Baker-Raulang Co. announced last 
week the delivery of a special type 
of tractor to the Fruehauf Trailer 
Co. in Detroit. 
Fruehauf engineers first had 
built an experimental tractor from 
an old Baker truck. It worked so 
satisfactorily that they decided to 


equip several of their plants. They 
approached the Baker-Raulang Co. 
and Baker engineers in cooperation 
with the Fruehauf engineers, de- 
signed the new tractor. 


Moothart Elected 


Guy Moothart, general manager 
of Harold Raymond, Chrysler deal- 
er in Compton, Calif., has been 
elected president of the Compton 
Motor Car Dealers Assn. 








panels in your car, as natural and rich as the 
finest woods. Comfort in front and rear door 


ventilators that 


skillfully eliminate drafts. 


Safety in new, improved features for truck 


cabs and house trailers. 
betters our mode of living 


Convenience that 


through the 


DEEPFREEZE Home Freezer. All made with steel, 
fabricated and assembled by Motor Products. 


MOTOR PRODUCTS CORPORATION 


MICHIGAN 





Windsor, Ontario, Canada 


‘Stock Sale Places 


|tlement on the sale of 





Tucker Cash at 
Over $17,000,000 


CHICAGO.—Preston Tucker, 
president of Tucker Corp., last 
week accepted a check for $15,- 
007,000 from Floyd D. Cerf, Chi- 
cago broker, on conclusion of the 
sale of Class “A” stock in the cor- 
poration. 

This amount represents final set- 
3,490,000 
shares of common stock in Tucker, 


C. P. Brewster, K-D Mtg. Co.; Don Teetor, chairman, Perfect Circle Co.; Mrs. Ruth | PUTChased by residents of the Unit- 


ed States and foreign countries. 


Tucker announced this settlement 
brings the cash position of the Chi- 
cago corporation to more than $17,- 
000,000. In addition, the corporation 
is holding some $2,000,000 in notes 
deposited by distributors and deal- 
ers in payment for Tucker sales 
franchises, he stated. 


The cash total includes $400,000 
on deposit with the War Assets 
Administration in Washington to 
guarantee lease of Chicago’s war- 
time B-29 aviation engine plant, 
and $1,700,000 deposited in Chicago 
banks. 

Tucker added that all barriers 
to early production of the new 
Tucker °48 cars have now been 
cleared away, and that the com- 
pany will concentrate every effort 
toward mass production of the car 
this winter and spring. 


Capital Announces 


Air Freight Cuts 


WASHINGTON. — Reductions in 
certain air freight rates of Capital 
Airlines were announced last week 
by Guy Springer, manager of cargo 
sales for the airline. New rates 
will become effective Oct. 5, 1947. 
In some cases a decrease of as 
much as 35 percent will be made 
and shippers will be able to use 
air facilities at costs comparable 
to surface express rates, it was 
said. 

Affecting Chicago, Detroit and 
New York, the new charges will 
apply on all automobile, aircraft, 
machine parts and accessories! 

Freight rates on these items from 
Chicago to Detroit have been cut 
from $3.07 per hundred weight to 
$2.30 per hundred pounds. Chicago 
to New York costs have been low- 
ered $3 for every 100 pounds trans- 
ported. 


Parking Alamo 


In Texas, Parking Problem 


Becomes a War 

GILMER, Tex.—A bitter parking 
meter dispute between county and 
city factions in this county seat has 
brought turmoil to this little city. 
The fight has left the city without 
any toll meters in the parking 
space around the county court- 
house, the county without any fire 
protection and a parking meter 
company with 92 damaged meters. 

The 92 meters in question were 
gouged from their moorings on 
courthouse property by the county 
commissioners, who contended that 
the city had no jurisdiction over 
county property. In retaliation, the 
mayor and city councilmen ordered 
an end to the city’s practice of 
furnishing free water for sprink- 


| ling the courthouse lawn and noti- 


| has 


fied the city’s volunteer fire depart- 
ment not to answer any fire calls 
outside the city limits. 

Possibility of a court fight was 
impending. In the meantime, the 
92 Karpark Corp. meters in ques- 
tion are piled in a heap in the 
courthouse basement. 


Paducah Bus Se. Denied 


Rate Hike, Stops Service 

PADUCAH, Ky.—Denied a rate 
increase by the board of city com- 
missioners, the Paducah Bus Co. 
discontinued service on _ its 


|nine city buses. 


The Paducah board killed an or- 
dinance which would have grant- 
ed the firm a new fare for a one 
year period of 10 cents or two to- 
kens for 15 cents. Commission 
members said they turned down 
the increase in the face of public 
opposition. 


Need a Service Man—Want a Job—try a 
want ad in Automotive News. They get 
quick results! 
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“FIGURES ?” 
You need today’s facts and 
figures on Philadelphia— 

America’s 3rd Market 
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WOMEN’S CLOTHING STORE ADVERTISING 


Philadelphia Daily Newspapers Six days only (exclusive of Sunday) 
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It’s a famed woman’s prerogative . . . to change her mind. And in 
Philadelphia she’s changed to THE INQUIRER! That’s why, today, in 
advertising directed to women...as well as in total advertising, 
THE INQUIRER is first. To win sales and win women in Philadelphia, 
put your advertising in the paper that is out front in popularity... 
and in PRODUCTIVITY! THE INQUIRER. 


ELPHIA 7th SEs 
ADELTIRS THE MORNING...TELL IT IN 


Le The Philadelphia Mnguirer 


CIRCULATION: DAILY OVER 700,000 





SUNDAY...OVER 1,000,000 


NOW IN ITS 14TH CONSECUTIVE YEAR OF TOTAL ADVERTISING LEADERSHIP IN PHILADELPHIA 
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| dian strip, commonly a turfed cen- 


,| tral area, a wide shoulder to the 


AUTOMOTIVE WASHINGTON 


U.S., Business Tackle 
City Traffic Crisis 


By William Ullman 
Washington Correspondent 
THE VERY IMPORTANT question of traffic congestion 
in the big American cities—a problem highlighted by a 
recent Public Roads Administration report that the number 
of motor vehicles on the nation’s highways is breaking all 
previous records—came in for thorough discussion by both 


business and government here 
last week under the sponsor- 
ship of the U. S. Chamber of 
Commerce. 

The growing urgency of the 
traffic problem, surely to be com- 
plicated by the record 37,165,000 
passenger cars and trucks expect- 
ed to be in use by the end of the 
present year, brought together 
more than 500 businessmen from 
all parts of the country. 

The key role mapped for ex- 
pressways in the cities of the fu- 


ture probably was the major topic addition, there should be a me- 


ar 


engineered .. . 


industrial uses. 


Drawbar and power take-off are standard equipment. Three 
speeds forward, one reverse. 4-wheel adjustable tread .. . 
individually braked rear wheels... 
feet. Attachments include bulldozer, plows, mowers, highrow 
cultivator, spring-tooth harrows, tandem-disk harrow, post- 
hole digger, rotary scraper, cement mixer, and many others 


on the way. 


DEALERS: A Haney Dealer Franchise means continuous 





discussed. What 
the ideal express- 
way should _ in- 
clude was out- 
lined by Deputy 
Commissioner H. 
S. -Fairbank of 
the PRA. 

“It is unthink- 
able that an ur- 
ban expressway 
will have _ less 
than four lanes,” 
he remarked. In 


poenyer 


Powered by a 12¥2 H.P. engine, its on-the-job performance 
: has won it enthusiastic user demand. Thoroughly farm 
it is applicable also to highway mainte- 
nance, park and airport care, and literally hundreds of 


sales and profits. For full information write us today. 


* Extra equipment optional at a slight additional charge. 





9 Sen Francisca: 690 Fohom Street 


ade Springs: 113 Manilow Avense 
© Lost, Wy. 1728 Dice Higbwa 


@ Expert 


a turning radius of 7 


right of traffic for removal of halt- 
ed vehicles, and entrances and 


exits at intervals never less than 


a quarter mile and generally at 
half-mile or longer distances. There 
should also be ample notice of exit 
points. 

Under such conditions, Fair- 
bank said, “one four-lane divided 
expressway will carry with ease 
and convenience, and at speeds 
at least twice the normal for or- 
dinary streets, eight times the 
traffic that can be accommodated 
in the presence of parked ve- 
hicles on an ordinary city street 
of 44-foot width, and five times 
the traffic a street of 40-foot 
width will accommodate without 
parking.” 

In explaining expenditures un- 
der the Federal-Aid Highway Act 
of 1944, Public Roads Commis- 
sioner Thomas MacDonald de- 
clared that for the fiscal years 1946 
and 1947, $77,412,645, or 31.8 per- 
cent of the total $243,750,000, has 
been allotted for new city express- 
ways. 

The largest apportionment for 
any type of work in the vast road 
program, the expressway funds 


will be spent on 144 projects 





22, 1947 


amounting to 138.3 miles 


in the 


larger cities. The project will mean | 


a doubling of the present mileage 
of expressways. 

The commissioner sought to al- 
lay apprehensions of the decen- 
tralization effect of expressways. 

“There is altogether too much 
fear for the so-called decentraliz- 
ing effect,” he asserted. “The type 
of decentralization now in prog- 
ress is inevitable, expressways or 
no expressways. In the express- 
ways now planned we see only the 
beginning of provisions of the 
strong, new transportational bonds 
needed to tie the future wider 
spread metropolitan areas to the 
urban centers. 


“Concern may be more con- 
structively directed to the exten- 
sion of municipal limits to en- 
compass the actual spread of 
urban aggregations, or to other 
measures, financial and legal, 
administrative and planning, 
which will lead to the develop- 
ment of inevitably enlarging 
metropolitan areas.” 

Speaking of the need and im- 
|portance of expressways, President 
Paul G. Hoffman of Studebaker 
said, in part: 

“Charles F. Kettering once said 
that if the automobile industry 
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A TYPICAL HANEY DEALER 
Andrea Sales & Service located at Merrisville, Penasytvania, finds 
widespread demand fer Haney Power Equipment. 


could tell what a car of 10 or 2 
years hence would be like, it would 
be given to the public at once. It 
is difficult to predict what can b 
offered in models even two years 
|; ahead. But roads are a different 
| proposition. 

“Roads must be designed to meet 
|not only current requirements but 
| anticipated needs for many years 
to come. In the expressway, the 
public can enjoy now a facility 
planned and styled for traffic 10 
to 20 years in the future.” 

| aa + + 

| Deficit Spending Held 

|Root of Current HCL 


ON EVERY HAND there is 
plenty of evidence that the high 
cost of living is an increasing na- 
tional issue. One sign of this grow- 
ing concern is the Justice depart- 
ment’s hunt for price-fixing plots. 
The implication is that some indi- 
viduals, or groups, are responsible 
for the rise in prices. 

Whether or not there have been 
violations of the anti-trust laws is, 
of course, for the courts to deter- 
mine. Yet, the investigators will 
have to look elsewhere to find the 
basic causes of the wage-price 
spiral. And they won’t have to go 
far. The trial starts right in Wash- 
| ington. 
| As in the World War I rise in 

prices, the basic source of the 
| World War II inflation is govern- 
| ment fiscal policy. The enormous 

scale of federal borrowing and 
spending in World War II has 
resulted in inflationary pressures 
on prices as great, or probably 

greater, than in 1917-20. 

Thus, the “plot” to raise prices 
and living costs starts at home 
base. Out of that debt has come 
the greatest money supply, mainly 
in the form of demand deposits 
in banks, this country ever has 
seen. 

The excessive money supply is 
| Seeking a balance with the rela- 
| tively short supply of goods. The 
| result is a rise in prices, repeat- 
ing the pattern of prices in the 
World War I inflation. 

Nobody argues that the govern- 
ment could have financed World 
War II entirely out of cash re- 
ceipts. Debt is an inevitable after- 
math of war. But it is well to keep 
| the record straight on the sources 
|of inflation in any official hunt 
for scapegoats to take the rap for 
the high cost of living. 


U.S. Consumption 
Of Rubber Drops 
Sharply in July 


| WASHINGTON. — Consumption 
of natural and synthetic rubber 
|in the U. S. during July dropped 
|to 78,309 long tons, according to 
| preliminary estimates of the De- 
| partment of Commerce. Final esti- 
mate of June consumption is 85,109 
tons. 

July consumption of natural rub- 
ber was 40,284 tons, or 51.4 per- 
cent of the total, as compared with 
50 percent in June. 

Supplies of natural rubber in the 
United States, including 34,000 tons 
of government stocks available for 
purchase by industry, but not 
other government stocks, were es- 
timated at 141,352 long tons, as of 
July 31. (The Department of Com- 
merce on July 17 notified RFC that 
government stocks in excess of 
34,000 tons were not required for 
| civilian use.) The June 30 stocks, 

including total government and 

private holdings of natural rubber 

in the U. S., were revised to 345,- 

175 tons. 

Imports of natural rubber in 
July were reported by the Bureau 
lof the Census at 57,626 tons, be- 
|fore shrinkage, and re-exports at 
| 421 tons. The imports included 1,472 
tons of latex. 

Production of GR-S was report- 
ed at 25,978 tons, Butyl at 3,490, 
| Neoprene 1,942, and Nitrile rubber 
| at 507 tons in July. Stocks of GR-S 
| July 31 were estimated at 63,656 
tons; Butyl, 18,334 tons; Neoprene 
5,008 tons, and Nitrile rubber, 4,120 
tons. 





Wright Is Named 
| W. W. Wallwork, president of 
Wallwork (Ford) Inc., Fargo, N 
D., announces the appointment of 
| William G. Wright as sales man- 
| ager. Wright has been vice-presi- 
| dent and general sales manager of 
an automotive concern in St. Louis 
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How to open the buyer's 


Buyers’ WALLETS refuse to open when prices seem too high. That is one of 
the problems management men face when costs keep climbing. 


The key to the dilemma lies in making production and sales dollars more effi- 
cient. And resourceful management is doing just that! Every item of cost in 
purchasing, production and distribution is getting a thorough going over. 


Advertising dollars are no exception. They, too, must be more efficient. And 
one way to make them more productive is to invest them where they influence 
people who can buy. That is why so many advertisers whose products and serv- 
ices are sold to business and industry, invest their appropriations in Business 
Week...because Business Week is all business; its editors all business writers; its 
audience all business men. Advertising dollars invested in this magazine influ- 
ence more management men than dollars invested in any other major publication. 

Advertisers know their messages reach the right men through Business Week. 
It is sold only by subscription to management men who are identified by their 
titles and business connections. There is no other audience that compares with 
it in concentrated purchasing power. 

Dollars spent for advertising are more efficient —“‘work harder”— when in 


vested in the pages of Business Week. 


WHEREVER YOU FIND IT, YOU FIND A 


MANAGEMENT-MAN...WELL INFORMED 


22, 197 








wallet... 






ADVERTISERS PREFER B.W....3-to-1 


For the first six months of 1947, Business Week car- 
ried three times as many pages of *BUSINESS GOODS 
AND SERVICES advertising as the average of the 
other leading general business and newsweekly mag- 







azines, 














Publication Pages of Advertisiny 
Sues WEE Gates & ware @ Tee 
Co ee ee 
7 Cc Fle il ie len cere 770 
ga Ste set Baba ae) & 582 
E 575 
. Pot So ee ee eee ee ee | 
7 gk eat ee ee 163 





*Based on analysis of Publishers’ Information Bureau records 
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Auto Personnel 





Yando Takes O’Neil’s Post 


For Ford in Indianapolis 


Appointment of O. Fred Yando 
as manager of Ford’s Indianapolis 
sales district has been announced 
by J. C. Doyle, Central region 
manager. 

Yando’s new appointment follows 
closely his recent promotion to as- 
sistant regional manager. He pre- 
viously had been manager of the 
Central region business manage- 
ment department since November, 
1946. At Indianapolis he succeeds 
T. J. O'Neil, who has been trans- 
ferred to managership of the larg- 
er Memphis sales district. 

* * * 


Sales Representatives 


Named by Caybex 

Caybex Corp., Newark, N. J., 
grease and solvent manufacturer, 
has appointed sales representatives 
as follows: 

Apex Engineering Co., Chicago; 
Badger Associates, Wisconsin; 


burgh; S. E. Newman, western 
Pennsylvania and West Virginia. 
* * x 


Dieterich Names Seven 


Karvisor Representatives 


R. E. Dieterich, president of 
Dieterich Products Corp., manufac- 
turer of the Karvisor exterior 
windshield shade, has announced 
appointment of the following rep- 
resentatives: 

Lawrence M. Hirsig & Co. of 
Jacksonville, Fla. to represent 
Karvisor in Kentucky, Virginia and 
all states south between the Mis- 
sissippi river and the Atlantic; 
Hirsig-Frazier Co. of Dallas, Tex., 
in Texas, Oklahoma, Arkansas and 
Louisiana; Cochran-Sales Co. of 
Chicago, in Indiana, Illinois, Wis- 
consin, Minnesota, North and South 
Dakota; Senreb Sales Co. of New 
York, in Delaware, New Jersey, 
Pennsylvania, New York and all of 
New England; A. Russell Windell 
of Detroit, in Ohio and the south- 
ern peninsula of Michigan; Earl H. 
Ebert Co. of Kansas City, in Iowa, 
Missouri, Nebraska, Kansas, Colo- 


George M. Watson & Co. of Tor-/|as a special Studebaker truck rep- 


onto, Ont., in Canada. 
* + ” 


Dougherty Named Assistant to 


Smith, Head of U. S. Rubber 


William M. Dougherty has been 
appointed assistant to the presi- 
dent of United States Rubber. 
Dougherty joined 
the company’s 
commercial re- 
search depart- 
ment 25 years 
ago. He _ spent 
several years at 
the company’s 
tire plant in De- 
troit, coordinating 
production and 
sales. 

In 1934 he was 
placed in charge 
of the central sales and production 
coordination department, and in 
1941 was elected an assistant secre- 
tary. In his new position as assist- 
ant to Herbert E. Smith, Dougherty 
will remain an assistant secretary 
of the corporation. 


* * ’ 





W. M. Dougherty 


Studebaker Names Radebaugh 
Atlanta Truck Representative 


resentative in the Atlanta region 
has been announced by R. G. Hud- 
son, manager of the truck division. 

Radebaugh was a district man- 
ager for Studebaker in the Mem- 
phis region prior to his new as- 
signment. 

* * ~ 


Wilson Gets Goodyear’s 


35-Year Service Pin 


One of the highlights in a series 
of conferences for members of 
Goodyear’s field sales organization 
’ held in New York 
City last week 
was the presenta- 
tion of a 35-year 
service pin to R. 
S. Wilson, Good- 
year vice - presi- 
dent in charge of 
sales. Presenta- 
tion was made by 
President E. J. 
Thomas. 

Wilson joined 

ro Goodyear’s tire 
service department in 1912, later 
becoming its manager. In 1917 he 
was named manager of truck tire 
sales and four years later was 
made a divisional sales manager. 
He served a year as advertising 








Howard S. Wharton, Florida; Har- 
ris Pump and Supply Co., Pitts-|rado, Wyoming and Utah, and 


‘Appointment of C. G. Radebaugh | manager for the company before 
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The literary tea we'd like to give 


Maybe if we hired the Boston Garden 

. or Fenway Park we could swing it, but 
there wouldn’t be room to bend an elbow 

or crook a finger if we threw a party for 

all our writers in any place much smaller. 


The stumbling block is our Household 
Pages, an institution even here in Boston. 
You see we’ve always had an idea that 
women readers could take just so-much 
good advice from our regular columnists 
(Dorothy Dix, Emily Post, Myrtle Eldred, 
and our own staff of style and beauty ex- 
perts) without wanting to give some of 
their own. And the same goes for recipes; 
every woman has a better way to make 
angel cake than any high-priced home 





economist! That’s why, for over 50 years, 
our women readers have been writing us 
-.. using our Household Pages to corre- 
spond with each other. The result — the 
busiest, best-read women’s pages in 
Boston (the only household section writ- 
ten almost entirely by readers!) and 
150,000 reader-contributed recipes 
in our files! 


Whatever you’re selling housewives in 
the TWO BILLION DOLLAR Greater 
Boston Market, your best buy is The 
Boston Globe, best-read by women, the 
most important purchasing agents in 
the world! 


The Boston Globe 


MORNING °* 


EVENING °* 


SUNDAY 


National Representatives: J. B. Woodward, Inc., New York, San Francisco, Los Angeles Osborn, Scolaro, Meeker & Co., Chicago, Detroit 




























being elected vice-president anc 
sales manager in 1928. 
* > * 


Eaton Division Promotes 


Eames and Selin 


Walter R. Eames and Louis A. 
Selin, both with the Eaton Mfg 
Co.’s pump division since 1934, have 
been advanced to new positions 
F. H. Mott, division general man- 
ager, announced. 

Eames, formerly a designer, has 
been made sales engineer. Selin. 
formerly in charge of the planning 
and order department, will take 
over customer contact activities. 

* * * 


Boysel Named Body Engineer 
At Willys-Overland Plant 


Loren E. Boysel, formerly asso- 
ciated with engineering and quality 
control for the Fisher Body and 
active in aviation 
engineering dur- 
ing the war, has 
been appointed 
body engineer at 
Willys - Overland, 
according to Del- 
mar G. Roos, 
vice - president 
in charge of en- 
gineering. Boysel, 
who has been in 
the automotive 
industry since 
replaces C. E. Schutte, re- 
signed. 

After serving in his early years 
as a die designer for Hupp, Pack- 
ard,.Hudson and Briggs, in 1935 he 
was employed by General Motors 
in body design and sheet metal lay- 
out on experimental bodies. In 1940 
Boysel went with Fisher Body 
where he served on the mechanical 
parts design staff, and in 1941 he 
was transferred to the West Coast 
to supervise B-25 and B-29 bomber 
engineering contracts with the 
North American Aviation and Boe- 
ing Aircraft companies. 

: ~ * 


4 De Soto District Chiefs 
Announced by Wagstaff 


Four additions and transfers in 
personnel in the Detroit region of 
De Soto were announced by J. B. 
Wagstaff, vice-president in charge 
of sales. 

James L. Wichert was trans- 
ferred from the Flint district to the 
Detroit district as district manager; 
Cc. A. Smith, formerly with the 
Buick dealer operations division, 
will replace Wichert in Flint; E. G. 
Bath, formerly with the Firestone 
Tire & Rubber Co., becomes man- 
ager of the South Bend district, 
and Claude Vehrs, formerly assist- 
ant zone manager in Minneapolis 
for Chevrolet, was appointed man- 


ager of the Cleveland district. 
* * * 





Loren E. Boysel 


Ford Appoints Two 


To Dearborn District 


Appointment of E. F. William- 
son and Clayton B. Ewers as assist- 
ant managers of the Ford Motor 
Co.’s Dearborn sales district has 
been announced by Dean L. Sellers, 
Ford assistant general sales man- 
ager. A. F. Bauerbach is Dearborn 
district manager. 

Williamson joined Ford in May, 
|1939. Ewers entered Ford employ 
|in February, 1935. 


Wey Named Ireland’s Aide 
At Goodrich; Lewis Shifted 


Herman C. Wey has been ap- 
pointed assistant to W. E. Ireland, 
|manager of passenger car tire sales 
lof the replacement tire sales di- 
vision of B. F. Goodrich Co., it has 
been announced by Joseph A. 
Hoban, merchandise manager. Wey 
‘succeeds Edin J. Lewis, who has 
been named manager of petroleum 
company sales. 


Goodyear Promotes Co ffin 


Return of Larry H. Coffin to 
Akron as assistant to George K 
|Hinshaw, vice-president and pro- 
duction manager of Goodyear Tire 
& Rubber Co.’s foreign operations 
|has been announced. Coffin has 
been plant manager of the com- 
pany’s tire, textile and mechanical 
goods operations in Sao Paulo, 
Brazil, since 1942. 


a eS ~ 
| General Promotes Edsall 
Promotion of Dwaine Edsall to 





production manager of the Akron 
plant of General Tire & Rubber 
Co. has been announced by Harold 
J. Harmon, factory superintendent. 
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The Magazine Farm People Believe in... 


AUTOMOTIVE NEWS, SEPTEMBER 22, 1947 wey . on 







Leading 
farm 
car buyer 








-according to 
special census study 


He’s a typical Capper’s Farmer subscriber . . . and a recent study by the U. S. Census 
shows Capper’s Farmer subscribers own far more cars than the average farmer . . . more 
trucks and tractors, too. 


SEE THE ACTUAL CENSUS FIGURES 


Automobiles Trucks Tractors 
per 1000 Farms per 1000 Farms __ per 1000 Farms 
Capper’s Farmer Subscribers 1,226 354 902 
National Average : 709 254 413 


Those who own more buy more...so the census points straight to the 1,300,000 Capper’s 
Farmer subscribers as your leading farm market. 

Knowing their reading habits, you can easily influence their buying habits —just 
put your ads in Capper’s Farmer! 


Feu 


TOPEKA, KANSAS 
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The Automotive Advertiser Coun- 
cil reported at its fall meeting in 
Chicago that automotive whole- 
salers are more and more realiz- 
ing the importance of using plan- 
ned local advertising to bring the 
advantages of their services to the 
attention of all automotive repair 
shops. 

The meeting was attended by 
more than 40 advertising and sales 
executives of leading manufactur- 
ers of automotive parts, tools, 
equipment, accessories and chemi- 
cals. 

George Stout, sales promotion 
manager, Perfect Circle Co., 
stated that wholesalers, in many 
cases, are interested in going 
ahead with local advertising but 
have many questions in their 
minds such as how much to 
spend, what media to use and 


(= BUYERS, too, have insisted: “Give 
us larger vision panels.” And those 
car manufacturers who have heeded this 
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—Auto Advertising 


Wholesalers Stressing 
Planned Local Ads 
By Bob Finlay 





how to go about it. 
He told of meetings being con- 


Parts Assn. and by Motor & Equip- 


; I | sistant general manager, Motor &/ Burt Hotvedt, 
| ducted in various sections of the | Equipment Wholesalers Assn., told | manager, Blackhawk Mfg. Co., pre- 
country by the National Standard 


led by Duane Jones, advertising 


sales promotion managers, the | 
manager, United Motors Service. 


sales manager is the next most | 
|logical one to be entrusted with| A discussion on the subject of 
this responsibility. |“Advertising Budgets—Accounting 
Details of an “Automotive Ad- | Classifications” was led by L. C. 
vertisers Council Award to | Dobrunz, advertising manager, 
Wholesalers for Most Meritorious | Wagner Electric Corp., who pre- 
Local Advertising” were decided | sented the findings of a survey 
upon at the meeting. This sub- | made among members on account- 
ject was presented by T. F. Hall, | ing methods. “Current Practices 
sales promotion manager, Walker | and Trends in Distribution of Ad- 
Mfg. Co. of Wisconsin. vertising Material” was the sub- 
Also on the subject of whole-| ject by Jack Hershey, advertising 


saler advertising, John Peters, as-| manager, Dayton Rubber Mfg. Co. 
sales promotion 





of the complete advertising service | sented a report on “Trade Paper 
to be supplied to all members of | Relations.” 


| was presided over by Walter Kirk- 

patrick, manager, advertising anc 
sales promotion, Wilkening Mfg 
Co., Philadelphia, who is president 
of the council. 

The council announced the ad- 
dition of Herman Teetor, adver 
tising manager, Perfect Circle, to 
its trade paper relations commit 
tee. The committee is headed by 
Burt Hotvedt, Blackhawk Mfg. Co 
Other members are D. L. Hague 
E. I. DuPont, and J. F. Apsey jr 
Black & Decker Mfg. Co. 


‘Car of Year’ 


Studebaker has just received 


ment Wholesalers Assn. in which} his association. 

council members are participating. In a talk on “An Interpretation 
These meetings are bringing to|of Current Viewpoints of Whole- 
the jobber information on how to|salers on Advertising, Sales Pro- 


A progress report on Automotive | Word from Motor Manual, an Aus- 
Service Industries Show publicity, tralian automobile monthly, that its 
which is being handled by the, 1947 model has been voted “Car of 
council, was presented by George | the Year” in a poll of readers. 


organize an advertising program. | 

“Jobbers are ready for an ad- 
vertising program,” stated Stout, | 
“because they see the need to com- | 


| bat competitive methods of distri- 


bution.” He listed two important 
points to be kept in mind in all 
such advertising: (1) It should be 
done on a complete yearly plan 


|}and not on a spasmodic basis; and 


(2) responsibility for the program 
should be definitely placed. It was | 
pointed out that since most job- | 
bers do not have advertising or 


tl 7 
e 


motion and Distribution,” Millard 
Shryer, national field representa- 
tive of MEWA, said, “There is a 
rising tide of interest among whole- 
salers today in advertising, sales 
promotion and merchandising.” De- 
spite the large volume of business 
being enjoyed by wholesalers now, 
Shryer indicated that there is very 
little complacency. 

Other subjects discussed at the 
meeting included the “Pros and 
Cons of Repeating Publication 
Ads to Reduce Production Costs” 


Mw... 


make sure your 
windows and windshield 


demand have won the acclaim of the 


American motoring public. For larger win- 


dows and wider windshields mean added 
safety, greater driving pleasure, and 


smarter car appearance. 


When you select Safety Glasses for your 
automobiles, be sure to specify 
burgh.” Pittsburgh Satety Glasses are your 
assurance of high quality and depend- 
ability. They’re the result of manufac- 
turing knowledge, technical skill and sci- 
entific resources unsurpassed in the indus- 
try. And now, Pittsburgh Safety Glasses 
can be mass-produced in curved as well as 


flat panels. 


Take advantage of our facilities and the 
counsel of our Safety Glass specialists 
whenever you have a problem involving 
the use of glass in the design and con- 
struction of your cars. Pittsburgh Plate 
Glass Company, 2339-7 Grant Building, 


Pittsburgh 19, Pa. 


DUPLATE SAFETY PLATE GLASS > 


ees 


PITTSBURGH 





















*Pitts- 


nice and big“ 


SS 


Sat ety GLASS vr -rrsuner 


DUOLITE SAFETY WINDOW GLASS 


PAINTS + GLASS - 


eo ee: 


CHEMICALS - 


GLass 


BRUSHES 


Stout, R. E. Conley, advertising 
manager, R. M. Hollingshead Corp.; 
Carl Dietrich, sales promotion man- 
ager, Accurate Parts Mfg. Co.; C. 
H. LeFevre, advertising manager, 
Sealed Power Corp., and H. M. 
Wertz, advertising manager, To- 
ledo Steel Products Co. 

Committee reports on publicity, 
shows and catalogs and literature 
were made respectively by F. F. 
Todd, advertising manager, Im- 
perial Brass Mfg. Co., Chicago; 
Stout and Dietrich. The meeting 





| Play’s the Thing 

The boys working on the Ford 
| Theater show (via NBC) say the 
| play wili be the thing, with no star 
| allowed to louse it up. Radio people 
/complain that too often big-name 
movie and theater people are a 
headache on a radio show because 
they haven’t time for adequate re- 
hearsals. In addition, they often 
throw a play out of perspective by 
| insisting that their ego is more 
‘important than the drama. In the 
, Ford show, starting Oct. 5, top 
talent will be used, but won’t be 
permitted to run the show. Sounds 
good. 


: Forbes 30th 


Forbes magazine brings out its 
' 30th anniversary issue on Nov. 15. 
One of the features will be an arti- 
| cle by Publisher B. C. Forbes com- 
| paring the qualities of today’s fore- 
| most business leaders with those 
of 30 years ago. 


K-F Ups Radio 

Kaiser-Frazer, through its agen- 
cy, Swaney, Drake & Bement, has 
| signed with the Yankee Network to 
add to and renew its current spot 
schedule for 17 weeks. 


Nash Dealers 


Nash dealers of greater Detroit 
will sponsor local broadcasts of 
University of Detroit football! 
games this fall and winter, accord- 
ing to B. E. Thompson, zone man- 
ager. 


Names 

Emerson J. Poag, former Dodge 
| sales and advertising executive, has 
been named chairman of the Mich- 
|}igan Unemployment Compensation 


| Commission. 
| 
| Frederick B. Whitehead has 
joined Good Housekeeping as ad- 
| vertising editor. Whitehead came 
from Fuller & Smith & Ross, and 

prior to that time was in the pub- 
| licity department of the Prudential 


Life Insurance Co. 


Sidney Corbett, one-time man- 
ager of the Chevrolet truck sales 
| department, and his wife Lucy have 
written a book about life, philosophy 
and food—“Pot Shots from a Grosse 
Ile Kitchen.” Corbett, a native De- 
|troiter, went into the automobile 
business in his youth and rose rap- 
idly to his position with Chevrolet. 
Fourteen years ago paralysis 
struck, and he went to the hos- 
pital for five long years. When 
Corbett came out of the hospital, 
the family took a house on Grosse 
Ile and turned to writing. 


Russell Wilks, former manager 


|of publicity of United States Rub- 
| ber Co., 


has been named public 
relations director by Herbert E. 
Smith, president. 


C. T. (Bill) Williams, manager of 
Chicago Sun’s promotion and re- 
search department and formerly 
manager of media and marketing 
for Fuller & Smith & Ross, New 
York, and Major Market News- 
papers’ director of research, is mov- 
ing soon to California where he 


| plans to make his home. 


* PLASTICS 


com ? ANY 





Ford is a little reticent in talk- 
ing about its new model, but not 
so John Sattler, head of Ford pub- 
lic relations in the Northeast re- 


| gion. He announces production of 


the new line of Sattler prodigies 
the third in a series—and gives the 
specifications. Congratulations, 
John, and where’s my cigar? 
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WHITE PLAINS, N. Y.—Dealers 
Vili 
delivery” signs in their showroom 
windows for at least four more 
years, it was forecast last week by 
Vv. L. Murray, vice-president of the 
Automobile Merchants Assn. of 
New York. 

Addressing members at the as- 
sociation’s monthly golf tourna- 
ment at Westchester Hills Golf 
club, Murray attributed the delay 
to an increase in the backlog of 
orders and new production cut- 
backs because of the steel shortage. 

Murray coupled these remarks 
with a warning that extreme care 
in servicing and maintenance 
would be necessary to prevent 
a wave of accidents in case of 
severe winter weather. He point- 
ed out that thousands of cars in 
the jalopy class were still being 
kept in use through sheer ne- 
cessity. 

Turning to the local new-car sit- 
uation, Murray declared: 

“Hundreds of dealers in the five 
boroughs of New York have so 
many commitments that they have 
been refusing orders for the last 
nine months. They adopt this 
course to avoid creating ill-will by 
accepting deposits which are like- 
ly to remain idle for a long, long 
time. Others impress upon buyers | 
there is but small chance of ob-| 
taining delivery before 1949 at the | 
earliest.” | 

Predicting that “production is | 
likely to get better before it gets | 
worse,” Murray estimated that at | 
least 225,000 units would be re- 
quired to meet the demand in New , 
York City alone. 

Price increases have had virtu- | 
ally no effect on car sales in New | 

| 


Canadian Tire 
Prices Reduced 


7 to 15 Percent 


OTTAWA. — Reduction of prices 
of tires and tubes, ranging from 
7% to 15 percent, has been an-| 
nounced by large Canadian tire) 
manufacturers. The reduction was 
not unexpected. | 

One of the companies, Goodyear 
Tire & Rubber Co. of Canada, Ltd., 
accompanied the announcement of 
its price reduction with a state-| 
ment that this is being done at a 
time when “vigorous leadership is 
needed to hold all prices down.” 

As an example of the price re- 
duction, this company is now of- 
fering 6.00-16 4-ply tires at $18.45 
as compared with the old price of | 
$21.55, a saving of $3.10, or a re-| 
duction of more than 14 percent. 
Most other sizes have been reduced 
proportionately, the company indi- 
cates, and it points out that, with- | 
out making any reduction in qual- | 
ity, the present prices are less | 
than prewar prices. 


Lock Firm Shifts 
Top Executives 


STAMFORD, Conn.—Changes in | 
the top management of the Stam- | 
ford division of the Yale & Towne | 
Mfg. Co. were announced last week | 
by W. Gibson Carey jr., president, 
as follows: 

William R. Hoyt, general man- 
ager of the Stamford division, has 
been appointed assistant to the 
vice-president in charge of produc- | 
tion. Mark A. Miller, assistant gen- 
eral manager of the Stamford divi- | 
Sion, has been appointed general 
manager of a new specialty divi- 
Sion in Virginia. J. Bryan Williams 
jr. special assistant to the gen- | 
eral manager, will succeed Hoyt as 
general manager of the Stamford 
division. Hugh J. Mathews, assis- 
tant seeretary of the company, will 
be transferred from executive of- 
fices in New York to the Stamford 
division, where he will supervise 
all accounting and office procedure 
as well as continue his duties as 
an officer of the company. 


Ve finally located these parts although | 
it took 2 ads several months apart. We be- | 
lieve in being persistent.’’—Parsons Auto 
Reconstruction Shop, 45 N. Franklin St., 
Washington, Pa | 





Quick Deliveries in ’50? 
N. Y. Dealer Chief Says Buyers’ Market 
Will Be Delayed 4 More Years 


be unable to post “immediate | cellations could be traced to this 
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+ Revision of Rates, Taxes Urged 
|For Carriers in Wisconsin 





York, he said, and only a few can- 


cause. iS 

“In fact, there were many 
times more new orders offered 
than cancellations,” he said. “The 
public is just car hungry and 
this appetite seems to be grow- 
ing every day. When it is taken 
into consideration that the aver- 
age prewar vehicle is about nine 
years old the desperate need for 
new transportation can be fully 
realized.” 

Murray noted that vehicle regis- 
trations throughout the country 
were rapidly climbing to a new 
peak this year and emphasized that 
owners were squeezing the maxi- 
mum use out of their present ve- 
hicles. 

“The number of new cars re- 
ceived, up to now, has not been 
sufficient to equal the average re- 
placement of a prewar year,” he 
said. “This in itself shows that cars | rochester, 





tofore.” 











*My new convertible 
and my new Helms 
Grille Seusd = eas 
— Solid Jackson! 
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*To a medical 
man an automobile is an essential. | 
can't afford to have my car laid up 
with a smashed grille or radiator — 
minutes to me mean lives and, believe 
me, my Helms Guard is a real life- 
saver. 


HELMS 
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MADISON, Wis.—One of the first 
important projects to be urged 
upon the new Wisconsin legislative 


council is a study of the possibility | 
of revising state motor carrier fee | 


charges and taxes. 

The project has been advanced 
by the Wisconsin Motor Carriers 
Assn., which sponsored a resolu- 
tion for an interim committee in- 


adopted a one-fee system for pri- 
vate passenger automobiles. 

The new law provides for a $16 
flat fee. The figure was chosen 
to produce approximately the 
same revenues as were brought 
in by the traditional staggered 
registration fee system. 

The complex system of commer- 
cial vehicle taxes and fees, how- 
ever, has not been substantially 






FRANKLIN A. JONES, head of Frank- 
lin A. Jones, 
N. Y., uses a telephone in- | 
are being driven far past the limit | stalled in his car to receive calls when he the state government. 


which would have been considered |'* ®way from the dealership. Salesmen 
use the car when calling on prospects. 


economically sound or safe here- | jones is also a flying enthusiast. He started 
in 1930 and now owns his 60th plane. 


*Construction Engineering is tough 
on men, machines and equipment — my 
Helms Grille Guard can take it. 


INDUSTRIAL 


2145 EDGEWOOD N. E. GRAND RAPIDS, MICHIGAN 


vestigation. 
The legislature created the | changed for some years. 

council as a substitute for in- a 

terim committees in making in- | 4ystralia Cuts Ration 
vestigations and recommending 

legislation to the regular 1949 Of Gas 10-25 Percent 
legislative session. CANBERRA, Australia.—(UTPS) 
According to spokesmen for the | Because of an acute dollar short- 


industry, there is a need for a re-|®8¢ Within the Empire, the Aus- 
vision of some of the tax classifi-|ttalian government has decided to 


cations. The association has em-| immediately cut gas rations to all 
phasized that it does not desire | USeTs to save 4,250,000 gallons each 


general downward revisions, but | ™0nth. 


wants a revision that will result! PTivate users will receive a 25 
|percent cut, commercial users 10 


Inc. (Dodge-Plymouth), | in the same amount of revenue for percent. The new ruling will cut 
owners of cars of 30 h.p. or over 
to 14 gallons of gasoline per month. 





The legislature this year took 
one significant action in the way 
of motor vehicle taxation when it 





You get the best results in our Classified 
Section, inside back cover. 





pocror: LAWYER! INDIAN CHIEF! 


Nearly everybody wants a HELMS Grille Guard 


SEE WHAT HELMS USERS SAY* 








*To me, distinction and 
custom styling are a must 
—that's why | chose 
Helms. 


? 





*On the farm we 
give a car a lot 
of punishment — 
Believe me, my 
Helms Guard is 
built for service. 


*A Service Manager notices the engineering, construction and ma- 
terials incorporated in a grille guard — Helms is tops on all counts! 
It bolts securely to the bumper bracket and provides maximum insur- 
ance against front end damage. 


DEVELOPMENT COMPANY 


Distributor — Dealer inquiries invited. 











Exports at 


Imports Stay at 


WASHINGTON.—Exports of 
goods and services hit a new peace- 
time peak in the second quarter 
of 1947, totaling $5.3 billion equiva- 
lent to an annual rate of $21.2 bil- 
lion, the U. 8S. Department of Com- 
merce announced last week. 

This is an increase of $2.4 billion 
over the revised first quarter esti- 
mate of $18.8 billion at an annual 
rate, and has been exceeded only 
in the war year of 1944, when lend- 
lease was at its peak. However, 
the rise from the first to the second 
quarter was narrowed considerably 
from that between the last quarter 
of 1946 and the first quarter of 
this year, it was pointed out. 

Second quarter imports were at 
about the same level as in the 
first quarter, providing a corres- 
ponding increase in the export 
surplus of almost $3.3 billion for 
the quarter, or $18 billion at an 
annual rate. 

Part of this difference between 
exports and imports was financed 
by unilateral transfers of about 


Rate of Increase in Second Quarter Narrows; 
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New High 


Previous Level 


through UNRRA, civilian supplies 
distributed by the armed forces in 
occupied countries, and private 
gifts and remittances. 

The increase in second quarter 
exports took place in semi-manu- 
factured and manufactured goods 
other than foodstuffs, it was point- 
ed out, with no increase at all in 
exports of foodstuffs and raw ma- 
terials. Almost half of the total 
export rise went to countries of 
the Western Hemisphere, and Eu- 
rope’s share in the export rise 
amounted to only 17.5 percent, with 
Sweden leading the European na- 
tions. 

Several European countries re- 
duced their purchases from the 
United States, most notably the 
United Kingdom and Greece. Out- 
side of Europe and the Western 
Hemisphere, the most outstanding 
changes were the rise of ship- 
ments to India and the decline of 
shipments to the Philippines. 

Total U. 8S. relief supplies dis- 
tributed abroad remained un- 
changed from the first quarter, 





$600 million, consisting of transfers 









wranaren areca: PALANAN 


THE NEW BUILDING of Lee J. Hilgeford Auto Sales, veteran Nash dealer, Keowee 
and Webster Sts., Dayton, O. It contains 21,000 square feet of floor space. Now in the 
final stages of construction, it will be in operation by Nov. 1. The dealership owns the 
entire corner and has available for used cars and customer parking 39,600 square feet. 


with a decline in merchandise 
exports by UNRRA fully offset 
by the increase of relief ship- 
ments to occupied countries. 

Loans disbursed to foreign coun- 
tries by the federal government 
and the International Bank 
amounted to $1.6 billion, $500 mil- 
lion more than during the first 
quarter. At a yearly rate of $6.4 
billion, official foreign lending 
reached an unprecedented level, the 
department said. 

The main element in the rise, 
it was explained, was due to the 
increase in drawings on the British 
loan from $500 million in the first 
quarter to $950 million in the sec- 
ond, with a large part of this in- 
crease resulting from expanded 
dollar payments by Great Britain 
in third countries. 

Drawings on the gold and dollar 


assets of foreign countries also 
continued at the first quarter rate 
of $1.2 billion. 


Fire-Razed Plant Rebuilt 


By Fruehauf in Columbus 

COLUMBUS, O.—A. Vance Howe, 
manager of the Fruehauf Trailer 
Co., Columbus branch, has an- 
nounced that service functions have 
been completely resumed at the 
factory branch, 320 Fletcher St. 

The branch building, which was 
partially destroyed by fire a few 
months ago, has been rebuilt and 
modernized, with space provided 
for servicing several additional 
trailers. 





‘*‘We finally located these parts although 
it took 2 ads several months apart. We be- 
lieve in being persistent.’’—Parsons Auto 
Reconstruction Shop, 45 N. Franklin St., 
Washington, Pa. 








NEW PLANTFINDER——FREE... 
Describes immediately avail- 
able properties—lists others 
soon to be made available 
—indexed, cross-indexed for 
your convenience. Write for 
free copy—to the address 
listed below, on your com- 
pany letterhead, please. 


dont have to do that. Gentlemen... 


INVESTIGATE READY-BUILT, READY-TO-OCCUPY 


PRODUCTION 


To be sure, building materials are 
still short. Equipment deliveries are 
delayed. Other new-construction 
continue to 
with plant expansion plans, branch 
manufacturing or distribution reloca- 
tion programs and the establishment 


“*headaches” 


of new enterprises. 


But many industrialists and man- 
agement executives have found a prac- 
tical way to carry out their plans. They 
have solved their problems by pur- 
chase or lease of Government-owned 
industrial facilities .. . 


saving prices. 


al 


WAR ASSETS ADMINISTRATION 


OFFICE 


interfere 


FACILITIES AVAILABLE NOW 


Hundreds of good, usable, strate- 
gically-located plants and properties 
are available now. Small-town plants 
down South, big-city establishments 
in the Midwest, land and buildings on 
Atlantic, Pacific and Gulf coasts. One 
or more of these may be just right for 


you, or readily and economically 


at money- 


adaptable to your needs. 

So, before you “table” your plans, 
investigate the facilities ready and 
waiting for you to bid on today. 
Check the offerings listed in the new 


Plantfinder—consult our nearest of- 


fice for further information. 


OF REAL PROPERTY DISPOSAL 


ROOM 137—131 INDIANA AVENUE—WASHINGTON 25, D.C. 
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les Angeles «+ Louisville * Minneapolis « Nashville « New Orleans « New York « Omaha ¢ Philadelphia 


Portland + Richmond «+ St. Lovis + Salt Lake City 


* Sen Antonio « San Francisco ¢ Seattle 


¢ Spokane « Tulsa 








Auto Accessory 
'| Store Stocks 


Rise Sharply 


WASHINGTON. — Chain store 
and mail order sales in July were 
20 percent above July a year ago, 
continuing the high level which has 
prevailed since the beginning of 
this year, the U. S. Department of 
Commerce announced last week. 

Total sales for July, 1947, were 
$1,912,000,000 as compared with last 
year’s July total of $1,599,000,000. 
The relative increase is about the 
same as that averaged for the first 
six months of 1947 over the same 
period in 1946. q 

All major trades, with the ex- 
ception of drugs, shared in the 
chain store sales expansion for July 
as compared with July a year ago. 
The increases varied widely, rang- 
ing from a slight change for auto- 
mobile accessory stores to more 
than 50 percent for building ma- 
terial dealers. 

According to reports received 
from the industry, cost value of 
chain store inventories were sub- 
stantially higher at the end of July, 
1947, than a year earlier for a num- 
ber of trades, particularly for those 
durable goods which were low a 
year ago. 

Stocks of building material deal- 
ers at the end of July were double 
their value a year ago and those 
of automobile accessory stores, 
hardware, shoe, men’s apparel and 
food stores increased from one- 
fourth to one-half. 


Rule Changes 


ATA Amends Existing Limits 


In Roadeo Finals 


WASHINGTON.— Two changes 
in the rules governing the National 
Truck Driving Roadeo have been 
announced by Ray G. Atherton, 
general manager of the American 
Trucking Assns., Inc. to bring 
them into line with the newest de- 
velopments in vehicle design. 

One rule which specified a mini- 
mum wheelbase of 140 inches and 
a maximum of 160 inches for ve- 
hicles to be used in the straight 
truck class of the annual competi- 
tion has been amended to provide 
for a minimum wheelbase of 140 
inches but no specified maximum. 
The second amendment provides 
that all straight trucks and trac- 
tors used in Roadeo competition 
must be equipped with dual wheels 
on the rear axles. 


Both changes were approved by 
the association’s executive commit- 
tee. They apply to state contests 
as well as to the national Roadeo 
finals. 


Walster Body Firm 


Moves to Simpson, Pa. 

BINGHAMTON, N. Y.—Plans for 
construction of a $100,000 factory 
in Willow Point for the manufac- 
ture of truck bodies and trailers 
were pigeonholed as Arthur L. 
Walster began moving his truck 
body shop from 12 State St. to 
Simpson, Pa. 

Walster last spring received gov- 
ernment permission to use mate- 
rials to build a plant at Willow 
Point. Since then, he found it 
would cost him $300,000 to build a 
new plant instead of the $100,000 
he planned to spend, it was re- 
ported. Walster recently purchased 
the former American Welding Co. 
plant in Simpson for production 
purposes. He was reported to have 
paid $100,000 for this property. 





Powers Auto Museum 


Features 33 Old Models 
SOUTHINGTON, Conn.—Love 
for early model automobiles has 
prompted Ralph H. Powers to give 
up his dealership and devote his 
full attention to his auto museum. 
The Quonset-hut museum on the 
outskirts of Southington, Conn., 
houses 33 old model cars. 
Powers began his collection in 
1928 with the purchase of a 1901 
Crestmobile from a farmer in New 
Hampshire. Powers favorite car 1s 
an 1898 DeDion Motorette, 4 
French open four seater that in- 
corporated in its design a gear 
shift on the steering column, drop 
center rims, the forerunner of hy- 
dramatic and a rear engine. 
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THE HUGE SEATTLE MARKET 


* National advertisers find a dream come true 
in the big lone of the nation's top 15] Seattle 
market. One medium, The Seattle TIMES, sells the 
market single handed! 


* Local advertisers place the bulk of their 
advertising in The TIMES. 


The local merchant knows! His cash register 
measures results daily. Use his time-tested 
advertising and selling method —concentration 
in The Seattle TIMES. 


You can’t sell Seattle without The TIMES. 


You can sell Seattle with The TIMES. 


ALTLE 
“TIMES 


FIRST in Circulation - FIRST in Advertising + FIRST in Results in Seattle 


*Source' Media Records. 








Represented by O'MARA & ORMSBEE, Inc. e¢ NewYork « Chicago ¢ Detroit ¢ Los Angeles e San Francisco 
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Misuse of Power 


Missouri Supreme Court Holds Union’s 
Secondary Boycott a Violation 


JEFFERSON CITY, Mo.—A rul-| unionized employes of the plant 


ing handed down by the Missouri 
supreme court held that a second- 
ary boycott was a misuse of union 
power and could be enjoined as a 
violation of the state’s anti-trust 


and the Empire company. 

The picketing had earlier been 
enjoined as unlawful by the Jack- 
son county circuit court, after 
which the union members appealed 


on the contention that their rights 
of free speech had been violated. 

The supreme court held, how- 
ever, that the purpose of the pick- 
eting was illegal and could thus 
be enjoined. The high court said 
constitutional guarantees of free 
speech do not extend to authorize 
picketing to force an employer to 
do something unlawful. 

Missouri’s high trbunal held in 
another ruling, handed down at 
the same time, that the Jackson 
county circuit court did not go 
far enough in granting an injunc- 
tion against officers of the Amal- 
gamated Meat Cutters and Butch- 
er Workmen of America, Local 
576. 

The union had picketed four 
stores of Fred Wolferman, Inc., 


laws. 

The opinion was given in a dis- 
pute between the Empire Storage 
& Ice Co. of Kansas City and A. J. 
Jenkins, president of Ice and Coal 
Drivers’ and Handlers’ Local Un- 
ion 953 and other union members. 

Trying to enroll non-union ice 
peddlers who bought ice at 
wholesale rates from the Empire 
company, the union picketed the 
Empire plant although the plant’s 
employes were unionized. Deliv- 
eries of perishable foodstuffs to 
the company’s storage lockers 
were halted and 85 percent of 
the firm’s storage business was 
stopped. 

In an opinion by Judge James 
M. Douglas, the state supreme 
court said the truckers’ union was 
violating state anti-trust laws 
“when it abandons its legitimate 
sphere of collective bargaining and 
other properly related dealings 
with its employers, and seeks to 
dictate the terms under which an 
establishment will be either per- 
mitted or denied local transporta- 
tion service.” 

Judge Douglas added that the} 
“misuse of their power” was ag- 
gravated by the fact there was no 
labor dispute between the fully 


Willys Building 
Assembly Plant 
In South Africa 


TOLEDO.—A 7*'%-acre plant in 
which to assemble Willys-Overland 
vehicles in Johannesburg is near- 
ing completion, Stanley Anderson, 
board chairman and managing di- 
rector of Stanley Motors Lts., Wil- 
lys distributor in the Union of 





South Africa, said last week in| 
Toledo. 
Anderson, who during World 


War II was decorated with the 
King’s Medal for his work as su- 
pervisor of police of Johannes- 
burg, said South Africa is a po- 
tential market for 2,500 Willys ve- | 
hicles annually. 

His firm, which became Willys | 
distributor in 1940, has sold ap-| 
proximately 2,000 Jeeps and station | 
wagons in 14 months, he stated. | 

The assembly plant will have a} 
day’s capacity of 25 vehicles, he 
said. The Jeeps have a wide agri- | 
cultural use in addition to serving 
as patrol vehicles for the police 
and provincial administration of 
his country, Anderson pointed out. 

Anderson told Willys officials 
whom he visited to arrange for 
transportation of the company’s 
new trucks, that South Africa is 
in sound financial condition and he 
does not anticipate an American | 
dollar shortage in the near future. 

Back Bus Taxes 

Georgia to File Test Case | 


| 
Against Utility | 

ATLANTA, Ga.—Whether Geor- 
gia can collect $150,425 in motor 
bus occupation taxes from the 
Georgia Power Co. will be decided 
through a single test case, it was 
agreed by the state attorney gen- 
eral’s office after conferences with 
counsel for the company. 

The state law department was 
notified by T. M. Smith, attorney | 
for the utility, that the company | 
would contend that collections for | 
1938, 1939 and 1940 are outlawed | 
by the statute of limitations. For | 
the remaining seven years, on| 
which State Revenue Commissioner 
Glenn S. Phillips demands pay- 
ment, it was agreed to use one 
year as a test case. | 

Assistant State Atty. Gen. Claude 
Shaw, who made the agreement on 
behalf of Attorney General Eugene 
Cook, said the same principal of 
law was involved in all years from 
1941 through 1947, and the deci- 
sion will be binding on all other 
years. If the state won its case, 
he added, a subsequent suit would 
test the power company’s conten- 
tion on the statute of limitations. 











while seeking a closed shop con- 
tract, although Wolferman butch- 
ers had voted 12 to 3 against join- 
ing the union. 

The lower court enjoined union 
officials from demanding a closed 
shop contract as long as it did 
not represent a majority of the em- 
ployes, and from advertising on 
pickets’ signs that a strike was in 
progress when no strike existed. 

The supreme court ruled that the 
lower court also should have en- 
joined “any picket line” under the 
circumstances, and sent the case 
back to the lower court with in- 
structions to issue such an injunc- 
tion. 


Plans Halted for Building 


Of Truck Body Plant 

BINGHAMTON, N. Y.—Plans for 
construction of a $100,000 factory 
at Willow Point for the produc- 
tion of truck bodies and trailers 
have been halted temporarily by 
Arthur L. Walster, truck body re- 
pair shop operator at 12 State St. 

Construction costs and other fac- 
tors were reported to be delaying 
the project. When plans for the 
new factory were announced last 
spring, it was proposed to employ 
200 persons. 





LINCOLN-MERCURY DEALERS of the Los Angeles district, including southern 
California and parts of Nevada and Arizona, gathered recently to pay tribute to 
“Indian Joe’’ Scheib, who a few months ago left the Lincoln-Mercury division to be- 
come president of San Bernardino Lincoln-Mercury, Inc. The dealers met first at 
Riverside. Caught completely by surprise, Indian Joe, as usual, was attired in his 
multi-colored golf ensemble. The group moved on to San Bernardino, where the dealers 
inspected the dealership operated by ‘‘Indian Joe’’ and his partner, ‘‘Mickey’’ McCor- 
mick, At the dinner party which followed the dealers presented Scheib with a watch 
and with a mural of San Bernardino county, on which appeared the signatures of ali 
the dealers. Left to right, standing, at the head table are Art Hall, Long Beach 
dealer; F. L. Macarty, sales office manager at the new Lincoln-Mercury assembly plant 
at Los Angeles; George L. Boggs, district manager; Pascal Dilday, San Pedro dealer 
who acted as emcee; Scheib; McCormick; Fred Jennings, Riverside dealer, and H. 
“Young Joe’’ Scheib. 


Ford Dealership Opens 


,lierville, Tenn. James Dempster 
M “ |is president. Other executives are 
In Collierville, Tenn. R. D. Warren, vice - president, 

Collierville Motor Co. has formal-' and Marvin Harris, service man- 
ly opened a Ford dealership in Col- ager. 
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European Food Trend 
Can Help Car Stocks 


By George Deery 
Staff Writer 

Gus the European situation ap- 
” pears to be the main factor re- 
tarding public participation in the 
market and a rise in share values, 
a clearer picture of overseas trends 
is awaited for a signal. 

Meanwhile, an appraisal of do- 
mestic conditions continues to pre- 
sent many reasons for belief that 
the automotive, and business in 
general, as well as their securities, 
face bright prospects over a longer 
period of time. 

They do, that is, if a turn for 
the worse, contrary to present 
hopes for eventual European sta- 
bilization, does not jolt the for- 
eign economy and our own. 

No competent observer minim- 
izes the importance of agriculture 


in the American business scene. | 


If the recent direction of the trend 


tion of a longer policy, then farm- 
ers in the Western Hemisphere are 
going to be called upon to furnish 
food for Western Europe long after 
current emergencies are met. 


This reversal of the old practice | 


of the Western area obtaining its 
food from the Eastern part is 
borne out in the failure of farm 
sections now in the Soviet sphere 
to ship westward. 

co * ok 


HE favorable impact of this 

change on the auto industry 
could be tremendous, and more so, 
when added to the mechanization 
| trend that has characterized Amer- 
ican farming in recent years. An- 
other field to feel the effects im- 
mediately would be farm machin- 
ery firms, many of whose products 
are sold by auto dealers along with 
cars and trucks. 





Also, such a change in Europe’s 


of events in Europe is an indica- 


Foremost Choice for Original 
Equipment on America’s Finest Cars 








Auto Stocks 


Sept.15 Sept. 8 
Chrysler ........ 58% 56% 
CHOMEET o cevcccnss 7% 8% 
General Motors.. 57 58% 
eee 16% 16 
Kaiser-Frazer 1% i% 
kets 64.4. s6 0x0 16 15% 
Packard ........ 4% 4% 
Studebaker ...... 19% 19% 
WE i.b8's onde on) 8, 8% 
Average for 
Nine Stocks .. . 21.80 21.55 





sources for food, can lessen the im- 
pact of what otherwise would be 
a sharp curtailment in shipments 
from America after recovery from 
war and famine have been more 
successful across the Atlantic. 
‘While waiting for more definite 
indications on success of the 
Marshall proposal, the construc- 
tive possibilities in domestic bus- 
iness make interesting and pleas- 
ant reading. During coming 
weeks, some of these sunny signs, 
which are now clouded and de- 
pressed by doubt on the outlook 


22, 1947 


for Europe, will be discussed in 
this column. 

Sparse volume and little change 
in the averages on the downside 
continued to make the market a 
dull and uninteresting affair dur- 
ing the past week. 

oo * * 


Hudson Stock Possibilities 
Favored by Brokerage Firm 


Hudson, one of the larger inde- 
pendents, has done very well this 
year, in the opinion of Wm. C. 
Roney & Co., members of the New 
York and Detroit exchanges. The 
firm states in the first six months 
net profit was $3,796,266, equal to 
$2.09 a share. This profit was re- 
alized on a production of 61,852 
cars. The company’s plants are 
stated to have a capacity of 250,000 
cars a year so that first six months’ 
production was at slightly less than 
half of potential capacity. 

Like all motor car makers, Hud- 
son’s operations have been re- 
stricted by material shortages, par- 
ticularly sheet steel. 


“Hudson is expected to be one 
of the first out with its new mod- 
els,” the Roney analysis adds. “It 
is believed they will be announced 
in October. We hear that the car 


Automotive and ‘‘U. S.’’ engineers 
have just completed impartial, ex- 
haustive tire tests on ‘‘torture wheels’”’ 
and proving grounds. The dramatic 
result: The New U. S. Royal DeLuxe 
outperformed previous equipment 
tires in every test of tire quality. 






Slight Decline Shown 


By Barron’s Index 

Physical volume of business 
in the week ended Sept. 6 de- 
clined to 113.3 from 113.8 in pre- 
ceding week, according to Bar- 
ron’s index adjusted for long- 
term industry and population 
growth. Current level compares 
with year’s high of 118.5 reached 
in spring and with 115.8 a year 
ago. 

Barron’s index without adjust- 
ment for long term trend was 
179.3 in the week ended Sept. 6 
against 180.0 in preceding week 
and 178.8 a year ago. This index 
is relative to the base 1935-39. 
Both indexes are corrected for 
normal seasonal changes. 








will be completely new in body de- 
sign as well as embodying many 
mechanical improvements, If it is 
as outstandingly attractive as the 
grapevine rumors say, its appear- 
ance might well stimulate a fur- 
ther interest in the stock. 


“The company is in excellent fi- 
nancial condition. Working capital 
at the end of last year was at a 
record high of $26,240,000, equal to 
over $14 per share of stock out- 
standing. To provide 2 temporary 
additional reserve for the model 
changeover and plant improve- 
ments an unsecured 1\%% three- 
year loan of $10,000,000 was ar- 
ranged last January. 

“At the present market of around 
17 the stock is selling at about half 
of last year’s high of 34%. In view 
of the new models coming shortly, 
the excellent earnings being shown 
on restricted production and the 
outlook for the industry as a whole, 
it would appear to have consider- 
able speculative attraction.” 

+ * 


* 

Briggs Again 
Financial Report Cited 
By Magazine 

For the second consecutive year 
the annual report of Briggs Mfg. 
has won an “Oscar of Industry” 
award in the annual survey made 
by Financial World. 

Weston Smith, publisher of the 
World, said in his announcement 
to Briggs that its 1946 report was 
judged the best in the automobile 
equipment industry in final consid- 
erations of an independent board 
of judges. 

The second “Oscar” in as many 
years will be presented to W. D. 
Robinson, president of the com- 
pany, at the annual report awards 
banquet in New York on Oct. 10. 

+ * a 


Earnings 

General Finance Corp. — Six 
months to June 30: Consolidated 
net income, $630,556 after deducting 
$240,839 provision for taxes. For six 
months ended on May 31, 1946, 
there was a net loss of $619,539 be- 
fore taxes. 


Motor Products Corp.—For the 
fiscal year ended June 30 net profit 
of $1,866,446, or $4.78 a share, com- 
pared with $119,480, or 31 cents, in 
the preceding fiscal year. The re- 
port said 1946 net was after an 
estimated federal tax refund of $2,- 
425,000 and share earnings for that 
year were before special credits. 


| Wolter Remodels Showroom 
Fred Wolter, Chrysler-Plymouth 
dealer in Knox City, Mo., is re- 
modeling a building next door for 
a showroom. 
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Kahlo Buys Interest 
In Findlay (O.) Firm 


Doings 


| automobile, truck and tractor re- 
| pair shop. 


* * * 


Karl Kahlo, former motor block | Rooney Motor Awarded 


representative for International 
Harvester Co., truck division, in 
the midwest area, has purchased 
an interest in Findlay Truck & 
Farm Implement Co., 905 Lima 
Ave., Findlay, O. 


Other members of the firm are 
Vv. A. Blide and C. Jd. er. 
The firm handles farm equipment 
and has also signed up for the 


Tucker automobile franchise in 
Hancock county. 
* * + 


Butler (Ga.) Garage 
Bought by Barney 

R. E. Barney has purchased the 
Colwell Motor Co., Butler, Ga., 
from J. C. Colwell. He has changed 
the name of the firm to Butler Mo- 
tor Co. 

As has been the custom of the 
company in the past, the Butler 
Motor Co. will operate a service 


Nash 10-Point Plaque 

A Nash 10-Point Select Dealer 
Plaque has been awarded to the 
co-owners of the Rooney Motor 
Corp., 2705 Bailey Ave., Buffalo, N. 
Y. Atwood V. Powers, metropolitan 
manager for Nash, presented the 
award to Charles P. Rooney, presi- 
dent, and Kenneth G. Richardson, 
vice-president, when sales employes 
were guests at a dinner. The speak- 
er was Robert E. Carlin, Nash dis- 
trict manager. 

+ + > 


Donaldson Motor Expands 


Service Facilities . 

Donaldson Motor Co., 1105 West- 
ern Ave., Pittsburgh, expects a 50 
percent increase in repair business 
as a result of adding 30,000 square 
feet of service space. 

Donaldson now occupies a six- 


station, an automobile parts and/story building which will cover 
accessory department and complete! sales and storage of new cars. A 
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remodeled building across’ the 
street will be devoted to parts and 


service. 
* * * 


Pierre Resigns to Open 
Pontiac Firm in Mass. 


D. F. Pierre has announced his 
resignation from the Pontiac divi- 
sion of General Motors to take on 
the Pontiac franchise in Beverly, 
Mass. The dealership will be known 
as the Atlantic Motor Mart, Inc. 

With Pontiac 21 years, Pierre’s 
most recent positions were as At- 
lantic regional business manager 
and New York zone business man- 
ager. 

+ * * 


Tucker Names McCormick 
Maryland Distributor 

Appointment of Richard C. Mc- 
Cormick as Maryland distributor 
for the new Tucker Torpedo has 
been announced. The distributor- 
ship will operate under the name 
of the McCormick Auto Co. Tem- 
porary headquarters are at 2 E. 
Twenty-first St., Baltimore. 

The sections for which McCor- 
mick is distributor take in Mary- 
land and parts of Pennsylvania, 
West Virginia and Virginia. A to- 





It takes acres of suds for the 


Golden Crescent tishpan 


in favorite farm publications to stress the 


A city housewife would hang up her apron 
if confronted with a Golden Crescent 
stack of “dishes” to wash. In addition to the 
three-times-a-day assortment of dishes from 
big family meals, there are the milking 


machines, milk pails and cans and a half 


dozen other utensils that must be cleaned 
thoroughly. Not to mention the mountains 
of wash in the laundry room! 


Naturally, this kind of operation takes a lot 
of soap and other detergents— much more 
than an average city family uses. That’s 
why special advertising copy is needed 







special fitness of the product for farm uses. 


You can reach these Golden Qrescent farm 


families, with other general media, of course, 
if you use enough of them. But you can cover 
more than two-thirds of these substantial 


farm families easier, quicker, and 


cost, with only three publications—Michigan 
Farmer, The Ohio Farmer and Pennsylvania 
Farmer. You can build volume sales now 
among these big users while you build a back- 
log of dependable customers for the future. 


The Golden Crescent 


Rurally Rich — Politically Powerful 


© Capper-Harman-Slocum, Ine. 


22, 1947 


a) <BCneek zronz-r 


WATERBURY LINCOLN-MERCURY SALES & SERVICE, INC., has just completed 
& $40,000 showroom in Waterbury, Conn. The showroom supplements a large and well- 
equipped parts department and service shop. 


tal of 22 dealers will be appointed | Fairbrother and has severed rela- 
in the area. tions with that firm. 

In the reorganization of the 
Fairbrother concern, Hugh Fair- 
brother was elected president, Clin- 
ton Fairbrother, his son, treasurer, 
and Mrs. Hugh Fairbrother, vice- 
president. 


* * 


Fairbrother Dealership 


Reorganized in Vermont 


Natt Rowell, who for the past 
several years has been associated 
with the Fairbrother Auto Service, 
Inc., Newport, Vt., has sold his in- 
terest in the business to Hugh 


* * 


Lincoln Motors Holds 


Block Dance in Syracuse 


Lincoln Motors, 524 W. Genesee 
St., Syracuse, held a block dance 
recently as a community service, 
ee music and refreshments 


for area residents. 
6 “® 


Special Section 
Generous Ad Space Hails 
Cole Opening 
| Cole Chevrolet Co., Yanceyville, 
N. C., used a special section of the 
Caswell Messenger in that city to 
| announce the formal opening of 
its new building recently. In addi- 
| tion to news stories about Cole, the 
| front page of the section featured 
| photos of C. C. Cole, the dealer- 
ship’s employes and its new quar- 

ters. 

Personnel includes Jim Aldridge, 
| parts manager; Irvin Reagan, ser- 
| vice manager; Steve Poteat, Billy 

Oakley, Wallace Burke and Billy 
| Aldrich, mechanics, and Mrs. Sam 
Shaw, bookkeeper. 

| The service department will oc- 
|cupy one complete side of the 
building as well as the rear. The 
showroom will accommodate three 
cars. 


| Shuffleton Holds Opening 
|In South Redding, Calif. 


| The Shuffleton Motor Co. has for- 
mally opened its Chrysler-Plym- 
outh dealership at 2783 Market St., 
South Redding, Calif. 

For the “house warming,” the 
firm displayed a Chrysler Town 
and Country model for the first 
time in its area, as well as other 
models. Numerous prizes featured 
the festivities. 


* + * 

Midway Lincoln-Mercury 
Opens in Rochester, Minn. 

Midway Lincoln-Mercury, Inc., 
newest automotive concern in 
Rochester, Minn., has been opened 
at 400-412 First Ave. 

The corporation is operated by 
Ivan Simso, veteran of 22 years 
with Ford Motor Co. 


NBC Singer Takes Delivery 


Of Convertible Hudson 


Radio singing star and recording 
artist Jeannie McKeon has re- 
| ceived a new Hudson Super Six 
convertible delivered by Seid & 
Fisher, Hollywood (Calif.) dealer. 
Miss McKeon is heard every Mon- 
day over NBC on the Victor Borge- 
Benny Goodman show. 

+ 


10 Years With Studebaker 


Big Van Motor Co., Mandan, N 
D. and Louis Feliciano, Haw- 
thorne, N. D., received special rec- 
ognition from the Studebaker Corp. 
last month on the occasion of their 
10th birthday as Studebaker deal- 
ers. 


at low 








* * e 


Dealer’s Bus Line 


A permit has been issued Jack 
| Sisco, Weatherford (Tex.) automo- 
| bile dealer, to operate a bus line 
| between Weatherford and Fort 
| Worth, Tex. 
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Tampa Dealers Invest 
$696,000 in Buildings 


A recent survey shows that ex- 
pansion and new buildings by 
Tampa (Fla.) automobile dealers, 
either recently completed or still 
under way, involves a total of 
$696,000. 

Elkes Pontiac Co., with a total 
of 15 departments under one roof, 
did $250,000 in service business last 

ear. 
é Humphreys Motors, Inc., 1602 
Florida Ave., has spent $5,000 on 
a covered storage and service shed 
adjoining its building, where new 
ears can be unloaded direct from 
transports and washed and serv- 
iced. 

Boyle Motor Co., Cass and Ash- 
ley Sts, Tampa, Fla., has spent 
some $18,000 remodeling the build- 
ing it now occupies on a lease. It 
is double the plant space formerly 
occupied, and has in addition a 
10,000-square-foot parking area ad- 
joining. 

Packard-Tampa Motor Co. erect- 
ed a building which, in addition to 
providing a complete sales and 
service department, has two floors 
devoted to automobile storage. The 
total investment of the building 
was estimated at approximately 
$250,000. 

New buildings which have been 
erected recently, and the approxi- 
mate cost of each, are as follows: 

Packard-Tampa Motor Co., Mor- 
gan and Jackson Sts., $250,000; 
Ferman Motor Co., Washington St., 
$120,000; United Motor Co., For- 
tune St. and Florida Ave., $90,000; 
Holtsinger Motor Co., 1554 Frank- 
lin St., $30,000, 1631 Florida Ave., 
$50,000, and 1560 Florida Ave., $50,- 
000; Lado & Schulstad, 1111 E. Cass 
St., $35,000; Mack Truck Co., Ella- 
mae and Morgan Sts., $33,000. 

Elkes Pontiac Co., Florida and 
Harrison, is spending $15,000 in a 
remodeling program which will in- 
crease floor space by 50 percent. 
Eugene R. Elkes, general manager, 
says his firm serviced 10,114 cars 


last year. 
+ + 


For Employes 
Skyberg Furnishes Car 


For Vacation Trips 


Exclusive use of a Chevrolet se- 
dan is one of the features of work- 
ing for Skyberg Chevrolet Co., Can- 
ton, S. D. 

The car is used by employes for 
vacation trips and other personal 
driving, with the allotment of its 


use determined by agreement. 
& + od 


Booth Uses Radio 


To Announce Expansion 

Booth Motor Co., McKeesport, 
Pa., in a two-story 100 by 75 foot 
building, is adding a 140 by 30 foot 
one-story structure, featuring park- 
ing for 25 cars on the roof, accord- 
ing to Service Manager Fred Reyn- 
old. 

Publicizing the expansion, Booth 
Motors has sponsored two five- 
minute news summaries, at 4 and 
8 p.m. on McKeesport radio sta- 
tions WEDO and WMCK. 

* * ~ 


Elm Chevrolet Occupies 
New Location in Elmira 


Elm Chevrolet Co., Inc., has 
opened its doors at the new loca- 
tion at E. Church and Baldwin | 
Sts. Elmira, N. Y. The building | 
was formerly occupied by the Sil- | 
vertown Motor Co., but has been 
completely remodeled. A new ad- 
dition added 4,200 square feet of 
floor space to the former area of | 
39,000 square feet. 

The one-story addition is so con- 
structed that the roof will be used 
as an open-air display for used 
cars, in reality increasing the floor 
Space by another 4,200 square feet. 

x ” * 


New Dealerships, Alterations, | 
Cain in Wisconsin 

Building permits have been is- 
sued by Wisconsin for construction 
of garages and salesrooms by the 
following: 

John Marty, Monroe, a storage 
Sarage; Chevrolet Sales Co., Mon- 
roe, an addition to present facili- | 
ties; Orville Baumbach, Cataract, 
& service station; Chase Coopera- 
tive, Pulaski, a garage; Arthur La- 


Doings 


Porte, Schofield, a garage; Elmer 
Milke, Seymour, a service station 
and garage; Bohnke’s Service Sta- 
tion, Merrill, service station. 

Henry O’Connell, Embarrass, a 
garage; A. A. Grell, Florence, a 
garage; Milton Colen, Clintonville, 
a garage; Charles H. Zabel, Boyce- 
ville, a garage; Wern Farms, Gen- 
esee Depot, a garage, and Emil 
Mech, Marshfield, a garage. 

* * * 


Farber Named Distributor 


For Tucker in Ohio 


Farber Motor Sales, 879 N. High 
St., Columbus, O., has been ap- 
pointed distributor in 23 counties 
for the Tucker “48.” 

The company has erected a new 
building adjoining its plant, which 
will provide additional floor space 
of 7,000 square feet. 


* * * 
De Soto-Plymouth Dealer 
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automobile sales and service and 
repair building at 4660 S. Grand. 
Total area of the building will be 
in excess of 13,000 square feet. Esti- 
mated cost is $60,000. 

* cK ok 


Bullock Chevrolet Plans 


Building in Grant, Neb. 
Wayne Bullock plans to erect a 


new building in Grant, Neb., to | 


house a Chevrolet dealership. The 


building will be of brick with a | 


plate glass front and _ concrete 


floors. 
* * a 


Van Otten Acquires 


Utah Ford Franchise 
Peter Van Otten, Salt Lake City, 


has acquired the Ford dealership | 


in Tooele, Utah. 
ok * * 


Hill Chevrolet Cooled Off 
Roy Hill Chevrolet Co., Dallas, 


| 
| 
| = 


| 


RYAL N. MILLER, president, Kyal 
Miller-Kidder Chevrolet Co., Sioux City, 
|fa., with the trophy he donated to the 
| winner of a model airplane contest spon- 
sored by the junior chamber of commerce 


Tex., has completed installation of | °f Sioux City. 


air conditioning in its offices and 
salesroom. The improvement was 
made in connection with remodel- 
ing and redecorating of the in- 


been made dealer of Ford farm 
tractors in Cordele, Ga. 
* + * 





29 


| Charleston, S. C. E. P. Dukes is 
truck sales manager. 
} Bd oo * 





Paup Completing Addition 
Robert Paup, of Nash Garage, 
| Denison, Ia., expects to complete 
|a 50-by-24-foot two-story addition 
|to his facilities this month. The 
| addition will house a body shop. 
* + * 


Bangen Buys Out Avery 
The firm of Olson & Arndt has 
taken over the Chevrolet franchise 
held by Avery Motor Co. in Par- 
shall, N. D. Reuben Bangen, San- 
ish, N. D., has purchased the Av- 
ery garage interests. 
+ * * 





Basin Sales Named 


Basin Motor Sales, Stanford, 
Mont., has been appointed an as- 
sociate dealer for Dodge-Plymouth, 
operating under Don B. Deyoe Mo- 
tors, Lewiston, Ida., reports Paul 
Dingman, Dodge regional manager. 

* a ok 


Landy Heads Californians 


Building in St. Louis 


Crosstown Motors (De Soto-Plym- 
outh), St. Louis, with Earl Lacroix, 
president, is constructing a new 





terior. 
k * * 


Strickland Handles Tractors 
The Strickland Motor Co. has 
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In 1925, the South’s cash farm income was 
$3'/; BILLION — 53% from cotton. In 1946, it 
was $61/2 BILLION — 20% from cotton. 


Cotton is still a crop of major importance, but 
most of the South’s enormous increase in farm 
income has come from livestock and other crops. 

Thus the 14 Southern states attain a goal which 
has been a keynote of The Progressive Farmer edi- 
torial policy for many years. Back when Southern 
farmers were almost wholly dependent on cotton, 
The Progressive Farmer began to foster a more 
diversified agriculture, a better-balanced economy. 

Today, diversification is helping to make farm 
families of Dixie far more prosperous than ever 
before . . . better customers for what you have ‘to 
sell today and tomorrow. 


Advertising Offices: BIRMINGHAM, RALEIGH, MEMPHIS, DALLAS, NEW YORK, CHICAGO 
Pacific Coast Representatives: Edward S. Townsend Co., San Francisco, Los Angeles 


Fort Sumter Chevrolet 


Fort Sumter Chevrolet Co., Inc. 
has opened at 405 Meeting St.,! merce. 





Auto dealer Morris J. Landy has 
been elected president of the Ala- 
meda (Calif.) Chamber of Com- 
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One lady too many blistered her hands and lost her temper. 

Cranking up a balky horseless carriage, she balked. 

‘That’s when early engineers got busy and designed the self-starter. 

So it went with many an improvement — the closed body, 4-wheel brakes, 

automatic drive, and new beauties. Women wanted them, and men pondered and produced. 


‘loday’s car, refined from drafty, turn-of-the-century contraptions, 


is 95“ a result of women’s desire to drive. 


In a speech recently to more than 1000 automotive engineers and their wives, 

Mr. L. Ray Buckendale, past president of the Society of Automotive 

Engineers — and vice-president in charge of engineering at Timken-Detroit Axle Company, 
cited these five outstanding examples of car improvements inspired by women. 

They add up to something that four leaders in the automotive field believe 


in when they place their advertising in Ladies’ Home Journal. 


NEVER UNDERESTIMATE THE POWER OF A WOMAN 


Ladies heme JOURNAL 





Beautv—women have all 
the say in picking upholstery, 


paint, appointments, etc. 
“Today, the eve-appeal 

of an automobile is a major 
factor in selling it, and 


if a woman is involved 

in the purchase, she wants 

the most beautiful automobile 
the family can afford.” 


ao 
NX 
7 





Women’s wish to be behind 


the wheel was inspiration 
for automatic drive— 
one of a car's greatest? 


selling points, 





“Women wanted to drive, 
but couldn’t crank the 
early models. The 

result was the self- 
starter.” 5 different 
types in one year. 





Women hated dusty roads, 
the wild disarray from 

a windy outing. So 

the closed body was born. 





se 


Women desired greater 
safety on the road— 
“the thin satin slipper” 
couldn’t exert pressure 
enough to brake an 
old-time car. 4-wheel 
brakes were installed, 
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New Passenger Car Registrations, 6 Months Total, °47-’46 












New-Car Fraud 
Laid to Toronto 















































































































































































































































































assistant office manager. 
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RICHMOND, Va.—The Virginia | 
advisory legislative council has 
been requested by Gov. Tuck to 
“study the state’s motor vehicle 
inspection system and report on | 
whether some improved method 
may be devised.” 

The chief executive, taking 
cognizance of widespread criti- 
cism of the present method, 
whereby private garages and re- 
pair shops conduct the inspec- 
tions in behalf of the state, asked 
the legislative council to “look 
into the problem and report your 
findings prior to the 1948 session 
of the General Assembly.” 

According to Gov. Tuck, Col. C. 









Automotive Sales 
By Wholesalers 
Dip Slightly 


WASHINGTON. — July sales by 
service and limited-function whole- 
salers are estimated at $4,981,000,- 
000, as compared with $4,505,000,000 
during the same month last year, 
the U. S. Department of Commerce 
announced last week. 

On a seasonally adjusted basis, | 
July sales were 2% percent above 
the June figure. 

In the non-durable goods field, 
wholesale dealers’ July sales 
amounted to $3,344,000,000. In the 
same month last year, they to-| 
taled $3,188,000,000. 

Petroleum and petroleum prod- 
ucts sales by wholesalers were 21 | 
percent above those in July a year | 
ago, but trading in chemicals was 
off about five percent from the 
comparable 1946 figure. 

Durable goods sales by dealers 
in July totaled $1,637,000,000, an 
increase of $320,000,000 over those 
of a year ago. Automotive prod- 
ucts, lumber and building mate- 
rials and electrical goods showed 
continued substantial gains over 
last year’s trading, though at a 
noticeably lower rate than regis- 
tered heretofore. 

Sales of automotive products in 
July amounted to $413,000,000; in 
June, to $417 million, and in July, 
1946, to $301 million. 





The Latest 
Big Terminal Opened in 
Denver by P-1-E 


DENVER.—Denver’s latest and 
most modern truck terminal, built 
at a cost of a half million dollars 
by the Pacific Intermountain Ex- 
press Co., was opened recently in | 
dedication ceremonies headed by | 
Gov. Knaus and officials of the 
organization. 

Located at 3223 E. 47 Ave., ap- | 
proximately 15 minutes from down- 
town Denver, the terminal is sit- 
uated on 12 acres of land between 
Highways 6 and 85 and Vasquez 
Blvd. and 46 Ave. 

A. K. Humphries, of San Fran- 
cisco, president of P-I-E, said the | 
terminal represents the last word 
in fireproof construction, safety, 
accessibility to the public and eco- 
nomical operation. The terminal 
building proper covers 36,607 
square feet and is surrounded by 
a metal fence seven feet high, | 
topped by three strands of barbed | 
wire. 

The terminal is the fifth to be 
constructed in P-I-E’s major ter- 
minal plan and is expected to aid 
materially in the amount of in- 
coming and outgoing freight in 
the Rocky Mountain area. Other 
terminals are, or will be, located 
at Oakland, Los Angeles, Salt Lake 
City, St. Louis and Chicago. 

Important new features of the 
Denver terminal include a central 
dispatch board, visually showing 
the location of P-I-E’s 580 trucks 
from the West Coast to the Great 
Lakes; special insulatory devies, | 


tions; new power driven devices, 
and special lighting fixtures. 
Harry E. Kelsey, Denver branch | 
manager of the trucking concern, | 
will be in charge of operations at | 
the new plant. 


Need a Service Man—Want a Job—try a 
want ad in Automotive News. They get 
quick results! 





State-Operated Tests? 


Virginia Council Told to Devise Improved 
Method for Car Inspections 


W. Woodson jr., superintendent of 
state police, has prepared infor- 


mation on “a complete plan” for | 


state-owned and state-operated in- 
spection facilities. He added that 


this plan, including data on costs, | 


pefsonnel and other phases will | 
be available to the legislative | 
council. 


The governor suggested that it 
might be possible to devise a 


compromise between the present 


setup, which utilizes only pri- 
vately owned inspection stations, 
and the other extreme of all 
state-operated inspection sta- 
tions. 

One informed source here com- 
mented: 

“Considerable support for the 
state-operated type of inspection 
system has been voiced recently 
in the wake of complaints from 
various parts of the state that some 
private inspectors have been in- 
clined to gouge motorists by find- 


ing non-existent defects to repair.” 


E HAD to... 







THE OPENING of Colonial Motors, 


Scarborough Heads South 


For American Bantam 

BUTLER, Pa.— Appointment of 
W. T. Scarborough as southern 
zone manager to handle southern 
and southwestern states has been 
announced by American Bantam 
Car Co., manufacturers of Super- 
cargo truck trailers. 

In making the appointment, H. 
A. Lageman, general sales man- 
ager of American Bantam, stated: 








even though he 


& paid $2,500 for his 40 horse- 
power gasoline buggy. Today, $1,300 


will buy a 95 


horsepower car (and no 


linen dusters necessary ). 


So it goes with advertising. 


Back in 1921, a black and white 
page averaged $3.74 a thousand. 
Today, you can buy color in PARADE 
for $2.41 a thousand. 


So why not take your cue from 
CHEVROLET* and make the smart, 
new buy — PARADE, The Sunday 


Picture Magazine... 


smart, because 


you bring “local color” to millions of 


You ought to be in pictures — 


ED KIMBALL  « 


JAY HAMMEN  - 





Inc. 
Homestead Ave., Hartford, Conn., was attended by a crowd of more than 3,000 people. 
The new building includes large display rooms and a service department.. William M. 
Turnbull is president of Colonial, and William J. Tuller, treasurer. 


(Studebaker) at its new location, 450 


“Our production warrants our ex- 
panding into new territories this 
year. New distributors will be ap- 
pointed in principal cities complet- 
ing our sales and service facilities 
program between the Atlantic 
Coast and the Rocky Mountain 
states.” 


Moore to Build 
Allen B. Moore Chevrolet Co., 
Humboldt, Tex., plans to build a 
modern brick building. 
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F — Glase Suits 
Await Settlement 
Of Previous Cases 


TOLEDO.—Action in the federal 
anti-trust suits against three fiber- 
glass firms charged with “conspir- 
ing to monopolize the production 
of glass fibers in the United 
States” will be delayed until other 
anti-trust suits in the glass indus- 
try are disposed of, the Justice de- 
partment said last week. 

George Wise, special counsel for 
the Justice department, said it 
will probably take less time to try 
Owens-Illinois, Owens-Corning and 
the Corning Glass Works, the three 
firms named in last week’s litiga- 
tion, than it will to dispose of the 
other suits pending. 

He pointed out that where the 
latest litigation names only three 
defendant companies, other suits 
involve 10 companies and 16 indi- 
vidual defendants. 

Owens-Corning officials declined 
to make any comment on the gov- 
ernment’s latest action in the glass 
industry. 


AN Want Ads cost little—get results 
why not use ’em? See inside back cover. 








families at lowest cost ... new, because 
PARADE “Picture Power” is the 
latest in editorial techniques... with 
the punch to attract consistently more 


advertising readers per dol 


Yes, if you want to get 
ture, get in PARADE! 


to Starch, drew 26% more 


a leading national weekly. 


3975 Penobscot Building, Detroit 26, Mich. *¢ 


A recent CHEVROLET ad, according 


dollar in PARADE than in any other 
Sunday Magazine ... 117% more than 


lar. 


in the pic- 






readers per 
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(Continued from Page 3) 


Aberdeen Proving Grounds. 

completed, this spring, 

40,000 pine trees on his farm. 
* + * 


Joun O. GuNN (Ford), Yancey- 


He | county representative in the North 
planting | Carolina legislature. 


* * ” 


Watrer B. Cooper 
Fort Collins, Colo., 


(Chevrolet), 
born July 2, 


ville, N. C., born Dec. 27, 1892, in| 1893, in Indiana. His initial expe- 


Pilham, N. C. He entered this field 
as a salesman in 
1921 and in 1932 
took on the Ford 
contract. He has 
served as secre- 
tary of the North 
Carolina Dealers 
Assn. for 1943-44. 
He was president 
of Rotary Club in 
1944. Gunn is a 
director of a bank 
and served as 
treasurer of his 
county. He also served as chair- 
man of the Boy Scouts in his dis- 
trict. He was chairman of the War 
Fund drives. He has been swper- 
intendent of a church school and 
chairman of the board of trustees. 





John 0. Gunn 





rience in this 
business was in 
1923 as a sales- 
man. Ten years 
later he became 
a Chevrolet deal- 
er. He is presi- 
dent of the Colo- 
rado Motor Car 
‘Dealers Assn. and 
a leader in every 
civic project in his 
community. He is 
past president of 
the local Rotary club and now dis- 
trict governor. He-was chairman 
of the War Council, chairman of 
the Postwar Planning campaign 
and is now chairman of the State 
Highway Advisory Board. In 1943 
he was awarded a plaque for being 


W. B. Cooper 


In 1945 he was elected Caswell’ the outstanding citizen of the town. 
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He is widely known as a poet and 
song writer and is in great de- 
mand as a public speaker. 

+ + + 


Norsert J. Korey (DeSoto-Plym- 
outh), St. Paul, Minn. His first ex- 
perience in this field was in 1919 
when he operated 
a repair garage. 
In 1924 he took 
on the Ford con- 
tract, which was 
superseded in 
1936 by DeSoto 
distributorship. 
He has served as 
president of the 
Minnesota Auto- 
mobile Dealers 
Assn. 

+ +e + 


K. K. Sniver (Ford), Marion, Va., 
was born Sept. 5, 1898, in that city. 
In 1918 he took a job in the stock- 
room of the Smyth County Motor 
Co., local Ford dealer, and grad- 
ually worked up to manager, which 
position he held for 15 years until 
the death of Col. J. D. Tate, who 
at one time owned seven dealer- 
ships in Virginia and Tennessee. 
After Col. Tate’s death in 1941, 
and with a partner, S. D. Moun- 
tain, he purchased the business and 





N. J. Koppy 





House 


Your car on the scene is your part 
of the picture. Sell the House & Garden 
audience ...300,000 top families 





whose pattern of living demands 


more cars and twice as many replacements 





as average car-owners.* 





*H&G survey 
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continues to operate under its orig- 
inal corporation name, this being 
its 33rd year. Snider is a member 
of the town council, is chief of the 
|fire department, treasurer of the 
local Chamber of Commerce. He 
has also been active in school af- 
fairs, especially athletics and band. 
” +. a 


Wituam J. Husparp (Chevrolet), 
Francesville, Ind., born June 28, 
1879, in the same city. He started 
in business sell- 
ing home furnish- 
ings. He is one 
of the original 
Chevrolet dealers 
having signed up 
for the first time 
in May, 1913. He 
has been an offi- 
cer in most of 
the local civic 
clubs and during 
wartime was 
W. 3. Mubbaré chairman of the 
Red Cross for six years, as well as 
the county War Finance Commit- 
tee and some of the war bond 
drives. 





* + * 


ArtTHuR A. Ungar (Buick), Mi- 
ami, Fla., born May 3, 1884, in 
St. Louis, Mo. He started in the 





your 


Car 





part of the 
picture 


automobile accessory business in 

1910, took on the Buick contract 

in 1919. His place of business is 
outstanding in its arrangement 
of handling traffic. Ungar has 

been very active in civic affairs, 
including promotion of the Or- 
ange Bowl. He is chairman of 
the Stadium Advisory committee 
and trustee of the University of 
Miami. 
*« oa * 

G. Eart Crank (Buick-Oldsmo- 
bile), Pomona, Calif., born in 1882 
in Plymouth, O. He opened a gar- 
age in 1914 which 
included the Olds- 
mobile and Maz- 
well dealerships. 
He became a 
Chrysler dealer 
when Chrysler 
took over the 
Mazxwell and con- 
tinued until 1932. 
He won the Chry- 
sler nationwide 
sales contest in 
1927, having as a 
prize a trip to the factory and en- 
tertainment directly by Walter P. 
Chrysler. 

He is a past president of Rotary 
and the Pomona Chamber of Com- 
merce, Community Chest and chair- 
man of a drive that raised $55,000 
for a community hospital. 

+ ak * 

Freo Jones (Ford), Oklahoma 
City, born March 9, 1892, at La- 
fayette, Ga. His first experience 
in this field was in 1916 when he 
was timekeeper for the Ford Mo- 
tor Co. In 1920 he signed a Ford 
dealer contract. He is chairman 
of the Ford Dealers Advertising 
committee for the territory cov- 
ered by the Oklahoma City branch. 
He is a past president of the Okla- 
homa City Chamber of Commerce 
and has also been active in the 
American Legion. He is the owner 
of a radio station in Tulsa. 

Just recently he opened a new 
Lincoln-Mercury dealership in Ok- 
lahoma City. 





G. Eari Clark 


—JoHN O. MUNN 


Trailers Reduce 
Bridge Stress, 
Fruehauf Says 


DETROIT.—One of the most ef- 
ficient ways of hauling heavy loads 
quickly and economically over the 
highways is by truck-trailer com- 
bination, say Fruehauf engineers. 

These vehicle combinations com- 
prise a tractor unit, a semi-trailer 
and a full trailer. Sixty feet of 
length is usual in many states. One 
of the questions which naturally 
arises in the case of highway 
transportation units of this capac- 
ity is the matter of load on bridges. 


A 60-foot combination semi and 
full trailer combination has a very 
distinct advantage. The loads in 
this type of unit are distributed 
over nine axles. One axle supports 
the forward end of the tractor unit 
;and under each of the two trailers 
| are a pair of dual axles. 
| Traveling over the highway, 
|these truck-trailers generally en- 
;counter bridges with very short 
| spans. These are in the great ma- 
jority. Spans over 40 feet are al- 
most unknown in many states. 
When a span of only 20 feet is 
encountered, the maximum load on 
the bridge is represented by only 
that portion of the weight of the 
vehicle supported on four axles. 
they state. 

When the span is 30 feet in 
length the load on the bridge is 
that carried on five of the nine 
axles and 40 feet on six. Similarly 
on 50 feet spans, eight of the axles 
are carried and on 60 feet, all nine. 
On ordinary trucks or on shorter 
units carrying the same load, there 
is far more concentration of load 
on the bridges. An added advan- 
tageous feature of the vehicle com- 
bination, therefore, is its great re- 
duction in bridge stress for the 
loads carried, the firm’s engineers 
add. 


Kokomo Dealers Remodel 


Fritchey Motor Sales, 116 N. 
Union St., Kokomo, Ind., has been 
given a new front consisting of 
black and ivory colored glass fac- 
ings. The sales room for the Wash- 
ington Motor Sales, 107 S. Wash- 
ington St., has been completely re- 
modeled and redecorated. 
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Lawsuits Affecting Dealers... 








Court Decisions 


By Leo T. Parker 
Attorney at Law 

RECENTLY A reader wrote in 
part, as follows: “We have had 
some trouble with purchasers of 
automobiles who say we “over- 
guarantee” used cars we sell. Some 
of these purchasers demand that 
we take back the car and refund 
the price paid. What should we 
do in these instances?” 

The answer to this question is 
important to all readers. There- 
fore, we shall review new deci- 
sions rendered by the higher courts 
during the past few weeks. 

It is true, of course, that when- 
ever the seller of an automobile 
positively breaches his guarantee 
the purchaser may return the 
car and demand refund of the 
full purchase price. 

For example, in Ward v. Schof- 
ferman, 52 Atl. (2d) 804, reported 
July, 1947, the testimony showed 
facts as follows: A used car dealer 
sold a used 1938 Buick sedan auto- 
mobile under a written warranty 
that the vehicle was “in good oper- 
ating condition,” and would “re- 
main in such condition under nor- 
mal use and service for a period 
of 30 days after delivery, or 1,000 
miles, whichever may first occur.” 

In subsequent litigation the tes- 

timony showed that on the day 
the car was delivered to the pur- 
chaser it was seemingly in operat- 
ing condition. But on the following 
day the motor “wouldn’t start,” 
and there was a recurrence of this 
on four or five occasions during 
the next two and a half weeks 
notwithstanding dealer’s efforts to 
place the vehicle in running con- 
dition. 

Finally, when the motor again 
failed the dealer undertook to make 
repairs and had possession of the 
vehicle for several days when they 
notified the purchaser that the 
work had been completed and he 
would be charged with 50 percent 
of the cost, or $120. 

The higher court held that the 
dealer must take back the car 
and refund the full contract 
price, saying: 

“It is conceded that the car’s 
mileage while in plaintiff's (pur- 
chaser’s) possession was much less 


Nu-Zip Products 
Accused by FTC 


WASHINGTON.—False and mis- | 


leading advertising of a product 
called ‘“‘Nu-Zip Battery Desulphat- 
er” was charged in a complaint 
issued by the Federal Trade Com- 
mission last week against L. M. 
Millsap, Chicago, trading as the 
Nu-Zip Products Co. 

According to the complaint, Mill- 
sap represents that the product 
will lengthen the life of a storage 
battery and prevent the formation 
of lead sulphate and the recurrence 
of sulphation in a battery. 

Alleging that the claims of the 
respondent “are not justified in 
any manner or to any extent,” the 
complaint states that the product 
will not lengthen the life of a stor- 
age battery and will not prevent 
the formation of lead sulphate in 
a battery. The composition of the 
material contained in the product 
“does not indicate the presence of 
any constituent element which 
would materially alter the funda- 
mental reactions occurring in stor- 
age batteries,” it adds, and “its 
use, either in a new battery or in 
an old one, is of no beneficial value 
whatsoever.” 


Shipments by Air 


Rise a Third 


NEW YORK. — International air 
express shipments in July were 
33.7 percent greater than in the 
same month a year ago, the Air 
Express division of Railway Ex- 
press Agency has reported. There 
were 52,848 shipments handled to 
and from foreign cities during the 
month, compared with 39,513 ship- 
ments in July, 1946. 

The number of outbound ship- 
ments maintained a ratio of better 
than 6 to 1 over inbound traffic 
during July, the agency reported. 
This figure compared with a ratio 
of 3 to 1 a year ago. 





than 1,000. It was plaintiff's (pur- 
chaser’s) right in these circum- 
stances to rescind the sale, return 
the automobile to the seller, and 
recover the purchase price. It was 
plainly inferable from the proofs 
that the car was not ‘in good oper- 
ating condition’ at the time of the 
sale within the intendment of the 
warranty.” 

Also, see Savoie v. Snell, 29 So. 
(2d) 315, reported July, 1947. Here 
the West Bank Motors, a dealer 
in second-hand automobiles, lost a 
suit filed by the buyer of a used 
automobile. The buyer proved that 
he purchased a 1939 Ford coupe 
automobile for $581.75, with a war- 
ranty that the automobile was in 
good operating condition. Later the 
buyer discovered that the cylinder 
block was cracked and the car was 
“running bad.” 

The higher court ordered the 
seller to take back the automobile 
and refund the purchase price. This 
court said: 

“There is no doubt that at the 





time of the sale the automobile 
was not in good operating condi- 
tion. The evidence shows that the 
car was practically worthless due 
to the crack in the cylinder 
block.” 

On the other hand, this higher 
court refused to award the pur- 
chaser $50 which he had paid to 
have the car towed back to the 
seller. 


Damage Rights Defined 
In Damage Guarantee 


CONSIDERABLE discussion has 
arisen from time to time over the 
legal question: If a seller of a used 
automobile breaches his guarantee 
what are legal rights of the pur- 
chaser? 

For example, in Cook v. Rice, 51 
Atl. (2d) 428, reported July, 1947, 
it was shown that the Merlin Mo- 
tor Co. sold a used automobile 
which was guaranteed to remain 
in good condition under normal 
use and service for a period of 30 
days after delivery. 

The purchaser filed suit for dam- 
ages contending that the car was 
not in good operating condition 
when it was delivered to him. In 





STUDYING THE PROVISIONS of the recently enacted Pennsylvania automobile sales 
finance act prior to a special meeting of the Philadelphia Used Car Dealers Assn. are, 
left to right, Cyrus S. Gorson, president; Charles N. Fritz, recently appointed admin- 
istrator of the motor vehicles sales finance department, and Charlie Hillard, Fort Worth, 
Tex., president, National Used Car Dealers Assn. The latter two were speakers at 


the meeting. 


court held the proper amount of 
damages due the purchaser for 
breach of the warranty is the dif- 
ference between the value of the 
automobile sold and the value of 
the automobile had it corresponded 
to the warranty. 

Hence, where a used-car dealer 
breaches a guarantee the pur- 
chaser may sue and recover the 
amount of money required to put 
the car in the condition specified 


subsequent litigation the higher| in the guarantee, or the pur- 
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chaser may take the car to the 
seller and demand refund of the 
full purchase price. 

For comparison, see Perrine v. 
Serrell, 30 N. J. L. 454, where the 
higher court held that the proper 
measure of damages is the differ- 
ence between actual value of the 
guaranteed automobile and_ the 
value of the automobile or resale 
price if it was in the condition 
guaranteed by the seller. 





including basement space of 62,000 sq. ft. 
There are 33 acres of land included in this offer. 


operate industrial facility offered for sale or lease 
now at Tonawanda, New York. 

Built during wartime, of high-priority materials 
for internal combustion engine assembly, this 
facility is a natural for a straight-line production 
operation. Now it’s yours to buy or lease at a 
savings. 

You save other ways, too. You can begin opera- 
tions here immediately without expensive delays. 
Precious production time gained is income gained. 

Location at Tonawanda in a highly industrialized 
section affords abundant, low-cost power supply. 
Unexcelled transportation facilities serving this 
property provide economical access to raw-material 
sources and distribution channels for finished 
products. A spur track connects with the New York 
Central Railroad System. The Western Terminus 
of the New York State Barge Canal at nearby 
Buffalo connects with inland waterways reaching 
all major industrial centers to the east and west. 


THE PLANT 


Its total floor area, 760,000 sq. ft., including 
spacious column-spaced bays, was designed for 
low-cost, efficient, mass-production flow of process- 
ed or assembly-line products. 

The one-story, fluorescent-lighted assembly build- 
ing, 2,084 ft. by 317 ft., is constructed in three 
sections whose floor areas total 476,000 sq. ft., 


The test cell building contains 90 production 
cells, 2 engineering cells and 2 dynamometer cells. 
Total floor area is approximately 260,000 sq. ft. 

The Releteennedietaed office building, a two- 
story building with basement, has a total floor area 
of 18,500 sq. ft. 

Auxiliary buildings and facilities include pump 
houses, a baling and switch house, oil and water 
reserve supply tanks, gatehouses, the transformer 
yard, parking areas and the railroad siding. 


SEALED BIDS 


Your proposals must be submitted on Standard Bid 
Forms in sealed envelopes carrying the notation, 
“Sealed Bids for Plancor 155”. This bid form, 
available at the address below, describes the prop- 
erty, states terms and provides full instructions on 
how to submit your bid. 

Bids will be received until 3:00 P.M., E.S.T., 
October 20, 1947, at which time they will be 
ublicly opened and read at the Office of Real 
roperty Disposal, 67 Broad Street, New York 
4, New York. 


Write for descriptive brochures on this property. 


Address all inquiries and sealed bids to: War Assets 
Administration, Office of Real Property Disposal, 
P. O. Box 225, Wall Street Station, Pearl and Pine 
Streets, New York 5, New York. 


WAR ASSETS ADMINISTRATION 


OFFICE OF REAL PROPERTY DISPOSAL 





67 BROAD STREET, NEW YORK 4, N.Y. 
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Amendments Up to Citizenry ... 


Vote on Diversion Ban 
Set in Three States 


NEW YORK.—Initiated by peti- 
tions bearing the signatures of 
more than 230,000 Ohio voters, a 
proposed constitutional amendment 
guaranteeing the use of all state 
highway tax revenues for highway 
purposes has been certified for a 
place on the ballot in that state at 
the Nov. 4 election. 

The signatures on the petitions, 
presented by the Ohio Committee 
for Better Roads and Streets, far 
exceeded the 230,375 required ‘in 
order to submit the proposed 
amendment to a referendum. 

Certification of the proposed 
Ohio amendment brings to three 
the number of states now ready 
to vote on amendments prohibit- 


taxation and finance of the New 
Jersey constitutional convention 
refused to include in its recom- 
mendations to the convention’s 
delegates a proposal that all state 
revenues be placed in one general 
fund without any part of it being 
earmarked for any specific pur- 
pose. Under such a plan, which was 
widely agitated before the com- 
mittee, highway-user revenues 
would not have been segregated 


for highway purposes but would | 
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have lost their identity in the gen- 
eral fund. 

New Mexico—Reduced the diver- 
sion of automotive registration fees 
by 15 percent. 

North Carolina— Repealed the 
contingent diversion section of the 
permanent revenue bill. Under cer- 
tain circumstances this section 
permitted withdrawal from the 
highway fund of a sum equal to 
the amount of the state’s sales tax 
as applied to gasoline sales. It is 
estimated that this move secures 
for the highway fund approximate- 
ly $4,000,000 annually which had 
previously been exposed to poten- 
tial diversion. 

Wisconsin—Eliminated the $36,- 
000,000 ceiling on segregated high- 
way funds so as to include all 
highway-user taxes. 

_ Proposed anti-diversion amend- 


22, 1947 


ment resolutions were on the legis- 
lative calendars of Arkansas, Con- 
necticut, Delaware, Illinois, Indiana, 
New Mexico, Rhode Island and 
Utah, but were not adopted. 


Northwestern Offers 


World Market Study 

EVANSTON, Ill—A new course, 
“International Shipping and Sell- 
ing,” will be offered the first time 
this fall in the transportation cur- 
riculum of the evening division of 
Northwestern University’s school 
of commerce. Edwin A. Kuecker, 
of the Kuecker Steamship Services, 
will conduct the class. 

Primary objective of the course 
will be the study of major world 
markets of the U. S. and corres- 
ponding shipping routes. The main 
ports, trade centers, and internal 





transportation facilities are to be 





considered in the United Kingdom, 
France, Union of South Africa, 
Brazil, Argentina, Venezuela, Cuba, 
Mexico, the Philippines, Soviet 
Russia, China, Australia, India, the 


Netherlands Indies and Canada. 


Eager Beaver! 

McALLEN, Tex.—Friends of C. 
McAfee, McAllen top and seat cov- 
er firm owner here, report that he 
can’t take a holiday and forget 
about his products. They say he 
spent a recent weekend in Mon- 
terrey, Mexico, and some friends 
who happened to be passing a gar- 
age saw him busily demonstrating 
to a group of amazed Mexican cit- 
izens how a lighted match would 
not burn the nylon seat covers he 
has on his car and which, of course, 
his firm sells. 
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tax revenues for highway and avia- 
tion purposes. The measure, which 
fails to earmark motor vehicle reg- 
istration fees and motor carrier 
taxes for highways, must be ap- 
proved by a majority vote of the 
people at the next general election. 

Progress toward the elimination 
or reduction of highway fund di- 
version were taken in seven other 
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N.Y. Finance Probe 





Committee to Investigate 


In Auto and Appliance Sales 


NEW YORK. — An investigation 
into installment credit sales of 
automobiles and other products 
will be conducted on a state-wide 
basis by the Joint State Legislative 
Committee on Installment Financ- 
ing, it was announced here by 
State Senator J. Raymond McGov- 
ern. 

Chairman of the group, Mc- 
Govern said complaints received 
by his committee indicate that 
excessive charges are being im- 
posed on installment buyers by 
some finance companies and deal- 
ers throughout the state. 

Explaining that small finance 
companies, rather than large ones, 
are the offenders, McGovern said 
complaints have come from both 
urban and rural areas; from indi- 
viduals, Better Business Bureaus, 
the state banking department and 
the state attorney general's office. 
In probing complaints and the 
practices of finance companies, the 
committee plans to open hearings 
at which the New York State 
Bankers Assn., the New York State 
Automobile Dealers Assn. and 
finance companies will be given 
an opportunity to submit views 
and recommendations. Public hear- | 
ings will be held later, according 
to McGovern. 

Created by the 1947 legislature, 
the committee has a $50,000 fund | 
available for its probe and until | 
Feb. 15 to make its report. 


“Our investigation,” McGovern 
said, “will be directed against 
those engaged in unconscionable | 
practices. We have no intention of | 
interfering with the normal course | 
of ethical business. Believe me, | 
there seem to be a lot who are| 
engaged in unconscionable prac- 
tices in the installment financing | 








field. | 


“Complaints show such prac- 
tices not only in the used auto- 
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Complaints of ‘Packing’ 


mobile field, but also in the 
financing of the purchase of re- 
frigerators, radios, furniture and 
other household appliances. 

“One of the first things we will 
analyze will be what is known as 
‘the pack,’ or the various financing 
charges added to the purchase 
price and the interest charge, 
which is controlled by the usury 
law. The ‘pack’ includes many 
things—investigation charge, in- 
surance charge, penalty charge for 
deferred payment—even sometimes 
a territorial charge, the fanciest 
of them all.” 


William Mertens jr., former dep- 
uty state superintendent of banks, 
is committee counsel, committee 
members at the meeting here were 
assemblyman D. Mallory Stephens, 
Senator James J. Crawford, Assem- 
blyman Eugene F. Bannigan, As- 
semblyman Frank J. Becker, As- 
semblyman John L. Ostrander. Ex- 
officio members present were As- 
semblyman Lee B. Mailler and 
Irwin Steingut. 





The tall raked masts reached into the 
upper air with bellying banks of canvas 
that would tear the sticks out of older 
ships ... drove the long slim hulls with 
knife sharp bows three hundred miles a 
day, tripled the speed of earlier packets 
. . - Built for the China trade, the clippers 
found better markets in the California 
goldfields, wracked around the Horn 
from Sandy Hook to Golden Gate in 
ninety to one hundred and twenty days. 





OFFICIAL SIGNING of Erhart Motor Co., Inc. as the new Kaiser-Frazer distributor 
for Buffalo. Left to right: Harry J. Erhart, president; Jack H. Erhart, vice-president, 
looking on, and Kaliser-Frazer regional manager, R. T. Parsons. 





Cargo from the Clippers... 


terminal of the Pacific ... with 195 acres 
of piers and wharves, 17 miles of berthing 
space, 61 miles of belt line trackage, and 
all facilities for financing, warehousing, 
processing, selling, shipping, trucking... 
San Francisco serves more of the West 
more efficiently than any other city. 
With rising population, augmented 
industries, faster transport and expanding 
markets . . . wholesale volume in 1946 
was three times the pre-war figure, 
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Nearly 5,000 
Help K-F Dealer 
Mark First Year 


DETROIT. —Playing host to 
nearly 5,000 guests in two days, 
Joe Scuderi last week celebrated 
his first anniversary as a K-F 
dealer here at 15777 Harper Ave. 

Following promotion ads in local 
papers which invited the public to 
attend, crowds thronged Scuderi’s 
dealership each evening. Kaiser 
dishwashers and numerous door 
prizes were given away. 

Having arranged for a fleet of 
K-F cars, Scuderi offered each 
guest a demonstration ride. 


Many city government and police 
officials who worked in conjunction 
with Scuderi’s drive to reduce traf- 
fic deaths a few weeks ago also 
attended. During the program Scu- 
deri offered free brake checks at 
his dealership. 


Roberts Chevrolet Co. 


Bill Roberts Chevrolet Co., W. 
Broadway, Bolivar, Mo., has been 
incorporated listing $100,000 author- 
ized capital stock by William and 
Agnes H. Roberts and H. R. Ham- 
mons. 





Of recent years, The Chronicle has 
insisted that California is not the whole 
cosmos, that Californians must be citizens 
of the world...concentrated on its pages 
the most comprehensive presentation of 
general news of any paper West of New 
York, is indispensable to the well informed. 


Reacuine one of three city families, 
and one of four in the four contiguous 
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tions and fleet repair shops. 
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Highways & Safety... 


New York 7. 
+ 


100% Alertness Needed 
By Truck Drivers 


F EVER a job needed 100 per- 

cent alertness, it is that of driv- 
ing a commercial vehicle on the 
highways of the country, ‘says a 
new pocket-size safety guide for 
truck and bus drivers just pub- 
lished by the National Conserva- 
tion Bureau, accident prevention 
division of the Assn. of Casualty 
& Surety Companies. 

The 40-page booklet is designed 
for distribution by motor vehicle 
fleet managers to their drivers to 
aid the latter in safer and more 
efficient driving and maintenance 
of their vehicles. 

This booklet “is offered with 
best wishes, but not good luck. 
For luck has no place in com- 
mercial driving,” the introduction 
states. 

The importance of alert, safe 
driving and its effect on desirable 
public relations cannot be over- 
looked, the booklet adds. Fleet own- 





dents is to select competent, well 
trained drivers for their vehicles. 

Divided into four main sections, 
the guide book discusses the atti- 
tude and physical condition of 
drivers, traffic laws and regula- 
tions, motor vehicle equipment and, 


finally, traffic signs, signals and 
markings. 
* * 
UBLICATION of the _ pocket 


guide for drivers followed by one 
week the announcement of a new 
and comprehensive textbook pub- 
lished by the National Conserva- 
tion Bureau for the guidance of 
fleet owners, operators and safety 
supervisors. 

This 230-page book, entitled 
“Safety Supervision in Motor 
Vehicle Fleets,” was compiled and 
edited by Milton D. Kramer, as- 
sistant director of the Center for 
Safety Education at New York 
University. 


office at 60 John St., 
* * 


(75% of Traffic Delays 


Laid to Corners 


Terming the intersection “the 
major bottleneck to which more 
than three-fourths of all traffic 
delay in cities is attributable,” 
Prof. Elroy L. Ericksen of Yale 
University declared that much of 
this delay is avoidable if high- 
way engineers are given the op- 
portunity to utilize currently avail- 
able knowledge. 

Much of this information, col- 
lected through studies made in 
many cities, is contained in the 
Yale University Bureau of High- 
way Traffic’s first technical re- 
port which Prof. Ericksen pre- 
pared in collaboration with Dr. 
Bruce D. Greenshields and Don- 


ald Shapiro. 
“Too frequently,” Ericksen said, 
“intersectional traffic control de- 


vices, primarily traffic signals and 
stop signs, are installed because of 
selfish interests of particular indi- 
viduals or groups without refer- 
ence to traffic or physical facts.” 
“Oftentimes,” he continued, “the 
simple expedient of clearing park- 
ing from the curbs at intersection 


What's in a Name? Safety? 


Columbia (S. C.) City Engineer W. S. Tomlinson suggests a novel 
way to promote courtesy, and through it safety, on streets and high- 
ways. His suggestion is to paint in six-inch letters on the side of each 
“This would have to be done by 


car the owner’s name and address. 
law, of course, in order to have everyone comply,” 


he explained. 


“A large majority of the people who honk horns impatiently, sweep 
out of side streets cutting off cars in a line of traffic or making them 
slam on brakes, or do one of many illegal and usually impolite prac- 
tices, would think a second time if they knew that everyone in that 
line of cars they forced to stop could read their name and address,” 


he said. 


cities, where relatively narrow 
streets are the rule there is fre- 
quently only room for one traffic 
lane in each direction in addition 
to parking lane on each side. 


“By removing parking near the 
corner in such cases the signal- 
ized intersection capacity can 
eften be nearly doubled with the 
same signal timing because two 
lines or vehicles rather than one 
are given the opportunity to util- 
ize the green time.” 

The traffic survey has devel- 
oped a method, employing mathe- 
matical formulas, for determining 
vehicle delay at a traffic signal pre- 
ceding the installation of such a 





time loss resulting from this de- 
lay, he can determine the value of 
these time losses and compare 
them with the cost of a proposed 
improvement. 

ao * * 


Expansion Strips 


Lax or possibly no examination 
at all for driver licenses in up- 
state Michigan communities causes 
motorists from those areas to be- 
come involved in serious accidents 
in Detroit and other cities in the 
state, Detroit Traffic Judge John 
D. Watts wrote Gov. Kim Sigler. 
Watts wants Sigler to enforce 
stricter tests which were decided 
upon for the state several years 





ago. . . . Ohio police estimate that 
one out of five cars tested there : N 
is defective, with tail lights being 


device. Erisksen revealed, and by 
assigning a an economic value to the 


will speed up traffic movement 


Both the new guide book and 
through the intersection. In older 


the text may be obtained through 


ers know that their best insurance 
against loss from highway _acei- 
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: the worst offender. gel 
Approval by the legislature and om 
governor of New Hampshire of ore 
a toll road project for the coastal pie 
region of the state marks an- aa 
other major step in the four- ra 
state super-highway from south- i tha 
west Connecticut to Portland, — 
| Me., and beyond. . . . Montreal this 
| will shortly have a new drivers’ flus 
| training school operated by the ie 
Quebec Automobile Drivers’ s 
an Training Institute and the pro- get 
vince’s Safety League. top 
The Governor’s Highway Safety = 
Committee Conference in South or 
Dakota favored enactment of a car 
uniform driver’s license law. .. . pons 
Vermont, New Jersey, North Caro- — 
lina, Colorado, Wyoming, Minne- the 
sota and District of Columbia have its 
signed reciprocity agreements with if | 
s Connecticut. . . . Colorado would but 
or your usiness tighten driver license tests by wil 
transferring them from county ans. 
clerks to state authorities in a pro- > hee 
posal by Secretary of State Walter 7 
: Morrison. one 
@ Here are truck bodies built by Maryland Motor Vehicle Com = 
Grune Bete hn — missioner W. Lee Elgin last week - 
Fi h- strength Aluminum alloys de- KARGO-KING — Straight platform or wheelhouse types. 12 ft., 1S ft. eee ee ee eee an — 
veloped in the manufacture of air- and 18 ft. lengths. Choice of Tailgate; Side Door (Left or Right optional); that compulsory vehicle inspection = 
craft of many types. Their design . will be recommended at the ’'48 j 
is not only based on the Olson Full Rear Doors; Dutch Doors; Refrigerator. session of the New York legisla- ! ] 
Corporation's long, firsthand ture. a 
knowledge of operators’ needs, ae wit 
but reflects the practical experience Horicon Motor reti 
gained in the production of hun- The Horicon Motor Co. has been cia 
reds of bodies already in service sold by E. C. Rehfeld to Thor Thor- na 
in important fleets. son and John Ricketts, Fox Lake, of 
The saving in dead weight—with mt. _— 
a substantial gain in strength and 4 
con Sar ota, oben half a Ha 
ton per body. Clean, Soteation- ma 
free ators not only provide more ide 
useful space, but assure easier, more era 
damage-free cargo handling. hat 
The wide range of ready-made | ’ 
models is designed to fit all stand- . day 
ard makes of commercial chassis, 7 
« assuring a selection of types to fit = 
your particular needs. gat 
A firsthand inspection will con- oes 
vince you that a Grumman-built 
body has a profitable future in your r | 
business. Arrange today with an W 
Olson representative to get full de- to 
tails. ' ges 
age 
fac 
KARGO-KING E> 
KURB-SIDE KURB-SIDE—An Advanced package delivery with many new conven- oe 
ience and safety features. Ready now in two sizes—350 cu. ft. (125" | tog 
“ : 
Truck Bodies wheelbase) and 420 cu. ft. (137" wheelbase). a 
the 
: . 
‘ Manufactired ty aires 
pre 
; ing 
i B E 0 F | : 
THE POLICE department of Charlotte, me 
N. C., sponsors a safety program that is . 
- a : S 0 \ G 0 R P 0 R Yi [ 0 \ Ssintat Snseoune Sunen Teapeeiatva, teeueth et y the 
safety messages more impressive. Small pet the 


animals and birds are the actors in shows 
managed by Ernest Pressley of the de- 


2059 CONEY partment. Shown are J. W. McLaurin of 
the Fayetteville (N. C.) police department 
and Maj. Gen. 8S. Leroy Irwin, in command 
of the North Carolina Signal Corps Post, 
where one of the exhibitions was staged. 
The show has been presented in many 
cities throughout the Southwest. 





ISLAND AVENUE, BROOKLYN 23, NEW YORK 


Sold through dealers everywhere 





aA novel 
d high- 
of each 
lone by 
od. 


, Sweep 
g them 
e prac- 
in that 
dress,” 





this de- 
value of 
compare 
oroposed 


nination 
in up- 
S causes 
3s to be- 
ccidents 
3; in the 
ze John 
| Sigler. 
enforce 
decided 
il years 
ate that 
d there 
S$ being 


ire and 
hire of 
coastal 
ks an- 

four- 
south- 
rtland, 
ontreal 
lrivers’ 
by the 
rivers’ 
e pro- 


Safety 

South 
t of a 
Seo 
h Caro- 
Minne- 
ia have 
its with 
. would 
sts by 
county 
| a pro- 
Walter 


| Com- 
it week 
cle in- 
ow are 
pection 
the ’48 
legisla- 


is been 
r Thor- 
: Lake, 








ariotte, 


makes 
nall pet 
| shows 
the de- 
urin of 
artment 
mmand 
s Post, 
staged. 
many 


a aaa ete ce 





On to L. A. 
Ad Men Hosts 


Truckers 
Warned 





NDICATIONS are that the Amer- 

ican Trucking Assns.’ Los An- 
geles convention this year will play 
to a bigger audience of truckers— 
and truck trade people—than any 
previous ATA affair. Advance reg- 
istrations—money in the kick—has 
been unusually heavy, indicating 
that either there is an unusual 
amount of interest in truck trends 
this fall or that truckers are more 
flush with what it takes than nor- 
mally. 

Social events at the Los Angeles 
get-together this year bid well to 
top any previous event. Harvester 
is really out-doing itself with an 
opening show Sunday morning, fea- 
turing James Melton and the Har- 
vest of Stars program, as well as 
sponsoring the Monday luncheon in 
the Biltmore Bowl. Firestone throws 
its extravaganza Monday night, and 
if they come up to their last two 
buffet suppers at ATA affairs, it 
will be an affair that will even 
set blase Movietown back on its 
heels. 

The Los Angeles downtown mer- 
chants throw a style show and 
luncheon for the ladies of the dele- 
gates (Tuesday noon) and decks 
are cleared of all extra curricular 
events Tuesday night for the finals 
of the roadeo contest which starts 
at 7:30 p. m. 

a cd * 
PRORBAUE opens the Wednes- 
day knife-and-fork activities 
with a unique breakfast to the sec- 


retary-managers of all state asso-| 


ciations. Everything served will be 
hauled by trailer from its place 
of origin—even, we _ understand, 
the hams which are supposed to 
be selected from the ‘Golden Gilts” 
of the Fruehauf piggery in Iowa. 
Harv and Roy Fruehauf, Les All- 
man, Bill Wise, R. S. Kirksey, pres- 
ident, and Walter Pickhardt, gen- 
eral manager of California Frue- 
hauf, will be hosts. 

Goodyear sponsors the Wednes- 
day lunch, and White gives the 
pre-banquet cocktail party Thurs- 
day evening—so already the boys 
are lining up to see that every dele- 
gate and visitor will be well taken 
care of. 

ob 4 + 

Was I’m on the subject of the 

fork-and-knife affairs, I’d like 
to tell you of a very fine good-will 
gesture that the advertising man- 
agers of the after-market manu- 
facturers make each year and 
which I attended this year at the 
Drake in Chicago. These boys—the 
Automotive Advertisers Council— 
throw a cocktail party and get- 
together for the editors and pub- 
lishers of the various trade papers 

a case of man bites dog—for here 
the customers entertain the sellers 

and they do a very nice job of it. 

At this year’s party the tops 
from practically all of the trade 
press were there and the advertis- 
ing managers of a great many of 
the leading parts and shop equip- 
ment manufacturers. There were no 
Speakers and no program to mar 


the affair—just a nice chance to 
(See TRUCKIN’, Page 42, Col. 3) 
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Size and Weight Changes __ 





Truck Output 


Trucks. 


Running Near 


Postwar Goal 


Over Million in °47 
Seen; Industry to Hit 


900,000 in 9 Months 


Roce production seems des- 

tined now to set a new high this 
year, if steel supplies don’t get any 
worse than they have been to date. 
With 916,000 trucks estimated for 
the first nine months, it now seems 
certain that total truck output for 
1947 will go well over a million, 








maybe even a million and a quar- 
ter vehicles. 


Noted in the trends is the in- 
creased production of “heavy ton 
and one-halfs,” the trucks in the 
14,000-16,000 GVW class that is 
more or less new to the industry. 
While production of these jobs—as 
did all production—-dropped off in 
April, May and June, output in this 
size alone has been hitting right 
around 20,000 per month, with 117,- 
797 being produced up to Aug. 1. 


Production by months of this 
weight class was: January, 15,746; 
February, 18,150; March, 20,232; 
April, 14,885; May, 138,028; June, 
16,462, and July, $19,294. 

This trend is interesting to truck 
dealers since it evidences a desire 
by many truck buyers for a little 
more power and “beef” in the con- 
ventional medium weight job. 

* * * 
GALES have not caught up with 
the production increase in this 
size as yet, although well over 40,- 
000 trucks in the 14,000-16,000 GVW 
weight class have been sold so far 
this year, as against approximately 
110,000 in the 10,000-14,000 GVW, 

or light medium class. 

Totaling the two classes, which 
used to cover the output of all one 
and one-half ton vehicles, gives 
approximately 155,000 as against a 
little over 145,000 quarter tonners, 
which is about prewar comparison. 

The 19,501-26,000 GVW class still 
continues to lead the heavy-duty 
output by a comfortable margin. 
This class leads in sales by about 
2,000 units over the next highest 
weight class. 

Sales in the heavy-duty classes 
have run about 7,000 units in the 
16,001-19,500 GVW class, 14,000 
units in the 19,501-26,000 GVW 
class and 11,000 in the 26,000 GVW 
and over class. This latter in- 
cludes the output of so-called 
“Westerns” or “Mountain” trucks 
which seems to be on the up- 
trend. ; 

Interesting in truck production 
trends since the first of the year are 
the tremendous strides taken by 
Studebaker and Willys, which now 


| crowd the “big four” for top rank- 


ing position, having displaced such 
time-honored fifth, sixth and sev- 
enth place holders as GMC, Mack 
and White. Reo also has been able 
to greatly better its position by 
coming up to ninth position. 

(See HEAVIES, Page 45, Col. 5) 
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Commercial Car News 


{ Regular Monthly section for the men who make, sell and service America’s 5,000,000 


Buses 





Top Trucks 


New truck registrations for 
seven months, plus six states for 
August: 

1947 1946 
Pos. Make Pos. 
1—122,072 Ford 60,142— 2 
2—120,075 Chev. 66,374— 1 
3— 77,108 Dodge 54,646— 3 
4— 64,956 Intern’al 39,280— 4 
5— 31,172 GMC 7,724— 7 
6— 26,064 Willys 19,741— 5 
j— 24,340 Stude. 11,121— 6 
8— 8,251 Reo 4,7138— 9 
9— 7,749 White 5,233— 8 
10— 6,074 Diam. T 2,928—11 
li— 5,910 Mack 3,972—10 
12— 3,347 Federal 2,466—13 
13— 2,828 Autocar 2,481—12 
14— 2,810 Divco 2,102—14 
15— 2,587 Brockway 2,099—15 
16— 1,997 Hudson 1,461—16 
17— 740 FWD 326—17 
18— 367 Sterling 312—18 
19— 332 Ward LaFrance 
20— 151 Oshkosh 

Total All Makes 
510,840 289,069 


For further details see page 
36, today’s issue. 





Toll Roads Hit 
As a Danger to 


Free System 


WASHINGTON.—State toll roads 
may block completion of the inter- 
state free road system announced 
by the Public Roads Administra- 
tion, Arthur C. Butler, director of 
the National Highway Users Con- 
ference, warned last week in urg- 
ing new federal-state study of the 
problem. 

While toll roads are authorized 
or already exist in 12 states, Butler 
cited the particular danger to the 
new interstate plan that arises 
from the existing Pennsylvania 
Turnpike and the proposed Okla- 
homa City-Tulsa toll road. 

Each of these toll roads serves 
an area which should also be 
served by highly-improved free 
roads under the plans announced 
by PRA for the 40,000-mile in- 
terstate system, Butler stated. 

“It is a well-known fact that 
toll roads cannot profitably exist 
side by side with good free roads,” 
Butler said. “Because of this, for 
instance, it is questionable whether 
Pennsylvania will consent to im- 
proving any road paralleling the 
turnpike up to the standards set 
for the interstate system. 

“The same seems to be true of 
Oklahoma, which has plans for a 
costly toll road from Oklahoma 
City to Tulsa. If it should proceed 
with those plans, the building or 
improving of a competing free road 
under the interstate plan would be 
unlikely. 

“This means, of course, that traf- 
fic generated by other sections of 
the 40,000-mile interstate network 
would be brought practically up to 
the Oklahoma or Pennsylvania toll 
gates, and travelers would there 
have the choice of paying tolls or 
finding a different way around. 

“This situation is clearly 

(See TOLLS, Page 44, Col. 1) 
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TO EMPHASIZE ITS INTENSIVE service advertising campaign during September, 
Don Allen (Chevrolet), Buffalo, has a different publicity ‘‘stunt’’ each week. It started 
off with a daily clown parade through the main streets with signs. In the week after 
there was a high stilt walker, 12 feet high, followed by a team of goats drawing a 
small covered wagon driven by an Indian boy and a 1913 Royal Mall Chevrolet run- 
about, still in good driving condition. ‘‘We are forever trying to do something new and 

| different to keep our name and good service before the motoring public,’’ Allen stated. 


~|year will not stampede them into 


and Commercial Vehicles. 
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Changed Economy Seen 
Giving Heavies a Lift 


Higher Wages, Taxation and Lack of Rail Capacity 
Are All Contributing Factors in Increasing 
The Demand by Users 


ON THE surface there appears to be a trend toward larger trucks 
during the past few months, with manufacturers of full-line trucks 
bringing out one or more of the so-called “Westerns” and manufacturers 
of medium-sized trucks introducing at least one model of a light-heavy 
or even a heavy-heavy to bolster their line. 
























This seeming trend toward larger 
trucks is beginning to make dealers 
wonder if the demand for trucks 
of greater engine horsepower and 
trucks of greater carrying or rated 
capacity is on the increase. Many 
factories are saying that they 
brought out the larger trucks to 
satisfy dealer demand. 


Dealers are also wondering what 
is back of this outburst of “‘biggies” 
and if the trend is going to con- 
tinue toward vehicles of more cubic 
inch displacement engines and 
larger GVW rating. 

a + * 
[* AN attempt to find the answer 
to this question, AUToMoTive News 
made a spot survey of the major 
builders, and came up with an em- 
phasized question mark. The fac- 
tories themselves don’t know. 

All that is apparent on the sur- 
face is that a sufficient number of 
important users declared they were 
interested in upping the rated 
horsepower and carrying capacity 
of the trucks in their fleet to war- 
rant practically every truck manu- 
facturer exploring the real demand 
with at least one larger model than 
they built prewar. 

Despite the fact that several 
truck builders have announced 
their new larger models with con- 
siderable gusto, man-to-man con- 
versations with the “tops” in the 
concerns finds that heritage still 
holds sway in the overall plan- 
ning of practically every com- 
pany. While they are willing to 
spend the money necessary to 
“sample” the market, they are not 
going overboard on the question 
of upping the capacity of every 
truck in the line. 

Especially is this true with the 
mass producers of the medium- 
sized vehicles. Here low price and 
volume output has always been 
the basis of their truck design. 
They use the engine, which their 
passenger car makes economical to 
them, and build trucks to fit the 
power of that engine. 

* * * 

URING the years, they have 

found means of upping the 
power of these engines, making 
them more rugged and durable. 
They have acquiesced to popular 
truck purchaser demand and made 
their chassis more rugged and able 
to handle larger loads with no per- 
ceptible increase in operation cost, 
and in many cases showing a dis- 
tinct saving in maintenance. 

But they still figure the market 
on a historical basis. What dealers 
and buyers think they want this 


radically changing a line that has 
stood up in service over the years 
and has enabled them to build a 
highly satisfactory truck volume. 

There is no question in the minds 
of the heavy-duty builders that 
they must bolster their lines with 
jobs having engines of 500 cubic 
inch displacement or more, if they | 
are to have well-rounded lines for 
their outlets on the West Coast to 
sell. 

Here the roads, long hauls and 
favorable state load-and-weight 
legislation have made it possible 
for at least one West Coast build- 
er to eat into the business of the 
eastern manufacturers and upset 
their prestige to some extent. 
Hence the rash of “Westerns” or 
“mountain” models that run from 

(Continued on Page 46, Col. 3) 





MTA Convention 
Puts Emphasis on 


Highway Safety 


By Jack Weed 
Truck Editor , 

TRAVERSE CITY, Mich.—Whil 
several speakers, including Ted V. 
Rodgers, retiring president of the 
American Trucking Assns., pointed 
up the number one problem of the 
trucking industry at the annual 
convention of the Michigan Truck- 
ing Assn. here last week, it took 
an address by Capt. C. J. Scavarda 
of the Michigan State Police to 
make the assembled delegates 
acutely conscious of the need for 
greater safety on the highway and 
their responsibility for driver train- 
ing and more selective employment. 

Capt. Scavarda, who has put-in 
years of study on the cause of 
highway fatalities, told the truck- 
ers that they must police their 
own industry to prevent highway 
accidents and fatalities, or rising 
public opinion, which is already 
strongly anti-truck, would force 
police officials to take drastic 
methods. 

He pointed out that the things 
which keep the phones in the state 
police headquarters all through ‘the 
state ringing in protest against 
truck driver actions included: 1. 
Excessive speeds, especially ap- 
proaching and passing through 
small towns and villages; 2. Crowd- 
ing the center line and lane strad- 
dling; 3. Failure to keep adequate 
distance between truck units, there- 
by making it difficult for other ve- 
hicles to pass; 4. Failure to grant 
right of way; 5. Careless and im- 
proper parking at lunch stands 
near intersections and at other lo- 
cations, thereby restricting vision 
of other motorists using the high- 
way; 6. Noisy operation and smoky 
diesels; 7. Defective lighting equip- 
ment, especially rear lights; 8. Fail- 
ure to post flares when commercial 
vehicles break down on the high- 
way. (Such vehicles should be re- 
moved from the roadway whenever 
possible as added protection to 
other motorists using the highway). 
Back of the emphasis for more 
safety work and more adequate 
driver training is not only the ris- 
ing accident rate but also the in- 
creasing difficulty for truckers of 
all types, but especially the “for- 
hire” group, to purchase required 
insurance on both vehicle and load. 
Unless truckers as a whole do 
something to decrease present ac- 
(Continued on Page 44, Col. 4) 


Fleet Course 
Week’s Class Opens Oct. 13 


At Ohio State 


COLUMBUS, O.—A short course 
for motor vehicle fleet supervisors 
will be held at Ohio State univer- 
sity Oct. 13-17. Automobile manu- 
facturers, bus operators, commer- 
cial haulers, insurance organiza- 
tions and safety groups are spon- 
soring the course. 

The director will be Don John- 
stone, assistant professor of civil 
engineering at the _ university. 
Charles D. Vibberts, safety and edu- 
cation official of the Ohio State 
Automobile Assn., will be his as- 
sistant. 
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Problems 


ROCHESTER, N. Y.—How the 
hydraulic brake system operates, 
where troubles are likely to occur 
and how they can be corrected are 
being shown to shop mechanics 
through a traveling Hydraulic 
Brake Clinic sponsored by the 
Puritan Co., Inc., Rochester, N. Y., 
and local NAPA jobbers. 

The technical details of the au- 
tomotive hydraulic brake system 
are made understandable through 
the use of a glass model system. 
This model consists of accurate 
reproductions of master and wheel 
cylinders in glass, with standard 
pistons, cups and springs. 

Actuated by an electrically driv- 


‘en cam, the complete workings of 


a hydraulic brake system can be 
seen through the whole cycle from 
application to release of a brake. 

Utilizing the glass model and 
other equipment for illustration, 
Puritan’s technical representative, 
Bernard A. Bannon, discusses prin- 
ciples of hydraulics and relates 
these to the automotive brakes. 
The lecture which covers causes 
of troubles and proper preven- 
tive maintenance, ends in a forum 
of audience participation. Use and 
demonstration of Puritan hydrau- 
lic brake fluids, hydraulic brake 
flushing fluid, shock absorber oil 
and “gaska-seals” by the Puritan 


Studebaker Finds 
Service Clinics 


Well Attended 


SOUTH BEND.-—Interest in Stu- 
debaker trucks, currently reflected 
by production eight times prewar 
levels, is further evidenced at serv- 
ice meetings, R. G. Hudson, man- 
ager of the Studebaker truck divi- 
sion, reports. 

By actual count, Hudson said, 
6,561 dealers, service managers and 
mechanics attended recently con- 
cluded truck service clinics in re-| 
gional territories. 

Emphasis at the meetings was 
placed on the Hi-Tork brake and 
power shift two-speed axle. 


N. C. Carriers | 
Elect Lentz 


BLOWING ROCK, N. C.— The} 
North Carolina Motor Carriers | 
Assn. in convention here elected 
George B. Lentz as its president. 
Also president of the Lentz Trans- 
fer & Storage Co., he succeeds R. 
L. Brinson as head of the group. 

Other officers elected were W. D. 
Lewis, of the Lewis & Holmes Mo- 
tor Freight Corp., first vice-presi- | 
dent; George Clay, of Clay’s Trans- | 
fer Co., second vice-president, and | 
J. T. Outlaw of Raleigh, renamed | 
secretary. 











binlsattas Sales Branch 


Reopened by White 

NEW YORK. -—- Resuming truck 
and bus service facilities in Man- 
hattan for the first time since 1917, 
White Motor Co. has opened its 
new truck and bus sales and serv- | 
ice headquarters at 650 Eleventh | 
Ave. Since 1917 service had been | 
provided at branches in the Bronx, | 
Brooklyn and Long Island City 
and these will be retained. The 
New York City sales office has been 
at 370 Lexington Ave. 

Besides providing truck and bus 
sales and service facilities in Man- 
hattan, the new building also will 
provide office space for the metro- 
politan New York sales region. The 
new facilities include an audito- 
rium seating 75 persons, an open- 
counter retail parts section, a shop 
parts department containing rec- 
ords of individual truck and bus 
sales for the last eight years and | 
a first-floor machine shop and serv- 
ice area with a capacity of 30 
trucks. 


Harris Gets More Space 
L. F. Harris, Inc. (Chrysler- 
Plymouth), Worcester, Mass., has 
completed arrangements for the 
use of an adjacent building to dis- 
play used cars and store parts 
stocks. 


Traveling Brake Clinic 
Glass Model Used by Puritan to Analyze 
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for Shops 


field representative complete the 
program. 

A new, brightly painted truck is 
used for transporting all educa- 
tional equipment and sales mate- 
rial for the clinics. Painted in the 
company’s package style and col- 
ors of black, yellow and red, this 
truck has been drawing attention 
to the clinics wherever it has ap- 
peared. 

Capacity audiences have attend- 
ed the brake clinics in several 
states in the Southeast, where they 
have already been held, and it is 
presently showing in the North- 
east. 


Because of the enthusiastic re- 
ception given these clinics, the 
company plans to ‘continue them 
as a permanent part of its educa- 
tional program, ultimately reach- 
ing garage men in all parts of the 
country. Over 15,000 mechanics will 
have benefited by this program 
by the end of the year, the com- 
pany estimates. 


ANITA 


ADVANCED DESIGN— Bantam 
vans—built like a mighty 
bridge . . 


throughout. 
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THE CLINIC TRUCK is painted in Puritan’s package colors—biack, yellow and red. 


Truckers Win Point 
On Fuel Oil Bids 


WASHINGTON.—Acting on a re- 
quest by the National Tank Truck 
Carriers, Inc., the Treasury de- 
partment’s bureau of federal sup- 
ply has discontinued use of a con- 
dition in its invitations to bid on 
government needs for gasoline and 
fuel oil in lots of 150,000 gallons or 
less, under which it did not con- 
sider fob bulk plant quotations 
when bids fob destination were re- 
ceived. C. Austim Sutherland, sec- 
retary-manager of the tank truck 
organization, a conference of Amer- 


. truss construction 


new, advanced design 


trailers are built by the eco- 


nomical, 


line method . . . Quality trailers 


at low cost. 


|ican Trucking Assns., 


PRODUCTION-LINE ECONOMY—In 


Bantam’s big, modern plant, 


straight-production- 


Inc., an- 
nounced the change had been made 
following his objection to the con- 
dition on the ground it restricted 
competition between for-hire and 
private motor carriers. 

Replying to Sutherland’s request, 
W. E. Gannon, purchasing agent 
for the bureau of federal supply, 
did not concede that the condition 
in the government’s bid invitation 
interferes with competition between 
common and private carriers, but 
he said “we have no objection to 
discontinuing the use of the condi- 
tion and will do so since it is ob- 


jectionable to your organization.” | section, inside back cover. 
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Freightliner Sets 
$100,000 Plant 
In Portland 


PORTLAND, Ore. — Freightliner 
Corp. of Oregon, manufacturer of 
trucks and trailers at 1925 N. W 
Quimby St., has announced com 
pletion of its new $100,000 plant. 
Thomas D. Taylor is manager. 


The concern has a production 


| schedule of five trucks and six 


trailers a month and expects to 
offer 60 to 90-day delivery on stand- 
ard models. 

The new 100 by 100 foot concrete 
plant, containing 32,600 square feet, 
and its installations represent a 
total investment of approximately 
$100,000. Housed in the new build- 
ing are a machine shop, parts de- 
partment, display room office and 
second-story quarters for the firm’s 
engineering department. 

The firm also has a $175,000 in- 
ventory of heavy-duty truck and 
trailer parts. 


You get the best results in our Classified 













ENGINEERED CONSTRUCTION —from the 
ground up. Only on Bantam Trailers 
will you find flexible torque arms com- 
bined with free-floating, quadri- 
point spring suspension. Easy pulling 
... smooth braking... less driver fatigue. 
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$4,500,000 Asked 
In Georgia for 


School Buses 


ATHENS, Ga.— Expenditure of 
$4,500,000 for new school buses was 
recommended by county school su- 
perintendents of Georgia at the 
concluding session of their asso- 
ciation’s annual meeting here last 
week. 

Reporting a need for 1,000 new 
buses, a committee on school trans- 
portation said that 25 percent of 
the present equipment is in wood- 
en-bodied vehicles and 21 percent 
have structural defects. New buses 
also are needed, the committee 
said, to eliminate second and third 
trips now made on some routes. 


The committee said bus deficien- 
cies exist despite the fact that 
Georgia spends 10 percent of the 
school budget, or $19.75 per pupil, 
for school transportation. 

Georgia’s state board of educa- 
tion was asked by the county 
school superintendents to provide 
trained leadership for assisting 
school administrators in carrying 
out rules and regulations now be- 
ing prepared. 
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ALL-STUDEBAKER FLEETS are being used to rush new passenger cars to dealers 
in the Midwest. The operation is headed by Robert R. Walker, shown above (in hat) 


. 
Utility Automotive 


Called Bankrupt 


TOLEDO. — Following a special 
meeting in Federal District Court 
here, bankruptcy proceedings were 
scheduled last week against the 
Utility Automotive Equipment Co. 
of Ottawa, O. Federal Judge Frank 
L. Kloeb has been asked to review 
the case here today (Sept. 22). 

M. F. Sherlock, president of the 
concern, filed a petition last Feb- 
ruary to reorganize the company, 


between two types of his M16 ‘Studebaker trailer units. 


debts. He was requested to submit 
a reorganization plan for consid- 
eration. When the deadline passed 
for submission of such a plan, 
bankruptcy action followed. Ap- 
proximately 450 stockholders and 
creditors are reported to be af- 
fected by the ruling. 


Carroll Adds Space 


The J. H. Carroll Motor Co., 251- 
257 Baldwin St., Elmira, N. Y., is 
erecting an addition to its building 
which will provide 6,000 square feet 
of added floor space, according to 
Joel H. Carroll, owner. 


Liberal Truck Trend .. . 


41 


Size,and Weight Limits 
Amended by 10 States 


WASHINGTON. — An important 
trend toward liberalization of size 
and weight requirements is shown 
by enactments in at least 22 states, 
according to a survey by the Na- 
tional Highway Users Conference. 


Size and weight laws were 
amended in 10 states, bringing them 
more closely into line with AASHO 
recommendations. These states, Del- 
aware, Iowa, Maine, Montana, Ne- 
braska, Nevada, Oklahoma and 
South Dakota, Utah and Washing- 
ton, eliminated the formula and 
substituted a table of gross weights 
based on axle spacing, the survey 


showed. 


Several of these, however, failed 
to increase length to the recom- 
mended limits. Consequently, in 
those states, the maximum gross 
weights are considerably less than 
the maximum AASHO standards. 


The changes were adopted, how- 
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cargo trailers in operation. To 
make it short, I just wish to say 
that here’s a trailer that’s really 


engineered...” 


SCHREIBER TRUCKING COMPANY 


Samuel Schreiber 


«|. We now have eleven Super- 


“We are more than pleased with 
the service our Bantams are ren- 
dering. Their performance is 
outstanding and they are the best 
designed trailers in our fleet.” 
WHITE STAR TRUCKING, INC. 


H. Schindler, Jr. 
Traffic Manager 


the past.” 


Paul Gallagher 
President 




















“ |. . Not only do the units 
(Bantam Supercargos) handle 
heavy loads well, but it requires 
less pulling power than other 
trailers that we have used in 


PAXTON AND GALLAGHER 





ever, in slightly more than a year 
after the AASHO limits were pub- 
lished. 

Maine, Connecticut and Ver- 
mont joined Massachusetts, in- 
creasing maximum gross weight 
from 40,500 to 50,000 pounds and 
New Hampshire increased maxi- 
mum weight from 40,000 to 47,500 
pounds, it was declared. 

West Virginia, the only state pro- 
hibiting double-deck transporta- 
tion of motor vehicles repealed its 
restriction. Grade ability reap- 
peared, however, in the form of a 
North Carolina law that requires 
vehicles or combinations with a 
gross weight in excess of 40,000 
pounds to have motive power with 
a piston displacement of at least 
300 cubic inches. 

The states of Iowa, New Hamp- 
shire, New Jersey, New Mexico 
and Vermont permitted the use 
of reflectors in lieu of flares and 
fuses as provided in the ICC 
Safety Regulations and Uniform 
Code. North Carolina was added 
to the states that require periodic 
inspection of motor vehicles, with 
inspections to be made at state 
operated stations, once in 1948 
and twice annually thereafter. 

Nebraska now requires inspection 
of school buses at least twice a 
year by the State Patrol, it was 
added. 


Wis. Truckers 
Seek Increase 
In Tariff Rates 


MADISON, Wis.—Upward revi- 
sions in the tariffs of some 3,000 
Wisconsin contract motor carriers 
| have been proposed by the Wis- 
|consin Motor Carriers Assn. in an 
| application filed with the Wiscon- 
sin public service commission last 
week. 

The commission has scheduled 
the proposal for public hearing 
here Oct. 13-14, it has been an- 
nounced. 

The contract carriers division of 
|the association asks the state 
agency to set new minimum rates, 
and to institute air distance for 
highway mileage as a base for rate- 
making purposes. The latter sys- 
tem was inaugurated for rate- 
making on common carriers about 
a year ago. 

The new rate computation meth- 
od would have the effect of raising 
rates, it was explained, while the 
increases in minimum charges sug- 
gested would range from 10 to 30 
percent. 

The commission does not now 
establish maximum rates for con- 
tract carriers, although it is em- 
powered to do so. The minimum 
rates are established mainly to 
equalize competition with the com- 
mon carriers. 


Trailer Show Set 
‘For Nov. 8-15 


| CHICAGO.—The 1948 national 
trailer show will open Nov. 8 at 
Convention Hall in Philadelphia, 
TCMA President Harold Platt an- 
nounced last week. 

The show will continue through 
Nov. 15, with the 41 members of 
the Trailer Coach Manufacturers 
Assn. displaying models that fea- 
ture the latest developments in 
trailer coach design, decorating 
and furnishings. 


.B. C. Trucking Firm Marks 


25th Year of Service 

VANCOUVER, B. C.—Holmes & 
Wilson Trucking Co. Ltd. has com- 
pleted a quarter century of serv- 
| ice in the construction industry in 
| British Columbia. The company 
| was formed in 1923 by A. G. (Bert) 
Holmes and William Wilson, each 
having one truck. 

In subsequent years the firm 
branched out into excavating and 
land clearing in addition to truck- 
ing. Many of the sites for Van- 
couver’s largest buildings have 
| been excavated by the firm’s ma- 
| chinery. 
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Inflation Tonic? 


Repeal of War-Time Excise Taxes Would Be Step 
Toward Lower Prices, Says ATA Official 


WASHINGTON. — Congress can 
start the ball rolling toward lower 
prices by repealing war-time ex- 
cise taxes on gasoline, oil, auto- 
motive vehicles, 


rector of the American Trucking 
Assns., declared last week. 

“These emergency taxes con- 
stitute a heavy burden on every 
truck, bus and automobile owner 
in the country,” Lawrence said, 
“and the higher transportation 
costs that result from them add 
considerably to the prices ulti- 
mately paid by the consumer. 
“Nearly one-third of America’s 
six million trucks are owned by 
farmers; thousands upon thou- 
sands are owned by grocerymen. 
The effect of higher costs on their 
prices has been obvious for some 
time. Every kind of commodity 
that Americans eat, wear or use 
is transported all or part of its 
way in trucks.” 

Lawrence pointed out that Bu- 
reau of Internal Revenue figures 
show collections from these taxes 


for the fiscal year ended June 30) 


totaled $752,000,000, exclusive of 
the amount collected from the tax 
on new automobiles. Even in these 
days of governmental dealing in 


billions, that is a huge amount for | 


a single class of taxpayers to con- 
tribute in special taxes, 
it fails to show the full extent of 
the burden the taxes impose on 
the trucking industry, he added. 
“From the 5 percent tax on new 
trucks, the Treasury collected 


$62,000,000 as compared with $37,- | 
000,000 in the previous fiscal year,” | 


Lawrence said. “The tax now 
amounts to more than $5,000,000 
a month; in June it totaled $6,- 
837,000. 

“The tax on lubricating oils (six 
cents a gallon) brought 
000,000, an increase of 10 percent. 
the federal gasoline tax of 1% 
cents per gallon totaled $433,000,- 
000, an increase of $28,000,000 over 
the previous year. 


“The tax on tires and tubes, five | 
and nine cents per pound, respec- | 


tively, brought in nearly $175,000,- 


000, compared with $118,000,000 a 


year earlier.” 

Lawrence said that the extent 
to which these taxes burden the 
trucking industry can be demon- 
strated this way: 

An average over-the-road haul- 





Texas Quashes 
Signal Device 


Sales ‘Pressure’ 


AUSTIN, Tex.—Homer Garrison, 
director of the Texas department 
of public safety, last week advised 
Texas truck and bus operators that 
their vehicles are not required to 
have signalling devices in order 
to comply with Texas’ new uniform 
traffic code which became law 
Sept. 5. 

He said his office had received 
reports that some merchandisers 
of electrical and mechanical sig- 


nalling devices were “high pressur- | 


ing” operators, claiming the ne- 


cessity of such equipment to con- | 


form with the new traffic code. 

Garrison advised such apparatus 
is required only on buses or trucks 
built so that a hand signal cannot 
be seen from the rear. 

The traffic director said “gentle 
enforcement” of the new code 
would be in effect until motorists 
become acquainted with new traf- 
fic requirements. 


Gravity Tandem Movie 
Released by Fruehauf 

DETROIT.—A 16 mm. film de- 
scribing the new Fruehauf gravity 
suspension tandem is now avail- 
able for showing through all Frue- 
hauf Trailer Co. branches. 

It explains the principles of tor- 
sion bar springing, in which leaf 
springs are eliminated, and shows 
how the Fruehauf tandem “walks 


over” bumps with the weight equal- | 
ly distributed on the wheels. The | 


picture also illustrates how the 


gravity tandem unit hugs the road | 


on curves and shows how tire scuff- 
ing, brake chatter and wheel hop 
are eliminated. 


parts and tires, | 
John V. Lawrence, managing di- | 


and yet | 


in $82,- | 


ing unit piles up 10 times the mile- 
|age of a passenger car in a single 
year. That’s 10 times the amount 
|of gasoline, oil and rubber. 
“Add to that the fact that 
| trucks burn considerably more 
| gasoline and oil per mile, ride 
| on 10 or nrore tires as compared 
with four for the passenger car, 
and use tires that are much 
larger and heavier than automo- 
bile tires. 

“The net result is a fantastic 
|sum in taxes for each vehicle oper- 
|ated, requiring substantially high- 
ler rates than would be necessary 
| otherwise,” Lawrence said. 

“A new tractor and semi-trailer 
combination operating in the 
| Washington area will cost around 
$9,900, on which the buyer pays a 
federal excise tax of $490. If it 
operates over the road, the owner 
will pay between $250 and $500 per 
year in federal excise taxes on the 
gasoline used by that one unit. 
And he will pay approximately 
$1,000 the first year and $500 each 


| 


MORE THAN 


| 





Firestone Show to Air 


Annual Truck Salute 

WASHINGTON.—A salute to 
America’s trucking industry for 
its performance in war and 
peace will be heard over the 
“Voice of Firestone” radio pro- 
gram (NBC network) Oct. 27 at 
8:30 p.m., E.S.T. 

The tribute is in line with a 
custom of the company, which 
uses its network show each year 
during the annual convention of 
the American Trucking Assns. 
to tell radio listeners about the 
place of trucks in the nation’s 
economy. 





year thereafter for a single ve- 
hicle. To that amount he must add 
special 
and, finally, the usual business and 
income taxes paid by other busi- 
nessmen. 

“No similar special taxes are le- 
vied against the equipment used 
by any other form of transporta- 
tion. They constitute class taxa- 
tion, with no special benefits ac- 
cruing to those who pay them. 

“Unquestionably, transportation 
costs would go down with repeal 
of the excise taxes. They were 


fees levied by the states | 








SCORES OF DODGE dealers throughout the nation have opened exclusive truck facili- 
ties in recent months. Others among the 4,000 Dodge dealers have plans drawn for 
similar facilities. L. F. Van Nortwick, director of truck sales, inspects photos of some 
of the exclusive truck facilities now operating. 


Pless Motor 
Pless Motor Co., Asheville, N. C., 
has been organized with capital 
stock of $100,000 to buy and sell 
automobiles. Principals are Ben 


Pless, Georgia Pless and Katherine 
Dees, all of Asheville. 


designed as emergency, wartime | 
taxes but the revenue from them | 
is greater today than ever before, 
while the heavy spending for war 
ended two years ago.” 

“Dealers Tell Me,"’ by John O. Munn, is 
an open forum for the expression of deal- 
ers’ opinions. 
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Tolls 
(Continued from Page 39) 

against the best interests of the 
highway users, the states in- 
volved, and the federal govern- 
ment. Congress, when it voted to 
create the interstate system, did 
not expect that system to feed 
traffic to toll roads. Nor did it 
expect the system of free roads 
to be permanently incomplete.” 

From the beginning of federal 
aid in highway building in 1916, 
Congress has provided that no fed- 
eral aid funds can be used on toll 
roads. For that reason, Butler said, 
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existing toll roads could not be 


incorporated into the interstate sys- 
tem while tolls are charged. 


Butler said the Oklahoma and 
Pennsylvania situations should cau- 
tion other states against adoption 
of toll road plans. 

“When states build toll roads 
they practically close the door to 
improvement of free roads which 
could serve as alternates,” Butler 
said. “By doing so they lose the 
benefits of the interstate system 
to at least a part of the people of 
their states.” 


You get the best results in our Classified 
Section, inside back cover. 


Lightweight Tool Hose 


Offered by Raybestos 

A new lightweight hose with ray- 
on strength members and Homo- 
Flex construction has been de-| 
signed by Raybestos - Manhattan. 
Inc., Manhattan Rubber division. 
Passaic, N. J. 

The hose designated Ray-Man is | 
designed for bench work with 
small air operated tools where or- | 
dinary air hose is too heavy and 
cumbersome. It is also said to be 





‘Operators Must Police Own Drivers’... 


__TRUCK SECTION 


Highway Safety Stressed 
At Michigan Session 


(Continued from Page 39) 


cident rates immediately, said Capt. 
Scavarda, Rodgers and other speak- 
ers, the industry will lose what lit- 





ideal in industries ‘requiring air 
for blowing or cleaning in small 


textile industries. 


| 





You Rate the Best! (So do your customers) 


You give the best tire service in your neighbor- 
hood! The two seals can make it even better—for 
they help your customers make their tires last 


longer. 


It’s an old story to you perhaps that a standard 
cap seals air in the valve and helps to prevent 
underinflation. You know the necessity of inspect- 
ing valve cores for possible damage or abuse. But 
perhaps it’s a brand new story for many of your 
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on display. 


customers if you're not pointing out their needs 
and not putting Schrader Caps, Cores and Gauges 


Schrader advertising in National Consumer and 


Every vehicle owner needs a Schrader Gauge 


THE COMPLETE LINE—One Source One Responsibility 


Tire Valves, Valve Caps, Valve Cores, Tire Pressure 

A. Gauges, Chuck Gauges, Couplers, Blow Gutis, Air Chucks, 
Vulcanizers, Service Tools Hose Fittings, Spark Plug Pumps, 
Accessories 


VALVE CORE 


Farm Publications tells vehicle owners to look 
for the Schrader Displays of caps, cores and gauges 
at their dealers. Put your displays where they can 
be seen. It pays to buy, sell and display the best 
known, best advertised products. 


SELL THEM 
we Ae. BY THE 


BOX OF 5 
ta Stat ) 
2nd SEAL 


A. SCHRADER’S SON, Division of Scovill Manufacturing Company, Incorporated, BROOKLYN 17, N. Y. 
World's Largest Manufacturer of Tire Valves, Gauges and Accessories 
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tle public goodwill it now retains, 
face stringent restrictive legislation 


areas as in molded products and|and will have to pay increasing 
higher rates for insurance, if they 


are able to get it. 
Walter Bockstahler, president 
Interstate System, convention 
chairman and newly elected pres- 
ident of the MTA, opened the 
meeting and introduced the other 
new officers. He was followed by 
@ progress report of the freight 
claim division by T. W. O’Niel, 
who also interjected a note of 
warning on highway safety need. 
Rodgers, retiring president of the 
national association, sang his fare- 
well song to Michigan truckers in 
his address, “Problems of the 
Trucking Industry.” He was pre- 
sented with a pair of electrical bed 
blankets as a token of esteem of 
the Michigan group for his 14 years 
of intensive work for the associa- 
tions and trucking in general. 
Victor D. Kniss, manager of the 
truck tire division of Firestone, 
gave an instructive talk on “Rub- 
ber Trends—Today and Tomorrow.” 
Charles M. Ziegler, Michigan State 
highway commissioner, spoke on 
“Highways and Highway Safety.” 
Arthur C. Horrocks of Goodyear 
gave a stirring talk on “Don’t 
Gamble With Life” at the lunch- 
eon and brought out the results of 
a recent research by a group of 
scientists in which they found that 
seven basic emotions stirred the 
human being. They are elation, af- 
fection, fear, anger, disgust, dejec- 
tion and wonder. All of these, he 
claims, with the exception of ela- 
tion and affection, produce bad ef- 
fects and are the seat of most labor 
problems. 


State first prize awards in the 
shape of trophies were officially 
given to the Michigan Roadeo 
winners in the straight truck, 
truck semi-trailer and _ truck 
four-wheel trailer classes. In that 
order they were Michael Kata- 
linich and Leo A. Priemer, both 
.driving for Trucking Inc., De- 
troit, and Kenneth Clay, driving 
for Associated Truck Lines Inc. 
The Trucking, Inc., drivers drove 
Chevrolets, while Clay drove a 
Reo. 

In accordance with past years, 
Trailmobile and Fruehauf had 
cocktail parties each evening be- 
fore dinner. Oases were operated 
in hotel rooms by Reo, Goodyear, 
Southwestern Motor Sales (Ford), 
Detroit; Grand River Chevrolet 
Co., Detroit; Al Long (Ford), De- 
troit; Standard Oil Co. of Indiana, 
Knorr Maynard Co., Detroit (truck 
equipment); Pezzani & Reid Equip- 
ment Co., Detroit, and Berman, 
Payne, Weisbar & Hirsch, accoun- 
tants from Grand Rapids, Mich. 
Ernest J. Hollingsworth, Flint 
over-road operators, took delegates 
for a ride on Grand Traverse bay 
in his boat. 


Dr. Kenneth McFarland, super- 
intendent of schools, Topeka, Kans., 
and lecturer for Readers Digest, 
appeared as the banquet speaker 
with the compliments of General 
Motors Corp. Dr. McFarland talked 
on “The U in Business,” pointing 
out that the vast majority of so- 
called “business failures” are in 
reality human failures and per- 
sonality faults. 

In addition to Bockstahler, new 
MTA officers are: 

First vice-president, John 
Cooper, president, Holland Motor 
Express, Holland, Mich.; second 
vice-president, Emery Dykstra, 
general manager, Henry Vroom 
& Son, Inc., Detroit; secretary, 
Dan Maronick, secretary-treas- 


International to Build 


$300,000 Canadian Plant 

OTTAWA.—The permit has been 
issued in Ottawa to the Interna- 
tional Harvester Co. for the erec- 
tion of a two-story showroom and 
warehouse building, estimated to 
cost approximately $300,000. 

The structure will be built on 
Carling Ave. 










urer, Hollywood Cartage Co., De- 
| troit; treasurer, Carlton Richard, 
vice-president-general manager, 
Earl C. Smith Inc., Port Huron. 

Added to the board of governors 
were Ed S. Kramer, president, 
Kramer Bros. Freight Line, De- 
troit; C. J. Richards, president of 
the United Trucking Service, Port 
Huron, Mich., and D. J. Bylenga 
jr., president of the Associated 
Truck Lines, Inc., Grand Rapids. 


Three Champs 
Named Among 


Colo. Drivers 


DENVER.—Three truck drivers 
last week became “Colorado's 
Champion Safety Drivers.” 

Singled out from competition in 
the September endurance tests 
were Lyle Best, Rio Grande Mo- 
torway, winner for the _ tractor- 
semi-truck class; Clarance Alberta, 
M & M Truck Co., for the straight 
truck class, and James E. Luttrell, 
Denver -Colorado Springs - Pueblo 
Motorways, for the bus class. 

Luttrell was presented a trophy 
for the first bus-driving competi- 
tion held in the Rocky Mountain 
region. 

The Colorado industrial commis- 
sion awarded an additional trophy 
to Alberta for his high score of 
370 points out of a possible 400 in 
the four series of tests. He was 
judged on his appearance, written 
examinations of rules, motor in- 
dustry and first aid and on his 
examination of equipment and ac- 
tual driving. 

Runners-up in the three classes 
were Don Burleson of Northeast- 
ern Motor Freight and Fall Rob- 
bins of Robbins & Son, for the 
tractor; Artie I. Moyer, Merchants 
Biscuit Co., and Earl McClosky, 
Larson Transportation Co., for 
straight truck; Nolan Jones of 
Denver -Colorado Springs - Pueblo 
Motorway; James F. Weaver, Rio 
Grande Motorway, and Herman O. 
Gerardy of Denver-Colorado 
Springs-Pueblo Motorway, for the 
bus classes. 
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LANSING. — The new highway 
legislation bill in Michigan has 
been signed by Gov. Sigler. Under 
the new law the tandem axle 
weight now becomes 32,000 pounds, 
an increase from a former limit 
of 26,000 pounds. 

The height limit is raised .to 
18% feet for automobile trans- 
porters and width is increased 
to 104 inches for trucks hauling 
forest products. The truck speed 
limit is set at 45 miles per hour 
except during the “frost” period 
in the spring when it becomes 
35 miles per hour. 

In Alabama, the senate has 
passed S. 162, which would make 





Inventor Claims 
Device to Speed 


Tire Changes 


EDEN, Tex.—A new truck-tire 
changer will save thousands of 
man-hours for trucking lines, ac- 
cording to its inventor, a 54-year- 
old mechanic. 

The device is designed to remove 
the most stubborn truck tire in 8 to 
10 seconds without manual lifting, 
claims the inventor, Jack Jones. 


Aware of the tremendous effort 
required and time lost by truckers 
in changing heavy truck tires, 
Jones worked out the plans for his 
four-cylinder device, weighing 361 
pounds, with an overall length of 
three feet and designed for one- 
man operation. To market his in- 
vention, he has enlisted the inter- 
est of Jimmy Daniel and Marvin 
Scott. The new machine is now 
being turned out by the Scott-Dan- 
iel Mfg. Co. 

The factory plans initial month- 
ly production of 25 tire-changers 
but demand is expected to force 
output up to 100 per month within 
six months. 


Features of the tire-changer| 
claimed by Jones include a crank | 
which allows easy adjustment to) 
various tire sizes, a mechanism | 
which will quickly break a rusted | 
lock ring loose from the wheel and 
break the tire bead loose from rim 
without damage, and a safety de- 
vice to prevent defective lock-rings 
from flying off the rim while the 
tire is being inflated. 


Refrigeration Fair 


Plans Mapped 


PITTSBURGH.—Plans are being | 


completed for the fifth all-industry 
Refrigeration and Air Conditioning 
Exposition 
next Jan. 27. 

On that date, the show will open 
exclusively to members of the Na- 
tional Assn. of Refrigeration Con- 
tractors and the Refrigeration 
Service Engineers Society. The Re- 
frigeration Equipment Manufac- 
turers Assn. will sponsor the ex- 
hibit. F. A. Hood is show chairman. 


ATA Readies Directory 


Of Local Operators 
WASHINGTON.—The local car- 


tage national conference of the! 
Inc., | 


American Trucking Assns., 
has begun compilation of the third | 
edition of its directory of local) 
truck operators throughout the) 
country, according to Frank H.| 
Floyd, executive secretary of the} 
conference. 


The new directory will be held | 
open for listings approximately two | 
months and will go to press no| 
later than the first week in No-| 
vember, Floyd said. More than 10,- | 
000 copies of the new edition will 
be distributed to traffic managers, 
carriers and others all over the 
country. Floyd said the directory 
is the only national publication of 
its kind. 


Lester Appoints Dobyns 

Jack Lester, owner of Jack Les- 
ter Motors (Nash), New Orleans, 
announced that he has appointed 
Al Dobyns as his assistant. Dobyns 
will also act as general manager. 
Lester also announced the appoint- 
ment of Joe Connelly as service 
manager. 





New Truck Laws 


Mich. Increases Tandem Axle Limit; 
Pa. Governor Vetoes Boost 


to the trucking 
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the present size and weight limits 
permanent. Under the existing law 
these wartime limits would revert 
to their more restrictive prewar 
status May 10, 1949. 

The present limits are: length, 
35 feet for single units; 45 feet for 
tractor semitrailers (other combi- 
nations not permitted); weight, 
18,000 pounds per axle, subject to 
a total gross limit computed under 
the formula 700 (L-+-40). 

The Pennsylvania length bill, 
H. 1111, which would have in- 
creased single vehicle length from 
33 to 35 feet, has been vetoed by 
the governor. 

Other features of this bill in- 
cluded a definition of “owner” 
as the holder of title subject to 
chattel mortgages and provision 
for issuance of duplicate certifi- 


cates of title for purposes of 


recording licenses on motor ve- 
hicles. 

This bill was of special interest 
industry, as 











JOSE E. MORAN, left, general manager, Caminos y Maquinaria de Occidente, S. A., 
which formerly operated a bus assembly plant in Guadalajara, visited Lima, 0O., re- 


cently to study bus assembly methods at Superior Coach, pi 


to the opening 


reparatory 
of a new bus assembly plant in Mexico City to be known as Industrias Superior. S. A. 
Moran will be general manager of the new plant, which will be in operation early in 
January of next year with a capacity of about 100 buses per month. He is shown here 
with ©. D. Biauvelt, center, and J. H. Shields, right, export manager and executive 
vice-president, respectively, of Superior, which will ship sub-assemblies and parts to 
the new Mexican firm. Industrias Superior, S. A., will be the outlet in the Republic 


of Mexico for Superior ali-steel school coaches, 


funeral coaches. 


Pennsylvania a semi-trailer is con- 
sidered to be a “single vehicle” for 
purposes of length limitation and, 
accordingly, must still conform to 
the 33-foot limit. 


You get the best results in our Classified 


in | Section, inside back cover. 
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Morgan Expands Service 


A. O. Morgan, Chrysler - Plym- 
outh dealer, Elwood, Neb., is re- 
ported well along on a program 
calling for the building of a 40 by 
65 addition, to be used as a service 
department. 





45 


Heavies 


(Continued from Page 39) 


ANOTHER interesting note is the 
“4% comeback by Mack after a 
strike of nearly seven months last 
year. This year Mack has been 
holding fairly steadily to eighth 
place in total output. 


Ford continues to lead the pack. 
Chevrolet, in spite of being down 
for model changeovers, is running 
a close second. Dodge and Har- 
vester are having their own private 
battle for third spot, which Dodge 
has held thus far this year. 


While indications coming in 
from the field are that panel-type 
trucks of all sizes are still the 
No. 1 unfilled order demand all 
over the country, there still is a 
shortage of both lights and 1%- 
ton trucks, especially in the rural 
areas where dealers have been 
somewhat penalized by the “dis- 
tribution on a historical basis.” 
And while heavy trucks are said 

to be backing up, it means that 
dealers in the main have only run 
out of back-orders for these jobs 
and must get out and sell again. 








AN Want Ads cost little-—get results— 
why not use 'em? See inside back cover. 
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BRUNTON’S AUTO SERVICE, 


San Francisco, automotive distributor, creates a 


strong sales testimonial for its line of Caravan Tops, manufactured by C. K. Turk 
Corp. of South Bend, by using the specially designed canvas and aluminum covers for 
its own vehicles. In addition to pushing the Caravan Top line, this style of advertising 
has great general promotion value. At the present time, many of the leading jobbers 
throughout the country are taking advantage of this method for getting a part of their 
sales message across to potential customers. Caravan Tops are lettered for C. K. Turk 


jobbers and dealers at cost by the company. 


Wood Gets Rotary Post 
Ralph T. Wood, a director of the 
New Hampshire Automobile Deal- 
ers Assn., has been named chair- 
man of the membership commit- 
tee of the Portsmouth (N. H.) Ro- 
tary Club. 





the best brake is 


Yes, Air Brakes let you pile on the payload —because their extra margin of stopping- 
power handles the extra bonus payload safely, surely. Mile after mile they speed 
up schedules without upping road speeds. That's because they minimize slow- 


South Park to Build 

South Park Lincoln - Mercury 
Sales, Inc., 2367 S. Park Ave., 
Buffalo, has filed plans with the 
city division of buildings to erect 
a sales-service building at an esti- 
mated cost of $35,000. 




















User Demand Strengthens .. . 





Changed Economy Gives 


Heavies a Lift 


(Continued from Page 39) 


36,000 GVW to as high as 65,000 | jobs weren't, loads increased due | 


GVW rating. 

But even these manufacturers 
know that, in satisfying this spot 
demand, they are not building for 
a mass market. With practically 


every builder these are special jobs, | 
built for this one market and are | 


priced accordingly. 

However the publicity given these 
“Goliaths of the Road” seems to 
have brought on a more or less 
universal query from dealers and 
operators for larger trucks. 

* + ” 


(oan is some justification for 
such a demand existing—-a result 
of wartime experience and present 
high operating costs, particularly 
as far as labor is concerned. 
During the war a great many op- 
erators of medium-sized low-priced 
trucks were driven to buying trucks 
of higher tonnage rating because 
they were available and the medium 


ve 


AIR 


|to wartime pressure and usage was 
much harder. 

| Today, outside of the availabil- 
| ity feature, many of the same 
| operating factors still remain 
more or less as they were then. 
Drivers’ wages have gone up, 
|loads still are heavier, the need 


| for saving time on long distance | 
is apparent and money is| 


hauls 
|cheap and initial cost is not as 
| great a factor as in the keen com- 
petitive era before the war. 

Will these conditions continue to 
| exist? Anyone’s guess is aS good as 
| the experts. 
| * * + 
= is no question that the 
present rail freight car shortage 
will be overcome shortly and that 
|the need for larger trucks to han- 
dle the longer hauls eventually will 
|not be as insistent perhaps as it is 








downs needed to stay within the bounds of safety with ordinary brakes. And as 
the miles roll by, they make important savings in service expenses, too. Figure it 
any way you like—increased payloads, improved schedules, better driver satis- 
faction and efficiency, and lowered service costs—Air Brakes are far and away 
your finest investment. And everyone knows the best Air Brakes have always been 
built by Bendix-Westinghouse! 
BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE CO., ELYRIA, OHIO 


| 


| ability of the truckers to meet the 
competition of the rails and hold 
this surplus business they have en 
joyed for some years. No experi 
enced hauler is sanguine enough 
to believe that over-road operators 
are not eventually going to get 
much stiffer competition from the 
rails than they are getting today 


Will money continue to be 
| cheap and high income taxes 
make it economic for operators 
to continue to buy their power 
at today’s high initial cost and 
still operate profitably in times 
of keen competition? Here again 
only time will tell. 


The availability factor is prac- 
| tically washed out today—at least 
it will not be a factor in the me- 
dium and light-heavy field another 
year. 


So what can the factories use as 
a solid base for planning? Nat- 
urally, they are going to turn to 
| the record. 

According to one sales manager, 
only about 43,000 trucks of two-ton 
and over capacity were sold in 1941 
out of the 640,697 vehicles that were 
registered that year. This repre- 
sents about 6.7 percent of the total 
truck production volume—or about 
two months’ normal production by 
any one of the big four truck 
builders. 

What percent of this market will 
be made available to any one man- 
ufacturer by upping his engine and 
tonnage capacity that he can’t cap- 
ture with his present vehicles fitted 
| with the tandem axles, auxiliary 
transmissions, frame inserts, heav- 
ier clutches, etc.? 

7” * * 
AGAIN that is anbody’s guess, but 
- at least it would have to be a 
much larger percentage of the total 
| truck market than the entire out- 
put of 16,000 GVW and over trucks 
was in 1941. 

Against this quite spotty demand 
| on the part of a relatively small 
percentage of the buyers for heav- 
ier trucks, is the knowledge in fac- 
|tory circles that improvement in 
;} engine design and fuels may short- 
|ly result in mass-production en- 
|gines able to produce much more 
| power at considerable saving. Also 
| that economic conditions in the na- 

tion—or world —might bring us 
rolling back to a normal 1941 base 
|quick—and expensive engineering 
and manufacturing costs necessary 
| to change over to heavier models 
| might be just expense. 
Manufacturers are not asleep 
' to present conditions. But they 
are moving slowly—some are 

“sampling” with one heavier 

model—if they have access to an 

engine of greater power than 
their volume output engine. 

Dealers can well take a similar 

course and not allow themselves 
| to be stampeded by a few requests 
for heavier models. 

They have, at their beck and call, 

| more special truck equipment prod- 
|ucts today to make “big ones out 
of little ones” than they have ever 
| had access to before in the history 
|of the industry. These products 
|are being represented in the field 
|by better distributors who have 
|more manpower available to help 
|the dealer on not only his engi- 
| neering of the job but in the actual 
| Sale to the customer. 

And best of all, practically every 
one of them has dedicated his busi- 
ness to selling through the dealer 
at all times and making certain 
that the dealer enjoys a good profit 
on the sale of the equipment. 

+ * + 

N FACT, good truck dealers to- 

day are enjoying what amounts 
to a double profit on their truck 
sales, as they make a profit on the 
sale of the cab and chassis and an- 
other on the sale of the equipment, 
tire changeovers and other accesso- 
ries that complete the truck to fit 
the customers’ needs. 

And if a standard truck is sold 
with equipment, the owner can 
save money because his initial cost 
is low, he can transfer most of the 
equipment to a new chassis when 








| he needs new power, and there is a 


market for his used _ standard 
truck. 

The dealer has no headache in 
the deal, as he doesn’t “pop” him- 
self into trading in larger trucks 


(See TREND, Page 47, Col. 1) 
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TRUCK SECTION 
Still Over 1946 But... 
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Truck Freight Volume 


Declines 1.3 Percent 


WASHINGTON.—Freight volume 
transported by motor carriers in 
July decreased 1.3 percent below 
June, but increased 9.1 percent 
over July of last year, according 
to the American Trucking Assns. 

Comparable reports received by 
ATA from 282 carriers in 43 states 
showed these carriers transported 
an aggregate of 2,522,689 tons in 
July, as against 2,555,645 tons in 
June and 2,312,058 tons in July, 
1946. 

The ATA index figure, computed 
on the basis of the average month- 
ly tonnage of the reporting car- 
riers for the three-year period of 
1938-1940 as representing 100, was 
190. 

Approximately 82 percent of all 
tonnage transported in the month 
was hauled by carriers of general 
freight. The volume in this cate- 
gory decreased 2.2 percent below 
June but increased 6.8 percent 
over July, 1946. 


Transportation of petroleum 
products, accounting for about 
nine percent of the total tonnage 
reported, showed increases of 6.2 
percent over June and 11.6 percent 
over July, 1946. 


Carriers of iron and steel hauled 
about five percent of the total ton- 
nage. Their traffic volume de- 
creased 2.7 percent below June but 
increased 48.5 percent over July, 
1946. 

Another four percent of the total 


Monroe Auto 


Producing New 
Truck Pallet 


MONROE, Mich.—Initial produc- 
tion of a new eight-way all-steel 
pallet in a single size, 40 by 48 
inches, has been announced by the 
Monroe Auto Equipment Co. 


By concentrating on one size, 
the company claims the advantage 
of production economies, and says 
the size determined on is ideal 
for complete elimination of lost 
shipping space. 

It is explained that, side by side, 
using the 40-inch dimension, the 
pallets fit precisely on the bed of 
a truck or trailer, and, side by 
side, using the 48-inch dimension, 
they fit snugly into a freight car. 


The pallet is designed to permit 
the forks of a lift or pallet truck 
to be slipped between the top and 
bottom sections from eight differ- 
ent directions, four sides and four 
corners. As a result, officials say 
there is no lost motion in maneuv- 
ering the truck for proper lifting 
position in crowded factories, ware- 
houses, assembly and conveyor line 
operations, and in loading and un- 
loading freight cars, 


trailers. 
Trend 


(Continued from Page 46) 

and of a make that his normal 
customer market will not readily 
absorb at no loss. As one experi- 
enced truck dealer said not long 
ago: “Many dealers are sitting in 
a nice friendly little game in the 
truck business today, but if they 
get into the “biggies” they are 
going to find the game a great 
deal more rugged.” 

Many car-dealers, however, have 
the ability and capacity to sell the 
“biggies” profitably and do a good 
job. More and more dealers in ter- 
ritories where there is an actual 
demand and need for large trucks, 
are going to expand their truck 
selling to include these vehicles. 
But it is unlikely that they will 
be the mass-selling dealers of the 
larger centers where they continu- 


ally bump into branch house com- | 


petition. 


B. R. Hamm Motor 


B. R. Hamm Motor Co., Hope 
Ark., has been organized with cap- 
ital stock of $50,000. Principals are 
B. R. Hamm, president; Newt Pen- 
tecost, Leo Ray, Jack Beaty and 
Herbert Dodson. . 





trucks and | 








tonnage consisted of miscellaneous 
commodities, including packing 
house products, heavy machinery, 
paper, textiles, groceries, chemi- 
cals, household goods, motor ve- 
hicles, motor vehicle parts, tobacco, 
cement and cotton. Tonnage in this 
class increased 3.8 percent over 
June and 184 percent over July, 
1946. 


The July tonnage of carriers 
reporting from the eastern dis- 
trict represented a decrease of 
8.1 percent below June but in- 
creased 6.8 percent over July of 
1946. 

Carriers in the southern region 
reported increases of 4.7 percent 
over June and 16.4 percent over 
July, 1946. 

Tonnage reported from the west- 
ern district revealed an increase 
of 0.6 percent over June and 11.4 
percent over July of last year. 


To Ondev 


ALL- 








TWELVE THOUSAND PEOPLE in towns in the Sweetwater (Tex.) branch territory 
of International Harvester helped celebrate the opening of new buildings by four Inter- 
national truck dealers within a period of five days. In Odessa, French Tool & Supply 
Co. is now housed in this structure that combines old and new architectural elements. 
Identified by the distinctive red pylon and IH emblem as well as other International 
Harvester prototype building features are also the bases of operations newly built by 
Watson Truck & Supply Co., Hobbs, N. M.; Jay Implement Co., Hamlin, Tex., and 


Post Truck & Tractor Co., Post, Tex. 


Something Added 


Bendix Farm Tractor Brakes 
Feature ‘Centermount’ 


SOUTH BEND.—A new brake 
design, specialized for the needs 
of farm tractors, is announced by 
Bendix Products division of Ben- 
dix Aviation Corp., South Bend, 
Ind. 

The new brake is of the two- 
shoe internal expanding type, and 
incorporates a novel “centermount” 
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3 LENGTHS 


TRUCK BODI 


Cech ® THE COMBINATION 
That Suits YOUR Business Best! 


Here’s a picture short-cut that makes ordering simple. 
Just check the Truck Body combinations you want. 
Your Fruehauf Factory Branch will have it in stock. 
They’ll assemble your bodies as you want them or you 
can do it. And the price . . . you'll be amazed at the 
saving Fruehauf production-line manufacturing makes 


feature in the main supporting 
member. Instead of the usual back- 


ing plate and anchor pins with 
“off-center” loading, a rigid spider 
plate supports the shoes, 

This spider plate is in line with 
the center of the shoes at the 
webs, taking torque loads directly 
in line with the supporting mem- 
ber. It is pointed out that this con- 
struction involves fewer parts and 
gives greater rigidity with less 
bulk and weight. 





possible. 


tion. 


BODY 


*Base price 12 ft. van 
body less doors, K.D. 
Assembly and mounting 
on truck chassis ready for 
finish paint, $50 addi- 
tional, Taxes extra. 


8 REAR 
END 
DESIGNS 


FRUEHAUF TRUCK BODIES _\| 


47 


Truck Trailer 
Output Dips 5th 
Straight Month 


WASHINGTON. — Production of 
truck trailers for June amountéd 
to 3,544 units, according to the 
Department of Commerce. This 
represented a decrease of 23 per- 
cent from the 4,580 units produced 
in May and was 30 percent below 
the 5,033 units produced in June 
of last year. The June decrease in 
production represented the fifth 
successive monthly decline in truck 
trailer production. 

The total number of trailers 
shipped in June was 3,813 units, 
valued at $10.1 million. Of these, 
3,575 were complete trailers and 
238 were trailer chassis shipped 
as such. June shipments showed a 
decrease of 17 percent in number 
and 11 percent in value from the 
shipments during the previous 
month. 

Data for June were based on re- 
ports from 109 plants manufactur- 
ing truck trailers. These represent 
all known plants manufacturing 
truck trailers, which were active 
during the month. 


ES 






--- AND CHECK THESE EXTRA FEATURES! 
* Durable, longer-life Aerovan space-saving construc- 
* Strength that keeps weight to a minimum. 


* Sturdy Trailer-type cam door locks. 
* Patented 1-1/16” steel-ribbed reinforced floor. 


DIVISION 


FRUEHAUF TRAILER CO. ¢ DETROIT 32 


69 Factory Service Branches 


°520 


DELIVERED AT KANSAS CITY FACTORY 
3 Curbside Panel Options 
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iB 
Quinn 
(Continued from Page 2) 

with confidence with most dealers, 
the majority of whom value their 
standing in their communities. 

The official also assert- 
ed that investigations 
that in the great majority of in- 
stances, the “new” or “slightly 
used” cars on used-car dealers 
lots have been sold by individual 
buyers who cannot resist a quick 


“Car and truck prices are in line 
with those of other durable goods, 
Quinn asserted. He also declared 
that cars and trucks of today are 
the best ever built. 

Quinn gave some astounding fig- 
ures on the use of motor vehicles 
in the United States as compared 
to the rest of the world. Although 
we have only 5.9 percent of the 
land area of the world and only 
6.6 percent of the world’s popula- 
tion, he said, we have 80 percent 
of the world’s passenger cars and 
57 percert of the world’s trucks. 

This has been achieved under the 
competitive system, Quinn pointed 
out, in urging full defense of this 
system which has given the United 
States the highest standard of liv- 
ing of any nation in the world. 
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MARQUETTE MFG. CO., INC., Minneapolis 14, announces a new manual tow crane 
Model 140N. This new streamlined tow crane features a two-speed winch with pressure 
lubricated roller and ‘‘Oilite’’ bearings for easier lifting. Low speed for hoisting and 
high speed for unspooling and taking up slack. Triple-action brake for full control of 
load with free running, controlled unspooling and positive locking with overrunning 
load brake. All gears are completely enclosed. Planetary gear drive on single shaft 
provides maximum safety with all gears carrying share of load, the company states. 
Has two-coat finish of lacquer in ‘‘Marquette Ked.’’ Further information may be ob- 


22, 1947 


tained from Marquette distributors or the 


New Corporations 


The following néw corporations 
in the automotive field have been 
formed in Wisconsin: 

Olien’s Garage, Inc., New Rich- 
mond, with a capital stock of 350 
shares at $100 per share par value, 
to operate a general garage busi- 
ness and deal in cars, motorcycles 
and other motor vehicles of all 


‘ By 6 Sectional View 


Midland Power Brakes 


offer many outstanding features: 
Fastest operating booster brake. 
Instantaneous application and release. 
Power applied directly to the hy- 


draulic system. 
No friction. 
No lubrication required. 
Fewer parts. 
Less weight. 
Simplicity and long life. 


of HY- POWER 


WHEN YOU STEP ON THE BRAKE PEDAL... 


company. 


| kinds. Incorporators are Oscar W., 
Marwin W. and Alfred M. Olien. 
Nelson Motor Co., Inc., Gays 
Mills, to operate a general garage 
business and deal in new and used 
cars. Incorporators are Clair C. 
and T. N. Nelson and Loren Jack- 
son. Capital stock of 500 shares of 


common at $100 per share has been | 


authorized. 


== HY-POWER 


Assures You Perfect Control 


The operator of HY-POWER equipped trucks is apprised by 
pedal “feel” of the amount of pressure applied to the brakes thru the 
pedal exactly the same as in brake application on a passenger car — 
giving the operator accurate brake control. 





Still Many Problems 


So U. C. Dealers Convention Studies 
Methods to Build Goodwill 


TRUCK SECTION 





(Continued from Page 1) 


ing. 
One dealer in the Statler lobby 
put it this way: 


“When we sell good cars, those 
of late model, the public yells 
about the price. When we sell 
cheap cars, they yell because the 
cars are worn out. 


“So we’re on the spot all the way 
around.” 


Other dealers pointed out that it 
was hopeless to try to win public 
goodwill through price reductions 
in the present market. That had 
been tried at the urging of the 
national association, only to fail 
as individuals selling cars boycot- 
ted dealers who tried to trim the 
price. 


Instead, some dealers urged 
that the association launch a 
safety p to win public 
goodwill through refusing to sell 
any car that had not been 
checked carefully to see that all 


i 
% dealers have been spread- 











Design and adaptibility of HY-POWER to the vehicle eliminates 
special valves, cylinders, levers, complicated close-quarter mountings, 
all outside moving mechanism. HY-POWER is compact — efficient — 
economical. . . . See your Midland Distributor, or write to us for com- 
plete information. 


THE MIDLAND STEEL PRODUCTS CO. 


6660 MT. ELLIOTT AVENUE 


e@ DETROIT 11, MICHIGAN 


Export Department: 38 Pearl Street, New York, N. Y. 


MIDLAND 





POWER BRAKES 


| functional parts involving safe 
| operation had been tested. 
At a forum Thursday afternoon, 

R. A. Malrick, of Michigan, and 
| Lee Wilcox, of California, dis- 
cussed the safety problem. 

The problem of curbstone opera- 
tors was discussed by Charles Hur- 
witz, of Massachusetts, and Art 
Scheufler, of Oregon. A. A. Pur- 
chase, of Virginia, and C. A. Whit- 
tenton, of California, discussed 
public relations, while car financ- 
ing was the topic of Cyrus Gorson, 
of Pennsylvania, and Dick Wiley, 
of Texas. 

Taxes were covered by Milton T. 
Raynor, of Illinois, and John Al- 
dridge of Georgia. Local and state 
association problems were  dis- 
cussed by Max Bloom of New York 
and Lee Filgo of Texas. 

Election of new officers is slat- 
ed for Friday, too late for this 
edition of Automotive News. 

As the sessions opened, prob- 
lems were evident in news stories 
in many cities. 

Investigations into the resale sit- 
uation had the dealers in the spot- 
light. As a result, complaints were 
being made against dealers on 
other counts. 

In Louisville, a magistrate called 
for a law “cracking down on the 
vicious racket of selling worn out 
cars to unsuspecting victims.” 
| In Detroit a judge urged buyers 
who complained that they were 
cheated to sue used-car dealers. 

In New York a joint legislative 

| committee began an investigation 
| into installment credit sales. 

These were typical of complaints 
being made. 
| Opinion was divided among used- 
|}car dealers as to what should be 
done about it. Some took the view 
that the dealers should be on their 
|own and put up with public dis- 
favor. Others said that the used 
car dealers were taking the pub- 
lic’s money and should give them 
a fair return. 

There were indications that the 
association would take a stand on 
the latter view, with the goal of 
making association members select 
dealers whose businesses would 
prosper through concerted efforts 
|to deal fairly with the public. 


Tire Defendants 
Deny Conspiracy 
To Fix Prices 


NEW YORK.—Defendants in the 
government’s tire price-fixing suit 
began to plan their court strategy 
last week after entering pleas of 
not guilty to the conspiracy charges 
lodged by the Justice department. 

The accused were given until 
Nov. 1 for the filing of motions. 
After that time a trial date will 
be set. 

Not-guilty pleas were submitted 
by all the defendants, including 
eight tire manufacturing com- 
panies, 10 of their executives and 
the Rubber Manufacturers Assn. 


The manufacturers include U. S. 
| Rubber, B. F. Goodrich, Goodyear, 
| Firestone, Dayton, Seiberling, Lee 
|and General. 
| The criminal information, filed 
| Aug. 18 by Atty. Gen. Tom Clark, 
| alleges that the defendants agreed 
on a number of operating policies 
in an effort to eliminate price com- 
; petition. 

According to the U. S. statement, 
| the defendants were in accord on 
such items as prices, bonuses, dis 
counts, uniform warranties, guar- 
antees and adjustment policies and 
limitation of production of certain 
| types of tires. 

| The antitrust division of the 
Justice department said the indict- 











ment followed receipt of “numerous 
complaints” from independent tire 
dealers and others’ concerning 
price-fixing practices of tire man- 
ufacturers. 


Ludlow Leaves $50,000 


BUFFALO. — Harold V. Ludlow, 
former head of the Ludlow Motor 
Co. who was killed in an airplane 
crash Aug. 16, left an estate valued 
at more than $50,000. 
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Col. Toulmin Quits As Chairman... 
Tucker Denies Misuse 


Of Investors 


’ Funds 


(Continued from Page 1) 


dustry would be appointed as new | 
chairman this week. 

Toulmin, who is a Dayton (O.) 
patent attorney and president of 
the Hydraulic Mfg Co., Mt. Gilead, 

O., made his resignation in a let- 
ter to the Securities and Exchange 
Commission, which recently had 
been critical of Tucker’s applica- 
tion for the stock issue. 

Toulmin added: 

“My position was that public 
funds are a public interest and 
must be administered for the 
public benefit and not at the arbi- 
trary opinion and whims of any 
individual without proper corpor- 
ate authority and control.” 
Toulmin’s original charge, made 

at a press conference in Dayton, 
was called absurd by Tucker. 
Tucker asserted: 

“Even if we were disposed to dis- 
regard the interest of stockholders 
and the public, it would be hard 
to get rid of more than $15 million 
over the weekend.” 

He said that the proceeds from 
the sale were turned over to the | 
corporation only the preceding Fri- | 
day. | 

“Expenditure of money for | 
every purpose,” he said, “is sub- | 
ject to the approval of the board | 
of directors, and will continue to | 
be. 


“We're going to spend a lot of 
money. We have to in order to get | 
underway before we can expect 
any returns. 


“But this money will be spent to | 
hire more of the best men we can 
find to complete key departments, | 
for tooling to cut production costs 
and to buy materials at the best 
prices we can get without sacrific- 
ing quality.” 


Toulmin’s morning press confer- 
ence inspired one in the afternoon 
by Tucker who, armed with a copy 
of Toulmin’s statements, categori- 
cally and specifically denied all of 
them. 


Tucker defended the company 
management in all its ramifica- 
tions, referring to Ben G. Parsons, 
vice-president of engineering, as 
“the most progressive engineer in 
the nation.” 

Tucker gave assurances that 
the new Tucker cars will be on 
the streets by Christmas, that 
they will sell for between $1,800 
and $1,950, and that the company 
will have no difficulty in getting 
steel and other materials. Toul- 
min expressed skepticism on 
these points earlier in the day. 

As to management, Tucker said 

further that the company is sub- 
ject to cost and other controls com- 
mon to corporations. He estimated 
the number of orders received for 
the new cars at around one mil- 
lion and predicted that the firm 
will produce 1,000 cars a day by 
next August. 

Expresssing doubt that Tucker’s 
car would be marketed as sched- 
uled early next year, Toulmin said: 

“The car has great possibilities, 
and so does the corporation pro- 
vided it is competently run. The 
one finished model of Tucker’s car 
is far from workable and it will | 
take a great deal of engineering 
to make it so.” 

Describing his relationship with 








K-F Plans 1,500 Cars 
Daily by Next Spring 

DETROIT.—Kaiser-Frazer Corp., 
which has produced more than 86,- 
000 cars this year, plans an output 
of 1,500 vehicles a day next spring, | 
Edgar F. Kaiser, vice-president 
and general manager, declared in 
an interview last week with David 
J. Wilkie, Associated Press auto- 
motive editor. 

“If we have no materials trou- 
bles, we will reach that figure— 
possibly a higher once,” Kaiser | 
told Wilkie. He added, however, | 
that the increased volume will re- 
quire a two-shift operation in the 
huge Willow Run plant. Kaiser 
said that materials available are 
sufficient for the building of con- 
siderably more than the present 
output of about 750 cars a day. | 





Tucker as “a fatherly one,” Toul- 

min said that until last July “he 
had always listened to my ad- 
vice.” He claimed also that he 
warned Tucker of his impending 
resignation unless his ideas were 
put into practice. 

“Why is it,” Tucker was asked, 
“that Col. Toulmin did not resign 
the board chairmanship before 
Sept. 16, if as he says he has been 
worried about management and en- 
gineering competency of the com- 
pany since April?” 

“That I'll never know,” replied 
Tucker. “I called him on the phone 
Tuesday morning and asked him 
if he would make way for an ex- 
perienced and widely known auto- 
mobile man. 

“I am more surprised than any 
of you that he has answered with 
this bitter renunciation. I have 
every regard for Col. Toulmin. His 
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Hypoid pinion bearings mounted in removable pinion 
cage (cage shown cut away). Bearing adjustment is ob- 
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A caterer 


is one of the finest patent law or- 
ganizations in the country. I have 
always considered him as a close 
friend.” 


| “How much has he received from 
|the corporation for his services?” 
was the next question. 

“He has never been paid any- 
| thing as a board member. His 
| firm has received about $60,000 to 
| date for patent work and has 
vouchers going through to bring 
the total to around $73,000.” 

“Col. Toulmin has stated that the 
Tucker car will not come out on 
schedule and sell for $1,850. Is that 
true?” 

Tucker and his key officials ex- 





series)—carrier mounted to 





plained that there is still much 
work to be done to establish final 
production lines, but that cars will 
be running by Christmas and that 
production projections have set the 
goal of 1,000 complete cars in one 
eight-hour shift at the huge Tucker 
plant by July. 

Glen Madden, Tucker purchasing 
chief, explained that cost control 
has established the fob price of 
$1,850 unless material and labor 
costs advance by full production 
time. 

“All we’re trying to do is to build 


an automobile the public wants,” ' 
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*INTERCHANGEABLE IN SAME AXLE HOUSING USING THE SAME AXLE SHAFTS 


Gear train of Hypoid- 
Helical Double-Reduc- 
tion Final Drive. 


@ All bearings adjustable. 
@ Symmetrical differential cases 
machined from steel forgings of 
generous proportions, 
rigid support for helical gear. 
If you want the only postwar axles of Advanced-Related 
Design, look under the next new trucks you buy! Specify 
Timken “3 for 1” Axles. 
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NEW ALL-ALUMINUM prefab, called the Alumi-Drome, 


with arch 


roof, just an- 


nounced by Reynolds Metals Co. It saw much service in the Aleutian Islands and along 
the Alean Highway during the war. The standard 36 by 60-foot building has many uses, 


including dealer garages. 





Tucker asserted. “We have the/ Israel Constructing 


money to do it with now after 
many busy months. Our car runs. 


“We are getting it into produc- 
tion just as fast as is humanly pos- 
sible on the part of an engineering 
and management organization I be- 
lieve to be the most experienced 
and capable in the industry.” 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside back cover) 
will solve your problem. 


Asheville, N. C., Home 


A two-story building is being 
erected at 506 Haywood Rd., Ashe- 
ville, N. C., for the Israel Motor 
Co. at an estimated cost of $15,000. 

The new structure, of steel, brick 
and concrete block construction, 
covers an area 40 by 60 feet and 
is expected to be completed and 
ready for occupancy within the 
next two or three weeks. 











Why are vehicle manufacturers, dealers and operators unani- 
mous in praising Timken “3 for 1” Axles as the final answer to 
final drive problems? 

There are many reasons: Timken Advanced-Related Design 
—interchangeablity of final drives and parts—low maintenance. 


Take, for example, this Timken Hypoid-Helical Double- 
Reduction Final Drive. Here are a few of its design features: 


@ Hypoid gear and pinion for first 
gear reduction. shaft. 


@ Wide-faced helical gear and pin- 
ion for second gear reduction. 


® Helical pinion integral with cross- 


@ Large diameter cross-shaft for 
rigidity. 


@ Shim adjustment of cross-shaft 


gear. 
providing 


LE BRAKE 


bearings. 
positioning of hypoid pinion with 


Ff (AXLES 


TIMKEN-DETROIT AXLE COMPANY 


DETROIT 32, MICHIGAN 
AXLE DIVISION, OSHKOSH, WISCONSIN 
DIVISION, DETROIT, MICH 


Shim adjustment for 


® Differential carrier legs supported 
in the axle housing. 
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Used Car Auction Prices 


Auction operators in the Mid- 
west report that the market for 
1947 and 1946 models suffered a 
slight post-Labor Day setback from 
the peak prices reached in August. 


Prices offered for some models in 


great demand fell as much as $50- 
$100, it was stated. 

The market for convertibles has 
softened considerably in_ recent 
weeks at Northern and Midwest- 
ern auctions, with selling prices 
$200-$400 below June-July levels. 

(Eprror’s Nore: Prices quoted in 
these reports reflect the highest 
bid made for the particular model 
offered for sale.) 

ALBANY, N. Y 


(Dealer’s Auto Auction) 
(Sales held Mondays. Tim Anspach, man- 


ager. Telford Chambers, auctioneer. Prices 
are for Sept. 8.) x 
'47—Super 4 door, $3,025; Super con- 


vertible, 3. 200; RM convertible, $3,510; 
Super convertible, $3,300; Super 2 door, 
2, 
. '46—Super 4 door, $2,425; Super 4 door, 
$2,375; Super 4 door, $2,400. 
*41— vas convertible, $1,250; Specal 4 
door, $1,175 
40—Century 4 door, $975; 
door, $1,030; 4 door, $910. 
CADILLAC 
46-62 4 door, $3,300. 
"40-62 4 door, $1,250. 


Special 2 


CHEVROLET 


'46—Convertible, $2,025; FM 2 door, $1,- 
2,100; SM 4 door, $1,- 


700; convertible, 
675; convertible, $1,950. 
’42—Special 4 door, $1,250. 
'41—Master 2 door, $750. 
’40—Station wagon, $775. 
CHRYSLER 
'46—N. Y. 4 door, $2,450. 


’42—Royal 4 door, $1,150; N. Y. 4 door, 


$1,325. , 
°87 -—Royal convertible, $550. 
CROSLEY 
’47 —Convertible, $700. 
DE sOoTO 
'46—4 door, $2,110. 
DODGE 
'47—Club coupe, $2,400. 
*46—4 door, $1,950. 


*41—7 pass. sedan, $750; business coupe, 


$950. 
*89—4 door, $610. 
FORD 


'47--2 door, $1,700; convertible, 
Super 2 door, $1,625. 


'46—Station wagon, $2,025; convertible, 


$2,160; business coupe, $1,490. 
’41—Super club coupe, $885. 
’40—Station wagon, $885; 
$780. 
DSON 


*46—Super 4 ies $1,175; Commodore 4 
door, $1,750; Super 4 door, ” $1,700. 
KAISER 
"47—4 door, $1,875. 
LINCOLN 
’47~—-Custom 4 door, $2,980. 
MERCURY 
'47—4 door, $2,025; station wagon, $2,- 
575; 4 door, $2,075; club coupe, $2,250. 
’42—Convertible, $1,375. 
’41—Station wagon, $1,375. 


@ FITS RIGHT OVER THE GAS TANK 


Both your customer and you get a good 
deal when you sell this new Bostrom 
No. 47 hydraulic truck seat. The truck 
owner gets the kind of seat he wants— 
a seat that saves him more money than 
it costs. Besides, he gets a full measure 
of driver comfort that makes for extra 
safety and efficiency. You get a quick 
sale, easy installation, and a neat mar- 
gin of profit. Get complete facts from 
the truck manufacturer you represent 
or write direct to Bostrom Manufac- 
turing Co., Milwaukee 2, Wis. 





No more truck lay-ups 


jor seat repairs. 


NOTE THE EXCLUSIVE 
FEATURES OF 
THE BOSTROM NO. 47 


Durable frame 
for 

use fits right 
ever the gas 
tank. Has fore 


and aft adjuster. 





Hydraulic | shock 
absorber takes 
the jolts instead 
of the driver. 
Prevents fabric 
wear, 


Original seat 





$2,300 ; 


club coupe, 


(rough), $750; 4 door (average), $1,025. 


OLDSMOBILE 
'47—98 Convertible, $3,175; 66 Convert- 
ible, $2,625. 
46 —66 4 door, $2,085. 
42 98 4 door, $1,450. 
’41—76 4 door, $900. 
’40 —Convertible, $800. 


PACKARD 
'48 —Convertible, $4,100. 
PLYMOUTH 
’47-—Special 4 door, $2,075; Special 4 
door, $2,200; Special club, $2,175; 2 door, 
$1,725. 
’46—Special 4 door, $1,700; Special 4 
door, $1,425. 


'43-— Business coupe, $875. 
*41—Club cones, $975. 
PONTIAC 
'46—4 door Eight, $2,250; 2 door Eight, 
2,170. 
*42—4 door Eight, $1,200. 
*40—Convertible, $900. 
STUDEBAKER 


’47—Champion club coupe, $2,300. 


*41—Champion club coupe, $700. 
TRUCKS 
'47—GMC %-ton pickup, $1,475; ’47— 
International %-ton pickup, $1,210; '47— 
Dodge platform chassis, $1,950; 46—Reo 


rack 10-wheeler, $1,600; °36—International 
flat 10-wheeler, $350; 36 -Ford V-8 pick- 
up, $320. 


CONCORD, MASS. 
(Concord Auto Auction Sales. E. LeRoy 
Cox, manager. Auctions held every Mon- 
days and Fridays. Prices are for Sept. 8.) 
BUICK 


’39—-Convertible (clean), $850. 
’38—4 door (fair), $600. 
CHEVROLET 


’47—FM 2 door (like new), $2,160; FM 
2 door (like new), $2,125. 

’46—FM 4 door (clean), $1,700. 

*41—-Club coupe (clean), $1,150; 2 door 


(clean), $1,025; 2 door (fair), $900; 2 door 








No oiling. 





(clean), 


$1,600; 
150; ’89—Chevrolet pickup (clean), 


ers, manager; 
. every Thursday. Prices are for Sept. 


All moving parts 
of suspension 
mechanism move 
in rubber. Noth- 
ing to wear ovt. 


Ne coil springs to 
fabrics. 


damage 

Three inch bond- 
ed rubber ped 
lasts a lifetime. 
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40—Club coupe (clean), $875; 2 door 
(cin) 
"39-2 door (rough), $650. 
’88—2 door (average), $475. 
CHRYSLER 
39—Royal club coupe (clean), $800. 
DE SOTO 


’46—4 door (extra clean), $2,175. 
DODGE 

’46—4 door (extra clean), $1,900. 
FORD 


’46—2 door (clean), $1,500; 2 door (ex 
tra clean), $1,675. 
*41—Convertible (clean), $1,150. 
'39—2 door (average), $675. 
HUDSON 
'42—4 door (fair), $735. 
*40—4 door (fair), 7. 
KAISE 


’47—4 door (like new), Fs, 900. 
MERCURY 
"47—4 door (like new), $2,200. 
*46—Club coupe (clean), $1,750. 
OLDSMOBILE 

*41—2 door Six (clean), $1,060; 2 door 

$1,150; convertible (fair), $1,100. 
PLYMOUTH 

*47—Convertible (like new), $2,300. 

’41—4 door (rough), $600; 4 door 


'40—2 door (rough), $730. 

'39—4 door (average), $750. 
PONTIAC 

'41--4 door gyi vetee). 


(clean), $950. 


$1,050; 2 door 


(average), $1,0% 


STUDESAKER 
*41—4 door (fair), $800. 
TRUCKS 
"47—-Chevrolet 1-ton stake (like new), 
’46—Chevrolet pickup fone) os 
2). 


DURHAM, N. C. 


(Durham Auto Auction. John B. Leath- 
C. W. Mills, auctioneer. Auc- 


Here’s the Seat Truck Owners 
Are Asking About 


@ ELIMINATES SEAT REPAIR BILLS 
© PROVIDES SAFETY AND COMFORT 





















No more 
< ostly 
upholste ry 


jobs. 
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Bed, 




















THE 175,000TH 


trailer fifth wheel has 
just been processed by the Cedar Rapids 


(Ia.) plant of Fruehauf. R. A. Bilton, 
Plant manager, congratulates Frank Fields, 
@ veteran of 25 years’ service with Frue- 
hauf, who supervises manufacture of the 
couplers. 
BUICK 
’47—RM convertible, $3,475. 
*46—Super 2 door, $2,475. 
CHEVROLET 

’47—FL 2 door, $2,225; FM 2 

$2,100. 


’46—Pickup, $1,250. 
*40—4 door, $1,050. 
"B9—2 door, $705. 

CHRYSLER 
"41-4 door, $550. 

FORD 

*47—Super 4 door, $2,205. 
’46—Convertible, $1,800. 


"40-2 door, , 

MERCURY 
*40—Convertible, $1,050. 

PLYMOUTH 
’42—4 door, $1,280. 
’41—Club coupe, $900. 

PONTIAC 
*46—4 door Six, $2,050. 
*39—4 door, $875. 


FORT WAYNE, IND. 
(Webster-Marker Motors. Auctions every 
Tuesday. Prices are for Sept. 9.) 


BUICK 
"47—RM 2 door, $3,150; 
ible, $3,250 
'46—RM 2 door, $2,525 
$2,425; Super 2 door, $2, 350 


CADILLAC 
on” 4 door, $4,400; convertible, $5,- 


"46—62 2 door, $3,250; 61 4 door, $3,150; 
62 4 door, $3,400 
CHEVROLET 

'47--FL 4 door, $2,350 

"46-—FL 2 door, $2,050. 

*41—Club coupe, $1,200. 

"40—4 door, $915. 

*39—2 door, $810. 


DODGE 
’47—Custom 2 door, $2,415. 
’46—Custom 2 door, $1,810. 

FORD 
a —Club coupe, $2,190; convertible, $2,- 


door 


Super convert 


ae 4 door, 


arr —2 door, $1,650; club coupe, $1,820 
*41—2 door, $1,075; 2 door, $930. 

FRAZER 
*47—Special, $1,950; Manhattan, $2,375: 

Manhattan, $2,430. 

KAISER 

"47—4 door, $1,910. 
STUDEBAKER 

’47—Commander Regal 4 door, $2,525; 


Land Cruiser, $2,610; Champion club coupe, 
$2,210; Champion 4 door, $2,160; Cham- 
pion 2 door, $2,075. 


VALDOSTA, GA. 
(Tom Hewitt Auto Auction Sales, auc- 
tions every Friday. puine are for Sept. 5.) 


"46—4 door, $2,475; 4 door, $2,450; 
Super convertible, $2,600. 

*41—4 door, $1,230; 2 door, $730. 

’40—4 door, $900. 

39-4 door, $875. 

"38—4 door, $425. 

E CHEVROLET 

47—2 door, $2,050; club coupe, $2,140; 
convertible, $2,400. 

"46—2 door, $1,850; 4 door, $1,850; 2 
door, $1,760. 

"42—2 door, $1,050. 

*41—2 door, $1,130; club coupe, $930; 
club coupe, $1,125; 2 door, $1, 075; club 
coupe, $1,150; 4 door, “$1, 140; 2 door, $775. 

"404 door, $1,125. 

"39-2 door, $750. 

’*B7—2 door, $700. 

CHRYSLER 

"41—-2 door, $900. 

DODGE 

’47—Convertible, $2,325. 

*42—-2 door, $850. 

"41—2 door, $965. 

’38—4 door, $650. 

FORD 

"47—4 door, $2,150; club coupe, $2,200; 
4 door, $2,160; 4 door, $2,050; 2 door, 
$1,920; Super 2 door, $2,100; 2 door, $2,- 
050; club coupe, $2,075; convertible, $1,925 
club coupe, $2,125. 

46—Club coupe, $1,675; 2 door, $1,725; 
4 door, $1,800; 2 coon "$1,710; 4 door, 
$1,550. 

"41—2 door, $965; 2 door, $1,100; con- 
vertible, $1,250; 2 door, $1,275; 2 door, $1,- 
000; 2 door, $1,160. 

’40—4 door, $1,050; 2 door, 
vertible, $1,050; 2 door, $925; 
010. 

’89——4 door, $1,060; 

*38—2 door, $580 

*87—2 door, $410 

'27—Model T coupe, $295 

HUDSON 
$1,000. 
LINCOLN 
"46—Club coupe, $1,900. 
'40—4 door, $700. 

MERCURY 
"47—Convertible, $2,575. 
NASH 
*41—4 door, $655. 
OLDSMOBILE 
’46—4 door, $2,225. 
'41—4 door, $725. 
'40—4 door, $825; 
’36—2 door, $350. 
PLYMOUTH 
‘47 4 door, $2,150; 4 door, $1,900. 
-_s door, $1,825; 4 door, $1,675. 
—Club coupe, $1, 010. 
39 2 door, $540. 
(Continued on Page 51, Col. 1) 
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door, 


ND. 


ctions every 


per convert- 


per 4 door, 


ertible, $5,- 
oor, $3,150; 


ertible, $2,- 
ape, $1,820 
930. 


an, $2,375; 


or, $2,525; 
club coupe, 
60; Cham- 


¥ 
Sales, auc- 
or Sept. 5.) 


$2,450 ; 
$730. 


or, 


ipe, $2,140; 
$1,850; 2 
upe, $930; 


1,075; club 
door, $775. 


ipe, $2,200; 
0; 2 door, 
2 door, $2,- 
ble, $1,925 ; 


yor, $1,725; 
0; 4 door, 


1,100; con- 
2 door, $1,- 


1,180; con 
2 door, $1, 


10. 


25. 


$1,900. 
51,675. 
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Used Car Auction Prices 


(Continued from Page 50) 


PONTIAC "41—2 door, $980; Special 2 door, $1,- 
'47—2 door, $2,550. 130; Special 4 door, $1,210. 
os door, $2,050; 2 door, $2,825; 2 ’40—Special 4 door, $1,000. 
$2,250. *38—Coupe, $730. 
i—2’ door, $1,200; 2 door, $1,025. DE SOTO 
10—4 door, $800. ae $y 020. 
STUDEBAKER ODGE 
47 Cheengiee club coupe, $2,000; Cham- ’47—Custom club coupe, $2,500. 
1 4 door, $1,930. FORD 
WILLYS '47—2 door, $2,050; club coupe, $2,150; 
47—Jeep station wegen, $1,700. Super 2 door, $2,225; 2 door, $2,150; 4 
TRUCKS door, $2,200; 4 door, $2,225; 2 door, $2,140; 
16—Dodge %-ton, $1,235; °42—GMC Y%-ton pickup, $1,425. 
1\4-ton, $375; °'46—Studebaker 1-ton, $1,- ’46—Sportsman’s convertible, $1,980; 4 
130; "46—GMC \%%-ton, $1,175; '47—Dodge | door, $1,760; club coupe, $1,750; 4 door, 
pickup, $1,700; '41—International 11%4-ton, | $1,620; 2 door, $1,600; 2 door, $1,770; 2 
600. door, $1,650; club coupe, $1,700; convert- 
ible, $1,880; 2 door, $1,625; 2 door, $1,62¢ 
INDIANAPOLIS ’42—Club coupe, $1,130; 2 door, $875. 
(Ken Schaefer Co.) *40—2 door, $1,150; 2 door, $1,080; 4 
(Auctions held Thursdays. Col. R. V.|door, $650. 
Martin, auctioneer. Prices listed are for *88-—Coupe, $675; 2 door, $590. 


Sept. 4.) 
BUICK 
'47—Super convertible, $3,225; RM 


door, $3,070; so, convertible, $3,090; Su- 
Super 2 door, $2,755. 
'46—Super 4 100F, ee Super 4 door, 


per 4 door, $2, 980; 














*B7—2 door, $600. 

’86—2 door, $510; coupe, $400. 
LINCOLN 

*89—4 door, $600. 
MERCURY 

*41—2 door, $1,085. 


4 


.440; Super eoet, y ’39—4 door, $770; 2 door, $850. 
Pt ‘49-4 eee, hs $1,335 ” OLDSMOBILE 
'41—Convertible, $1,415; 4 door, $1,210; ’47—2 door mm, | $2,300. 
4 door, $1,190 PACKARD 
'39—4 door, $660. ’46—Clipper 4 door, $2,000. 
'87—Club coupe, one PLYMOUTH L 
CADILLAC ’47—Deluxe 4 door, $2,125; Special 
7-62 4 door, $4,525; 61 2 door, $4,150. | door, $2,230. 
‘41—61 2 door, $1,685. *41—2 door, $815. 
CHEVROLET 4 -_ 
47-—-FL 2 door, $2,350; convertible, $2,- ’ PONTIAC 


350; convertible, $2,300; FL 2 door, $2,300; 
FM 2 door, $2,210; FM 2 door, $2,170; 


FM, 4 door, $2,165; SM 2 door, $2,070. 


'46—FL 2 door, $2,085; FL 4 door, $1,- 
FM 2 door, $1,820; SM 4 door, $1,- 


810; 
790. 
'42—4 door, $1,255. 


’41—4 door, $1,180; 2 door, $1,090; club 


coupe, $ 
"39—2 door, $880. 
’88—2 door, $690. 
’87—2 door, $480. 
CROSLEY 
’47—Convertible, $800; 2 door, $610. 
DE soTo 


’47—4 door, $2,515. 
’41—4 door, $1,310. 
DODGE 
'47—4 door, $2,455. 
’46—2 door, $1,980. 
’41—Club coupe, $1,175. 
’87—2 door, 50. 


FORD 

’47—2 door, $2,210; 4 door, $2,160; 
door, $2,100. 

"46—2 door, $1,900; 4 door, $1,815; 
door, $1,775; 2 door, $1,680. 

’41—2 door, $1,150; 2 door, $900; 
door, $1,125; 4 door, $1,010. 

*40--2 door, $900. 

’89—-2 door, $825; 2 
$725. 

’88—2 door, $470. 


'37—2 door, $400; coupe, $295. ’46—Custom 4 door, $2,025. 
KAISER FORD 

'47—4 door, $1,900; 4 door, $1,795. "47—Super 2 door, $2,025; convertible, 

OLDSMOBILE $2,310; Sportsman’s convertible, $2,480. 
"47—2 door, $2,550; 4 door, $2,500. '46—Super 4 door, $1,725; 2 door Eight, 
’46—2 door, $2,150; 4 door, $2,125. $1 oo pickup (clean), $1, 200. 
*42—4 door, $1 260. 2—2 door (clean), $1,160. 
*41—2 door, $1,170; club cow $1,125. ‘41-2 door (aoe! $1,075; Super con- 
*40—2 door, $1,130; 2 door, 1,000. vertible (clean), $1,200. 
’39—-2 door, L NASH 
’87—4 door, $575. *46—600 4 door, $1,630. 

PLYMOUTH OLDSMOBILE 
’47—2 door, $2,120. "46—98 convertible, $2,700. 
'46—4 door, $1,810; 2 door, $1,800. _. PLYMOUTH . 
*41—2 door, $1,050; 2 door, $900. ’47—Special 4 door, $2,085; Special 4 
’88—2 door, ; door, $2,160. ‘ 
’87—Coupe, $430. "46—Special 2 door, $1,850; business 

PONTIAC coupe, $1,700. ; 
’47—2 door, $2,600. ’41—4 door (fair), $1,000; 4 door 
'46—4 door, $2,200. (rough), $4445; Special 4 door (clean), 
'42—4 door, $1,240. $1,075. 
'40—2 door, $815. ’40—2 door (ain). $845. 
STUDEBAKER TIAC 


’47—-All Champions: 


door, $2,100; 4 door, $2,050; club coupe, 
$1,925; business coupe, $1,880. 
*41—2 door, 15. 
WILLYS 
'46—Jeep, $750. 
"40—4 door, $400. 
TRUCKS 
’45—Chevrolet pickup, $1,100; °’41—In- 
ternational station wagon, $725; °46— 
pom pickup, $1,335; °46-—Ford pickup, 
$1,2 


BIRMINGHAM, ALA. 


(Dixie Auto Auction Sales) 
(Sales 


Sept. 8.) 
BUICK 
'46—Super 2 door, $2,450. 
’87—4 door, $710. 
CADILLAC 
’47—62 4 door, $4,500. 
CHEVROLET 
'47—FM 2 door, $2,110; FL 4 door, $2,- 
250; FM club coupe, $2,125; SM 2 door, 
$2,000; FM 2 door, $2,150; FM 2 door, 
$2,200. 
*46—Convertible, $1,9975; FL 2 door, 
$2,080; SM 4 door, $1,645; FL 2 door, 


$1,645. 












retain th 





News in 
postpaid 
AUTOMOTIVE NEW 


door, $800; 2 door, 


2 door, $2,125; 4 


held every Monday and Friday. 
E. W. McElroy and R. A. Waldrep, man- 
agers. Doc Liles, auctioneer. Prices are for 


BINDER for 
Aulomotive News 


ANSWEBING many requests from our 
readers for a semi-permanent binder to 











’41—4 door Six, $88 
STUDEBAKER 


club coupe, $2,060. 


PHILADELPHIA, PA. 
(Ed. Hough Auto Auctioneers) 


Sept. 9.) 
BUICK 

’47—Super convertible, $3,125. 

’41—Special 4 door (fair), $1,120; Spe- 
cial 2 door (fair), $990; 
(“cream-puff”) $1 

*40—Super 4 door (fair), $1,135. 

CHEVROLET 


$2,125. 
*41—Convertible (clean), $1,200; Specia 


(dams $1,155. 
’40—Master 2 door (clean), $1,055. 
’89—Opera coupe (clean), 
(fair), $800; Master 4 door (rough), $660. 


CHRYSLER 
’47—New Yorker 4 door, $2,775. 
DE SOTO. 


’47—Convertible, $2,925. 
DODGE 


2 
2 
4 


coupe, $2,425; Custom 4 door, $2,500. 


’47—2 door, $2, $00. 

’41—4 door Six (fair), $1,135. 

’37—Convertible (fair), $475. 
STUDEBAKER 

’28—Convertible (fair), $180. 


TOLEDO, OHIO 
(Doc Greiner) 
(Auctions held Thursday. Prices are for 
Sept. 4. Colonel Carl Marker, auctioneer.) 
BUICK 


’47—Special 4 door, $2,580; Super 2 door, 
$2 :900 ; super convertible, $3,275. 

46—RM 2 door, $2,450; Super 2 door, 
” 


480. 
*41—Special 4 door, $1,260. 
’88—Special 4 door, $720. 
CADILLAC 
*46—62 4 door, $3,485. 
*41—61 2 door, $1,670. 
CHEVROLET 
’47—F™M club coupe, $2,150; SM 4 door, 
$2,060; FL 4 door, $2,310; FL 2 door, 
$2,350; FL 2 door, $2,425. 
46—SM 4 door, ‘31, 735; SM club coupe, 
$1,850. 
*41—Coupe, $1,080; club coupe, $1,200. 
*40—Special 2 door, $1,050 
"392 door, $790. 
’B8—2 door, $540. 
CHRYSLER 


’46-—Windsor 4 door, $2,400. 


is publication for ready--reference. 


Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 


removable metal blades. Price $7.50 
to our subscribers. 


pert. DETROIT 26 


DEPT. 


’47—2 door Six, 52.700; 4 door, $2,680. 


’47—Champion 4 door, $2,000; Champion 


(Cars listed below sold during week of 


Super 2 door 


’47—F™M 4 door, $2,185; SM club coupe, 
2 door (-, $1,170; Master club coupe 


$740; 2 door 


’47—Custom 4 door, $2,400; Custom club 




















































2 | that the tail gate is always locked when 








and distributed na 





San Antonio, Tex., 
keepsie, N. Y. 







*41- 
4 door, $1,135. 
’B9—4 door, $825. 
"36—4 door, $280; coupe, $310. 
DE soTO 


’47—-Convertible, $2,800. 


































Saratoga club coupe, $1,200; Royal 





AN ENTIRELY new control has recently appeared on the market for dump truck 
operators. This device is designed to release the tall gate 
and locks it again when the body is lowered, all without the driver leaving the cab. In 
addition to the automatic control of the tail gate, It provides two safety features. One, 


latch when the body is raised 


the body is down, thus preventing the acci- 


dental discharge of the load; two, that the tail gate must be released when the body is 
raised, thus preventing the entire load from being hoisted beyond the point of safety. 
the company states. This item is manufactured by Machinery Equipment Sales Corp., 


tionally by Maybrook 


Sales, Inc., Pough- 


Gardner-Denver Sells 
Governor Business 


CHICAGO.—In the interest of 
centering manufacturing facilities 


DODGE Pr 

'42—4 door, $1,100. on its principal lines, Gardner- 
'38—4 door, $460. Denver &o. has sold its governor 
36—2 door, ae business to Wiebmer Machine 
47-—Deluxe 2 PA Six, $2,100. Shop, Quincy, Ill., Gardner-Denver 
'46—Deluxe 4 door Eight, $1,775; Super | Officials have announced. Gardner- 
4 door, $1,740; convertible, $2,025; Deluxe | Denver will henceforth concen- 
2 door, $1,625; Super 4 door, $1,680; 4/ trate on its business in rock drills, 
eS es ‘oo Eight, $1,785. air compressors, pumps and other 

'40— Business coupe, $785; 2 door, $890; allied products. 
| 3 Soot. Goer, $780. Governors have been a part of 
'87—4 door, $290. the Gardner-Denver line almost 
FRAZER since the company’s founding in 
'47--Special 4 door, $1,910. 1859 by R. W. Gardner and his 
4 ; HUDSON son, J. W. Gardner. The early ac- 
46--Super 2 gost, See tivities of the company were con- 
422 door, $1,050. a | fined to the manufacture of fly 
NASH | ball governors for steam engines 
'87—4 door, $375. | but with the passing of steam as 
OLDSMOBILE | the principal source of power, the 


"47—76 2 door, $2,500. 

"46-—-76 2 door, $2,250. 

'42—-4 door, $1,350. 
PLYMOUTH 

*47—Special 4 door, $2,110. 

"416—Special 2 door, $1,575, 

*10—Coupe, $850; 2 door, 8810, 

*39—Coupe, #720, 

"26—4 door, $380, 












PONTIAC 
"47—4 door Light, $2,625. 
"46—2 door Eight, $2,300 2 door Six, 
$2,100; 4 door Eight, $2,280, 
STUDEBAKER 
_’47—Champion 4 door, $2,055; Cham 
pion 2 door, $2,020; Champion Regal 2 











door, $2,225; Commander club coupe, $2,- 
570; Champion club coupe, $2,085; Com- 
mander business coupe, $2,075. 
"46-4 door, $1,590. 
WILLYS 
’46-——Jeep station wagon, $1,685. 
TRUCKS 
*42—Chevrolet pickup, $860; ’89—Dodge 
panel, $650; '47—Ford 1%-ton stake, $1,- 





785; '47-—-Chevrolet 2-ton cab and chassis, 
$2,260; '35—Ford pickup, $400. 












Nevada Boosts 


Tax on Vehicles 


CARSON CITY, Nev.—Automo- 
biles, trucks and buses in Nevada 
have been assessed $15,780,381 this 
year, a sharp increase over the 
1946 figure of $12,313,882, according 
to Robbins Cahill, chief clerk and 
statistician of the Nevada tax com- 
mission. 

Owners of motor vehicles will 
pay 5.87 percent of the state’s total 
tax bill, Cahill said. 














Japanese Plant Planning 


‘Suitcase’ Car Output 

OSAKA, Japan. — (UTPS) — 
Hiroshi Tamura, former presi- 
dent of the Sankoku Heavy In- 
dustries Co., here, is reported to 
be building facilities to manu- 
facture the “world’s smallest 
automobile.” Designed by Ta- 
mura, the midget car'is said 
to look like a folded suitcase. 

Additional data reported is: 
weighs about 50 pounds; top 
speed of 17 miles per hour; 68 
miles per gallon on low octane 
gas; a one-passenger job in 
semi-enclosed compartment; 
electric brakes, horn and lights; 
initial output will result in $200 
export buyer’s price; mass pro- 
duction will bring price down 
to $150. 


























| company expanded into other lines 
namely air compressors, pumps sail 
rock drills. 










S. D. Carriers 
Face New Costs 


In Legal Ruling 


PIERRE, S. D.—Handing down 
an interpretation of South Da- 
kota’s 1947 compensation law for 
motor carriers, State Atty. Gen. 
Sigurd Anderson has ruled that 
“each vehicle must be compensated 
as a unit for the total of its own 
weight and the loading.” 

Anderson’s opinion on the new 
act regulating the payment of 
compensation for unusual use of 
the highways and the classifica- 
tions upon which such tax is com- 
puted was prepared for E. S. Goff, 
director of the motor vehicle di- 
vision. 

Trucking operators have sought 
to purchase a combination com- 
pensation plate because, they con- 
tend, the new law puts an undue 
burden upon certain types of trac- 
tor-trailers, 


The attorney general's opinion 
stated: “That the amendment may 
result in heavy compensation pay- 
ments by certain types of carriers 
and, as it is claimed by some, in 
several instances result in oppres- 
sive tax extractions, is a matter 
which properly may not be con- 
sidered in construing the law.” 

The 1947 South Dakota legisla- 
ture increased load limits up to 
22 tons and also provided a sched- 
ule for ee - payments 
based on axle spacings, overall 
length and width. 


Ga. School Buses 
Called 80% Safe 


ATLANTA.—While most Georgia 
school buses do not possess fire 
extinguishers and fail to meet 
some minor standards of the state 
board of education, “80 percent of 
the buses are safe and desirable 
for travel,” says C. L. Purcell, 
Georgia supervisor of pupil trans- 
portation. 

“I would consider only 20 per- 
cent of the buses hazardous,” Pur- 
cell stated. “These are the wooden 
structures. They will be replaced 
as rapidly as steel bodies are avail- 
able.” 








All Eyes Are On the 
New Motorette 


Direct Factory Representative Plan for Aggressive Dealers 











New Motorette Has 50% More Power 
PLUS These Features 


| 
Self-starter—automatic transmission. Channel construction, X frame chassis, automatic 


| eluteh, 60” 


wheelbase, internal expanding brakes. 


Timken roller bearings, Auto-Lite 


electrical system. Auto storage battery, electrical generator, push button electric starter, 
two headlights and tail-light. Independent coil spring suspension on all wheels. 6 hp. 
hill-climbing engine. 40 miles per hour speed. Up to 60 miles per gallon. Two models— 
smart, two-passenger ‘‘get-about’’ and Truckette for package delivery and maintenance 


work. Over 4,000 in use—homes, estates, 


resorts, parks, farms, business, industry. 


Motorette, accelerating production—prompt deliveries. New direct-factory representative 
plan, money-maker for aggressive sales organization. Choice territory available. Write: 


MOTORETTE CORP. 


Harlem Road Factory 


Buffalo 6, N. Y. 
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Lumsden Names Cordon Hundle Buys Dealershi F h | Win. the Cuban exposition. Voting was 
D. B. Gordon has been appointed Lincoln ey Bs ae sthavaiuo. rel t Motorola Wi ins jee to determine the best of the Au 
service manager of McLeod Lums-| Star City, Ark., owned for 28 years (Ceuttnee’ teak Page 8) Car Radio Called Best = kinds of products dis- 
den Motors Ltd., 865 Yates St., Vic- by J. T. Clowers, has been _ new freight rates and railroad At Cuban Fair in ‘the Gute sadio classification. 
toria, B. C. He has had 26 years’ | chased by B. 8S. Hundley, who oper 
experience in the automotive field. | ates South Arkansas Mfg. Co. there. | ™°™S°™*- CHICAGO.—Motorola car radio|Motorola took first place by an 
Because General Motors and |was voted the “best made” auto-|Overwhelming majority, company 
Ford have many branch plants |mobile radio at the Great Com-| Officials said. 
scattered throughout the country, | mercial and Industrial Fair held ee eee 
the “ie ae contend, |in Havana, Cuba, the company re- Elliott to Build 
these manufacturers are able | ported last week. A. W. Elliott, Chrysler-Plymoutt. 
to enjoy an auto freight profit | People from all walks of life|dealer in Wellsville, Mo., plans the not 
denied companies — at De- | inspected and heard various makes | construction of a building, 50 by 9 duc 
Y / Uk- anu GRILL Lh TTR Rg troit, South Bend, Kenosha or {and models of auto radios during | feet, in the near future. ane 
According to this view, GM and new 
Ford add the f.o.b. Detroit rate to stee 
the retail delivered prices of their | J ' 
cars—but do not have to pay this ' 
expense because the vehicles are ae 
, made near the delivery area. gu 
WORLD'S MOST WIDELY ch ah tik elenes dite dus 
percent of their products from the 
USED BECAUSE THEY Midwest. Therefore, they point out, — 
they must pay the f.o.b. Detroit 
| OFFER THE MOST IN rate and are unable to enjoy the > 
extra profit gained by the larger 4 
. Practical Protection manufacturers. 5 | 
Ford and GM, on the other hand, shee 
claim that much of this alleged ket 
Every year hundreds of dealers freight-rate profit is not extra cash tion 
at all, but covers the cost of a i ¢ 
sell thousands of STUR-DEE ping parts and sub-assemblies to | 6; 
: their various branch plants. 
GRILL GUARDS with profit to But the centralized group of a 
h j d - makers counters with the asser- I 
themseives and very important tion that shipping parts and sub- a 
: assemblies in volume over long 
benefits to their customers . - distances costs far less than ship- | oo 
becau he STUR-DEE, f: " ping assembled cars and trucks — 
cause the STU rat over the same routes. Thus, they | ing 
selling of grill guards, is scien- conclude, Ford and GM hold a ton 
; ; : great competitive advantage over the 
tifically engineered for maximum the rest of the industry in the ref 
‘ . : final pricing of motor vehicles. ste 
protection of costly grills, radi- 1 | Hi ft Chrysler and the other makers = 
. are opposing the railroads’ plea siza 
ators. fenders, headlights, etc. i I 1 , for freight rate increases on the ~~ 
: ait? . i premise that a boost in shipping side 
Easy to install—liberal discount. costs would further heighten the | a pile fabric | “Tp | a pile fabric | ing 
advantages ascribed to GM and memes 
Write for bulletin and details. Fora. 
It is understood that the smaller | 
auto makers are seeking to inject 
into the rate-hike proceedings a 
proposal designed to bring them 
some relief from their high freight | 
burden. 
- 


Should such a proposal be 
taken under advisement by ICC, 
General Motors and Ford will | 
probably, file a counter-brief if 
GM and Ford feel that the plan | 


would be detrimental to their 


SERVING SINCE 1869 own ee a 
The Chrysler-Packard position in 
2520 South Indiana Avenue, Chicago 16, Illinois | the Young proceedings is based on 
fear that the end of competition 
in Detroit rail shipments would 
lead to still another rise in rates, 
thus augmenting the GM-Ford ad- 
vantage. 
ICC hearings in both cases will 
continue this week. 


R. I. Dealer Sues 
Buyer for $400 
In Resale Case 


PAWTUCKET, R. I.—In what 
was believed to be the first case 
of its kind in Rhode Island, a Paw- 
tucket automobile dealer began 
suit last week against a customer 
for purchase of a new car and re- 
sale at a profit to a third party 
in alleged violation of an agree- 
ment giving the dealer first option 
on repurchase. 

The agreement involved, which 








CORPORATION 
200 MADIZON AVENUE, NEW YORK16, NY. 
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Conus & Aeeseest 











@ 2000-Ib. Capacity provides a penalty if the car is 
@ MAXIMUM LIFTING BEAM resold to anyone other than the 
16 inches low to 8 feet high original dealer, is of the type com- Si 
ing into increasing use throughout Ze 
the country in an effort to halt CAN YOU AFFORD AN 
the new car resale racket. i. §$ 
Frank Crook, Inc., plaintiff in | TO IGNORE TH $ 9 88 Le: 
= case which ao ye é Refi 
udge William Conn in | 
a Geese Wetland aantens' et | ARMORLITE Aluminum-Magnesium Van 4 
| eee ewes | Panels Cut Trucking Costs On Every Trip 7 
ak Oa sie 2 Waele sol fit | j 
TIRE RECAP AUTO & TRUCK MACHINE FOR ANY 50 arn Eee te pace | Lact wre one Bie stop of SECRETE _ 
SHOPS REPAIR wore SHOPS HEAVY LIFTING “= /| it and did not offer it for sale bodies cuts deadweig emendously, iets 
FREI a’ tes Creal ebteera. you carry much more payload per trip. Result: less 
<j Ah Alig ynr Frank F. Crook, head of the | costs per ton, lower maintenance, more profit for 
4 ED automobile firm, also is chairman | you. Before you buy a conventional body get the 
TAKE THE HOIST TO THE JOB! “aaa to money-saving facts about ARMORLITE. Write for 
tise 2600 de. The When questioned by Thomas liter " today. 
ee ee a ee ae Hetherington, counsel for the plain- tal ileal : 
saves labor ...saves money. Makes it possible in many tiff, DeWaele admitted that he re- | ¢ ARMORLITE ™ 
cases, for one man to do the job of two. Don’t hesitate sold the car to Joseph Mattera of | E: 33 b 
to make this sound investment, now! Providence on June 13, the same | pa ieee neta 
Contect Your Favorite Jobber... or Write Direct day it was purchased. DeWaele WR oS aaa a 
said Mattera supplied him with the 
U. S. CHEMICAL & SUPPLY COMPANY cash to buy the oe except for a $25 Available through Truck Dealers Everywhere 
Manvtacturers of Z-4 Auto Tonics for Cars and Trucks deposit made last January. The to- is 3 
1424 McGEE STREET © KANSAS CITY 6, MISSOURI tal purchase price was $1,620. commenciat sooy oivision, ELECTRIC BOAT COMPANY, croton, conn. 
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ing, vice-president of Ford in 
charge of purchasing, said that a 
new survey by Ford indicated that 
steel might be tight for some time. 
4 Walter Reuther, president of the 
‘EF UAW-CIO, asserted that auto- 
motive management is “an equally 


guilty partner with the steel in-| J 


dustry in a conspiracy of planned 
scarcity in America.” He charged 
that auto leaders have failed to 
assume active public leadership “in 
the fight to expose the program 
of planned steel scarcity.” 
Senator Edward Martin, Penn- 
'” sylvania Republican, warned the 
steel industry to end the gray mar- 
ket or face public outcry for na- 
tionalization. 
6 Suggestions for lightening the 
risk of steel makers who em- 
barked on big expansion programs. 
In testimony at the capital, 
heads of 11 major steel producers 
declared that they were em- 
barked on a billion-dollar expan- 
sion program that would increase 
ingot-making capacity 2,500,000 
tons in 1947 and 1948. This, said 
the steel makers, is a complete 
refutation of charges that the 
steel makers are not expanding. 
However, while the figures seem 
sizable at first glance, those on 
the other side of the fence con- 
sider them puny in the face of ris- 
ing demand. They cite government 


igen a 


tor hard-working 


eho R SLi eota hak atthe 


against present capacity of 91,000,- 
000. Thus, even with the expansion, 
capacity would still fall short by 
26,500,000 tons, according to the 
steel makers’ figures. 

Meanwhile, two of those calling 
for expansion of capacity, Henry 
. Tr, a new steel maker, and 
the United Steel Workers of Amer- 
ica (CIO) cited the risk involved 
in a big expansion program and 
offered suggestions to lighten the 
risks. G 


Kaiser said that the expansion 
could be assured by restoring 
the wartime tax amortization sec- 
tion of the Internal Revenue Act, 
under which management could 
claim income tax exemption for 
depreciation at the accelerated 
rate of 20 to 25 percent a year. 
The peacetime rate is 4 percent. 
He asserted that the investment 

needed for adequate expansion was 
so vast that the steel companies 
could not take the risk for fear 
that a recession might catch them 
with costly surplus facilities and 
curtailed income. 

A similar view was taken by 
Otis Brubaker, the steel workers’ 
director of research. He proposed 
that the government assume part 
of the financial risk by providing 
low-cost loans or some type of 
guaranteed market plan. 

The steel makers, however, took 
a different view. 

Benjamin F. Fairless, president 
of U. S. Steel, said that, under 
present plans, supply and demand 
would reach a balance in two years 
or less, providing scrap shortages 





K-F to Use Aluminum 


For Making Gas Tanks 
WILLOW RUN. — Kaiser- 
Frazer Corp. disclosed last week 
that a new aluminum utility 
sheet developed by Henry Kais- 
ers Permanente Metals Corp. 
will be used for various stamp- 
ings to replace steel in manu- 
facture of gasoline tanks and 
other parts for its automobiles. 
Edgar F. Kaiser, vice-presi- 
dent and general manager of 
K-F, said the new general pur- 
pose sheet — perfected at the 
Spokane rolling mills of Per- 
manente—is immediately avail- 
able. The new aluminum gaso- 
line tanks weigh only seven 
pounds per tank, yet they have 


NOW ESTABLISHED in its new quarters, Mark Tuban, Inc. (Ford) will soon cele- 


brate its 34th year as a Ford dealership in Mountain View, Calif. The 


firm also serves 


Los Altos and Sunnyvale. The building is of reinforced concrete. The showroom has 
slanting glass windows. Over 45,000 square feet are available for services to owners, 
of which 16,000 square feet are under roof. The shop is free of all obstructions, with 


three 16-foot wide doors, for ‘‘in’’ and ‘‘out’’ traffic. The parts 


t has over 75 


metal parts bins and racks, which are stocked with complete assortment of Ford parts. 
A parking area is reserved for the wholesale and retail parts trade. The body and paint 
shops are in separate structures in rear, the paint shop having one of the West Coast's 
largest spray booths, capable to handle every size car, truck or bus. Adjacent to the 


paint shop are car washing and steam cleaning racks. 








Fuller Motor Moves 


To New Abilene Home 


Bob Fuller Motor Co., Abilene, 
Tex., has moved into new quarters 
at N. 5th and Walnut Sts. The 
company is distributor for Kaiser- 
Frazer cars in 38 counties in West 
Texas. 

Fuller opened the Kaiser-Frazer 
dealership in Abilene last Febru- 
ary and recently brought the dis- 
















|tributorship to Abilene from Big 
| Spring. R. Earl Smith is general 
manager. 

* + * 


_ Handles Dodge-De Soto 


Henry Nash, operator of the 
Lake Service Station at Lake 
Cowichan, B. C., has been appoint- 
ed associated dealer for Dodge and 
De Soto by Grey Motors, Duncan, 
B. C. 


a capacity of 21 gallons, Kaiser 
said. The steel tanks weighed 
22 pounds. 
ease, »ther materials | 
available and there are no long | 


Owner of Chattanooga White Truck Co. is Mr. Bert Sparks, Sr., lower right, in the 
White sales organization for 29 years. Upper photo, left to right: Frank Pine, parts 
manager; Bert Sparks, Jr., night service manager; R. L. Talburt, service manager; 
and W. F. Stevens, sales manager. 











See your AMALIE Distributor or write Dept. V 


AMALIE DIVISION 
l, SONNEBORN SONS, INC. 











strikes. 


E. G. Grace, chairman of Beth- 
lehem Steel, said that in two 
years the industry can take care 
of domestic demand and normal 
export requirements. 


public Steel, asserted that a sub- 
stantial increase in steel capacity 
at this time would contribute noth- 
ing but further inflation. 


Fairless, referring to steel needed 


T. M. Girdler, chairman of Re- | 


for rehabilitation of Europe, said | 


the demand was a temporary one 





Another 


Truck Headquarters... 


WHITE SUPER POWER performance means 
expansion for Chattanooga White Truck 
Co., in busy Chattanooga, Tenn. 

This progressive White 






Distributor has 
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Austin Considers 
Assembly Plant 
For Canada 


MONTREAL.—L. P. Lord, man- 
aging director of the Austin Motor 
Car Co., has announced plans for 
formation of a Canadian company 
to market its cars in Canada. The 
company is to be known as the 
Austin Motor Co. (England), Ltd. 

Lord said the company is aiming 
at increased sales of cars in Can- 
ada and the United States to ob- 
tain sorely-needed dollars for Brit- 
ain. 

“My personal opinion is that we 
should do something” about estab- 
lishing an assembly plant in Can- 
ada, said Lord, adding that he had 
in mind a center “within 100 miles 
of Toronto.” However, many fac- 
tors would enter into decision 
about such a plant. 


W & B Chevrolet 


W & B Chevrolet Co., Inc., Bas- 
sett, Va. with maximum capital 
stock of $100,000, has been formed 
to deal in motor vehicles of all 
types. C. L. Woody of Bassett is 
president. 


GROWING business made it 
necessary for Chattanooga 
White Truck Co. to remodel 
and enlarge their headquar- 
ters in Chattanooga, Tenn. 
Their modern skp features 
roomy, efficient service bays 
with individual doors. 





cROWS 


back up Super Power dependability. ““The 
Continuing Control System has been a bi 
help in winning friends... Personaliz 
Service and Preventive Maintenance go a 


) 88 Lexington Avenue, New York 16, N.Y. | 20d can’t be met by expansion completed an expansion program that _long way tokeep them,” Mr. Sparks asserts. 
? Refineries: Petrolia and Franklin, Pa. eed canes ty Sane mene = i onaee everything to make our firm hite distributors and dealers from coast 
Plant: Nutley, N. J. P . Chattanooga’s payee gu truck head- to coast reflect this same enthusiasm about 
In In the Southwest: uarters,” Bert Sparks, Sr., owner, reports. White Super Power... the same optimism 
Sennebeorn Bres., Dalles |, Texes La. Exempts Ethyl Corp. facilities and organization have been con- about future sales and service opportuni- 
ip From $17 Million Taxes siderably enlarged to handle the increased ties. And they’re doing something about 
TE BATON ROUGE, La—Louisi- demand for White Super Power Trucks. it... gearing their truck headquarters and 
‘ ana’s state board of commerce and His capable sales and service staff has organizations to meet the widespread ac- 
ts industry has granted a $17,000,000 made the most of White dealer helps to ceptance of White Super Power. 
SS tax exemption to the Ethyl Corp. 
‘Or for a plant expansion program 
he here. 
‘or At the same time the board) 
granted exemptions of $2,824,000 to | 
a aecasaat Ge ie ee cae THE WHITE MOTOR COMPANY « Cleveland 
Driver Cabs and Station Wagon plant at Benton; $1,000,000 to Cities Builders of the complete line of White Super Power Trucks, city and 
Bodies for Jeep Vehicles Service Refining Co. for an addi- | intercity coaches, Safety School Busses and the famous White Horse 
$1365 tion to its Lake Charles refinery, | 
and $969,000 to the Shell Oil Co. 
; FOB Cleveland, Ohio for an asphalt plant at Norco re- 
mmedate Delivery Anywhere in U.8.A. | finery. . « 
pot ccm camel co aes as | Wy FOR MORE THAN 45 YEARS THE GREATEST NAME IN TRUCKS 
19 Euclid Ave. Cleveland 3, Okie | Want to buy or sell new or used cars? x. 
TON, CONN Classified Want Ads (see inside back cover) 
. , will solve your problem 
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Wagle Gets GMC 


San Antonio Post 


PONTIAC.—H. A. Wagle, for- 
merly Pacific regional service man- 
ager for GMC Truck & Coach divi- 
sion of General Motors, has been 
appointed GMC San Antonio zone 
manager, according to J. P. Little, 
general sales manager of the divi- 
sion. 

With GMC for 12 years, Wagle 
was Oakland zone service manager 
before the war and GMC service 





This IS News! and It’s HOT News! 





PROVEN & ACCEPTED “WEATHER PROOF” 


ALUMINUM SUN VISOR 


PRIMED AND 








manager attached to the Army’s 
Ninth Service Command during the 
war. Before joining GMC, he was 
with Packard in San Francisco. 





Weatherhead Names Hauck 

William L. Hauck has been ap- 
pointed eastern district sales man- 
ager of Weatherhead Co., Cleve- 
land, with headquarters at 4302 
Lincoln Bldg., 60 E. 42nd St., New 
York City, it is announced by H. 


Mid West Body 


Appoints Nine 
New Outlets 


PARIS, Ill. — Announcement of 
the appointment of nine new dis- 


tributors has been made by Mid 
West Body & Mfg. division, truck 
body manufacturer here. 


The announcement brings the | 


total of distributors for the organ- 


Church, vice-president in charge of | jzation to 45 and now provides dis- 


sales. 


is passed on to you, 
dealer. 


ASSEMBLED 





NO HOLES TO DRILL . . . WON’T TEAR OR RIP 


DEALER’S PRICES 
$1395 each. Lots 12 or More 


$1495 each. Lots of 6 


Please Specify Car Models 
Sold in Carton Lots Only —6 to a Carton — Wt. 43 Ibs. 


Terms — C.O.D. 


Immediate Delivery 


F.O.B. Milwaukee 


Distributors 
CHARLES DISTRIBUTING CORPORATION 


2733 W. Wisconsin Ave. 


OR 


AUTOMOTIVE MATERIALS 


RUBBER AND SYNTHETIC RUBBER 


Molded (hard or soft) and Extruded Parts 


RUBBER-TO-METAL ADHESION PARTS 
Detroit Office 


C. J. EDWARDS ° VICE PRESIDENT 
2210 FISHER BLDG. 


Milwaukee 8, Wis. 


om © 


Greater production allows us 
to reduce prices. This saving 
the 
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separate cases. 


Section, inside back cover. 


tribution, 


E. S. Grumbache, general manager, 
said. 

Since introduction of its line of 
stake and platform and farm 
bodies in February, 1946, Mid West 
has produced more than 12,000 
truck bodies. Production capacity 











bodies, Grumbache said. ‘ 
New distributors appointed were: 
Ashton Truck Equipment Co., 106 
Somerset Drive, Cincinnati; Caro- 
lina Equipment Sales Corp., 1513 
Statesville Ave., Charlotte, N. 


Salt Lake City; The Lang Co., 
Idaho Falls, Ida.; Memphis Truck 
Equipment Co., 721 Union Ave., 
Memphis, Tenn.; Motor Truck 
Equipment Co., 25 E. Henry St., 
Youngstown, O.; Rivers Body Fac- 
tory, 2304 N. Myrtle Ave., Jackson- 
ville, Fla., and Rosman Metal Body 


mond Hill, N. Y. 


Back to School 
Mack Sales Institute 


Resumes Sessions 


NEW YORK.—Following a re- 
cess of several months, the Mack 
sales institute resumes its courses 
this month under the direction of 
M. C. Horine, head of Mack’s sales 
promotion department. 

Selected division, branch and 
dealer salesmen are being brought 
together from points as far distant 
as Maine, California, Florida and 
Oregon for terms of 20 days each 
at the institute’s headquarters in 
Mack’s Allentown (Pa.) plant. Suc- 
cessive terms will follow until be- 
tween 300 and 400 individuals will 
have had advantage of the inten- 
sive course. 

Besides informing its members 
about Mack products and resources, 
the institute covers the industrial 
significance of motor transportation 
as well as its legal and economic 
aspects. Market trends and compe- 
tition also are studied. 

Each institute member is given 
an opportunity to drive the latest 
models, including trucks equipped 
with Mono-shift. The importance 
of advertising and merchandising, 
of maintenance and service is 
stressed, and, in addition to de- 
tailed sales counsel, such technical 
subjects as transportation engi- 
neering, heat-treat and the internal 
combustion engine are studied. 

Other Mack plants in New 
Brunswick and Plainfield, N. J., 
and Long Island City, N. Y., also 
are toured, as well as the com- 
pany’s general offices in New 
York’s Empire State building. 


Barnard Named to PSC 


By N. H. Governor 

CONCORD, N. H.—(UTPS) — 
Harold L. Barnard, of the Man- 
chester (N. H.) branch of Mack 
Truck, has been named by Gov. 
Charles M. Dale and the executive 
council for a five-year term as a 
new member of the state public 
service commission. 

During the war, he was state di- 
rector of the Office of Defense 
Transportation, serving as north- 
ern New England regional director 
during the last few months of the 
emergency. He was also legislative 
agent for the N. H. Truck Owners 
Assn. in the last legislature. 

N. H. Carrier Fined $5,000 

MANCHESTER, N. H.—(UTPS) 
—William A. Stackpole, prominent 
Manchester truckman, has been 
fined a total of $5,000 in U. S. Dis- 
trict Court here for alleged viola- 
tions of ICC regulations. Stackpole, 
owner of the Stackpoke Motor 
Transportation Co., was charged 
with a total of 40 counts in two 








You get the best results in our Classified 


Co., Inc., 126-01 Hillside Ave., Rich- 


mounting and painting | 
facilities in practically all states, | 


has been expanded several times | 
to meet increased demand for the | 


C.; | 
The Lang Co., 1621 Harrison Ave., | 
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White Oldsmobile has been incor- 
porated by A. E. White, Luther L. 





Columbus, O. 


Adjustable dividers that snap into position in 3 seconds are 
one of the extra features that make Hope Metal Bins your 
best bet for quick parts department change-overs. Following 





| 


are some of the advantages of these metal bins: 
@ Patented, adjustable dividers snap into position 
in 3 seconds — no bolts, clamps or screws. 


@ Front and rear support at base keeps out dirt — 
bin won't sway or tip. 


@ Holes 1%" apart for flexible shelf setup. 
@ Only 5 nuts and bolts per shelf. 

@ No sharp corners on box drawers. 

@ Large, easy to read 1%” label holders. 


Hope Metal Bins are shipped built-up according to your 












specifications —ready for immediate use. Colors: light gray, 
dark gray, and olive green. Write today for folder, prices 
and early delivery date. 
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METAL PRODUCTS, INC. 


1503 ROCKWELL AVE. 
CLEVELAND 14, OHIO 
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GREY IRON CASTINGS 
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ONE OF THE NATION'S 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 
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FOUNDRY DIVISION 









MAIN OFFICE AND MANUFACTURING PLANTS 


CHATTANOOGA 2, TENNESSEE 
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Car, Truck Output Estimates 
By Automotive News 


PASSENGER CARS 
(U. 8, PRODUCTION ONLY) 





ieeee Same Enees Total “a “s F officials have perpetually expressed 
Sept. 20, Week Sept. 13, Sept., Sept. 21, Sept.20, | the opinion that current steel ca- 
m7 166 skTe 1847 18K6* = 1947" | Dacity is more than ample for all 
Teeecunae MOTORS .. saan nas — a Saaee 1,006,493 | foreseeable normal needs. 
a 2506 486,533 / One steel official is said to have 
a oe one neo 6,720 17,854 + 77,712 188,308 .ommented that the announced ex- 
enn As +4 >on 5,968 sss 4,718 11,562 66,152 158,602 pansion plans do not represent any 
See | bess be S512 5,756 10,324 54,719 135,804 change of heart on the part of 
ene ee ae 204 stl 1,278 3,644 14,378 42,155 steel officials, because steel com- 
17,226 48,285 402,970 549,073 panies were always changing their 
7,914 22,381 174,069 257,179 capacity. 
ones ons ieee San However, he admitted that the 
1,857 5,149 46,279 size of the latest revision did 
15,712 44,652 282,950 6511,635| Seem to represent some conces- 
12,858 36,211 284,958 413,13¢| *ion to the clamor of government 
2,212 6,637 40,642 78,524 officials, union leaders and auto 
. manufacturers. 
647 1 7 19,975 
3,718 Line ime onan The majority of spokesmen for 
1,821 5,683 575 45,411; the aforementioned groups have 
1,897 5,556 601  41,120/| been urging steel capacity increases 
1,773 5,775 68,790 87,521|0f from 10,000,000 to 30,000,000 
2,563 7,202 44,687 82,550] tons, and a few have agitated for 
1,808 5,987 68,399 81,086|the government to provide the 
1,309 8,718 28,880 36,257| funds for such expansion if private 
185 2,046 .... 28,079) industry refused to assume the 
498 «61,318 Ss «1,440 =—:18,275 | burden. Cig ge 
ame Cars, U. 7 ba Fanon 55,715 74,803 209,363 1,295,953 2,477,450 "al the néammeunl come Raa vee 
+Station wagons. *Revised. - 
? “ 2" es ned, it still falls far short of the 
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1947 1946 1947 1947 196" 1947* R E BE U i LT 
Sn cdini anes speaeh ee 6,231 6,267 5,724 16,848 124,729 211,092 
CHEVKOLET .......... 6,427 7,219 5,851 16,3638 164,147 205,420 
A ee 3,714 1,027 3,871 10,576 87,4384 127,234 
INTERNATIONAL 3,108 2,418 3,142 8,869 79,370 109,137 
tial ls sees 40s ie 1,310 2,023 1,822 5,112 49,654 64,139 
STUDEBAKER ........ 1,360 942 1,357 3,305 30,042 47,540 
DE Wed sbGst covocccscde 1,522 1,112 1,426 3,882 18,215 
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EN ieithc'06.66 0660040000 454 208 432 1,189 10,718 14,386 
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PEER, oc cccc cscs 231 110 225 621 4,427 
CE chess iesetcdey re 14 bias tins 2,299 2,917 
CROSLEY ............. 88 étne 31 22 eam 2,070 
MISCELLANEOUS 474 654 487 1352 18,836 16,115 





3,086 5,273 














22,659 25,566 71,854 606,909 889,512 
18,374 100,369 224,063 1,902,862 3,366,962 
14,700 105,908 179,368 





106,288 81,410 105,642 238,765 2,008,765 3,546,330 





Note: Combined U. S. and Canada car and truck output in the com- 
parable week of 1941 was 69,239 units. 


*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 
ee eet eee eset 


Four-Wheel Drive, Sterling, etc. 


Production Still at 100,000 
But Dip Due This Week 


(Continued from Page 1) 


slated for October production 
schedules. 

Original August schedules at 
Ford called for appreciably higher 
schedules than previously obtained 
in the postwar period, but Ford 
production experts last week found 
it necessary to revise operations 
downward in relationship to an in- 
creasingly acute steel problem. 

Hudson closed down Friday for 
a changeover to a full line of 1948 
models. The shutdown will contrib- 
ute to a probable decrease in over- 
all vehicle output this week. 

Company officials said produc- 


Dealers Bring Their Own 


In Carburetor Strike 

BUFFALO. — Here’s how car 
builders keep new automobiles 
rolling despite strikes in sup- 
plier plants. of the 
at Carter Carburetor, 
Chrysler sixes are being strip- 
ped of carburetors when they 
arrive in Buffalo on lake 
freighters for distribution 
through the East. 

The cars move under their 


loaded 
again on transport trailers. But 
dealers are getting them with- 
out carburetors. A Chrysler fac- 
tory man here takes them off 
and ships them back to Detroit 
so that more cars can be sent 
out. Chrysler dealers calling at 
docks to drive away cars bring 


| their own carburetors. 


NR 


tion of new eight-cylinder Hud- 
sons will get underway by Oct. 15. 

Still a vexing problem to auto 
makers last week was the continu- 
ing Carter Carburetor strike. Along 
with Chrysler, Nash also found it 
necessary to ship cars minus car- 
buretors. Other Carter customers 
were reported struggling along on 
from six to 10 day floats. 


EANWHILE, it was estimated 

that steel companies having 
94 percent of the nation’s capacity 
; would operate at 89.4 percent of 
capacity last week. 

An increase of 5.1 percent over 
the previous week was attributed 
to the resumption of output in the 
Pittsburgh district mills of the 
Carnegie-Illinois Steel Corp. 

It appeared last week that the 
steel industry might be planning 
a partial concession to the gen- 
eral clamor for vast expansion 
of the nation’s steel-making ca- 
pacity. 

It was announced that the steel 
industry has started a program 
which will add 2,500,000 net tons 

to its present basic ingot capacity 
of slightly more than 91,000,000 
tons. 

Announcement of the _ record- 
breaking peacetime expansion plan 
came from Walter S. Tower, presi- 
dent of the American Iron & Steel 
Institute, on the eve of a second 
round in the Senate’s investigation 
of the continuing steel scarcity. 


The basis of his report covered 
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hopes of many hard-pressed auto- 
gots. Twenty-five of th it mobile makers. 

enty-five ese, was Ba ne 
claimed that the additional 2,500,- 
000 tons of capacity would be 
— to build 1,029,400 automo- 


77 steel firms producing steel in- 


said, have begun or contemplate However, 


programs for raising ingot output. 
* * 


E announcement was some- 
what of a surprise to auto in- 
dustry circles because most steel 








But there was a monkey wrench 
in the machinery—the steel indus- 
try couidn’t be sure it would be 


























A-B, 9N TRACTOR and G P-JEEP 
V-8's-60-85-90-100 H.P. 
and 6 cylinder Available 


DEALERS SELLING rebuilt engines WILL MAKE 
VISUAL INSPECTION and decide if old engine 
is rebuildable, or junk, and tag return engine 


accordingly. 


BLOCK DEPOSITS ARE REFUNDED IN FULL 
except when there are missing parts; or when 
trade-in engine is visually a junk engine, allow- 
ance of $5.00 will be given. A junk engine is one 
that is not in rebuildable condition, that has been 
damaged through freeze cracks or when a con- 
necting rod has broken and damaged the block 
or when engine is heavily rusted. 


MERCURY 





55 
able to utilize its enlarged capac- 
ity because of persistent shortages 
of coal and scrap metal, which are 
vitally needed in the process of 
making steel. 

Kaiser-Frazer found it necessary 
last Wednesday to utilize three 
cargo planes to ferry a rush order 
of 47,168 tons of steel from Buffalo 
for its production lines. 


industry 
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Self-Financing 


Automobile Dealers 


It will pay you to investigate 
our method of insuring 
financed automobiles. For 
complete details without ob- 


ligation, write today. 


AMERICAN AUTOMOBILE 
RISKS INCORPORATED 
16 Liberty Street, New York 5, N. Y. 
United States Automobile Managers 
Rhode Island Insurance Company 
Surplus to Policyholders 
Jan. 1, 1947—$3,019,862.79 








ENGINES 





CHEVROLET 
DODGE—CHRYSLER 
DESOTO—PLYMOUTH 


*84= 


ORDER NOW! IMMEDIATE DELIVERY 


On All Models Cars 
and Trucks 1929-1946 


BRAND NEW FORD BLOCKS 


1938 and up 90 =100 H.P. 


Block Deposits $15.00 to $25.00 


NO CHARGES OR DEDUCTIONS: For valve port 
and other repairable cracks—oversize . cylinder 
bore—cast iron or steel sleeves—valve seat inserts 
—undersize crankshaft—camshaft—connecting rod 
—broken studs—dirty engine. 


NO CHARGE BACK FOR NEW BLOCKS 
ALL ENGINES GUARANTEED 


GET YOUR SHARE OF THIS BUSINESS! 


Approximately 20,000,000 automo- 
biles and trucks use the type of en- 
gine that we sell. Of that number, 
nearly 2,000,000 cars and trucks 
need a replacement engine every 
year. This is a very fertile field for 
PLUS business and LARGE profits. 
Sales of engines leads to additional 
sales of related accessories such as 
spark plugs, fuel pumps, starters, 
gaskets, carburetors, generators, 
clutches, pressure plate, etc. 


a 4 
; +22 





We will ship rebuilt engine before receiving trade-in 
LARGEST ENGINE REBUILDERS IN THE WORLD 
Write for Price List or Call Plateau 2400 


Automotive Rebuilding Company 


“Dept. AN” 
$200 Virginia Avenue . 


A. C. (ANDY) BURGER, President 


St. Louis 11, Missouri 
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Jolley Purchases 
Site for Building 


Jolley Motors, Inc., 409 W. Bay 
St., Savannah, Ga., has purchased 
a large block of property on the 
east side of East Broad between 





AUTO TRUCK 5-TON WRECKER 
FOR YOUR PASSENGER CAR AND 
TRUCK BUSINESS 





Quick Delivery, No Long Waiting 


Wire Your Specs, any 





Automobile and Truck Dealers. Write for your Auto Dealer Discounts. 
DISTRIBUTORS WANTED, OPEN TERRITORIES 


Powered by 6-Ton and Larger Broden Winches 
AUTO TRUCK EQUIPMENT CO. 


8800 Lyndon Ave. 





REPLACEMENT 


Alexander Motor Co., Durham, N. C. 


All-Miami Motors, Inc., Miami, Fila. 


Andress Motor Co. Inc., Shreveport, La. 
Archer Motor Co. Inc., Rochester, N. Y. 


Arlington Motor Sales, Lawrence, 


Belaval, Soler & Co., San Juan, P. R. 
Biddeford Motor Co., Biddeford, Maine 


Bohn Motor Co., New Orleans, La. 
Bough Motor Co., Milton, Mass. 
Brookshire Co., Pittsfield, Mass. 
Brooks Motor Sales, Portsmouth, N. 


Cavanaugh Brothers, Manchester, N. H. 

Center, Arthur E., Inc., Springfield, Mass. 
Champion Motors, Inc., Portland, Maine 
Coombs & McBeath Co., Boston, Mass. 
Dedham, Mass. 


Dedham Motors, Inc., 


Foss-Hughes Co., Philadelphia, Penna. 

Gengras Motors, Inc., Hartford, Conn. 

Gibbons, Boyd H., Co., Los Angeles, Calif. 
George, Inc., Newport, R. I. 

Heywood-Brunmark Motor Co., Worcester, Mass. 


Hagin & Koplin, Inc., Newark, N. J. 
Holmes Motor Co., Chicago, Il. 
Holmes Motor Co., Milwaukee, Wis. 
Holtsinger Motor Co., Tampa, Fia. 


Broughton and President Sts. and 
plans to erect a modern sales and 
service building. 

The latter will have a floor area 
of 25,000 square feet. 


Tool Show Sales 
Expected to Top 
$300,000,000 


CHICAGO.—Sales during the Na- 
tional Machine Tool Show, which 
opened here Wednesday and will 
continue through Sept. 26 at the 
former Dodge-Chicago’s mammoth 
plant, are expected to total more 
than $300,000,000, it was estimated 
by H. H. Pease, president of the 
National Machine Tool Builders 
Assn., sponsor of the exposition 
and a series of meetings being held 
each evening during it. 

Pease, who is president of the 
New Britain Machine Co., said that 
several large manufacturers re- 
ported all of their exhibit models 
were sold the first day of the show. 

The association released a sur- 
vey of 643 companies disclosing 
that they plan to buy 8,669 ma- 
chine tools and 3,477 units of pro- 
duction equipment other than ma- 
chine tools to take care of an an- 
ticipated 1948 business volume 21.4 
percent higher than this year’s. 

It was pointed out by export 
managers that a “tremendous” 
foreign demand for American ma- 
chine tools is blocked by the world- 
wide dollar shortage. 

Automotive men are numerous 
and prominent among those here 
for the show and meetings. 


Chevrolet Class 
To Hear 9 Dealers 


DETROIT.—Nine Chevrolet deal- 
ers with experience in all phases 
of the automobile business will be 
guest speakers at the current ses- 
sion of the Chevrolet Post-Grad- 
uate School of Modern Merchan- 
dising and Management in Detroit. 

The dealers are Everett Ogle, 
Spring Arbor, Mich.; C. W. Beistle, 
Benton Harbor, Mich.; Jerry De- 
Nooyer, Kalamazoo, Mich.; Jake 
DeNooyer, Battle Creek, Mich.; 
Kelly Dunn, Curtice, O.; Jim 
White, Toledo, and Don Homer, 
Stewart Hanson and C. H. Greiner, 
all of Detroit. 


AN Want Ads cost little—get results— 
why not use ‘em? See inside back cover. 


Shape or Style Body 


Detroit 21 


CONVERTIBLE Tors 


DISTRIBUTED BY 


Horgan, Ralph, Inc., New York, N. Y. 
Howard & Lewis Motor Sales Inc., Providence, R. I. 
Keating Brothers, Inc., Stratford, Conn. 
Latimer, E. G. & Co., Cleveland, Ohio 
Logan Motor Co., Washington, D. C. 
Lynch, Hal, Motor Co., Jacksonville, Fla. 
Longworth-Carison Co., Middletown, Conn. 
Louisville Motors, Louisville, Ky. 

Midtown Motors, Inc., Pittsburgh, Penna. 
Motor Sales Co., New Bedford, Mass. 
Nel-Nick Motors, Inc., Lynn, Mass. 
Newton Motor Sales, Newton, Mass. 
Parsons, Inc., Amsterdam, N. Y. 

Parsons, Inc., Central Bridge, N. Y. 
Parsons & Son, A. L., Glen Falls, N. Y. 
Parsons, Inc., Gloversville, N. Y. 

Reeves, C. E., Birmingham, Ala. 

Rice & Holman, Merchantville, N. J. 

., Seventh Ave. Motors, Nashville, Tenn. 
Sindall Auto Sales, New Rochelle, N. Y. 
Smith Motor Corp., Lackawanna, N. Y. 
Suddaby Sales, Syracuse, N. Y. 
Thompson-Schoonover Motor Co., Topeka, Kan. 
Webber Motor Co., Bangor, Maine 


H. 


ARO MANUFACTURING CO. 
702 Beacon St., Boston, Mass. 


W orld’s Largest Manufacturers of Replacement Convertible Tops 


A Few Good Areas Still Available 









































Resale Option 
To N.Y. Court 


BUFFALO.:—A test case of the 
resale option agreement put into 
effect by the New York State Auto- 
mobile Dealers to halt the “gray 
market” in used cars was started 
last week with ’the filing of a suit 
for $5,000 for alleged violation of 
the option. 

Adam Colombo, of Buffalo, was 
charged with having resold a new 
car the day of its purchase after 
signing an option agreeing not to 
dispose of the car within 120 days 
without first offering to sell it back 
to the dealer from whom it was 
purchased. Klepfer Bros., Buffalo 
dealers, also named in the com- 
plaint the King Cole Motors, Inc., 
who, they said, purchased the car 
from Colombo for ‘“‘a valuable con- 
sideration.” 

In bringing the action, Vernon 
F. Murphy, counsel for Klepfer 
Bros., and also general counsel for 
the New York State Automobile 
Dealers Assn., said the company 
suffered “irreparable damage to its 
business and reputation” because 
of Colombo’s disregard of the op- 
tion. 

He pointed out that the concern 
might be subject to severe penal- 
ties, including loss of its franchise, 
for violating a manufacturer’s 
agreement. General Motors, he 
said, holds all dealers responsible 
for seeing that cars are sold only 
to buyers who will use them them- 
selves and not resell them for 
profit. 

C. D. Henderson, executive vice- 
president of the association, said 
the option was put into use several 


Obituaries 


Illness Fatal to Cassell, 69; 


Dodge Dealer in Peoria 

PEORIA, Ill—Earl Cassell, 69, 
vice-president and treasurer of 
Mitchell & Cassell Inc. (Dodge- 
Plymouth), died Sept. 14 in Proc- 
tor hospital here after a long ill- 
ness. 
Mr. Cassell entered the automo- 
bile field in 1919 and had been 
connected with Dodge for 25 years. 
In 1939 he started the Mitchell & 
Cassell firm with Harry Mitchell, 
president of the dealership. 

+ * - 


Jesse E. Wolfe 
MACCLENNY, Fila. — Jesse E. Wolfe, 
61, salesman for approximately 30 years in 
south Georgia and north Florida, died 
Sept. 8 in an Orlando hospital after an ex- 
tended iliness. 
* . 7 


T. Gannon 
BUFFALO.—T. Gannon, a pioneer in the 
automobile business in Buffalo, died recent- 
ly here at the age of 71. He became asso- 
ciated nearly 50 years ago with the 
Thomas Motor Car Co. When the Centura 
Motor Co. was organized as Buffalo's first 
agency for the Oldsmobile, Oakland and 
Cadillac, Mr. Gannon became general sales 
manager. He later held the agency for the 
Haynes, Premier, Madison, Sunlight Six 
and Saxon automobiles. 
* . +. 


©. McArthur 
GAFFNEY, 8. C.—Edgar C. McArthur, 
65, head of McArthur-Wood Chevrolet Co. 
here and president of the National Assn. 
of Soil Conservation District Governing 
Officials, was killed Sept. 8 when a car 
he was riding in collided with an oi) truck. 
- . 


Philip F. Cohen 
HARTFORD, Conn.—Philip F. Cohen, 49, 
automobile dealer here for many years, 
died recently after a long illness. He is 
survived by his wife and a daughter. 
* 7 * 


Herbert G. Hight 
SOMERVILLE, Mass.—Herbert G. Hight, 
sales manager of University Motor Sales 
Co., died Sept. 10. 




























































































TRUCK SECTION 


Contract Put 
Test 


months ago “in an attempt to halt 
the sale of ‘slightly used’ new cars 
at prices far above those listed by 
the manufacturers.” 

Henderson said the dealer group 
intends similar action against any- 
one found violating the option 
agreement “in order to bring car 
prices down to a fair level and to 
make it possible for the public to 
get the cars it needs without hav- 
ing to pay exorbitant prices for 
them.” 


Ind. Directors 
Meet This Week 


On Many Issues 


INDIANAPOLIS.—Means of cop- 
ing with problems arising from 
the shortage of new cars as well 
as safety and the possibility of 
compulsory inspections, will be 
discussed at a meeting of the di- 
rectors of the Automobile Dealers 
Assn. of Indiana, Inc., at French 
Lick Sept. 24-26. Local and dis- 
trict trade organizations presidents 
are expected to meet with the di- 
rectors to review automobile dealer 
problems. 

Freeman C. Yeager of South 
Bend, president of the state dealer 
body, said that though no legis- 
lation is being sought presently, 
a review of legislative possibilities 
to protect the public interest in 
the purchase of new cars will be 
made. 


He said that the public interest 
is definitely in jeopardy when new 
cars are sold by unauthorized 
agents who have no franchise or 
responsibility to fulfill the obliga- 
tions under the manufacturer’s 
warranty. 


The safety angle of the meeting 
will deal with the accident rate 
of teen-agers which is now larger 
than all other groups combined. 
The association will endorse driv- 
ing courses as a part of the high 
school curriculum. 

Discontinuation of Regulation W 
on Nov. 1 also will be discussed. 
Recommendations to members rel- 
ative to down payment require- 
ments and length of terms are ex- 
pected as a result of the meeting. 


700 Attend SAE 
Tractor Meeting 
In Milwaukee 


MILWAUKEE. — More than 700 
members attended the two-day na- 
tional SAE tractor meeting at 
Hotel Schroeder here last week. 
There were no exhibits. 


Speakers on the first day in- 
cluded E. A. Jamison, W. F. Swett, 
J. R. Strother and C. R. Dougherty, 
of Phillips Petroleum Co.; E. M. 
Barber, Texas Co., on the’ elimina- 
tion of combustion knock; Robert 
Grain, Allis-Chalmers; H. V. Han- 
sen, J. I. Case Co. and Stanley 
Madill and Knud Sorensen, John 
Deere Tractor Co. 


On the second day, the following 
speakers held the floor: George 
Curtis, Timken Roller Bearing Co.; 
Paul Dumas, Implement ¢ Tractor 
Magazine; C. W. Cannon and Earl 
Cox, Allis-Chalmers Co., and C. A. 
Hubert and J. L. Hipple, Interna- 
tional Harvester Co. 
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TRUCK SECTION 


3 New Clashes 
Mark Detroit 
Shop Strike 


DETROIT. — Strong-arm 


squadrons” of 


“flying 
UAW-CIO goons 
police commando 


squads at three dealerships here 
jJast week as the union sought to 
quash a back-to-work movement 
among striking mechanics. 

No one was seriously hurt, but 
police clubs and fists flew in abundg- 
ance Wednesday when approxi- 
mately 500 union pickets massed at 


the entrances to the Jerry Mc- 
Carthy Chevrolet dealership in mid- 
town Detroit. 

Business Manager Ray Dooce of 
Garage Workers Local 415, who 
called the strike at Ford, Lincoln- 
Mercury and Chevrolet dealerships 
here Aug. 25, summoned goon 
squads from Ford Rouge Local 600 
to help “stamp out” a back-to-work 
movement which started last Mon- 
day. More than 45 McCarthy shop 
workers returned to work there. 

The pickets failed to appear at 
the McCarthy dealership Thursday 
after the company obtained a tem- 
porary court injunction prohibiting 
mass picketing. 
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DETROIT 


REST ASSURED AT THE 


DETROIT'S MOST CONVENIENTLY LOCATED 


HOTEL 


RIGHT in the heart of the automo- 








FOR MOST MAKES OF CARS 


Only $99°° 


Easily Installed by Anyone 

@ Fine Quality for That Neat, Rich Appearance. 

@ Double Texture for Longer Wear. 

@ Rubberized Material to Insure Complete Waterproofing. 
CHOICE OF COLORS —TAN OR BLACK 


PROMPT SHIPMENT 
(In Territories Where There Is No Authorized Agent for These Tops) 





Bough Motors, Inc. 


FORD 


DEALER 


338-348 Granite Ave. 


Milton, Mass. 


Blu. 1371 | Dedham, Mass. 


Dedham Motors, Inc. 


FORD DEALER 
26-28 Milton St. 
Ded. 1500 








Ss 
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CHROMASTER durable furniture 
will wear and wear for years and 


years. 
Purchase it direct from the manu- 


HOW 
URN 


facturer and save! 


Send for 


Free Catalog of 


Complete Line 
KAY DAVIS CO. 
886-890 


Gerard Ave. 


New York 52, N. Y. 
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Instead, more than 250 unionists 
descended on Northlawn Motor 
Sales (Ford) in what Dooe said 
was a picketing campaign tha’ 
would “hit every struck dealer in 
town.” A near-riot also broke out 
Thursday at Frost-Avis Moto: 
Sales (Ford). 


Labor 


(Continued from Page 1) 


munist domination of several big 
union locals. 
” +. aa 
ECAUSE the left wing holds a 
14-to-8 majority on the UAW’s 
all-powerful executive board, Reu- 
ther declared, he “has been balked 
at every turn” in attempting to 
rectify these policies. 

Reuther called upon the coming 
convention to “elect a set of top 
officers and executive board mem- 
bers who are big enough as men 
and sound enough as unionists to 
rise above petty political consid- 
erations.” 

What Reuther might do if such 
men were not elected, he did not 
say. Some observers suspect he 
would attempt to lead the UAW 
rightwing back into the AFL, 
but this still seems somewhat 
farfetched. 

Reuther himself is a candidate 
for re-election, and his latest po- 
litical utterance appears to indi- 
cate he will attempt to unseat each 
present member of the executive 
board who sides with the leftist 

faction. 

The leftwing is led by the UAW’s 
other international officers, Secre- 
tary-Treasurer George F. Addes, 
and Vice-Presidents R. J. Thomas 
and Richard T. Leonard. It is like- 
ly that Thomas, Reuther’s. prede- 
cessor as head of the union, will 
again oppose Reuther in the presi- 
dential race. 

* * 7 

ETORTING to Reuther’s 
-. charges, which were hurled in 
a report to the membership in the 
UAW’s monthly newspaper, left- 
wing spokesmen promised to an- 
swer in kind before the conven- 
tion delegates gather at Atlantic 
City. They said that Reuther “left 
plenty to be desired in his leader- 
ship of the General Motors strike 
and this year’s wage drive, and we 
will bring it all out.” 

Eruption of the UAW fires over- 
shadowed other developments on 
the labor front. Among these: 

l The continuing wage strike at 
the Carter Carburetor plant, 
which is forcing Chrysler Corp. 
and Nash-Kelvinator to ship cars 
to dealers -without carburetors. 
Manufacturers denied a UAW re- 
port that the Carter shutdown 
would soon force 90 percent of 
the industry to halt production. 

Members of Studebaker Local 5 

of the UAW ‘rejected a com- 
pany-proposed plan providing for 
incentive bonus increases if pro- 
duction were increased. South Bend 
observers said the action was a 
ramification of the UAW political 
strife raging in Detroit. 

The 65,000 members of Ford 

Rouge Local 600 voted on 
whether to accept a pension plan 
or a straight wage increase. In 
early returns, workers at Ford 
branch plants rejected the pension 
“package” by a 10-to-1 margin, but 
the vote of the Rouge workers held 
the key to a final decision. 
4, The issue of compliance or non- 

compliance with the omnibus 
Taft-Hartley law became more of 
a muddle. Although John L. 
Lewis prevented the AFL from 
signing non-Communist affidavits, 
several CIO unions—notably the 
United Rubber Workers—indicated 
they would comply with this sec- 
tion of the law so as to insure 


NLRB aid in organizing drives and 


jurisdictional strikes. 


* * * 

N THE month-old Carter strike 

at St. Louis, the UAW is de- 
manding a wage boost of 18 cents 
an hour and has rejected an offer 
of 11% cents plus fringe conces- 
sions, Union officials say the strike 
was called because Carter’s wage 
scales are below those prevailing 
in the St. Louis area. 

Ford is the only auto maker 
which does not depend on Carter 
for carburetor supply. General Mo- 
tors divisions were reported last 
week to have a six week's supply 
of carburetors in stock. 


**Dealers Tell Me,’’ by John O. Munn, is 
an open forum for the expression of deal- 
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« . » another reason why you can rely on 
Heil Hydraulic Dump Units 
for much greater profits 


The heart of any hydraulic system is its pump, That is 
why Heil oil-gear pumps for Heil Dump Units are de- 
signed to provide the utmost safety and dependability. 
They are the product of years of engineering research and 
manufacturing experience. Nothing has been left to chance, 

Look inside a Heil Pump and you see hardened and 
ground steel gears machined to very close tolerances. The 
use of these precision-made parts automatically means 
longer life. In addition, the gears run in an oil bath, 
Actually there are only two wearing parts in the pump; 
namely, the end plates between which the gears operate. 
These end plates are designed so that they can be reversed, 
They also are easily replaceable. 

Each pump is tested before release, and must handle 10 
gallons per minute. Yes, the care taken in the design and 
manufacture of these pumps is just one of the reasons why 
Heil Dump Units stay on the job faithfully, year in and 
year out — why they can raise loads as heavy as 24 tons 
to a 50° dumping angle in 10 or 15 seconds. 

When you use Heil Dump Units, 
your trucks dump faster, make 
more trips, and require less main- 
tenance. That is why Heil owners 
enjoy greater profits. 
Call on your nearest 
Heil distributor for 
additional reasons 
why Heil Dump Units 
are the best invest- 
ment for you, 


Send for bulletins. 


BH-125A 





DISCOUNTS 


COMPLETE COVERAGE 
NEW—GENUINE 


PARTS and ASSEMBLIES 
FOR 
ALL MILITARY TRUCKS 
AND PASSENGER CARS 
EXPORT DISTRIBUTORS INVITED 
Call — Write — Wire 
NATIONAL PARTS CO. 
4346 E. OLYMPIC BLVD. 


LOS ANGELES 23, CALIFORNIA 
VISIT OUR DISPLAY ROOM OF G.I. PARTS 
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Home Demand | 
‘misao CLASSIFIED WANT AD DEPARTMENT 
Ahead of 1946 


NEW YORK.—Domestic demand 
t for petroleum products for the 
first six months of 1947 was 10.12 
percent higher than the corres- 
‘ponding period of 1946, itself a rec- 
ord year, the American Petroleum 
Institute reported last week. 

































































CARS 


POSITION WANTED 
CALIFORNIA dealer wants 1946 and 1947 
SALES, MECHANICAL, managerial, ac- model cars from dealers who are able 
counting experience. Young, married, col- to make delivery to Los Angeles. For 
lege, SAE member. Good automotive fu- particulars telephone Buster Kelley at 
ture desired over starting salary. Loca- PRospect 1225 or write 1225 South Fig- 
tion open. Box 1931, c/o Automotive ueroa St., Los Angeles, Calif. 


News, Detroit 26. NOTICE: isER- Rdealera Will 
SALES MANAGER—Somewhere a large pay $2,100 new Kaisers, $2,310 new 


ler stributor with ex: ding in- Frazers, $2,410 new Manhattans, deliv- 
coneans aun dependable aie Sm ered at Ammons Master Service, Musko- 


executive pre-war automotive experience gee, Oklahoma. Must be equipped with 


exeeencen aan ace cen 


AG: 
moderate ae, Olds dealership in chi. 
cago to supervise complete service oper- 
ation. Liberal sajary plus incentive to 
right man. Write stating qualifications. 
on — c/o Automotive News, De- 

t . 


MANAGER for used car department of 
large Ford dealer. Must be experienced, 
aggressive and have ability to handle 
































period increased 4.32 percent. 


Refinery operations have been at 
more than 90 percent of capacity 
for the past 12 weeks, the institute 
















































and devel @ large.volume. Top sal 
and Seuudaieeits a tn woitine only. to handle new, used or wholesale de- governor when delivered. For informa- 
. Southwestern Motor Sales, Inc., 7033 W. partments, possibly branches. Writer has tion call Stan Updegraff, telephone 806. 





had responsible sales positions with s: OA ANTED 
large manufacturers and operated 800 
car dealership at profit. Correspondence 
















Fort St., Detroit 9. 


SA ANA wanted with national 
distributor of automotive parts and spe- 















ened local shortages, institute pres- 
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ident William R. Boyd jr. pointed | ciaities. Unlimited salary and opportu-| {mVited. Box 1924, c/o Automotive News, AT ONCE! 
out that completion of new trans- ae tee ee -— ¥ Opening New Used Oar Lot 
m anically n- . 
— ane storage facilities now | ciined with some knowledge of auto | MANAGER A Se eetain, Gea ae NEED 200 CARS QUICK 
underway 1 rectify the situation.| parts, and capable of handling a heavy agement. Also six years as factory man- All Years, All Makes, All Models 
oe of detail and correspondence. ager. Desires opportunity for life’s work | win, PAY HIGHEST PRICE IN U.S.A. 
a an aan salary, bonus, etc. with pleasant surroundings. Record will FOR CLEAN SHARP CARS 
ve etails and enclose snapshot in ward rigid investigation. Box 1943, c/o Write, Wire or Call 


first letter to Box 753, Orlando, Florida. 


SALES REPRESENTATIVE wanted, ap- 
proximately $15,000 year income with 







Automotive News, Detroit 26. 
MANAGER-SALES MANAGER. New car| Hall-Dodds of Ferndale 


AUTO BOOKS 














national distributor of automotive parts, dealership. Prefer ‘‘Big Three’’ but will 21500 Woodward Ave. 
That Should Be i screws, fasteners, specialties. Estab-| consider other. Age 38, 15 years expe- Ferndale (Detroit) Mich. 
in lished, protected state territories. Open rience. Best references. Now employed Phone: Lincoln 2-8220 


by General Motors dealer. Box 1935, 


to experienced salesmen, preferably with 
c/o Automotive News, Detroit 26. 


knowledge of parts. Must be aggressive 
and own late model car. Give full de- 
tails and enclose snapshot in first letter 
to Sales Manager, Box 2928, Orlando, 
Florida. « 


SHOP FOREMAN—By large Ohio Ford 
dealer, Excellent salary and profit shar- 
ing pension plan for qualifying appli- 

















MANUFACTURERS REPRESENTATIVE CARS WANTED 

ss DEALERS ATTENTION 

‘“‘SHUMAN AUTOMATIC BRAKE adjusters 47 and 46 models. We want choice cars. 
eliminate brake adjustments.’’ Manufac- | Each winter northern dealers supply us. 
turer's agents wanted all territories call- | Would like to make some new dealer 
ing on car dealers, brake shops and | friends. 

















































































































and living conditions in one of the most 
aggressive cities of the West. GALLES 
MOTOR (CHEVROLET - OLDSMOBILE- 


—= SALE oa LEASE—31,000 swans 
eet, zoned —reinforced concrete, 3- s 
tral Railroad, 800 AMP power lines. | 2802 Summit St. PO. 7021 
Compressed air throughout. Volume wa- TOLEDO, OHIO 
ter and gas lines into building. Available 


30 days. Within two mile circle of 
downtown Detroit. Contact Loveland or 


_ FASTEST ON EARTH. By Capt. George 
Eyston. Complete history of every land 


peed record 1898 th resent. 
Paper-bound, $2; cloth-bound, $3. | CADILLAC), Box ‘1332, Albuquerque, 
ew exico. 


FLOYD COLYMER’S MOTOR SCRAP- GENERAL SALES —WANAGER EL 
BOOKS. Order Edition No. 1, 2, 3 or 4 in| GENERAL SALES MANAGER. Experi- 
paper cover, $1.50 each. Deluxe cloth-| enced in all branches of dealer opera- 





















































































































































information about yourself. Our organ- 
ization knows about this advertisement. 
Box 1939, c/o Automotive News, De- 


MOTOR MEMORIES. A saga of whirling 
by Eugene W. Lewis. $3.50 post- 





DEALERSHIP WANTED—Am interested 
in purchasing established dealership with 
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; troit 26. quota 300 to 500 cars. Would also con- 
t FLOYD CLYMER’S INDEPENDENT TEST sider partnership arrangement. Experi- WHEN IN CLEVELAND 
; REPORT OF KAISER-FRAZER ans. eg : ay aa een and — enced with ample finances. All commu- Visit With 
: Deluxe edition, $2.50 each. Paper- ind, ie service garage equippe n nications held in strict confidence. Box 
: $1.50 postpaid. * the West. Must have personality, ex- 1944, c/o Automotive News, Detroit 26. SAM GREENFIELD 
: perience and mechanical knowledge. Whe Y Alwa: Find Fast 
BOOK DEPARTMENT STRANG GARAGE, Colorado Springs, A en A NNN SR PES RE re ou Can ys 
Colo. : = ail tnt te & Moving Merchandise at a Price 
interes’ uying a dealership. 
AUTOMOTIVE NEWS I am experienced in the Saetapone pom 9619 Kaclé Avenues Phone BE. 0833 
of handling any size operation and will be Cleveland 3, Ohio 


WANTED 


REGIONAL SALES MANAGER 
for Atlanta, also San Francisco Zone, by 
Detroit manufacturer building complete 
line of light and heavy duty motor trucks. 
Must know heavy duty. truck business. 
Duties require contacting existing dealers, 
establishing new dealers and promoting 








the operator. Perhaps you wish to sell. 
If so, write me and your reply will be 
held in absolute confidence. All replies will 


be acknowledged. Box 1926, c/o Automo- 
adenine AUTO AUCTION 




























ec eR PN fs snes 






know-how to run a Ford dealership; 
small town eastern seaboard; superb 

















living conditions; please give all details | truck sales. Appointment for personal in-| DEALERSHIP FOR SALE --- EVERY FRIDAY --- 
of experience, self, etc. Send snapshot if | terview can be arranged in Detroit upon | DEALERSHIP FOR SALE in eastern 













request. Reply, giving full particulars in- 
cluding age and salary required. Box 1932, 
c/o Automotive News, Detroit 26. 


Pennsylvania with complete service and 12 O'Clock Noon Sharp 
shop equipment. Now handling Kaiser- 


Frazer products in prosperous commu- HORSE HEADS, NEW YORK 
nity. Reasonably priced. Can be financed. 


motive News, Detroit 26. 


WANTED—First class foreman for Paint 








OO er 


i and Body department employing eight 

1 mechanics. Good salary and profit shar- | OPPORTUNITY to make a good living in = oe c/o Automotive News, De- ° 
; ing plan. Ideal working conditions. Life |  iorida for experienced frunt end align- ro : Located on Chemang St., Route US 17 
ii insurance and hospitalization 100% paid| ment, brake, wheel balancing mechanic. NEW CARS WANTED About 3 Miles North of Elmira, N. Y. 
| by company. Vacation with pay. Live in| Guaranteed year-round compensation plan | >, jseRns-PRAZERS WANTED. New and : 


one of the finest cities in the country. 
Carl Beasley Company, 722 W. Market 
St., York, Pa. 


with unlimited earning possibilities. Best 
modern service setup in town, erected 
last year with latest modern equipment. 






used. Wire or phone, Tropical Motor Car 
Co., Ft. Lauderdale, Fla. Phone 190. — Strictly a.Dealer’s Auction — 

















: Call or write Charles Keels, Service | 1947 CADILLACS WANTED—All makes e 
eae WANTED to carry National Manager, Bill Rutledge Motors, Nash and models. Phone, wire or write. Lewis 
Lines of automotive parts and acces-/ healer, 2100 North Dixie, West Palm| Capitol Motors, 530 Linden St., Allen-/| If You Have Cars to Sell This Is The 
sories. Must be reliable and acquainted! each, Florida. Telephone 7729. town, Pa. Place to Cash Them Quick 









If You Need Cars for Retall You Can 
Buy Your Month’s Supply in 3 Hours 


with car dealers. Attractive commission 


proposition. Full cooperation at all times. POSITION WANTED 







































Box 1912, c/o Automotive News, De- | KGGOUNTANT OFFICH MANAGER with 
i troit 26. executive ability and aareeeiet ae KAISER FRAZER : e 
! ren Box 1942, c/o Automotive News, 
en _KCCOUNTANT — Young lady or young| etrott 26. w DEALERS A Car Sold Every Minute 
i? man, must have General Motors’ ac- S MAN wi eu y ot axpe- 6 















counting experience. Good salary, air- 
i conditioned office. In reply, state com- 
io plete details of education, experience and 
qualifications: Box 1919, c/o Automotive 
i News, Detroit 26. 


Aaa eae 
Ef PURCHASING AGENT (Mgr.) wanted by 

f national distributor of automotive parts 
ii and specialties. Unlimited income and 


rience who can sell parts. Now employed, 
thoroughly trained in the business by 
General Motors and others. Moderate 
salary and commission. Excellent ref- 
erences. Box 1941, c/o Automotive News, 
Detroit 26. 


SERVICE MANAGER—Top notch, 34 years 


of age. College education. Desires real 


We pay $275 over dealers factory | In a brand new building built exclusively 


for Aute Auctions. Bieachers, 
cost for new Kaisers or Frazers Resmeane ati 


delivered at Salina. 


* 
We also pay $175 over dealers 
factory cost for new Manhattans HORSE HEADS AUTO 


delivered at Salina. AUCTION 






























; hi opportunity for experienced man ay ag ged with or aoe Post Office Box No. 3 
ne of shrewd purchasing procedures t years experience ast mov- 
ifs possess thorough knowledge of parts,| ing Big Three dealerships with proven Saline Motor Company RONALD D. WEST, Ownet 
it mechanically inclined and capable of | record for increasing volume and profits. Katser-Frazer Dealer JOS. E. JOHNSON — TEX RICKARD 
theating a heavy volume of detail. Ex- Available Oct. 1. Location open. Al A 
cellent starting salary. Give full details| replies acknowl! and held in con- | Salina, Kansas Phone 4335 wotiencers 






fidence. Box 1940, 6/o Automotive News, Ask for E4 Bell 
Detroit: 26. 


HH beck and enclose snapstiot in first letter to 
i President, Box 2928, Orlando, Florida. 


aa 
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Caan n ccc er nrnESEnnennnenneeEnnnn nee 

WHOLESALE to all new and used car 
dealers, all models. Alamo Auto Sales, 

11615 Woodward, Detroit 2, Mich: 





AUCTION AUCTION AUCTION 


BUY YOUR CARS AT 
YOUR PRICES 


A new type wholesale auction of 
automobiles is now being operated 
by Ed Hough (formerly with R. §. oxte 
Evan), in Philadelphia, Pa., 3900 = 


= 


North Broad St. You can buy one 
or two hundred cars. All makes f/ Al 
and all models. Shipping arrange- | | 
ments made on request. Sales held fj (¢ 
every Tuesday at 12 noon, all deal- 
ers cordially invited. 


z 


ED HOUGH 
Automobile Auctioneers | ALW 


CASH FOR YOUR CAR 


BONDED BONDED BONDED 















AUTOMOBILE 
DEALERS ATTENTION 


For dealers only. Plan to attend one 
of the greatest automobile auctions in 






























’ 
the land today at Joplin, Mo. The S 
crossroads of America, where 66 and We 
71 highways cross and the East meets a wee 
the West. Auction every Friday rain cordia 
or shine. Inside sale, always over 300 Pro 
automobiles to choose from each sale. 

Owned and operated by If | 

| will 
1 
Col. Joe H. Burtrum flat 

1616 E. 7th St. 
, 
Phone 4606 

Verne 








cant. Permanent position. Write in care jobbers. Please give full details as to MeOARTY OTORS 
of Lee Motors, Inc., 911-915 Cherry St., experience and references. A. G. Peek, 928 W. Flagler St. M Fila. e@ THE BIG DEALER ¢ 
Toledo, Ohio, giving personal history, 834% Venice Bivd., Los Angeles 15, ““World’s Largest Small Beene wor} ie 
photograph, and experience. California. AU C TIO N Wi 
. ACGOUNTANT—Bxperienced girl in Ghev- | DISTRIBUTORS WANTED “hh an ht uC EVERY THURSDAY or 
Dealer Business Consultant. $2 postpaid. rolet accounting. Good salary, immediate | SsraBLISHED DISTRIBUTORS for Gra. ___USED CARS FOR SALE ~ 
—_—_____________________________| employment, references necessary. Con- co KEN SCHAEFER CO., INC. cont 
tact Mr. Tipton, Martin Chevrolet, Ka- ham undercoating. Large market for N. | 
hoka,* Missouri. application on -, new cars. Our wel 916 N. Milinols St. Indianapolis, Ind. Este 
__.__ -_____-_— |_~—sw terial completely fireproof and odorless Also : aoe 
WANTED ACCOUNTANT. experienced | and actually is best product on market AUTO AUCTION ey eee Se ow Abas, Re 
——_—__—_—______"____________|_ with Genera] Motors accounting system. by test. Write the Graham Company, | Every Wednesday—12 Noon—Rain or Shine THRE 
ee eS ae, ‘only’ alkeer at vesmanest position. Very fine opportu- 5209 Euclid Ave., Cleveland 3, Ohio. DEALERS ONLY with 
story Carl Fisher, nity for the right man. Good salary. Buy What Want—Sell What = 
the automotive industry. $3 postpaid. Fine working conditions. Ideal weather 5 aNG SALE We Do an Buy Cars in Our = = Doc Greiner fully 








a tions, especially capable of organizin 
bound, $2.50. Steam-car edition, $2, or| Joa" ncnhting ‘retait sales oan ro Ely, RAndolph 4330, Detroit 26. Flying Dutchman Sew 
eet a ee. limit 38, one of three leading franchises i708 Modicem Ave. oe Oe 
: EALERSHIP 
located in Southern New England. Po- | = 7 ; ae AUTO AUCTION Toledo, Ohio closed 
printed by Floyd Clymer. Deluxe edition, Serine “ane Se ee nie New York City ayy hy 1 ° 
$4 postpaid. care preferred and references. All re- corey) i about 100 cor petential—ciate Every Wednesday—1 : ioe $9, tee —_ 
es c \ . me ex lence. L. fi Fairgrounds, Middletown, N. Y. 
INDIANAPOLIS RACE HISTORY—1000| 0/0" automotive News, Detroit 26. | 204 Glenridge Ave., Montclair, N. J. | Convenient to 4’states: N. J, Conn, Ps. | DEALER'S AUTO AUCTION 5) 
a abana . Mile Rou N. ¥. 
’ . 3 VI ERS-SERVICE SALES- be] on ite 84 Albany, 
a0. edition, $5 postpaid. Paper bound "Gaal wie bon Gauee “aaolianek, oe HAVE Fi pen =A yo Gonennh Motors, FOLLOW AUCTION ARROWS Each Monday at 12:00 sharp. Auction | 
MONOPOLIES OR FREEDOM are interested in wholesale automotive purchase dealership of 300 cae on leveye a eee or nami —, Me ted 
oe a Scoville. Popular edition, $i| Parts @nd equipment selling with a per-| for cash. Replies will be held in strict J. & R. AUTO SUCTION Lots of action. All dealers cordially invited. 
paid. , ow . Ae , manent connection at considerably better confidence. Box 1920, c/o Automotive | 289 North St. Middletown, ¥. Contact Tim Anspach, Albany 2-5372 Ha 
ey than average income, write us complete | News, Detroit 26. Tel. 8276 or 8909 (Licensed & Bonded) > OB 


Office: 1175 Washington Ave., Albany, N.Y. 





AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 


% Mile East of Illinois State Line 
on Route 30 


EVERY FRIDAY 11 A.M. 

















Strictly Wholesale 
Dealers Buy—Dealers Sell 


Bas Cais te ee ee 
will meet you. Hotel accom- 















PAT PATERSON, Auctioneer 


Dyer Auto Auction 
Phone an : Dyer, Ind. 



































AUTO BUYERS—Best wholesale deal at 


a ae INC., DeSoto-Plymouth. 





















LARGEST DEALER 


IN NEBRASKA 


2036 Farnam St. Ph. Harney 6090 





















100n, all deal- 


JGH 
tioneers 


UR CAR 
» BONDED 

















AUCTION 
é 


sharp. Auction 
Lots of cars. 

ordially invited. 

Ibany 2-5372 

ded) 

., Albany, N.Y. 












USED CARS FOR SALE 





AUTO AUCTION 


Every Thursday, 12 Noon 
DEALERS ONLY 


LE FEE $5 PHONE R-731 










Hometown Sales & 


Service, Inc. 
4. B. LEATHERS, Manager 


American Legion Grounds 
xteré Highway Durham, N. ©. 


AUTOS --- AUTOS 


LARGEST SELECTION 
OF NEW AND USED CARS 
IN PHILADELPHIA 
1947 to 1939 Models 
ALL BODY STYLES 
Also Big Selection of Convertibles 
ALWAYS 200 CARS TO SELECT FROM 


IRVIN SACHS 


i 

i 4539 Chestnut St. 

; PHILADELPHIA 39, PA. 
Phone or Wire Allegheny 4-4450 
“Philadeiphia’s Largest Used Car Dealer’’ 





AUTOMOBILE AUCTION 


: 
| EVERY THURSDAY AT 7:00 P.M. 
' 


We are running between 50 and 75 cars 
'@ week; many late models. All buyers are 
| cordially invited. 
| Prompt attention given all inquiries. 


| If you come to nearest airport or train 
|gtation, notify us and our representative 


will meet you. Sale held inside modern 


BURTON LIVESTOCK 


EXCHANGE, INC. 
Vernon on Route N. Y. 5 New York 
Phone 3-3505 





TRUCKS WANTED 
WE WILL PAY TOP DOLLAR for new 
or used cars and trucks. % ton to 5 
ton. Our buyers go everywhere. All deals 
confidential. Write to Fred Bedford, 534 
' WN. Cleero Ave., Chicago, Illinois, or call 
| Esterbrook 7330. 
I TRUCKS FOR SALE 
a AUTO-CAR C-90 truck tractors 
with full equipment in excellent condi- 
| tion, also forty (40) G.M.C. amphibians, 
j fully equipped. Make me an offer. Call 
or contact Hal Batey, Jr Phone 86, 


> Gainesvilie, Fla. Pontiac dealer. 
| 
BARGAIN 


NEW 10 WHEEL FORD UNIT 


| New 1946 Ford truck with ‘‘TRUZ- 
|MORE” 10 wheeler unit installed. Has 
closed cab, V-8 100 HP motor, oil filter, 
ofl bath air cleaner, double framed, B-K 
Booster brakes, 2-speed rear axle, 10 tires 
8.25x20 10 ply, frame 20 feet back of cab. 
(This unit sells Jax. $3,929). 


Special Price—$2,800 


Free Delivered to Any Point Within 500 
Mites of Jacksonville, Fila. 


Hal Lyn 


P.O. Box 1708 











ch Motors, Inc. 
Jacksonville, Fila. 













Our reputation is your guaran- 
tee for HONEST, IMPARTIAL, 
EFFICIENT SERVICE. 


































13300 Lorain Ave. 


TWO NEW FORD V-100—158” 


The WORLD’S Finest 


AUTO AUCTION 


(FOR DEALERS ONLY) 


Going at FULL BLAST Every 


ITUESDAY & WEDNESDAY 


BAIN OR SHINE, SALE HELD INSIDE MODERN BUILDING 


“Pat” Patterson, Auto Auctioneer, Sells a Car 
Every 70 Seconds 


WE GUARANTEE EVERY CAR 





Call any bank or finance com- 
pany in Indianapolis for ref- 


Sales Start 12 o’Clock Noon ©.D.S.T. 


STUART & RAMP, INC. 


1011 N. Pennsylvania St. 
INDIANAPOLIS, 








TRUCKS FOR SALE 


SLIGHTLY USED 10-ton Brockway 4x 

tandem drive (6,000 actual miles) with 
in. Hercules gas engine, heavy 
duty 4-speed Fuller truck transmission, 
auxiliary with Power-Tower 
transmission, Timken 462W tandem drive 


855 cu. 
703 ~B.L. 


rear axles, 12.00x20 tires. Truck in ex 


cellent condition. Priced to sell. Diamond 
in. Hercules 


T 4-ton 6x6 with 529 cu. 


engine, air brakes, 9.00x20 tires. Truck 
in excellent condition. HOUSTON TRUCK 


2104 Franklin Ave., 





TRUCK EQUIPMENT WANTED 
TRUCK FENDERS—All types. 














ie Equipment Co., Wau- c Shafts Water Pumps 
CAB FOR GMC 1087 1% ton COB model | 101 py rl EMPIRE MOTOR CO., INC 
F16A. McMonigie evrole ompany, . 
Pomeroy, Wash. Fenders Radiator Cores and VINCENNES, INDIANA PHONE 168 
TRUCK EQUIPMENT FOR SALE Hub Covers Supports 
Trunk Lids Wheels 
PICKUP BODIES a a gaa 
Assemblies Frames 


Including Fenders—50 All Steel, 4% Ton 


Slightly used, adaptable to most %-ton 
chassis, originally on International chassis. 


$50 each in lots of 3 or more. 
VACHA MOTOR SALES 


Cleveland, Ohio 





BUSES FOR SALE 





Hicks bodies, fire extinguishers, heaters, 
flags, flares, fuses, flasher 


rears sparte Hy-Par brakes. Rayl-Stan- 
ley Ford Dealers, Joplin, Mo. Phone 
LD 44. 





NEW DODGE WFA36 bus, Wayne body. 


33 pass., complete with special equip- 
ment. Color, blue-white. Lee Hamilton 
Jasper. Alabama. 


PARTS WANTED 








WANTED—For 1941 Chevrolet club coupe, 


228 E. Erie St., Painesville; Ohio. 


ee 
WILL PAY LIST for new or good used 


40 Buick Super R. F. fender, 
1312644. Wire collect if available. WEST 
SIDE MOTOR, Centralia, Illinois. 





WE NEED FENDERS 


For all models Chevrolet cars 
and trucks. Send us your list. 
Let us know what you need. 
We may be able to help. 


White Chevrolet 


End Y Bridge 
ZANESVILLE, OHIO 




















PARTS FOR SALE 


ee ee cc naan ce ean EEE Se | 
| 


WANTED—R. F. and R. R. fender. Left 


hoodside panel for 1939 Plymouth coach. 
Harry A. Blue, 11 S. Mulberry S8t., Mt. 
Vernon, Ohio. 





DISMANTLING 150 cars and trucks for 


parts. Write for list. John Gee, Victoria, 
Virginia. 





OLDSMOBILE PARTS 


The Most Complete Stock in 
St. Louls County 


JOHN E. VOLLMER, INC. 
(Oldsmobile Dealer) 
Webster Groves 19, Missouri 




















Riley 8781 






INDIANA 


AUTOMOTIVE NEWS, SEPTEMBER 22, 1947 > 


Houston 2, 


At once. 


OR. 4336 


equipped 


lights, 36 
passenger, $3,575.98 each, including dual 


100 So. Clinton St. 





FOR SALE—Jiffy Lift jacks, 


LIMITED QUANTITY Dieterich KARVIS- 


ENGINE REBUILDING—Crankshaft 




















































PA FOR SALE 


THREE HUNDRED 36-47 wrecks on hand 
at all times. For engines, bodies, etc., 
write or call Kenny’s Auto Wrecking, 
U. 8. No. 25, Lima, Ohio. We ship any- 
where. This ad has helped many people. 








New School Buses 




































= Let us help you. Inquiries answered 
promptly. 48 Passenger Chevrolet, Hicks Body .......... $3850.00 
48 Passenger Chevrolet, Carpenter Body ..... $3850.00 
STUDEBAKER PARTS USED 
We Maintain the Largest Studebaker Parts 49 International, 42 Passenger ................ $1300.00 
Inventory in the State of New Jersey 2-389 G. M. C., 42 Passenger .................. $1000.00 Ea. 


































New Motors Crank Shafts 


AUTO AUCTION EVERY TUESDAY 


In the Heart of the Nation—Fort Wayne, Indiana 


12 O'CLOCK NOON—APPROX. 185 CARS SOLD LAST WEEK 
Buy and sell with confidence where your price is our price. Our only 
guarantee is that you must be satisfied. Wire us for hotel reservations. 
Drive-away service to all parts of the nation. 


WEBSTER-MARKER MOTORS 
324 W. MAIN ST. FORT WAYNE, IND. 
Col. Carl E. Marker and Col. Lee Drawhorn, Auctioneers 






Discount to Dealers 





Marchese Motors, Inc. 
Studebaker Sales and Service for 
Past 28 Years 
803 Main Ave. Passaic, N. J. 


Tel. Passaic 3-0500 
MAIL ORDERS SHIPPED PROMPTLY 












































SHOP EQUIPMENT WANTED 
WANTED—Kaiser-Frazer factory approved 
sign. Stevenson Auto Sales, 511 N. Sec- 
ond 8t., Clinton, Iowa. 


____ SHOP EQUIPMENT FOR SALE _ 



















































GOVERNMENT SURPLUS 
SLIGHTLY USED 
Toledo Metal Furniture Co. No. 7206-22 
adjustable swivel stools, adjustable from 
22%” to 27” while they last, $10.65 value, 
$5.50 each, FOB Detroit. Ask for bulletin 
No. 32. Terms net cash with order if not 
rated. 
MACHINERY & EQUIPMENT 
EXCHANGE, INC. 
3400 W. Fort St. Detroit 16, Mich. 
Tel.: TAshmoo 5-2310 


EVERY THURSDAY—12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 


AT EARL A. SCHOTTS 

2300 READING ROAD CINCINNATI, OHIO 
Tel.: Maine 3112, Woodburn 3060 

Auctioneer: Pat Patterson 















































FOR SALE—14 Lyons parts and acces- 
sory display tables. Complete with glass 
dividers and shelf separators. $35 each, 
F.O.B. Los Angeles, Calif. Modern Chev- 
rolet Co., 
California. 


LINCOLN POWERIZED AIRLINE LU- 
BRIGUNS. Model 146C (G) brand new, 
list $44. Special closeout price, $9.50. 
Blundell & Thompson, 2621-25 Gaston, 
Dallas, Texas. 


FOR SALE—Weaver Static & Dynamic 
wheel balancer. Like new. $125.00. Harry 
A. Blue, 11 8S. Mulberry St., Mt. Vernon, 
Ohio. 

WEAVER TWIN POST EC100 Hoist, new. 
$525.00. Donohoe Chevrolet, Brooklyn, 
Michigan. 


MOBILE WELDING shop equipped wich | 
1750 RPM generator, load amp 620u 
volts, 60 cycle, 3 phase and controls, 
3 ton Coffing hoist, hydraulic press, hand 
operated winch, acetylene generator, 
Couse electric 1OKW transformer, switch 
board mounted on practically new COE 
truck, DP axle, air brakes. Price $3,000. 
Write GENERAL TRUCK CO., INC., 
r.O. Box 1253, Chariotte, N. C. 








201 8S. Greenleaf, Whittier, 

































AUCTION 


World s Largest Indoor 


Automobile Auction 




























Every Thursday, 11.30 a.m. 


IMPROVED TURN TABLE 
Sturdily built, foolproof, bullt for show- 
room or outside use, runs constantly. 

SHOW YOUR CAR 
to its best advantage, either ‘‘top used 
car’’ or new model. Write for prices and 
details. 
HARRIS 
7862 Walnut St. 






Write, Phone or Wire 








TABLE CO. 
Detroit 14 


TURN 






Chicago Automotive Auction 


Incorporated 
1050 K. 81st Street Chicago, Illinois 









AIRPLANES FOR SALE 


NEW 1947 REPUBLIC SEABEE, steerable 
tail wheel, $6,200 cost. Will sell for 
$5,000 or trade on new car. Bickelhaupt 
Motor Co., Clinton, lowa. 


WILL TRADE 


FOR SALE OR TRADE—1910 E.M.F., new 
tires, good running condition. Blaine 
C. Watson, Linesviile, Pa 


ANTIQUE CARS FOR SALE 


FOR SALE—1899 Oldsmobile, curved dash, 
in running condition. Will trade for new 
Olds. Dan Stoiler, Haviland, Ohio. 


“AUTO EQUIPMENT FOR SALE . 


TOW PILOT—$17.50 
ADAPTOW COUPLERS 
(For Tow Pilot) Per Set, $7.50 


RED ARROW BARS—$42.43 
1947 Model with Guide Cables 
Approved by I.C.C. 


Telephone: Hudson 5300 




















NEW SUBSCRIPTION ORDER 


Send Automotive News to Address Below 
for One Year $6 CJ or Two Years $10 0 
for which check is attached CO or send bill 0 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 





Tow Bar Sales Company 
Factory Distributors 
Chicago 6, Ill. 


3 


fits Fords, 
Chevrolets, Plymouths, no manual labor. 
Just back car up on jack. Sample $2.00 
postpaid. Sells $3.95. 45% discount, 1v 
lots; 50%, 20 lots. Express prepaid. 
Parsons, inc., 333 W. Main St. Amster- 
dam, New York. 


ACCESSORIES FOR SALE 


; Street Address 


ORS available. Models ‘AA,’ "Me" 
“B,"" and ‘‘C."’ Packed 12 per crate. 
maine $180 per dozen delivered. Terms 
C.0.D. Special discount on five dozen or 
more. Box 1936, c/o Automotive News, 
Detroit 26. 


MISCELLANEOUS 


TRADE CONNECTION: 
Truck Dealer [> 


Insurance [7 Pinaneial 


Manufacturer 


0 Supplier [ 
grinding and metalizing. John P. 
Hughes Motor Co., Inc., 800 Commerce 
St., Lynchburg, Virginia. 






; 0 





90rH ANNIVERSARY OF INTERNATIONAL TRUCKS 
—1907-1947—Forty years of International Truck 
Service to Industry, Commerce and Agriculture. 


Tune in James Melton on “Harvest of Stars!’’ NBC Sunday 


“_ IN FITTING TRUCKS 
TO EVERY JOB 


Yes, International Dealers are just that 
— Specialists in Fitting Trucks to Every 
Job. Here’s why: 

The International Line is a complete 
line, the only complete line built. It 
includes 16 KB Models with gross 
weight ratings from 4,400 to 41,600 
pounds, and six W Models with gross 
weight ratings from 30,000 to 90,000 
pounds. 

It makes available transmissions, ax- 
les, tandems, springs—in fact, every unit 
for every requirement. Thirteen dif- 
ferent engines, for example, are used. 

Thus International Dealers have the 
needed specialized trucks to sell. 

And International dealers are 
equipped — technically —to sell and rec- 


ommend the most efficient, the most 
expertly specialized, truck for every job. 

International Branch support is one 
reason. Another is the broad training 
given International Truck Dealers in 
truck specialization. And another is the 
exclusive International Truck Point Rat- 
ing System, which enables Dealers to 
accurately specify the maximum loads 
any International may carry in terms 
of the exact conditions under which it 
works, 

For details of complete way Inter- 
national enables its Dealers to specify 
and sell trucks specialized to their jobs, 


write 
33] 


Motor Truck Division 
INTERNATIONAL HARVESTER Co. r% 


180 N. Michigan Ave. Chicago 1, Illinois 


/ aa! \ 
PINTERNATIONAL 


INTERNATIONAL ‘7rucks 








me 
ey 
——— 
ae 





